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| BRASCOLITE 


PAT ne AND TRADE-MARK REGISTERED 


REPUBLIC NATIONAL BANK 
ST LOUIS, MO. 


T. P. Barnett & Co., Architects 
St. Louis, Mo. 


W. M. Sutherland Bldg. & Constr. Co.., 
Contractors, St. Louis, Mo. 


BANKING ROOM, REPUBLIC NATIONAL BANK 


oe new and beautiful Bank Building is equipped not only with lighting fixtures’of our manufacture, but also with 
heavy bronze Roman Grilles on the front windows—modeled and cast in our own foundry. 


Interior of Banking Room is structurally Italian Renaissance wich delicate relief ornament of the Adam Period—Caen 
Stone—light toned marbles and delicately wrought bronze, all combine to produce an effect of elegance and taste. 


N special contracts such as large public buildings, 

offices and banks, etc., requiring special treatment, the 
ideas of expert engineer and skilled designer are blended 
to produce a lighting fixture of beauty and utmost utility. 
Let us show you suggestions for some contract now in 
your office and demonstrate to you that our service and 
attention will secure results’ that can only be attained 
by long experience and the most complete manufactur- 
ing facilities in this country. 


LUMINOUS UNIT COMPANY atiante poston 7 Shnsinnat en 


Cincinnati Chicago Denver 


ieee San Francisco Minneapolis New York New Orleans Philadelphia 
Division of St. Louis Brass Mfg. Co. Detroit Pittsburgh Kansas City 


Canadian Distributors 
ST. LOUIS, U.S.A. Northern Elec. Co., Ltd., Montreal 
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Why Your Bank Should Make an 
Analysis of Its Savings Ledgers 


By HARVEY A. BLODGETT 


OU are in the savings business for profit. It may be safely assumed that the profit on 

the gross amount of your savings deposits is at least 134%a year. Therefore, the more 
you can increase your savings deposits the more profit you will make. - 

Savings deposits are increased in two ways: (1) By getting new depositors; (2) by rais- 
ing the average balances of savings accounts. Obviously the first method increases overhead 
and decreases gross profit; because new accounts, however obtained, and for whatever initial 
deposit, cost the bank approximately $3.50 each. While the average balances of present 
accounts can be increased in a sum equal to the total deposits of a group of new depositors, 
at a fraction of that cost. To illustrate: . 

To secure one thousand new accounts with, say, average balances of $20, would cost $3500. 
We have recorded, elsewhere, how a certain Chicago bank, in one year, raised the average 
balances on 8182 accounts from $40.19 to $78.45 at a cost of 61 cents each. Every dollar 
expended witnessed a deposit increase of $62. The accounts treated gained $313,052 in 
deposits, while the operation was current. 

The wholesale introduction of new accounts, most of which, in the average bank, are left 
to their own incentives for growth, greatly increases the overhead of the savings department. 
Not only because of the cost of getting them, but also the additional accounting work incident 
to handling them. But the “trading up”’ of present accounts, securing much less laboriously, 
and less expensively, the desired net deposit increase, adds little, if any, to overhead cost. It 
merely implies dealing in larger figures and more frequent transactions with depositors already 
secured. The best way to reduce the ratio of overhead to profit is to develop average balances. 

We have found in our work that comparatively few bank officers have made an exhaustive 
analysis of their savings departments. Such analysis would be intensely interesting to any 
bank officer, and would immediately point the way to greater profit. 

Here are some facts that bank officers should have tabulated, to be seen at a glance: 

How has the savings department progressed in, say, the last five years? How is it pro- 
gressing now? How many new accounts have been opened each year for every new account 
that survived? How do close-ofits compare in number each year with new accounts opened? 
How does the number of deposits compare with the number of withdrawals? What is the 
average number of deposits, per account, per year? Of withdrawals? What is the cost per 
transaction? What is the average deposit per account? How does it compare with the aver- 
age of the nation’s savings accounts, which is $572? How has the average increased or de- 
creased yearly in the past five years? How many accounts opened the current year? How 
many closed? What is the present average balance? If your savings accounts were classified, 
would the classification reveal that the bank is taking advantage of its opportunities to the 
fullest extent? 





Suggested classification: (1) Consistently growing accounts. (2) Intermittently active 
accounts. (3) New accounts, opened since January 1, 1921. (4) Dormant accounts. (5) 
Accounts closed since January 1, 1921. 


No doubt, the facts which this analysis would reveal would come as a surprise to many 
bankers. It would demonstrate, conclusively, that by devoting some attention to the develop- 
ment of accounts, the profits of the department would be greatly enhanced. 

NOTE. For the convenience of bank officers wishing to make a thorough analysis of their savings 
accounts, we will furnish, WITH OUR COMPLIMENTS, a ruled and printed Analysis Sheet. No obliga- 


tion, whatever, is incurred in requesting one of these forms. When filled out it will give the banker an 


illuminating picture of his savings department, and the degree of success with which it is operating. Write 
our nearest office. 


Harvey Blodgétt Company 


a + 
, Executive and Sales Offices: 
4: BLE UNIVERSITY and WHEELER AVENUES 


ECAN be done St. Paul, Minnesota 


BOSTON NEW YORK CHICAGO 
724 Old South Bldg., 23 West 43rd St. First National Bank Bldg. 


LOS ANGELES 
506 Citizens National Bank Bldg. 
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Ledger and statement posted separately 
from same medium but by different clerks. 
If balances check, the posting 1s proved. 


Safety 


Banks Know—They Don’t Guess 


They believe in figures—accurate figures, and 
enough of them to tell the whole story. 


They believe in daily figure information, in 
daily balance of customers’ accounts, in prompt, 
accurate statements. 


Also they believe in doing every figure job in 
the quickest, most accurate, most economical 
way. 


That is why so many of them use Burroughs 
Automatic Bookkeeping Machines, Adding, and 
Listing Machines and Calculators. 
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The vault protects the 
funds of business — 
Figure accuracy protects 
business itself 


Burroughs Accuracy Pays for Itself 

The nearest Burroughs office wiil be glad to 
teli you how this is done—or if you prefer write 
to Burroughs Addiag Machine Company at 
Detroit. 


Ask for information about: 

Burroughs Bookkeeping Machines—for ledg- 
ers and statements. 

Burroughs Transit Machines—for handling 
transit letters. 

Burroughs Adding and Listing Machines— 
for teller’s cage work and other uses. 


Burroughs Calculators—for figuring interest, 
analysis, etc. 


Machines 
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At all times, our 


BOND, FOREIGN, 
COMMERCIAL, 
COLLECTION, 
SAVINGS and 3 
ty SAFETY DEPOSIT | ee a 


departments will be found prepared to work with you 
promptly and efficiently in any transactions which they may 
have with you. 


s 


eRe 
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OUR OFFICERS 


CLAY Fi. HOLLISTER........ President 
WILLIAM JUDSON Vice-President 
CARROLL F. SWEET ...... . Vice-President 
G. F. Gomaeke Vice-President and Cashier 
H. A. WOOD _. Assistant Cashier 
“ea * RICHARDS. Assistant Cashier 


.Auditor 


OUR DIRECTORS 


John Duffy Frank Jewell Wm. M. Wurzburg W. D. Stevens 
John C. Holt Geo. F. Mackenzie Clay H. Hollister John P. Homiller 
Edward Lowe James F. Barnett Carroll F. Sweet W. R. Shelby 

L. H. Withey William Judson 


THE OLD 


GRAND RAPIDS Woy MICHIGAN 


Member American Bankers Association 
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EQUIP YOURSELF 
FOR EACH DAY’S BUSINESS 


with authentic, up-to-the-minute information on 


Bond Analyses 


Concurrent with the issues 





Foreign Exchange Rates 





Securities Markets 
All Exchanges 


Complete Financial, Commercial and Industrial News 
from all important cities by wire 


Complete Live Stock, Grain, Cotton, Produce and General 
Commercial Markets and News affecting 
the values of securities and loans 


All Important World News condensed 
for the busy reader 


This comprehensive, every-business-day service 
of the 


Chicago Journal of Commerce | 


and Daily Financial Times 


Provides both Protection and Opportunity. One 
copy may make or save you many times 
a year’s subscription, $12.00 


Chicago Journal of Commerce 


108 South La Salle Street 
Chicago, III. 













“The Bankers Daily Compendium of Financial Information’’ 


eee 


Readers will confer a favor by mentioning THE BANKERS MONTHLY when writing to our advertisers. 


e 





BANKERS MONTHLY for OCTOBER, 1921 7 
oo oe 


', 192) 










| CHIEFTAIN BOND 


LOFT DRIED — TUB SIZED 


CHIEFTAIN BOND ' 
with its ; ; 


“NEENAH QUALITY” 





and wide variety | | 
of colors, sizes | 


“and weights offers 


exception al advantages 


for standardization 
Satisfaction guaranteed: 


MANUFACTURED BY 


NEENAH PAPER COMPANY 


LOFT DRIED BONDS AND LEDGERS ONLY 
NEENAH, WISCONSIN 
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Collection Service on Chicago’s West Side 





§ yee collection facilities on the great West Side of Chicago are 
unexcelled. 


Any business entrusted to our care will receive prompt attention. 


Your items will be treated as we would wish you to treat ours. 
Resources over Seven Million Dollars 


DEPARTMENTIZED SERVICE 


Commercial, Savings, Trust, Bond, Foreign, Collections, Safe Deposit 


OFFICERS 
WALTER M. HEYMANN ...... President 
ADOLPH S. HELQUIST.. . . Vice-President W. G. DOOLEY .... . .. . Assistant Cashier 
(90) BP), ree Cashier A. LOUIS ROSENTHAL .... . Assistant Cashier 
OUIS A. BRESKIN . ... ._. Assistant Cashier HARRY WIERSEMA. ...... Auditor 
; DONALD H. WATE... ete Trust Officer 


CORRESPONDENCE INVITED 


LIBERTY TRUST & SAVINGS BANK 


An Authorized Trust Company 
Roosevelt Road and Kedzie Avenue, Chicago, Illinois 


A Service of Facts 


Through contact with every phase of big business, and as a result of the 
exhaustive and constant study of economic conditions which is essential 
to the safe conduct of a great bank, the National Bank of Commerce in 


New York is able to render to its friends a peculiarly valuable service. 


Broadly speakiyg, we are in a position to supply authoritative informa- 
tion, drawn from original sources, on practically every important matter 
related to commerce and industry, whether national or international. 


Our friends, in this sensitive period of adjustment, are invited to 
employ this service to the fullest extent. 


National Bank of Commerce 
in New York 


Capital, Surplus and Undivided Profits Over Fifty-five Million Dollars 
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The Doors Opened. The Rest 
Was Easy” fr 


— the banking world is rocked by the 
news of a great Safe Deposit robbery! 
Nineteen boxes in the Security Safety Deposit 
Vaults, Masonic Temple, Chicago, are made to 
yield $100,000 as a result of 30 minutes’ sledging 
and lock-punching. 










LOOT $100,000; 
SEEK EX-GUARD 


Thieves Picked the Boxes 
Holding Most Money. 


- 


Mr. Banker and Safe Deposit Owner; it is 
time to sit up and register concern. It is time 
to make your Safe Deposit Boxes really SAFE! 
As a step in that direction get the import of this 
incontestable fact: 


INVINCIBLE os 


Safe Deposit Boxes 


Have Never Been Robbed 





Convinced the looting of the safety 
deposit vaults in the basement of the 
Masonic temple, 
State and Ran- 
dolph streets, 
unday night was 














Sledging and lock-punching, by 
which means 90 per cent of success- 
ful safe deposit robberies are 
accomplished, are practically out of 
the question with INVINCIBLE 


boxes. 


Would-be yeggs are stopped by— 


“The Lock Behind The Lock” 


DINVOINCIBILIS 


GARE DEPOSIT BOXIsS 
“The Lock Behind the Lock” 






The “Lock Behind The Lock” is a “ 
feature found exclusively in INVIN- 
CIBLE Safe Deposit Boxes. A heavy 
steel bar comes into place in the massive 
casing behind the lock as an extra protec- 
tion against sledging and lock-punching. 
Box Busters always give Invincible Boxes 
a wide berth. Throughout the United 
States millions in valuables are now secure ¥ 
‘@ under INVINCIBLE protection. Make F 
‘@: your patrons’ valuables safe by making 
Mi your Safe Deposit Installation INVIN- 
= CIBLE. They can be installed sectionally 
and built to any size. fi 

Write for full information. 


Invincible Metal Furniture Co. J vr 


Manitowoc, Wisconsin 

















Sectional Construction 
A stack containing 18 boxes. Similar : 
sections contain other standard gm 
sizes of safe deposit boxes. # 
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Seven Departments— 


All National 


Commercial 
Savings 

Banks and Bankers 
Trust 

Bond 


Foreign 
Safe Deposits 


This institution with its seven 
departments is a striking illus- 
tration of the broad scope 
which the service of a strictly 
National Bank may now 
assume under existing laws. 
And each of our departments 
is actively functioning. 








What may we do _ (for you? 


THE NATIONAL BANK OF COMMERCE 
IN SAINT LOUIS 





Capital, Surplus and Profits more than $15,000,000.00 
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The High Grade Rusiness Paper 


NOTABLE point about Advance 
Bond besides its high quality is its 
medium price. The L. L. Brown Paper 
Company have made quality papers at 
Adams, Mass., for nearly three quarters 
of a century, and this new product is in 
keeping with their reputation. 





Advance Bond provides a business paper 
reflecting a spirit of well-bred prosperity 
at a gratifyingly low cost. 


The sample book we will gladly 
send you shows the superior 
properties of this new paper. 


L. L. BROWN PAPER CO. 
ADAMS, MASS. 
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WATCH IT GROW 
INTO DOLLARS 
AT THE BANK 
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| STAMPS OBTAINED WITH BOGUS COINS Aa Ree REDEEMED 


Sc THESE 10c 














HE American Bankers’ Association, in its 

present program, to teach the common usages 
of banking to the boys and girls of America and to 
inculcate regular savings, justifies the cheerful and 
active support of every banker. 

Implanting the benefits of thrift in the present 
and coming generation is a problem of surpassing 
importance and as it is accomplished, so will the 
business life and the community welfare of the nation 
be advanced. 


Executive Offices 
Saginaw, Mich. 
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The Autoinatic Receiving Teller, now in satisfac- 
tory use in hundreds of schools, is the key to the 
development of consistent savings among the boys 
and girls because it makes savings a pleasure and 
sustains continuous interest in building up a savings 
account. 


The Automatic Receiving Teller makes the 
whole community save through your bank. Make 
us prove it. 


General Sales Offices 


AMERICAN BANKING 
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THE DIRECTOPOINT SERVICE 


IN CONNECTION WITH THE. 


AUTOMATIC RECEIVING TELLER 


0. THRIFT SYSTEM 


MAKES GRADUATES IN THRIFT 






52 WEEKS OF DIRECT-TO-THE-POINT EDUCATIONAL POSTERS 
TEACHING DAILY THE VALUE OF THE SAVING: HABIT TO ALL 





LMAO 


“GREAT EVENTS IN HISTORY- 
ll] -PRESENT DAY MONUMENTS TO THRIFT- 
| (@ fa-FUTURE POSSIBILITIES THRU SAVING- 







NN 


_ALL STRIKINGLY PORTRAYED AND THEIR LESSONS 
APPLIED BY THE WHOLE COMMUNITY THROUGH THE 
ABILITY TO DEPOSIT SMALL CHANGE EVERY DAY 


IN. THE 


AUTOMATIC RECEIVING TELLER 
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HM 


One-Fourth Actual Size 


ee el 










This Directopoint Frame attached to the Automatic Receiv- 





C- ing Teller and presenting a different eppeal each week— = 
te HE Automatic Receiving Teller makes it con- Receipts pasted upon folders which are presented at = 
ys venient for savers wherever they are placed in bank fot credit against money already received by you. E 
d schools, factories, retail stores, building lobbies, cigar . Identifies each depositor, entirely eliminates bogus coins. 
3S | stores and restaurants—it continually brings your re- Hundreds of schools using this system because it practically 
ceiving teller’s window before those you wish to reach. applies the theoretical teaching of thrift. 
Accommodates pennies, nickels, dimes and quarters Don’t wait for depositors to come to you but make them 
le d he ~ ’ q depositors every day without inconvenience. 
e and automatically delivers a savings receipt for the Keeps saver’s money in circulation and makes the opening = 
value of the coin deposited. of an account positive when enough has been saved. 2 


MACHINE CORPORATION 9:08 


Equitable Bldg. 
404 Wrigley Building, Chicago 
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Something to Make the Kiddies Happy 


R. Banker, it will put you under no obligation to clip 

and mail the attached coupon for a free examination 
of the first issue—the DECEMBER issue—of CHILD 
LIFE—Rand M¢Nally’s new magazine for children. 

Here is a magazine that will give your children the new- 
est, freshest, most entertaining and instructive stories, plays, 
pictures, cutouts, nature studies and other features they 
have ever enjoyed—the best that money can buy. 

CHILD LIFE will be issued every month. It will 
cultivate in the little tots and in older boys and girls—child- 
ren from 2 to 10 years of age—a taste for the finer and 
better things of life and give them many new avenues for 
self expression through heart, head and hands. 

Every reader of The Banker’s Monthly is invited to clip 
and mail the FREE EXAMINATION coupon below. 

CHILD LIFE will help to bring out the best in the 


growing child. Why not make Christmas gifts to your 
customers. 


RAND MCNALLY & COMPANY 
536 S. Clark St., Chicago, Illinois 


RAND MSNALLY & COMPANY 
536 S. Clark St., Chicago, Illinois 


Read This List 


of departments which CHILD 
LIFE is to contain every issue. 


HAPPINESS STORIES 
PICTORIAL STORIES 
FAIRYLAND STORIES 
PLAYS FOR CHILDREN 
JOY GIVERS CLUB 
OUTDOOR GAMES 
INDOOR GAMES 
CUTOUTS 
FILMLAND 
KODAKERY 
NATURE STUDIES 
TRAITS OF CHILDREN 
NURSERY NUGGETS 
RHYMES, JINGLES AND 
VERSE 
TYPES OF CHILDREN 
ADVICE TO PARENTS 
Many of the best children’s 
writers and artists are among the 


contributing editors of CHILD 
LIFE. 


Please put my name and address on your list for one full year’s subscription 
to CHILD LIFE and send me the big DECEMBER issue—FREE. If after 
examining the first issue, I am not satisfied, it is understood I may cancel this order 
and owe you nothing. Otherwise I will send vou $2.50 in full payment for all of 


1922—the December issue to be FREE. 
Child’s Name 

PUNMEEN RU so 55 aval csiaten Gear cated 0 

Your Name 

Address 


Relation to Child. . 


writing to our advertisers. 
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Announcement of New Walton Course in 
Federal Income and Profits Tax. 
Procedure and Accounting 


Combined, by Special Arrangement, with 
The Corporation Trust Company 
Federal Income Tax, and War Tax Services | 


A Course and Service which gives authoritative and up-to- 
the-minute knowledge on Federal Income and Profits Taxation 


Special Features of the Walton Course 


The Written Lectures in loose-leaf form, are constantly revised as new regulations, 
rulings, and court decisions make this necessary, and subscribers receive all revisions 
made during the year, and also additional lectures on any new laws enacted. 

The Federal Income Tax and War Tax Services of the Corporation Trust Company, 
which are included in the Course, place at your finger ends not only the law itself 
but every official Treasury Decision and regulation, informal rulings and precedents, 
and all Supreme Court as well as other court decisions. 

The Lectures (always up-to-date) bring together and discuss at one place all of the 
decisions, regulations, rulings, etc., interpreting or administering i various pro- 
visions of the law. ° 

The practical illustrations in the Lectures show the application of the more difficult 
provisions of the law. Forms and Schedules are given which afford formulae for 
working out the most abstruse statements of the law, reducing their application to a 
mere mechanical procedure. 

Practical work is given in the preparation of income tax.returns, on government fac- 
simile forms, for individuals, partnerships, corporations, fiduciaries, and afhliated 
corporations, as well as the filing of claims for refunds and abatement. 

The Value of an Income Tax Course depends upon four important factors: ‘ 
It must be complete It must be authoritative 
It must be practical It must be up-to-the-minute | 
All of these essentials are contained in the Walton Income Tax Course combined | 
with the Corporation Trust Company Federal Income and War Tax Services. 
The wide-flung opportunities open to the tax specialist will not be overlooked by 
the thoughtful. And nowhere else can this effective combination of Course’and Service 

be secured. | 

ee Special arrangement is made with those who are already 

subscribers to The Corporation Trust Company Services 


Write today for our valuable booklet on Income Tax Training 
' Evening Classes or Correspondence Instruction 
Courses are also offered in 
Constructive Accounting Advanced Accounting 
Cost Accounting Economics Business Law 
































































WALTON, SCHOOL 


“sosovinnn GOMMERCE 
630-640 Massasoit Bldg. | Chicago | 
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Designed, built and equipped by Hoggson Brothers at a guaranteed cost. 


WILMINGTON SAVINGS FUND SOCIETY 
WILMINGTON, DEL. 


2 27,1921 
. , une 27, 192 
Hoccson Brotruers, New YorK Jun 
Gentiemen: 


With the acceptance of our Bank and Loft Buildings, we feel 
that we cannot refrain from expressing to you in writing, as we have 
often done verbally, our appreciation of the handling of our contract, 
not only in the liberal spirit in which you have interpreted condi- 
tions, but also in the character of work, both as to planning and 
executing. We could use many superlatives in our expression of 
appreciation of your work, but believe we could not make it any 
stronger than to simply state that the work is entirely satisfactory from 
every angle. Again thanking you for many considerations, we are, 


Yours respectfully, 


ale President 


HOGGSON BROTHERS—NEW YORK-CHICAGO 
Bank Builders 


Readers will confer « favor by mentioning THE BANKERS MONTHLY when writing to our advertisers. 
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The Magazine of Better Banking 
THIRTY-NINTH YEAR 


CHICAGO AND NEW YORK, OCTOBER, 1921 





WELCOME BANKERS! 


Banking 50 Years Ago and Now 


]* welcoming the bankers attending the 
Los Angeles convention, J. M. Elliott, 
dean of the bankers of Southern California 
and chairman of the board of directors of 
the First National Bank of Los Angeles, 
said: 

“On behalf of the whole Pacific Coast, 
more particularly for our State of California, 
and especially for the City of Los Angeles 
and for its banks, I bid you weleome. The 
flavor of the old Spanish hospitality lives 
with us yet and we say to you, in the 
sonorous and comprehensive language they 
used, ‘Agradecimos,’ we are grateful for your 
presence, and ‘Felicitamonos,’ together may 
our meeting be pleasant and profitable. 


“Tf there are any present who explored our 
city and the Ocean Islands just after the 
meeting in San Francisco about twenty-six 
years ago, or who attended éhe meeting of 
the Association here in 1910, we hope that 
they have brought pleasant recollections with 
them. To all of you we say that it is your 
city, this one of our Lady of the Queen of 
the Angels, for it is made up of your rel- 
atives, your business associates and friends, 
who have come to us from your respective 
homes. 


“T have thought that, having viewed the 
banking business at close range over a period 
of fifty years, I may be able to call attention 
to some of the contrasts in the system we 
now work under, as compared with that fifty 
years ago, in a way that may prove of in- 
terest and use. It seems to me that the 
outstanding development during that period 
of banking history has been the growing 
recognition of our unity of interest with 
men in all walks of life; with all classes of 
business; with all sections of the country, 
and lastly with all parts of the world. Their 
prosperity is our prosperity. Their trials 
are our trials. 

“When at the call to arms in 1917 our 
sons hurried from their colleges or their 
desks and, along side of the sons of the 


A complete resume of the proceedings of the 47th annual convention of the American Bankers’ 
Los Angeles will appear in the November issue of THE BANKERS MONTHLY. 
city and some of the interesting features of the program appear elsewhere in this issue. 


laborers in lowly fields, went over the top, 
on or under the ground, in the air, and on 
or under the water risked and often lost 
their lives together we evidenced the fact 
of our great common humanity. 

“While doubtless many bankers fifty years 
ago knew that no great prosperity could 
come to their institutions unless the country 
also prospered, there were some who felt 
that hard times could be utilized by the banks 
to exact excessive interest and otherwise take 
advantage of the situation. Under such nar- 
row views of banking ethics, is it a wonder 
that the public was suspicious? But, of late 
years, the broader view of banking respon- 
sibilities has permeated the whole fraternity 
and the business field, and -has also spread 
to a large proportion of the public. This 
great American Bankers Association has 
been of notable service along this line, as 
well as in more technical fields. It has made 
us feel more clearly the community of inter- 
est and the necessity of co-operation. 

“Again the willingness of bankers all over 
the country, wherever they are able, to join 
in the formation of pools for the assistance 
of some particular industry is but an evi- 
dence of the wider view of things that we 
have at the present time. 


“We might claim that the realization that 
we can only prosper as the country prospers 
has broadened our views and that while our 
opportunities have increased, the responsi- 
bilities we realize have increased at a greater 
rate, and that not only for our 5wn country, 
but for the whole world. 


“In welcoming you to Southern California, 
I feel it but due to you that I should give 
you collectively the caution which I have. 
given individually to many in the past forty 
years. It is that, if you remain with us 
more than a breathing space of time, you 
run the risk of becoming one of us. My 
wish is that when you do come, I shall have 


the pleasure of greeting you and welcoming 
vou personally.” 


Association at 
Further reference to the convention 
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HOW CANADA’S BANK DEPOSITORS 


ARE INSURED AGAINST LOSS 


Branch banking system enables the customer 
to deal with a single unit in a huge finan- 


cial 





institution having enormous 





By JAMES COLLEY 





HE first question an American 

business man asks when he is con- 
sidering an investment in Canada is, 
“What about the banks? Are they easy 
about loans, or do you have to give 
them a cast-iron guarantee, and ‘show 
them’ before they will do anything? Are 
they safe and reliable? What provision 
have I against loss of my deposit in case 
a Canadian bank fails?” 

In short, he wants to know all about 
Canadian currency and Canadian banks 
before he invests his hard earned savings 
in this comparatively new country. 

One of the hardest things for an 
American to comprehend about banking 
in Canada is the branch bank system, 
whereby a bank, with its headquarters 
in Montreal or Toronto, will have from 
thirty to one hundred and fifty branches, 
one in each city or town throughout the 
country, thus forming a chain of banks, 
each bearing the same name, and extend- 
ing from coast to coast. Each of these 
banks has full authority to transact its 
own business, and make its own loans, 
but it has all the capital of all the 
branches behind it, so that the branch of 
a bank in a small town is quite as safe as 
the branch in the biggest city. 

The probability of loss to depositors 
is reduced to a minimum. In dealing 
with a branch bank, a depositor is not 
transacting business, as in the United 
States, with a purely local institution 
managed and owned by loeal people, and 
capitalized merely to serve the needs 
of the comparatively small area over 
which its business extends, but with a 





single unit in a huge financial institu- 
tion, with enormous capital, strictly reg- 
ulated by the Government and man- 
aged by men of the highest integrity, 
possessed of deep knowledge of the 
world of finance and banking gathered 
from long experience. 

As a consequence of the branch sys- 
tem, the bank can use the money de- 
posited with it by people in the East 
where the supply of money is greater 
than the necessity for new enterprises, 
to finance in the West the men of small 
savings who are entering into business 
in advance of their capital. Owing to 
the fact that there are so many people 
in Eastern Canada who are content to 
allow their surplus cash to lie in deposit 
in a bank at a low rate of interest, bor- 
rowers in the West, where money is re- 
quired for new business enterprises, pay 
less interest on their loans than their 
brethren across the line. 

The small banks in the United States 
can have no sense of responsibility for 
the country as a whole, but the Canadian 
banks, with branches in every part of the 
Dominion, are forced to have national 
interests, rather than purely local. 
Their business is to supply the borrow- 
ing wants of a nation, not of a city 
or of a district. Therefore they can no 
more turn a deaf ear to the small town 
merchant or the Western farmer than 
they can to the Western manufacturer. 

It is practically impossible for a bank 
to fail in Canada, because all bank 
notes are secured by a first lien upon 
the entire assets of the bank and since 





Here is shown a partial view of the financial district in Vancouver, ‘‘the lion-guarded city,” 
with the building of the Canadian Bank of Commerce in the foreground. 





capital 





these notes are subject to daily actual 
redemption, no bank dares to issue notes 
without reference to its power to re. 
deem, any more than a merchant dares 
to give promissory notes without ref. 
erence to his ability to pay. 

Every chartered bank in Canada js 
permitted to issue notes against its de- 
posits. These notes can only be issued 
for five dollars and multiples of that 
figure. The privilege of issuing notes 
for smaller amounts than $5 is reserved 
for itself by the Dominion Government. 

Every bank, naturally, wishes to keep 
its own notes in circulation, and there 
fore, sends back every day, the notes 
of all other banks taken in over its 
counter, paying out its own notes in 
cashing any check presented. It is 
because of this daily redemption that 
Canada has never had any serious in- 
flation of currency. 

Many Americans object to the Cana- 
dian currency because it is not secured 
by Government bonds. But in the 
United States it has frequently been 
proved, that if the business of issuing 
currency against government bonds is 
profitable, too much currency will be the 
result, and if it is unprofitable, too little 
will be issued. 

The tills of the Canadian banks are 
filled with notes which are not money 
until they are issued. Moreover, each 
bank is obliged to keep in the hands of 
the Government a deposit equal to five 
per cent on its average circulation, the 
average being taken from the maximum 
cireulation of each bank in each month 
of the year. This is called the Bank 
Circulation Redemption Fund, and 
should any liquidator fail to redeem the 
note of a failed bank, recourse may be 
had to the entire fund if necessary. In 
order that all solvent banks may accept, 
without loss, the notes of an insolvent 
bank, these notes bear six per cent in- 
terest from the date of the suspension 
to the date of liquidator’s announcement 
that he is ready to redeem. And all 
hanks must stand by each other that the 
depositors may suffer as little as pos- 
sible. 

A minimum paid up eapital of $250, 
00 must be deposited with the Finance 
Department of the Canadian Govern- 
ment before a bank commences business. 
A list of the shareholders in all banks 
is published annually by the Govern- 
ment, and this book is eagerly examined 
by investors to ascertain changes in the 
share list which might indicate distrust. 
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Going back a few years we find the Imperial Bank of Canada occupying the humble quarters shown above. 
velopment of Cobalt and the Imperial Bank of Canada is a good testimonial to the enterprise 


advances that have been made recently. 


Janks are required once a year to make 
a return to the Government of all un- 
claimed dividends, deposits or other bal- 
ances of five years’ standing. 


In Canada, one seldom hears of an 
absconding bank official. The reason for 
this is that promotion in a Canadian 
bank is slow and goes in order of serv- 
ice as well as merit. The man who 
wants his son educated for banking 
puts him in the local branch very young. 
Indeed, one gruff old chap remarked 
grumpily to the manager of his bank, 
as he surveyed the latest acquisition to 
the staff, “I confidently expect to come 
down here some morning and find a 
row of nursemaids with perambulators 
waiting to take the clerks home.” 

Needless to say, these infants are not 
given charge of the bank’s finances, 
but a beginning is made with them, and 
they are promoted step by step, as their 
work justifies it. The bank supervises 
their conduct outside the bank, as well 
asin. Let a young bank clerk become 
involved in a racing, gambling, or 
drinking set, and he is moved from the 
branch he is in to the head office, where 
he is put hard at work and kept under 
the personal supervision of a manager, 
or else moved to a branch in some small 
town where he will not have the same 
opportunities; of going wrong. 

Therefore, when a man rises to the 
position of manager in a Canadian bank, 
he is placed there because his personal 
character is beyond reproach, and be- 
cause he has given proof, not only of his 
business integrity and ability, but of 
his moral responsibility. The bank 
manager in the smaller towns is usually 





a man of some considerable importance 
socially, who does a great deal towards 
the advancement of the town and is in- 
terested in all public-spirited move- 
ments. 

If the bank manager were not honest 
and capable, it would soon be discovered 
by the bank inspector. As many as five, 
sometimes more, inspectors are employed 
by the big banks, who take an entire 
year to make the round of all the 
branches. They verify all cash securi- 
ties, bills and accounts, test the eom- 
pliance of officers with every regulation 
of the bank, report on the skill and 
character of officers, investigate the 
quality of bills under discount, securities 
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Here is another example of banking enterprise. 0 
Canada found bank accommodations desirable in an outlying neighborhood, it 
pitched a tent and proceeded to serve the requirements of those in the 
neighborhood. The branch is now more adequately housed. 


d 


This view showing the early de- 


of that community, when we consider the rapid 
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for loans, and value of all assets of the 
branch. They also report as to the 
growth and profitableness of the branch, 
and its prospects. As the bank manager 
has already referred the most important 
of these matters to the executive, three 
different judgments are passed on the 
business of the bank. 

At the end of every month, the banks 
make a full return to the Government 
of the business during the month. These: 
statements are published in the papers, 
and are open to the discussion of the 
public. The Deputy Minister of Finance 


‘has the authority to call for statements 


at any time. 


(Continued on page 108) 
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When the Union Bank of 
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HOW CELEBRATING A BIRTHDAY 


GAINED 2,000 ACCOUNTS 


A Chicago bank holds a festival week to cele- 
brate its 16th anniversary and finds that birth- 


days 





(7HEN the West Side Trust & Sav- 

ings Bank of Chicago approached 
its 16th anniversary not long ago, 1 
decided to make the event a community 
affair. As a result the age and the 
strength of the bank were impressed on 
the community in a graphie way. The 
method employed by this bank suggests 
a simple and effective means of reaching 
out for recognition and attractive new 
business. 

The old-fashioned idea of employing 
faney literature to put over your birth- 
day is usually both expensive and un- 
productive. It is just as simple to use a 
method similar to that employed in this 
Chicago bank, and the community will 
almost always be found more responsive 
to the graphic appeal. 

To make the occasion more effective, 
the Chieago bank extended the length of 
the celebration to cover a week and ad- 
vertised the event as its “16th Anni- 
versary Week.” It ended the occasion 
with a birthday party for customers and 
friends on Saturday, September 10. As 
an attention-getter, the fact that more 
than 75,000 people visited the bank on 
that day alone is ample proof of its 
success. 


pay 


from a new. business 


By EDWARD H. LEE 











standpoint 





A huge dummy cake, six feet in di- 
wmeter at the bottom and six feet high 
was mounted on a table in the center of 
the lobby. Each layer, a foot high, rep- 
resented the various strength features 
of the institution, as follows: 

First—board of directors worth over 
$100,000,000; second—resourees, $12,- 
060,000;  third—deposits, $11,000,000; 
fourth—customers, 35,000;  fifth—oldest 
state bank in the neighborhood; sixth 
friendly service. 

On top of the cake was a huge go‘d- 
lettered number “16”—svmbolie of the 
bank’s birthday. There were 1,600 
candles mounted on the cake, and it was 
arranged to hold a half ton of small 
pieces of cake, which were distributed 
among the guests. 

A unique feature was the presentation 
of special prizes to every new depositor 
—prizes ranging in multiples of 16, 
from 16 cents to $16.00. Large 12-foot 
signs had been placed on the exterior of 
the building inviting the publie to the 
celebration and announcing that each new 
account opened during that week would 
receive a prize. The names of those 
drawing the larger prizes were placed 
on a bulletin board, which oceupied a 





An impressive way to drive home the strength features of your bank. This shows the huge 


birthday cake described in the above article. 


























conspicuous place in the lobby of the 
bank. The new names were added daily. 
Nearly 2,000 new savings, as well as a 
number of commercial, accounts 
opened ‘during the week. 

The bank interior was artistically 
decorated with flowers and _ palms. 
Posters placed promiscuously about the 
lobby carried an invitation to customers 
and friends to the birthday party. There 
was also a large canvas poster, 20 feet 
long and 5 feet wide, which read “Our 
16th Birthday.” This was suspended 
from the ceiling and greeted the ecus- 
tomers in the bank lobby. 


were 


Souvenirs were given to the visitors, 
each man receiving a cigar and each 
lady, a rose. An orchestra furnished 
musi¢e during the day and in the evening 
an old-fashioned get-together dancing 
party was given. 

When the bank first opened, a great 
number of business men in the com- 
munity did not know the advantages of 
a checking account or even of doing 
business on a credit basis. Business was 
conducted then almost entirely through 
the exchange of currency. 

Sixteen years ago that neighborhood 
of homes and small stores on the main 
street had no banking home other than 
a few private store-keepers who accepted 
deposits of their friends and others who 
might trust their hard-earned funds with 
them. They offered no security other 
than their store fixtures. The “silk 
stocking,” or rather the woolen sock, 
were the only other banks known. 

This was the situation when the bank 
was organized with a capital of $200,000. 
It was located at the corner of Roosevelt 
Road (known then as 12th Street) and 
Halsted Street in a store 40 x 50 feet. 


The progress of the West Side Trust 
and Savings Bank has kept pace with 
the general advancement of things i2 
its locality, and it is well established in 
the confidence of its neighbors and 
friends on Chieago’s West Side. This 
is due chiefly to the financial strength 
behind the bank, its board of directors 
being worth over $100,000,000, and also 
to the fact that its officers are all ex- 
perienced bankers. 

The birthday idea for impressing your 
bank on the community is an effective 
way to get new business and the cele- 
bration held by this Chieago bank with 
such good results contains many helpfil 
suggestions. 
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HOW DROP IN CATTLE PRICES 
HIT A KANSAS BANKER 


Shipment of steers sold in Kansas City market repre- 
sented a loss per head of $118.89 as compared with 
the prices paid at the corresponding period a year ago 


NYONE engaged in the cattle busi- 
ness either as a grower or as a 
feeder realizes the present deplorable 
condition of the industry. Even those 
only indirectly interested, like the banker 
and others, recognize that practically 
everyone handling cattle will probably 
lose his life earnings 
and in many in- 
stances be left with 
debts that cannot be 
met out of earnings. 
The present condi- 
tion of the cattle 
market is reflected by 
an incident in my 
own experience. On 
September 8th last I 
sold in Kansas City 
a drove of steers 
weighing 1,505 lbs. 
per head at $7.10 per 
ewt. A year ago 
these steers would 
have brought $15.09 
per ewt., so I sut- 
ferred a loss per steer 
of $118.89. And on 
top of this, we find 
ourselves paying 
more freight and 
commissions than 
ever before. 

Now, it is prob- 
ably true that some 
may say that the 
price paid last year 
was too high, but 
when we consider 
that these big cattle 
were produced dur- 
ing a period of ex- 
tremely high prices, 
both on labor and 
feed, the facts are 
self evident. 

Let us admit that 
from now on cattle 
can be produced for 
less than at any time 
during the -past four 
years. But no industry whose profits 
are only nominal at the best can stand 
a break in prices like that which has 
demoralized the cattle business without 
ruining most of those engaged in it. 
_What is back of the present condi- 
tion? The real cause is that we have 
too many cattle for the present outlet. 
Since this is true we should either cur- 





By E. T. ANDERSON 


President, Burdick State Bank, Burdick, Kansas 


tail production or open up a bigger out- 
let or both. Curtailing production can- 
not be done hastily, yet I am firm in 
the opinion that it should be done in a 
moderate way, unless we find that the 
demand can be created to take care of 
the natural surplus from the present 





Money-makers for the farmer or the grower under normal conditions, but losers now 
because of the violent shrinkage of values during the last two years. 


holdings at a price that will return a 
reasonable profit to the producer and the 
feeder. 

To illustrate haw difficult it is to 
curtail production, let us take the num- 
ber of cattle slaughtered during 1920 
and then consider the number of cattle 
we have in this country, and we shall 
find we would have a supply to last us 


‘nearly nine years without rasing a single 


calf during these nine years. Another 
illustration: For a grower to sell each 
year one hundred three-year old steers 
it is necessary for him to keep a herd. 
of 1,040 head, so it may be seen readily 
that when the outlet is so cut down it 

cannot take care of 

the natural surplus 
| of our herds and it 
| will be a slow pro- 
cess to find a satis- 
factory outlet for not 
only the natural out- 
put but also for some 
of the breeding stock 
that should naturally _ 
be left on the range. 
In other words, we 
are in a_ position 
where we would like. 
to let go but cannot 
do so without disas- 
trous results. 

It is true that you 
can stimulate the 
market for a_ short 
period by artificial 
methods, such as 
holding cattle back 
by agreement or by 
inducing feeders and 
buyers to take them 
out, but as long as 
they are still in the 
feed lots or pastures 
you still haye them to 
compete with later 
on. And it has been 
proved the last two 
years that the last 
loss was_ heavier 
than if it had been 
taken earlier. It is 
just as unreasonable 
to get permanent re- 
lief by holding the 
natural surplus back 
from the markets as 
it would be for the 
people of Kansas 
City to eliminate floods by building a dam 
across the river above the city, instead 
of straightening up the channel, giving 
the water more outlet. 

According to some statistics the an- 
nual consumption of beef per capita in 
this country is now about twenty pounds 
less than before the war. What is the 
cause of this? Some say that during 

























































A scene that warms the heart of the farmer or grower when marketing conditions are any- 
thing near like satisfactory. 


the war we were educated to eat less 
meat and that this is the cause. Yet 
to me this seems doubtful, as we Ameri- 
cans do not learn lessons of this kind 
so quickly and easily. On the other 
hand, is it not more reasonable to be- 
lieve that the lessened consumption is 
due to the exorbitant prices charged for 
beef at the average meat markets all 
over the country regardless of the price 
of cattle as well as the cost of beef ai 
wholesale? 

Maybe a solution might be found by 
having the packers put in retail meat 
markets in all cities of five thousand and 
more population and then charging these 
various stores with the responsibility of 
getting meat products to the ultimate 
consumer at a reasonable price so that 
both the producer as well as the con- 
sumer can live. We might also use 
every effort to create a foreign demand 
by furnishing long-time credit or by 
letting foreigners exchange their com- 
modities for our surplus on a free basis. 
We should keep in mind that we need an 
outlet for our meat in Europe and if 
the Europeans are to buy from us it 
is necessary for us to adopt a liberal 
policy toward them in order to win their 
business. 

We frequently hear charges from con- 
sumers that the farmer and cattle raiser 


* 


is the real profiteer. This is not the 
ease, and if we could eradicate that 
impression and proceed to cultivate a 
more kindly feeling based on the facts, 
it would be helpful to both producer 
and consumer. This could be accom- 
plished by giving the public the facts 
in the leading periodicals, either news- 
papers or magazines. The average indi- 
vidual will spend his money quite cheer- 
fully if he fee!s he is getting his money’s 
worth, but he'll balk naturally at pro- 
fiteering. 

Much valuable information could be 
brought out on this subject such as the 
high freight rates, the high commissions 
and feed charges, ete., which all take 
their toll. When an industry, like the 
cattle business, gets into a condition that 
the producer knows he cannot get over 
sixty or seventy-five per cent of cost, 
then that industry is in a deplorable con- 
dition and it is depressing to think that 
the gamest set of men that ever invested 
a dollar, a set of men that never shirked 
a duty, a set of men who were and still 
are in the front ranks with those who 
made the Southwest a fit place for white 
people in which to live, it is deplorable, 
I repeat, that men like these shall at this 
day go down in defeat because of con- 
ditions they could not govern—condi- 
tions that should not exist. 


HOW DO YOUR LOAN 


COMMITTEES WORK? 


Disastrous experience in a Michigan 
bank that closed its doors recently 
should suggest a warning to all bankers 


By CHARLES H. SMITH - 


FEW months ago a certain private 
bank closed its doors. It did this 
in spite of sthe fact that the business 
seere to be in a very prosperous con- 


dition. With a capitalization of only 
$35,000 the bank’s deposits amounted 
to-over $600,000. Business was so good 
during the past year that the directors 
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declared a dividend of forty per cent, 
Shortly afterwards the bank closed jts 
doors, made an assignment to a trust 

company, and then began a series of 

meetings between the stockholders’ com- 

mittee and the depositors’ committee, 

To make good the alleged shortage the 

depositors’ committee demanded that the 

stockholders raise about a quarter of 

million dollars. This was done by tak- 

ing over the stockholders’ deposits in 

the bank amounting to about one hw- 

dred thousand dollars and assessing the 

stockholders the remaining amount, 

about one hundred and fifty thousand 
dollars. Because the bank was a private 
bank and organized under the unlimited 
co-partnership plan all stockholders 
were individually liable to the extent 
of their entire estates for all claims 
against the bank. 

The prevailing depression had some- 
thing to do with the closing of the 
bank’s doors; the large volume of busi- 
ness transacted with the small eapitaliza- 
tion probably was a contributary cause 
but the big reason for the failure un- 
doubtedly was bad loans. The loans 
were bad not only because they were 
poorly secured but because they were 
entirely too large for a small institution 
to handle and were made for too long 
periods of time. 

This bank made loans on city prop- 
erty and farm lands and because of this 
fact had two loan committees—one ta 
pass on loans made within the city and 
one to pass on rural loans, the person- 
nel of the committees being made up of 
the directors who were presumed to be 
especially qualified for the duties in- 
volved. When applications for loans 
were made by persons and firms whose 
credit was not established with the bank 
the cashier notified the members of the 
proper committee which, in theory at 
least, met and passed on the applica- 
tions. Actually, however, the members 
of the two committees were too busy 
with personal affairs to attend to their 
duties of passing on the loans and were 
quite content to leave the whole matter 
of loans in the hands of one man-—the 
cashier. Quite likely he exercised his 
best judgment in making loans. But 
even so the bank closed its doors and in 
less than six months after the board of 
directors had declared a forty per cent 
dividend an assignment was made. In- 
dications are that the stockholders will 
be heavy losers. 

There is a decided lesson in this fail- 
ure for some bankers. How do your 
loan committees function? Are all 
members present when applications for 
loans are considered? Or is the entire 
matter left to one or two members of 
the committees? Or, perhaps, to the 
cashier entirely? If the bank’s welfare 
is to be safeguarded the utmost care 
should be used in the matter of passing 
on applications for loans in order 
avoid unnecessary losses. Of course one 
man can do this—and do it safely some- 
times. It all depends upon the man. 
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JUDGE BRANDEIS ON 


SAVINGS INSURANCE 





HIRTEEN years ago Justice Louis 
D. Brandeis of the Supreme Court 
conceived the idea of savings bank life 
insurance, after he had exposed the cor- 
ruption in private insurance corpora- 


tions. His dream was realized recently 
when Miss Alice H. Grady, for twenty- 
five years private secretary to the Just- 
ice and now Commissioner of the State 
Insurance System, presented facts to 
him while visiting the state headquarters 


* * * ok 
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at Boston, showing the phenomenal suc- 
cess of this plan. 

From a smali beginning savings bank, 
life insurance has grown to include 31,- 
000 policy-holders, protected to the ex- 
tent of $16,000,000, besides returning 
many hundreds of thousands in divi- 
dends to its policy-holders. And this 
success is.continuing in spite of business 
depression and other drawbacks. 


* * * 


GINGERING UP THE 
EMPLOYES CONTEST 


Middlewestern bank obtained more than 2.500 
new accounts at a cost of 63 cents each 
by employing novel stunts to sustain interest 


By LEWIS 
ORTY-NINE employes obtained 


2,502 new savings accounts with 
total deposits of two hundred thousand 
dollars at a cost of only 63 cents per 
account during a contest recently con- 
ducted by the Liberty Trust and Savings 
Bank in Chicago. This contest accom- 
plished something more than the develop- 
ment of a large number of accounts. 
Through a series of unique and interest- 
ing features, hundreds of depositors 
Were made to feel they were essential 
factors in the growth of this bank and 
the employes were engendered with a 





ISAACSON 


new spirit of service since they were 
instrumental in bringing in an attrac- 
tive amount of new business. 

When the bank set out to obtain 2,500 
new savings accounts the entire member- 
ship of the organization was mustered 
together just before the contest started 
and the rules and regulations of the 
contest were discussed. One of the offi- 
cers was chosen as director of the con- 
test. The employes were divided into 
three teams which were named the 
Strength Team, Service Team and 
Safety Team with a captain at the head 
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of each team. The officers were ap- 
pointed to act in an advisory capacity 
on each team. A large thermometer 
was placed in the lobby of the savings 
department to indicate the daily progress 
of the teams. In the commercial de- 
partment was placed a large clock with 
three hands showing the weekly quota 
to be reached by each. team and indi- 
cating the necessary weekly progress. 
In the employes’ quarters a large dia- 
gram was placed showing the names 
of the employes and when new accounts 
were brought in the progress of each 
individual was recorded. The first 
team securing the largest number of 
points was awarded $50 and the second 
team $25. Individual prizes ranging 
from $50 down to $10 were’ given for 
the highest number of points. Also 
a cash bonus was paid for every new ~* 
account opened with $1.00 to $26.00 and 
up. Each of the three teams appointed 
an editor to issue a weekly “victory bul- 
letin.” These bulletins showed the 
progress being made during the week by 
the individuals and helped to stir up the 


ones lagging behind. 


Special weekly prizes were given to 
individuals making the best score for 
new accounts. The prizes consisted of 
shoes, silk waists, lingerie, bathing suits, 
silk stockings for the women, and silk 
shirts, socks, theatre tickets, ete., for 
the men. This merchandise was exhibited 
in a display cabinet on the counters in 
the lobby where the customers could 
easily see the prizes. The officers of 
the bank gave special prizes to the mem- 
bers of their respective teams bringing 
in the greatest number of. accounts and 
meetings were held often in the di- 
rectors’ room where luncheons were pre-: 
pared for each team and they indulged 
in impromptu songs, challenges were 
issued against each other, and congrat- 
‘ulatory messages were read from the 
president of the bank. 


An interesting part of the contest 
were the “flying squadrons,” organized 
under the direction of one of the officers 
and sent to the factories in the neigh- 
borhood for soliciting accounts among 
the employes on pay day. These squad- 
rons would take with them currency to 
cash the workingmen’s checks and at the 
same time solicit accounts, taking with 
them pass books and signature cards 
and entering the amounts of new savers 
in the books right at the factory. 


A novel feature was the distribution 
of the employes personal cards among 
their friends and relatives. Names were 
submitted of friends to whom letters 
were written under their own signatures. 
Also, lists of members of clubs they 
were members of were secured and let- 
ters were sent out to these members 
signed by the employes with the result 
that a large mail order business was done 
that brought in a satisfactory number of 
accounts. 

Safety deposit box renters were ap- 


(Continued on page 112) 
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TAKING THE MYSTERY 


OUT OF BANKING 


However justified isolation has been in the 
past, the progress of events has made neces- 
sary the abandonment of such a _ policy 


By DR. W. F. GEPHART 


Vice-President, First National Bank, St. Louis 


HE period through which the people 
of the United States have passed 
recently has brought to American bank- 
ers some of the most difficult problems 
in the history of their business. It is 
safe to say that neither the period im- 
mediately following the formation of 
the Union, nor the succeeding period 
in the ’40s of wild-ecat banking, nor 
the green-back period immediately fol- 
lowing the Civil War—diffieult as the 
problems of banking were in each of 
these periods—even approached the 
complexities of the banking and financial 
problems during the past six years. Not 
only has the recent period been one of 
great complexities as well as magnitude, 
but it also has involved what the earlier 
periods did not, namely, the complications 
due to the problems of international 
banking. It is not becoming either for 
an individual or, perhaps, for any par- 
ticular line of business to congratulate 
itself on the record it has made, but 
when the banking history of the past 
six years can be written, it is safe to 
assert that great credit will be reflected 
on the Federal Reserve system, the na- 
tional, state and private banks, because 
of the manner in which they have met 
the problem. To have met the enormous 
demands for banking accommodations 
during the period of rising prices and 
to have protected the credit of the coun- 
try and the business men during the 
period of most abrupt falling prices is 
an accomplishment which reflects great 
credit upon those who have had in their 
safe-keeping the financial resources of 
the nation. 
As is usual and to be expected in such 
times more or less criticism has been and 


still is directed against bankers. Some 
of it is honest and responsible. Some 
of it is ignorant and misplaced. Bat 


the fact remains that the record of busi- 
ness failures and, even more important, 
of banking failures has been surprisingly 
small. 

The banker has thus measured up to 
his true function of protecting the 
credit of his clients and at the same time 
facilitating their prosperity. The re- 
sources of the country have been hus- 
banded in a remarkable manner and 
have been made to expand in a degree 
never thought possible before the war 
period. 

But the task has not yet been com- 
pleted, There is work ahead for the 


American banker which will test his 
ingenuity and resourcefulness to a high 
degree. He is now oceupied with the 
immediate task of aiding the industry 
and business of the country in descend- 
ing without injury to a 
lower level of prices and to a more 
conservative basis of the 
business of the country. and 


unnecessary 


conducting 


Inflated 





DR. W. F. GEPHART 


speculative values are in process of he- 
ing replaced by values which afford a 
substantial basis for the normal conduct 
of the enterprises of the country. He 
must stand as a bulwark against any 
magical remedy for making credit ov 
making business whether these are ad- 
vanced by enthusiastic legislatures or 
by the visionary schemes of John Law. 

Perhaps his record of achievemeut 
during these ¢ritical years will justify 
the American banker in assuming a 
more leading role in his community and 
in creating proper opinions on matters 
of finance and banking. It must be 
admitted that in the past the banker 
has not been very active in this respect, 
partly because of the popular prejudice 
against him or the assumption thht he 
was representing more purely private 
and selfish interests. The result has 
been that legislators, city councils, and 
various other political divisions have en- 
gaged upon ill-justified policies of fi- 
nance. Even as a private citizen the 
banker has not assumed the leadershin 


which his financial experience might wel] 
justify. There is a large outstanding 
task during the next decade or more for 
the American banker to accomplish great 
good, not only for the nation and the 
state but also in a purely community 
sense. There is a growing tendency 
which, perhaps, will not be greatly eur. 
tailed for an increasing amount of the 
social income to be expended through 
the instrumentality of the government, 
Just at present there has arisen an ap. 
peal and a demand from many sourees 
that government expenditures of al] 
kinds be reduced. It is, however, 
searcely probable that great permanent 
reform will be accomplished in this dj. 
rection but that the natural results of 
social and political development will 
be increased expenditures by the state, 
Large programs for expenditures will be 
up for consideration by the Federal, 
state and local governments in the form 
of developmental enterprises, such as 
good roads, even if the cherished hope 
that reduced expenditures for war pur- 
poses are accomplished. In the not 
distant future, too, the people of the 
United States will be expending large 
sums of money for purely industrial 
enterprises since our nation has not 
become, by any manner of means, eco- 
nomically exploited. Private corpora 
tions as well as private individuals will 
be coming to the banker for funds to 
develop this or that natural resource or 
industrial enterprise. It is within the 
province of the banker to act as a coun- 
sellor and a guide in all these matters 
pertaining to public and private ex- 
penditures, thus rendering not only serv- 
ice as a political citizen but also aiding 
in a purely personal way his clienis, 
his patrons, and the community in which 
he lives. 
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In ancient times it was common for 
trades and professions to be surrounded 
with great secrecy and mystery. One of 
the best illustrations of this was in the 
case of the priesthoods, whose rites 
and ceremonies were studiously pro- 
tected from the eves of the vulgar. 
Perhaps this is the chief reason why this 
class had such an influence and power 
over the people. But other professions, 
such as the legal and medical professions, 
were also encased in restricted class 
knowledge. Even the medical profes- | 
sion, today, has not recovered from this | 
ancient characteristic. The knowledge 
of the crafts was also possessed by 
relatively few, those who had been ini- 
tiated into the mysteries. There were 
various stages to the possession of this 
knowledge, such as those of the entered 
apprentice, the journeyman, and the 
master. For many centuries craft 
knowledge, as in the case of the dyers 
and textile workers, was controlled by 
the few who practiced this trade. 
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In the early development of banking, 
both because of the character of the 
people who transacted the business a 
well as the peculiarities of the business 
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ARVIN E. HOLDERNESS, Vice President of the First National Bank in St. Louis, is a native of 
Arkansas, born at Fordyce. He was educated - Vanderbilt nererey: After being graduated = 
became. associated with F. O. Watts in the capacity of Cashier of the First Savi & Trust Com) 
of Nashville, Tenn. He came to St. Louis in 1914 and entered the employ of the Third National 
which has since become the First National Bank in St. Louis. 


Mr. Holderness is one of the city’s best known business men, as well as one of the country’s most 
prominent bankers. He is known for his executive aoe In 1920 he was prontgant of the St. Louis 
Advertising Club, and is now president of the St. Louis Kiwanis Club. He is Vice President from 
Missouri for the National Bank Division of the American Bankers Aceduben 2 as well as a member of 
Public een § Comeenee of this association and has attended every session since the Committee = 
appointed. He has also —— of the Sigma Alpha Sean a Greek Lome Society Are, Saen mare 
in the leading Universities the country. He is a member of many prominent social business 


clubs, among them the Missouri Athletic Association, Sunset Hill, Normandy Country Club and the 
Town & Gown Club. 


Mr. Holderness conceived the idea of anizing the Financial Advertisers’ Association, the largest 
department of the Associated Advertising Clubs of of the world. He was one of the first presidents of the 
F. A. A. and is still penn identified with the direction of its activities. He is considered among 
the best known authorities of the country on financial advertising and savings. 


Here’s what he says of ‘‘The Bankers Monthly’’: 


“The Bankers Monthly is a clean-cut financial publication, bristling with new ideas, 
alive with news, and always bringing helpful helps and Sepination to bankers who 
are trying to make banking business a better business.’’ 
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LEADERS IN DEPOSIT BUILDING 


Super Safety, business builder of the banks 
of America, is a native of Chicago, graduating from 


the University of The Bankers Supply Company in 
May, 1921. 


Upon graduation he went to the banks of the world, where 
he rapidly worked up in the ranks as a business builder par 
excellence. 


June 1, 1921, found him working for a few hundred banks, but very 
aggressive and deserving of promotion. Through the assistance of his 
friends, Literay Digest, Saturday Evening Post, American Magazine, 
System, Nation’s Business, and other good friends in the publicity field he 
secured a permanent position in the employ of his friend, General Public. 


General Public has assisted him greatly in forging ahead, for he had on 
September 15 several thousand of the banks of the United States as his 
clients. 


Super Safety is a member of his banks’ safety department and director of 
check safety advertising in the United States of America. 


He is widely known for his kindly assistance in protecting funds in transit 
for depositors, and for his great business building ideas given his various 
employers. 


Here’s what he says of the The Bankers Monthly: 
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itself, banking was a business about 
which the people knew relatively little. 
The transferring of funds, or purchasing 
ability, from country to country or from 
city to city was ace omplished, even in 
the days of Florence and the great 
Italian mercantile cities, in something of 
the same manner as it is today, through 
the bill of exchange, but the average man 
knew little about the business of bank- 
ing and its relation to money, prices, 
and value. 

The early banking was largely con- 
fned to deposit banking and safe-keep- 
ing of funds. The banker thus stood in 
the minds of the people as a representa- 
tive of money in the community and 
thus he stands today with all the accom- 
panying prejudice that surrounds 
money, price, and value. Modern bank- 
ing has long since developed out of the 
stage of deposit banking and at present 
when we think of banking, we consider 
it chiefly in its commercial aspects, but 
there yet surrounds it some of these in- 
herited prejudices, accompanied by all 
the popular misunderstanding of the 
relationship between wealth, money, and 
other kinds of funds. In every country 
when there arises a period of depression, 
the banks and bankers are accustomed 
to be criticized for conditions over which 
they have no control. 

Modern commercial banking consists, 
in large part, in the exchanging of com- 
mercial for individual credit. The 
banker, contrary to popular belief, can- 
not make or create credit. He must take 
the business conditions as he finds them, 
keeping at all times his funds liquid. 
The individual, who has credit, comes 
to the banker, negotiates a loan which 
means the exchanging of his individual 
eredit for bank credit, which has general 
exchange ability in comparison with the 
limited transferrability of a particular 
man’s credit—nor has the banker and 
banking any direct control over prices. 
In our own country during the past two 
years there has been a disposition to 
blame the Federal Reserve system both 
for the cause of the increase in prices 
and for the later violent decrease. It 
is difficult to see how our banking sys- 
tem could be responsible for both these 
diametrically opposed results. 

During the period of very high prices, 
the outstanding loans of the Federal Re- 
serve system were about three billion 
dollars and now they have fallen almost 
one-half. The Federal Reserve notes 
stood at 3,200 million dollars and they 
have decreased almost one-fourth. Dur- 
ing the same time, that is between the 
Period of high-and low prices, the hold- 
ings of gold increased from about 2,100 
million dollars to 2,750 million dollars. 
We had long been desirous of securing a 
flexible banking system, or as we stated 
it in the early period, an elastic currency 
system; that is, a banking system which 
would be characterized by a flexible sys- 
ten of deposits and note credits, con- 
tracting and expanding according to the 





varying changes of the volume of busi- 
ness. This has been done during the past 
five years and because the Federal Re- 
serve system is thus flexible or elastic 
it renders its greatest service, and in 
the operation of this system during the 
past six years, there is absolutely no 
relationship between its working and 
. 


* * * 
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the change in the price level. No bank- 
ing system can any more control prices 
than it could regulate the movements of 
the planets. The best service which we 
can now render to our banking system 
is for legislators to desist from tinkering 
with it and let it work out along with 
(Continued on page 73) 
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HOW “MOVIES” HELPED 
IN A WINDOW DISPLAY 


_ An Indianapolis bank finds that well advertised motion 


‘ picture plays 


be used effectively in 


By EARL 
FFICIALS of the Bankers’ Trust 
Company at Indianapolis believe 

that banks should follow the same gen- 
eral principles window display as 
used by any retail organization. Be- 
cause of the lack of material for 
display purposes, it is useless to 
attempt anything like the displays used 
by large department stores, but 
bank officials believe that in “uniqueness” 
of design and ability to attract the eye, 
the display windows of the bank should 
be on a par with the more fortunate 
retail stores. 

The accompanying photograph shows 
the way the Bankers’ Trust capitalized 
on motion pictures. Here is the story as 
told by one of the bank officials: “Why 
not use motion pictures, since they are 
individually one of the greatest ad- 
vertising forces in any community? We 
have noticed that not only is some pie- 
ture widely advertised in the local press, 
but generally it has a catchy subject 


of 


frequently have catchy titles 
presenting a 


the: 


that can~™ 


thrift appeal 


BULLOCK 


that is adaptable as show cards to bring 
out our point. Take for example the 
‘Experience’ window. He_e was a pictwe 
that was widely advertised. The week 
it showed in Indianapolis there -was 
hardly a person in the city who did not 
know the title. What is more natural ° 
than that any person who saw the title 
in a window should take a second look? 
It was easy to get the owners of the 
theater to permit the use of the title 
of the play in return for some slight 
recognition. The character of Youth, 
always pursued by Poverty, lerit itself 
admirably to our purpose in preaching 
a little thrift sermon. Almost any good 
film may be used in similar ways.” 

On the card beneath the title of the 
play was the following: “A savings 
account kept active with regular deposits 
and 4 per cent compound interest will 
help you to elude the ‘Pursuit of Pov- 
erty.’ Get a money barrel. Start with 
a dime and be worth a barrel of money.” 








Here is an effective way to use the titles of po 


with a dime and be worth a barrel of money.”’ 
apolis bank. 





ee" ‘movie’”’ 





lays in urging the public to “‘start 
t is a window Ecole recently used by an Indian- 





OME months ago, the writer of this 
article watched a well-known college 
team playing baseball. It was the last 
game of the year and a crucial one to 
determine the year’s championship. The 
visiting team needed only one run to 
win the game. They had one man on 
third base. 

Every player was on his toes. The 
stands were tense. The catcher signalled 
for the ball. There was a sharp crack 
and a high fly sailed out to short left 
field. : 
The fielder, Bert they called him, had 
plenty of time to reach the ball. He 
was in fact directly underneath waiting 
for it to come down. He was all set 
for a quick throw home, to head off the 
runner. The stands were calling “Put 
’er home, Bert, put ’er home”—as is the 
way of college crowds. 

But Bert was not equal to the occa- 
sion. The descending ball plunged 
straight through his nervous fingers to 
the ground. The runner scored and the 
game was lost. 

Now if we pause to reflect on this in- 
cident, it becomes at once evident that 
Bert had the right idea. But his tech- 
nique was wrong. 


* * * 7 


So it is often among bankers who seek 

to build new business by direct mail. 
They have the idea that results can be 
secured by direct mail and that idea is 
right. The way in which the direct mail 
is used, however, is wrong, and the re- 
sults are no more satisfactory than Bert’s 
ball playing. The best strategy in the 
world is useless if there is a leak some- 
where or if somebody along the line 
pulls a fumble. 

Take an illustrative case of a small 
bank in central Iowa. It is located in 
a thriving community and is doing a 
substantial business. But it is not 
growing rapidly. Last year the officials 
got the idea of using a direct-by-mail 
campaign to build savings deposits. A 
letter was prepared and sent to a list 
of farmer’s children in the neighborhood. 
There was not a single reply. Since 
that time no further advertising has 
been done, the expenditure has been 
written down as a complete loss, and 
the officials, without making any at- 
tempt to search out the weak link, are 
convinced that advertising doesn’t pay. 

Of course afyone who is familiar with 
the bank advertising field, and with what 


MAKING YOUR LETTERS AND BOOKLETS 
PRODUCE PROFITABLE RETURNS 


By J. HAMILTON PICKEN 


various banks have accomplished, both 
by direct mail and by general display 


Photo by Sukes, Chicago 
J. HAMILTON PICKEN 


Beginning with this month’s issue of 
THE BANKERS MONTHLY a de- 
partment will be devoted to the de- 
scription of ‘tried-out and_ tested 
methods of producing new business by 
direct-by-mail plans, booklets, circu- 
lars, and so on. This department will 
be conducted by J. Hamilton Picken, a 
recognized authority in the direct ad- 
vertising field. 

After his graduation from Harvard 
University, Mr. Picken went to Berlin, 
Germany, and spent three years in the 
University of Berlin studying psychol- 
ogy. Upon his return to America he 
started in the direct advertising field 
and he has conducted many successful 
advertising campaigns. Mr. Picken 
maintains an advertising agency in 
Chicago. He is also professor of 
advertising at the Northwestern Uni- 
versity, Chicago. 

Since direct advertising has become 
an increasingly important arm of the 
new business campaign in every bank, 
THE BANKERS MONTHLY be- 
lieves that this new department under 
the direction of Mr. Picken will be a 
constant stimulus and help to banks 
big and little. Mr. Picken will be 
glad to answer any questions or to 
examine copy specimens submitted by 
our readers. 
advertising, knows that this bank, whose 
experience has just been related, is 
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wrong in its conclusion. What happened 
was simply an instance of the advertis- 
ing ball slipping through their fingers. 
They put the blame for failure on ad- 
vertising, when it should have been put 
on their method of using it. 

Within one hundred miles of this 
Towa bank is another bank in a smaller 
town, with considerably less natural ad- 
vantages, yet they use letters constantly 
and publish a “house organ” every 
month. This bank’s deposits are nearly 
four times greater than those of the first 
bank—and the thing that has built these 
deposits, more than anything else, ac- 
cording to the cashier, has been direct 
advertising. In the pages of Tur 
BanKerS Montuiy from time to time 
have been recorded many other instances 
of success attained by the right use of 
direct advertising. 

It ean be said with confidence, that 
the right kind of direct mail effort will 
succeed. If it fails to do so, that is 
evidence only that there is something 
wrong, a loose link somewhere in the 
plan. 

* * * * 
HEN planning to use direct-by-mail 
advertising, the following points 
should be considered: 

First, The List. Every bank should 
have t*vo mailing lists—a list of present 
customers and a list of prospects. These 
two lists may be sub-divided further, 
as local conditions require. Customers 
may be divided into savings depositors 
and commercial depositors, into men and 
women, and so on, and the prospects 
may be divided as to business, age, sex 
or otherwise, according to the size of 
the list and the appeal to be made. 

Dividing the list, however, is second- 
ary to having the list, and where non- 
customers are concerned, to having 
names of people who are genuine pros- 
pective customers. In the ease of the 
first bank mentioned in this article, the 
difficulty lay unquestionably in the list 
used. Farmer’s children in that partic- 
ular community had never been educated 
up to the point of keeping bank ac- 
counts. The greatest care should he 
taken also in keeping the list of 
prospects up-to-date. Five hundred live 
prospects are better than ten times that 
number of dead ones for the best ad- 
vertising copy in the world cannot be 
successful unless it reaches readers who 
are free and able to act as it suggests. 
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The form of direct-by-mail literature shown in the above illustration suggests an effective method of getting close to your community, 


especially on savings. 


One can’t get blood out of a turnip, 
as the old saying goes. It may be that 
a bank will find many people in its 
community who could not possibly walk 
into the bank and make a deposit. In 
such a case the bank could still bring 
these people in by advertising, and show 
them ways to make money so they would 
have it to deposit, as banks are doing, 
through aid to farmers, the formation 
of boys’ and girls’ clubs, home economy 
suggestions, and help to business men. 
The success of direct-by-mail advertising 
depends on having real prospects first 
of all, and second, on making to such 
prospects some sort of proposition to 
which they are able and willing to re- 
spond. Lists can be made up of business 
men, farmers, home owners, professional 
men, children, inquiries resulting from 
advertising and farmer customers of 
the bank. Inactive accounts make one 
of the best possible lists to work. 
Second, The Letter. When the list is 
right, you are ready to consider the ap- 
peal. Everything that is put into the 
reader’s hands should be written with 
care. You have heard the advice, “Write 
as you talk and talk to the point.” The 
good sense of that advice is apparent. 
Yet to glance over some of the letters 
and booklets laying on the writer’s desk, 
proves that this advice is forgotten too 
frequently. You could not by the wild- 
est stretch of imagination think of your- 
self saying personally to prospects, what 
some advertisers write. 
_ For example, how would you respond 
if a new business solicitor should call 
on you and say, “It has come to my at- 
tention that the savings account opened 
by you has been closed. We are enclosing 
a copy of our latest published statement, 
Which shows our steady growth and 
progress. We hope our convenient 
banking hours, together with the assur- 
ance that your savings are surrounded 








by every safeguard of conservative 
banking will prove an added incentive 
to reopen your account in the near fu- 
ture.” 
kind of sing-song on a few of your 
farmer accounts and see how they react, 
such talk: contains nothing the old ecus- 
tomer doesn’t know already. It con- 
tains not one suggestion of interest in 


Go out personally and try that ° 


send such “copy” out. 


This literature is not only helpful in giving the customer and the prospective customer information concerning the bank’s 
functions, but it is valuable also because it enlists the co-operation of the empioyes in bringing new business into the bank. 








his problems, or of inquiry as to the rea- 
sons why he closed his account. It is 
not written from the customer’s point 
of view. 

Banks would do much better not to 
Better forms 
of expression are shown in the specimen 
letters and analyses produced as accom- 
panying illustrations. The letter that 


How To Write Letters That Pay 





WRONG 


Dear Sir: — 


It has come to my attention that the sav- 
ings account opened by you has been closed. 


We are enclosing copy of our latest pub- 
lished statement which shows our steady 
growth and progress. We hope our con- 
venient banking hours together with the 
assurance that your savings are surround- 
ed by every safeguard of conservative 
banking will prove an added incentive to 
‘reopen your account in the near future. 


An active, growing savings account has 
proven the pillar on which many a later 
success has been built. 


When calling at the bank the writer will 
be pleased to give your business his per- 
sonal attention. 


Trusting we may again be favored with 
your patronage, we are, 


Yours very truly, 


RIGHT 


Dear Sir: — 


The recent closure of your account’ is 
stillinour mind. We trust that the closing 
of your account was due to no lack of atten- 
tion on our part and that you will soon 
re-establish banking relations with The 
American National Bank. 


Asall the preljminary details necessary in 
the opening of your account have been 
done, it will only be necessary to inform 
your teller that you are reopening your 
account. 


In the mean time, we wish you to con- 
tinue to feel that you are one of our valued 
customers, and that this is still your bank 
and that we are expecting you to make full 
use of our facilities. 

Your patronage has been highly appre- 
ciated and we assure you it will be a 
pleasure to serve you at any time. 


Very truly yours, 


N the two letters above we have fair examples of good and bad letter- 
writing. One letter is from an Illinois bank, the other, the ‘“right’’ 
letter, from the files of the The American National Bank, Nashville, Tenn. 
The ‘‘wrong”’ letter is trite, it is written entirely from the point of view of 
the bank, it states only facts the ex-customer knew when he closed his ac- 


count. 


and seeks to get at his problems and interests. 


do this. 


The “right”’ letter is sympathetic, it talks from the reader’s angle, 


All good letters must 
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talks to a prospect as man to man, that 
gets at hi. needs, his ambitions, his prob- 
lems and difficulties, will bring response. 
In later issues of THE BANKERS 
MoNnTHLY many effective forms of let- 
ters, booklets, circulars and special ad- 
vertising appeals will be analyzed for 
the benefit of readers. 

Third, Bank Service. It may seem 
strange to some readers to add as one 
of the elements of successful direct-by- 
mail campaigns, the point of bank serv- 
ice. But bank service is all your ad- 
vertising has to sell. If that service is 
not fortheoming, no advertising will 
succeed. 

Selling bank service is, in fact, uot 
different from selling merchandise. You 
don’t want prospects to come once, but 
many times. You want them to become 
permanent and profitable customers. It 
is obvious then that they must be satis- 
fied by the service they receive. <A 
grouchy or careless teller, or discourtesy 
on the part of any of the bank person- 
nel will go very far toward defeating 
the best advertising campaign ever run. 

All that advertising should be ex- 
pected to do is to bring prospects into 
the bank. Your treatment of them from 
that point on, determines how good cus- 
tomers they are to become, or whether 
they are to become customers at all. 
Even when urging a customer to pat- 
ronize other departments of the bank 
as for example the bond department or 
the trust department, as may be done 
very advantageously by direct mail, the 
same prompt courteous service is vital. 


poet 







TWENTY 
Logical and Practical 


REASONS 


Why You Should Become 
Associated With the 


In the present movement of the American 
Bankers Association and various state associa- 
tions to popularize banking among men, wo- 
men and children, the Southwark National 
Bank of Philadelphia, by giving twenty reasons 
why ——a should do business with this 
bank, illustrdtes numerous talking points that 
the average bank has in offering its services to 
the public. 
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What is promised the prospect by the 
advertising must be delivered in the 
bank. 

Fourth, Costs. Advertising may be 
considered an employe of the bank. It 
is in truth a salesman. Now if you 
were to put a new business solicitor on 
your payroll, you would be very careful 
in the selection. You would not neces- 
sarily hire the man who would work for 
the lowest salary. Neither would you 
ignore the question of dress and bear- 
ing. It is the same with advertising. 





REACHING EVERY 
READER 


HERE is a carefully written let- 

ter used by the Southwark 
National Bank of Philadelphia. It 
is a letter keeping after the former 
savings depositor. In general plan, 
it is above criticism. In the eighth 
line where the phrase “‘loss of work”’ 
occurs, the phrase “‘loss of income” 
would have been better, as also 
other phrases in the letter, the point 
being that every phrase in a form 
letter should apply accurately to 
every reader. 


Dear Sir: 


Every person who earns money 
or has some income should keep a 
part of it in a strong bank. Only 
then will it be absolutely safe from 
possible loss by fire or theft, and 
yet easily and quickly withdrawn 
in case of urgent need. 


A Savings Account can be de- 
pended upon to relieve a feeling of 
uncertainty about your future. In 
case of sickness, loss of work, de- 
pression in business, a Savings 
Account will come to your rescue. 
For the education of your children 

-the purchase of a home—a busi- 
ness of your own—inevitable old 
.——_ are many, many uses for 
which the Savings Account will be 
ever ready to furnish the necessary 
money. 


We have so often seen persons 
benefited by a Savings Account and 
therefore urge you to reopen your 
account with us. 


We want you to feel perfectly 
welcome to call and once more start 
a Savings Account even if you have 
only a few dollars. Make this 
YOUR BANK always. For your 
convenience the Sav‘ngs Fund De- 
partment will be open every Frida 
evening from 7 to 9 o'clock in ad- 
dition to the usual banking hours. 
Reopen your account now—don’t 
delay—we will be looking for you. 


Very truly yours, 


This letter proved to be productive because 
of its lucid appeal. The bank's service is 
emphasized in a manner to win favorabl 
recognition. 





It should not be “hired” in terms of the 
lowest possible cost. It needs just as 
pleasing an appearance as the personal 
salesman and just as a salesman has 
frequently to call back to sell his pros- 
pect, so advertising follow-ups are often 
necessary before the prospect is sold. 
The bank should figure out what it 
can afford to spend for advertising in 
one year. This appropriation should 
then be distributed judicially over the 
twelve months. To spend all the money 
on a single splurge would be just as 
bad as to have the yearly rainfall come 
all in one cloud burst. It costs on the 
average from $30 to $35 per thousand to 









send out simple letters under a two cent 
stamp. If you are paying more, you 
are extravagant. I shall stress this par- 
ticular point in future articles. Qn. 
letter a month through the year woul 
cost not more than $420 per thousand 
prospects. Even the smallest bank 
could well afford such an appropriation, 
The accompanying illustrations haye 
been chosen to emphasize the following 
points in direct-by-mail advertising; 














1. Plans for getting live prospeets, 
By interesting the officials of the bank, 
the employes, the directors, the stock. 
holders, and even the customers in send- 
ing in the names of likely customers, 
furnishing blanks for this purpose, it 
is often posible to secure many new and 
good accounts. On the blanks furnished 
it is customary to put spaces for the | 
name and address of the prospect and 
one extra space for the name of the 
person sending in the prospective name, 
This plan is unquestionably good. 












PRINT 


2. The “right” way as contrasted with 
the “wrong” way to write letters. When 
one has opportunity to view good aad 
bad letters side by side, the points which 
make a letter good stand out all the 
more clearly. The two letters repr- 
duced here are fair samples of many 
on the writer’s desk. The “wrong” let- 
ter came to the writer personally. He 
had closed his account because he had 
moved entirely out of the neighborhood 
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AFTER 3 O CLOCK); 
| 

A Magazine Dedicated to the Little 

Stories that go the Rounds in a Bank 

when the Big Doors Close at Three. 





What goes on behind the walls of a bank 

A is inevitably and always in confidence, but | 

Two-Minute 
Tale 


the identity of the sergeant-hero of this} 
two-minute tale is so carefully cloaked that 
we know he will not -object — | 

Jim — at least that’s what we'll call 
him — was marooned in a cam 
any city But you can spare sympat 
Jim’s cloud was not without its silver e- 
a short hike from camp was “Her House.” 
Hence the story — 


e 





We first heard of Jim when he opened a 
savings account by mail —a convenience 
by the way, enjoyed by thousands scattered 
to the four corners of the globe. 

> 


First came the usual letter with Jim's 3 
initial deposit, followed by others ticking of 
paydays one by one. Then came a letter & 
that tore from the beaten track — there wa 

a girl, he confided —a very nice girl w 
should judge as we re-read Jir 





of a Soldier 














etter — and 
Jim was planning to surprise her (at least 
that’s what he said) with a diamond sol| 
taire — would we get it for him? 


& 


It was just a trifle unusual was this request | § 
as middleman for Cupid we were not & 

perienced. But we enlisted the aid of 2 
sympathetic jeweler and played our part— 
and not without success, as witnessed by| B% 
Jim’s letter of acknowledgment — p 





A Girl 








Gentlemen: Your letter at hand, also the ring 
which is “on hand.” I cannot begia to thank 
you for your kindness. Besides being very 
beautiful it is a distinct novelty in this neck of 
the woods. Please send me a statement of my 
‘account with you. “The girl” insists that I in- 
stents my balance and I heartily agree with 
er. 


And a Bank 





This story, true in every detail except names, | 
is an example Of the hundred odd personal | 
and unheralded services a great bank performs | 
in the course of a banking day. We thought 
perhaps you would find it interesting. | 








This is the reproduction of one of a series 
blotters that helps to humanize the bank 
gain favorable public recognition. 
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Short Term Securities 


offer an opportunity for investment of Bank 
* funds at rates more favorable than are 


ued obtainable from commercial paper.: 

the 

and ° 

the We suggest the following: 

ime, 

, Oxford Paper Company, One-Year 714% Gold 
Vilh & . ° 

hen | Notes, due June 1, 1922, yielding about 
aad | 7.50%. 

hich 

the 

pr | Merchants Heat & Light Company, Refund- 
= ing (now first) Mortgage 5% Bonds, due — 
| i October 1, 1922, yielding about 9.30%. 


The Melbourne Electric Supply Company, 

| Ltd., General Mortgage 6% Convertible 

= | Gold Bonds, due March |, 1922, yielding 
Bi | about 9.60%. 


F The Shawinigan Water & Power Company, 
i 714% Secured Convertible Gold Notes, 
due July 1, 1926, yielding about 6.75%. 


Complete description of these and other 
short term securities suitable for bank 
investment will be sent upon request. 


Lee, Higginson & Co. 
THE ROOKERY 
Boston Chicago New York 





Higginson & Co., London 


ir part— 
ressed by) BF 








Readers will confer a favor by mentioning THE BANKERS MONTHLY when writing to our advertisers 
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HELP THE RAILROADS AND SOLVE 
UNEMPLOYMENT PROBLEM 






Passage of the Townsend- Winslow refund- 
ing bill would open the gates to a million 


EPTEMBER, 1921, finds the country 

confronted with a problem of un- 
employment unprecedented in magnitude 
within the experience of the last quarter 
of a century. It behooves all good citi- 
zens to consider proper steps to remedy 
this condition. 

A considerable part of the existing 
unemployment is due to the position in 
which the railroads find themselves— 
short of funds and unable to make their 
normal purchases and do their normal 
repair and equipment work. Employ- 
ment of a million men would, in my 
opinion, follow the passage of the Town- 
send-Winslow railroad funding bill, 
according to the testimony which I of- 
fered to the Congressional Committees 
considering the measure. 

My estimate, I believe, is a conserva- 
tive one. No one in a position of even 
a small degree of responsibility at such 
a time, whether public or private can 
afford to make false or misleading state- 
ments. I therefore made the statement 
concerning the effect of the proposed 
legislation with a full sense of responsi- 
bility for that statement. 

Not only would the railroads, by the 
passage of the bill, be put in the posi- 
tion of meeting their unpaid accounts 
already past due, but they would be able 
to go ahead with their maintenance-of- 
way and_ repair-of-equipment work. 
This would directly employ a very large 
number of men. In addition to the 
direct labor we may count the indirect 
labor involved in producing and trans- 
porting lumber for ties, and iron and 
steel used for maintenance and repairs. 
There is also to be counted the labor in 
the mining of the ore, the transportation 
thereof, the mining of the coal and the 
manufacturing of the coke to turn the 
ore into iron and steel, the labor in the 
iron furnaces, in the steel plants, and 
in the finishing plants. The employment 
of all these men would give them and 
their families an enlarged purchasing 
power which in turn would put large 
additional numbers of men to work. 

The number of men to whom the re- 
sumption of normal maintenance-of-way 
and repair and replacement-of-equip- 
ment work, in direct and indirect ways, 
will mean re-employment that will easily 
total the estimate I offered. It would 
appear illogical to resort to public works 
not actually essential when there is so 
much that is immediately needed. It 
is to be hoped that this measure will be 


idle men and 








By EUGENE MEYER, Jr. 


Managing Director, War Finance Corporation 


approved by the Congress with no great 
delay. 

But there are prospects for a greater 
degree of employment in other directions. 
There are indications of a resumption 
in general business which may, in my 
opinion, be safely counted upon to bring 
about ultimately a better industrial con- 
dition. These processes which are un- 
der way may, I believe, be materially 
accelerated. I hope that the War Fi- 
nance Corporation, under its new powers 
to assist the agricultural situation, may 
prove effective in speeding up the re- 
vival of business. 

The recent change in the demand for 
raw cotton and cotton goods constitutes 
a fact of fundamental importance with 
far reaching consequence to the whole 
country. It means that thirteen South- 
ern states, with a population of close to 
30,000,000, whose buying power has been 
reduced to a minimum since the begin- 
ning of this year, are being restored to 
a normal purchasing power. The in- 
creasing movement of cotton to both 
export and domestie consumers will per- 
mit the Southern banks, large and small, 
to liquidate loans and frozen credits will 
be thawed out. The South will be able 
to clear up with reasonable speed the 


indebtedness with which it has been 
struggling. Business will be restored 


in buying as well as in selling. We may 
look for a special improvement in all 
kinds of business in the South. 


The South is normally a great market 
for the natural products, in raw and 
finished form, of the West, and the man- 
ufactured goods of the East and the 
Middle West. From now on the South 
should be larger consumers of corn and 
meat products of the Central West; of 
the shoes and clothing that are made 
from the hides and wool of the North- 
west; of furniture and automobiles; of 
fertilizer and agvricultural implements 
and all other forms of manufactured 
goods. 

The plight of the South, during the 
past year, materially and unfavorably 
affected the business of the whole coun- 
try. The revival of Southern business 
will be a great factor in rehabilitating 
industry throughout the whole country. 
This will have a direct effect on the 
employment of industrial labor and I 
trust that the day will not prove distant 
when this will be as real in fact as it 
is now clear in prospect. 


revive industrial conditions 










The change in the attitude of buyers 
of cotton and cotton goods is a change 
due to the outlook concerning a so-called 
abnormal surplus. I have been advoeat- 
ing the resumption of the carrying of 
normal stocks by manufacturers, whole. 
salers, jobbers, and retailers, as a 
matter of sound business and in ‘he 
public interest. The change in the cot- 
ton situation has caught the most of the 
dealers in cotton and cotton goods with- 
out sufficient stocks of goods. Unques- 
tionably it will suggest itself to manu- 
facturers, middle men, and retailers to 
consider whether or not some of the 
so-called surpluses in other commodities 
may not disappear as speedily as the 
apparently dangerous surplus of cotton. 
I believe that careful consideration of 
the facts of the present situation will 
lead to the resumption of the carrying 
of normal stocks by manufacturers, 
jobbers, and retailers of other commodi- 
ties. Business has gone from an extreme 
of over-stocked warehouses at high 
prices to an under-stocked condition at 
low prices. There is nothing now in 
this. It is the usual result of declining 
prices and the lack of confidence pro- 
duced by losses, but the sooner we get 
over our fear about commodity prices, 
the better for the whole country. 
There are other important factors in 
the present situation that justify the 
hope for improving industrial conditions 
and a fuller employment of labor. I 
refer first to the distinct tendency toward 
easier money conditions and the pros- 
pect of the early action by the Congress 
on the tax bill now under consideration 
by the Senate Committee on Finance. 
With improving money markets and the 
carrying out of the program on tar 
revision we may look forward to funds 
becoming available on such a reasonable 
basis as to encourage the hope that there 
may be an adequate supply of funds 
for public utilities, for industrial plant 
expansion where this may prove to be 
needed, and especially for the housing 
needs of the country. The housing needs 
are large but building still awaits 4 
supply of money on mortgage at rea 
sonable cost and a settlement of labor 
conditions, as well as a readjustment in 
the cost of the building materials. The 
revival of the building business would 
put more men to work than the revival 
of any other one industry. It would 


(Continued on page 71) 
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66 ILL you tell me,” 
Barker as he threw down his 
bank book, “what particular grounds 
these girls at the trust company have 
for their superior attitude?” 
“Just what do you mean by superior?” 
inquired Hale with a gleam of amuse- 
ment. 


demanded 


“T mean the ‘holier than thou’ manner 
they put on,” sputtered Barker. “Now 
this morning I walked in and slapped 
down pretty close to five thousand it 
eash and checks and felt that Barker, 
Hale & Co. were making a pretty good 
showing. Nelson, the old receiving 
teller, would have nodded approvingiy 
and remarked that business was looking 
up, or something, but did Miss Superi- 
ority? Not so you’d notice it. She 
glanced at the top button of my waist- 
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WE HAVE 


and co-operate. 


to-man basis. 
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That correspondent banks appreciate a con- 
nection where the officers take a_ personal 
interest in their affairs and are always on 
the lookout for opportunities to serve, assist 


At the Northern our officers make it a point 
to become personally acquainted with your 
officers and your problems, and then go ahead 
and serve you on a personal, friendly, man- 


The NORTHERN 
TRUST CO.-Bank 


CHICAGO - ILLINOIS 
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coat, lifted her eyes slowly and patron- 
izingly to my face to make sure it was 
not the office boy, raised her chin a trifle 
as though it was just a little too much 
trouble to check such a small deposit 
but would condescend to do it as I evi- 
dently expected it of her, and wearily 
pushed the book back at me. She made 
me sick!” 
“Well, 
Hale. 
“Oh, ves, I know,” went on Barker. 
“You've been telling me to take our 
account over to the ‘Tradesman and 
Farmer’s.’ But, good Lord! I went 
over there once, and it’s no_ bette». 
There are’nt so many girls but the three 
young cubs just out of college had the 
same air. It’s something about a bank 
that creates that attitude.” 
“Then why blame the clerks?” 
Hale. 
But Barker was not to be sidetracked. 
“Hang it all! Why can’t they be hu- 
man? What is there about a bank that 


I’ve been telling you—” began 


grinned 


NOTICED— 


kc 


URE RR ERR R ORDO ORO RRR OU RRO RRORERR 


is better than being in the office of the 
lumber yard? It’s bookkeeping, or 
stenography. And Wales & Howe handle 
a pretty sizable amount of money every 
vear. Still, you go into Wales & Howe's 
and the clerk doesn’t glare at you when 
you pay your bill. Not on your life. 
If Wales caught one of them doing the 
‘Superior’ it would spell discharge right 
off. Now when I went down to that 
bank, I didn’t go to pay a bill. I loaned 
them some money temporarily to make 
their quarterly report look bigger; | 
put them under obligation to pay that 
money back. If anybody had the right 
to act superior it was I.” 

“But probably the clerks are all jp- 
structed to be on the look-out for fraud 
and it makes them—dignified,” 
Hale. 

“I didn’t expect her to dance a jig,” 
snapped Barker, “nor stop the bank's 
business to tell a funny story, or in- 
quire after my wife. I’ve got some 
sense, I hope. But I don’t like this ‘It’s 
immaterial to the bank whether you 
leave that money or not’ way they have 
of doing business. I like Carr, the presi- 
dent. He’s a darned good fellow. I 
like to see the trust company grow, but 
it does seem to me that they make an 
awful mistake letting those girls scare 
depositors away.” 

“But do they?” 
ously. 


remarked 


inquired Hale curi- 


“They certainly do. Let me tell you 
something. Last week I was standing 
on the corner waiting for traffie to let 
me across and two women got out of a 
touring car that was drawn up at the 
curb. They had been arguing before 
they climbed down and the younger one 
wanted her mother to go further up the 
street to the Beecher National. Why? 
Because they had a ‘perfectly lovely 
lady at the saving’s department window 
and she treated you as though you were 
somebody.’ The mother argued that it 
was too far, out of the way. ‘I don't 
care, ‘said the girl, ‘I’d walk a mile 
rather than be snubbed.’ And _ she 
nodded very definitely at the trust com- 
pany entrance. And she carried the 
day. I tell you these women who bring 
in money from the farms want a kind 
word and a smile, and the sooner the 
banks get down off their high horses and 
make their girls and young college cubs 
put a smile in their voices and on their 
faces it will be the better for them. And 
if the girls couldn’t do the bank’s busi 
ness with a pleasant manner, I'd hire 
someone for just that stunt.” 

“Better go up and tell your friend 
Carr about it,” grinned Hale. “There's 
no knowing how much money has been 
frightened up to the Beecher National 
already.” 

“By George, I will do just that little 
thing,” and he took up his hat. 

Plans have been completed for re- 
modeling the interior of the National 
City Bank, Ottawa, Illinois. 


Readers will confer a favor by mentioning THE BANKERS MONTHLY when writing to our advertisers. 
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The Daily Dime Saver has 
: proven and re-proven itself 
the most simple, practical 
| and resultful NEW account- - 
getter and OLD account- 
developer yet devised. 





“Identified with Chicag's 
Progress Since 1857” 






112 West Adams Street 
CHICAGO 
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Actual size folded 334x6%% inches 















Why not take the lead 
in the Thrift movement 
of your community by 
distributing Daily Dime 
Savers broadly. 


The growth of your bank 
depends upon the num- 
ber of people doing busi- 
ness with you. = 


Prices, including your 
advertisement on_ the 
front cover, as follows: 


1,000. . . $50.00 
2,500. . . $48.00 per 1,000 
5,000. . .$46.00 ‘‘ 1,000 
10,000. . .$45.00 ‘‘ 1,000 
25,000... $44.00 ‘* 1,000 
50,000... $43.00 ‘* 1,000 
100,000... $42.00 ‘* 1,000 . 





: 3 Terms: Thirty days net F. O. B. 

a mee ee See Chicago. Deliveries at present are 
Ci 1zZe Open . e 

Actual open size 6}44x6% laden. Fits regular commercial envelope. being made on a thirty day schedule. 








The Reuben H. Donnelley Corporation 


Sales Promotion Campaigns 
Business and Residence Telephone Lists 
Trade and Professional Lists 
Individualized Form Letters 
Compleie Mailing Service 


652 South State Street Chicago, Illinois 


Readers will confer a favor by mentioning THE BANKERS MONTHLY when writing to our advertisers. 
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LOS ANGELES— 


- From all over the country people are flock- 
ing to Southern California seeking homes, farms, 
investments and business opportunities. 


Bank maintains a 


statistics. 


renta 





SAVINGS 


a 


RR 





Joseph E. Neff was elected president 
of the Union Trust Company, South 
Bend, Indiana, sometime ago, to fill the 
vacancy left by the death of Samuel 
Adler. 


The Horicon State Bank, Oconomo- 
woe, Wisconsin, celebrated its 25th anni- 
versary on Sept. 6. The officers are: 
A. W. Woleox, president; Chas. Hawks, 
vice-president; F. H. Clausen, 2nd vice- 
president; H. G. Dieklemann, cashier; 
Emil E. Beyer, assistant cashier. 


John D. Meyer, cashier of the Second 
National Bank, Altoona, Pa., has been 
appointed vice president of the First 
National Bank, Tyrone, Pa., as sueces- 
sor to D. Shejley Kloss, who recently re- 
signed. 


DEPARTMENT OF RESEARCH AND SERVICE 


to furnish complete and accurate information regard- 
ing Los Angeles and Southern California, its resources, 
industry, commerce and agriculture. 


Our Department of Research and Service is in charge 
of a vice president, and the work is carried on by men of 
special education and training in economic research and 
Bankers and their customers are cordially in- 
vited to make use of the services of this department, which 
are rendered without charge. 


| “J C-———YA 9 
IBERESRKESRESSSLESRESRESRC SSH 


This 





Refer to this Bank your friends who come to California 
either for business or for pleasure. 


A.B. A. Convention. Those contemplating attending the A. B. A. 
Convention in October are cordially in- 
vited to call upon us for any advance service or information. 


Automobile Trips. Our Automobile Map of Southern 
California, gladly sent you for the 
asking, shows more than 2000 miles of paved roads reach- 








ing all the towns, resorts, beaches, mountain camps and 
scenic points within 100 miles of Los An v 

take pleasure in arranging for any banker, in advance, the 
Pot an automobile with or without driver. 


geles. e will 


Capital and Surplus $ 5,250,000 


Resources over 


$95,000,000 
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William G. Burroughs has been elee- 
ted president of the First National Bank 
at Collinsville, Illinois to sueceed Wil- 
liam Fletcher whose death occurred sev- 
eral months ago. 


J. V. Cockins, for eight years first 
vice president of the Central Savings 
Bank and Trust Company, Denver, 
Colorado, was recently elected president 
of that institution. 


C. Ray Phillips, assistant treasurer of 
the Marine Trust Company, Buffalo, has 
tendered his resignation to become asso- 
ciated with the Corn Exchange National 
Bank in Chicago. 


Alonzo L. Wilson, assistant eashier of 
the Peoples State ank, Scottville, Mich., 
has been appointed state bank examiner. 


GEO. M. REYNOLDS ON 
BANKERS’ CONVENTION 


HE country needs some of the whole- 

some optimism that is typical of 
Californians. There is no better medium 
for radiating this quality of hope and 
courage than the American Bankers As. 
sociation, which holds its annual eop- 
vention in the beautiful and prosperous 
City of Los Angeles in October. 


There are weighty subjects before the 
business world. Having gone so far 
through the inevitable period of liqui- 
dation; wholesale prices having dropped 
to what appears to be a halting place 
for the present; liquidation of indebt- 
edness having proceeded with such 
strides and so little disaster, compara- 
tively; one of the weighty questions 
for the banker and business 
what next? 


man is, 


I have not seen the list of speakers or 
topics, but it is not unlikely that mam 
of the serious discussions at the coming 
meeting will be directed towards au- 
swering this question. This much is 
certain: leading bankers, many of 
whom will be present, and some of whom 
will be on the program, are close stu- 
dents of affairs at all times. This is 
especially true now. They will have 
much to say that will be of vital interest, 
much that ought to help shape the 
policy of business and direct it into 
safe and sane channels during the next 
twelve months. 


The convention ought to prove to be 
a great open forum where some of the 
keenest students of banking and eco- 
nomics will give delegates the benefit of 
their observations and analyses of the 
problems that remain to be solved as we 
get back to normal. The time is pro- 
pitious for a memorable and tremen¢- 
ously helpful gathering. 


Los Angeles will be the magnet that 
will draw bankers in October. All who 
go will gain much information; they 
will be partakers of a genuine and re- 
freshing hospitality; and I hope they 
will return more convinced than ever 
before that America is the richest of 
the family of nations; that for the time 
at least, we are past the worst of the 
readjustment struggle; that this year’s 
crops, generally good and produced at 
low cost, will help to revive trade; and 
that more courage in business is justi- 


fied. 


Joins Advertising Agency 


Ralph P. Anderson, who for the past 
two years has been manager of the ad- 
vertising and new business departments 
and assistant to the president of the 
Sacramento-San Joaquin Bank in Sae- 
ramento, California, has resigned to be 
come manager of the banking and finan- 
cial advertising departments of the K. 
Leroy Hamman advertising agency i 
Oakland, California. 


Readers will confer a favor by mentioning THE BANEERS MONTHLY when writing to our advertisers. 
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KF ascinating Sights That Await 4 

t the Bankers in Los Angeles . 
: By ALCYON ROBINSON i 
| 8 
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LL eyes are turned toward the City 

of Destiny. A city that has main- 
tained the ascendancy over every other 
city in the country in point of business 
prosperity for months past, a city whose 
building operations are greatest of any 
city in proportion to its ‘population and 
in fact the fastest growing city in the 
country, industrially and in number of 
inhabitants has good cause to attract 
wide-spread comment. 

Just why a comparatively new city 
in the manufacturing world, a young 
up - start shouid 
rush into the eco- 
nomie lime - light 
in a brief space 
of time puz- 
dling the heacs of 
bankers, business 
men, manufactur- 
ers—not to men- 
tion magazine 
writers and prop- 
erty owners in the 
once quiet city. 

Some frivolous 
people, speculat- 
ing as to the fun- 
damental causes cf 
its growth, at- 
tribute it to the 
publicity given in 
the motion pic- 
tures, but there 
are some sound, 
undeniable _rea- 
sons for the st- 
tainments of Los 
Angeles. 

Casting a glance backward we remem- 
ber “Nuestra Senora la Reina de Los 
Angeles” as a sleepy little Mexican 
village founded by the padres’ in the’ 
year of our Lord 1781. © During the, 
storms of the Revolutionary period in’, 
New England, “Our Lady the Queen of ¢ 
the Angels” slept peacefully, disturbedy, 
oeeasionally by an uprising among the” 
Indians, but quite content with the ways 
of the Holy Fathers and the generous 
hospitality of Spanish settlers of noble 
blood, who plotted out great villas and 

“ranchos” on the sunny plains that, to- 


day, form the richest country in the 
world. 


is 


‘The Gold Seekers of 1849 
With the coming of the energetic 
mite man from New England’s coasts 





in ships and the bands of gold seekers 
in 1849, streams pouring steadily across 
the desert to the north, came a sudden 
impetus, dn infusion of new blood into 
the sluggish little village. Drifting down 
from Monterey and the gold districts 
of the north these early comers found 
the “dear and delightful land” that has 
held many enthralled in the present and 
that will beekon to its thousands in 
years to come. It was the soft, balmy 
atmosphere that first endeared these 
tired travelers and that has restored 





Business section of Los Angeles, tenth city in population in the United States; according to the 
last census the city increased over 83 per cent, numbering today 611,636 inhabitants. x 


many strangers to health. It was the 
mild, favorable climate combined with 
the marvelously fertile soil that started 
Los Angeles on an upward grade. 

But it was not enough to have merely 
fine days and bumper erops to produce 
a city of 611,636 inhabitants, aecording 
to the last United States census. 

The greatest cities of the world, as 
our histeries show, are cities that have 
grown up where land and water routes 
meet—such “the glory that was Greece’ 
and the grandeur that was Rome’s,” 
Alexandria, Carthage, and all the fa- 
mous cities of olden times, as’ thus 
located, as well as great modern’ cities, 
New York, Chicago, and on the ‘Pacific 
Coast San Francisco, Seattle, Portland 
and Los Angeles. It was only forty-five 


years ago that a railroad found its way 
into Los Angeles where today five trans- 
continental lines spread out long arms, 
bringing in raw materials and ¢arrying 
away horticultural and manufactured 
products. 

The first railroad into Los Angeles was 
a branch merely; the first golden spike 
driven into the desert soil at Soledad half 
a century ago was a prophecy of the 
golden opportunities that would open up 
new vistas in the course of years. But 
still, in the ’70s, Los Angeles slept peace- 
fully on and her 
growth was in a 
slow, helter- . 
skelter fashion un- 
til a group of 
business and com- 
mercial mén or- 
ganized a Cham- 
ber of Commerce 
in 1888 to guide 
the destiny of the 
promising little 
city. 

Frank Wiggins’ 
Orange Displays 

In the past 
thirty-three years 
the Chamber has 
been wisely and 
actively engaged 
in promoting dif- 
ferent phases of 
the city’s develop; 
ment. The first 
stir of life was 
along horticultur- 
al lines. <A cer- 
tain sick man with a vision .eame out 
to Los Angeles from Indiana and after 
recovering some of his strength, Frank 
Wiggins, destined to be the dean of all 
chambers of commerce secretaries, began 
to look around the marvelous country 
that grew pumpkins larger than any he 
had ever seen any place “way down 
East” and he prepared exhibits of 
oranges and orange trees which created 
a sensation at the World’s Fair in 
Chicago. For years Mr. Wiggins’ 
orange displays made their appearance 
in every city of the country where con- 
ventions were being held. And then the 
tourists and farmers began to arrive in 
Los Angeles. They wanted either to see 
or to grow the strange things they had 
seen on exhibition in their home towns. 
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Bungalow courts afford a pleasant and simple way of living in Los Angeles, city of sunshine and air, flowers and long, cool days 


These casual visitors were soon residents 
of Los Angeles, making up the popula- 
tion, 96 per cent of which comes from 
other states than California. Winter 
tourists were content to live permanently 
in a country free from electrical storms, 
high winds, continuous cold and sleet 
throughout the Eastern states. 

Farms of many acres increased in 
value and were cut into butterscotch 
sections and these in turn became resi- 
dential districts of Los 
Angeles. With the in- 
ereasing population 
came the need for 
manufactured articles— 
machinery and building 
materials. Practically 
the only power supply 
available in Southern 
California came from 
abundant oil wells. 
This rich commodity 
was discovered in Los 
Angeles in 1894 and 
marked the beginning 
of the commercial phase 
of the city, and today 
oil production is the 
second industry of Lus 
Angeles, with 106,000,- 
000 barrels in 1920. 

With increasing pop- 
ulation and greater need 
for abundant power and 
water for domestic and industrial pur- 
poses Los Angeles had to search about 
for adequate supplies. Her agricultural 
areas were ,growing concerns also and 
needed vastly more water than could be 


pumped 


Union Terminal Building, 
finished where Los Angeles held its first Industrial and T 
the industries which yield $788,000,000 annually to Los Angeles. 


from underground sources. 
“Necessity is the mother of invention,” 
according to an old saying, but the in- 
ventive geniuses that brought the Los 
Angeles aqueduct to completion had 
99 per cent to do with the accomplish- 
ment of that great engineering feat— 
one of the most remarkable pieces of 
construction of any period of history. 
More than ten times as much water is 
supplied through the Los Angeles sys- 


million dollar, seven-sto 


tem than ever flowed through the Roman 
aqueducts, bringing 265,000,000 gallons 
of water daily to the city over 250 miles 
miles of Mojave Desert from the Central 
Sierra Nevada Mountains. It was not 


concrete structure recently 
rade Exposition to illustrate 


only the physical barriers overcome by 
these men of brains and brawn, but 
also the clean politics and schedule time 
in which the construction was finished 
that marked the building of Los Angeles’ 
aqueduct. William Mulholland, engi- 
neer in charge of the construction, is 
now considered one of the foremost 
hydraulic engineers of the country, and 
his opinion has been sought on engi- 
neering problems by engineers in every 
country. 


Water for 3,000,000 
People 


Through the fore 
sight of the Chamber ot 
Commerce and _ other 
organizations which 
backed the building of 
this great water system, 
one of the largest mu 
nicipal projects ever 
undertaken by any mu 
nicipality, Los Angeles 
can now supply an w § 
timate population of | 
3,000,000 inhabitants. 
By expending $24,800, 
000 on this great water 
system the city aids 
the operation of 3,50 
factories and waters 
135,000 acres of arid 
land that yields annt- 
ally millions of dollars to Los Angeles 
County and surrounding districts. — 

In five years, the time spent in build 
ing the ditches and laying the huge 
flumes that bring Los Angeles 18 
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Los Angeles has more bathing beaches than any other city in the country—a score of beaches surround the city and are easily reached over 


motor roads or by electric. 


splendid water, the city laid foundations 
for perpetual prosperity, industrially 
and agriculturally. That voters would 
ever favor spending such huge sums as 
were needed in the course of construction 
is partly attributable to the fact that 
the Chamber of Commerce educated its 
public up to the ne- 
cessity for this great 
water supply. Nor 
has the faith of the 
people been broken, 
for Los Angeles is 
known as the city 
bestbonded and rev- 
enue producing. Ten 
to one the aqueduct 
bonds were voted, 
millions at a time 
without the quiver- 
ing of an eye-lash 
—thus the public 
gave its assent to 
an unheard-of 
proposition. Never 
before had water 
been brought such 
distances across 
desert, through 
granite mountain 
sides and impene- 
trable territory. 
Los Angeles is 
called the “whitest 
spot” on the eco- 
homie map because 
of its excellent business conditions, but 


it can justly be termed the cleanest city, 
literally, as the silent white waters of 


A city of homes is the Angel City. 
turns the newly built residence into a bower. 
alike may enjoy a home and garden. 


Owens Lake are, turning the factory 
wheels of the Angel City day and night. 
The municipality has developed over 
100,000 horse power and will add an- 
other 500,000. Private plants operate 
300,000 horse power and the Southern 
California Edison Company now has 


—— ~—E — - 


projects under way to open up 750,000 
more. It is no wonder that Los Angeles 
has the cheapest power on the Pacific 


Its rapid growing season, lasting the year round soon 
Los Angeles is a city where ric 


Coast! It is no wonder that the Good- 
year Rubber & Tire Company selected 
Los Angeles to build its factory in, a 
$20,000,000 concern. The abundance of 
raw material at the doors of Los Angeles 
have decided many other manufactories 
to follow the same course. 

Egyptian pima 
cotton grown in the 
Impcrial Valley, 
the finest quality 
raised and _ neces- 
sary in the manu- 
facture of automo- 
bile tires, is still 
another reason for 
the establishment 
of the Goodyear 
plant in Los An- 
geles, and such 
companies as the J. 
& J. Cash Com- 
pany,: Inc. And 
then, through Los 
Angeles harbor the 
Goodyear Tire & 
Rubber Company 
can import raw 
rubber from _ iis 
plantations in 
Sumatra at low 
rates and send its 
finished products 
to the world’s mar- 
manand poor kets in Los An- 

geles bottoms for 
nominal charges. 
The Wonders of the Harbor 


The history of 


Los Angeles’ harbor 












38 


is in many respects like the history of 
the building of the municipal aqueduct. 
Business men, with an eye to the future 
of the City of Destiny saw that a harbor 
would be as necessary to the big, grow- 
ing city as a new suit of clothes every 


vear is needed by a growing boy. The 
people of the city were told by the 


Chamber of Commerce and other civic 
organizations that Los Angeles must 
have a harbor. The fact that the nearest 
water was twenty miles away did not 
discourage the city planners any more 
than they were down-hearted in 1905 
when they talked of 
building the aqueduct 
to bring water, 250 
miles away, to the city. 
The residents of Los 
Angeles had_ voted 
millions for the build- 
ing of that water sys- 


tem, not completed 
until 1913, but so 
ereat was the civie 


spirit of the commu- 
nity and the loyalty 
to the best interests of 
Los Angeles that the 
residents in 1908 
again voted millions 
for the purchase of 
San Pedro Harbor. 
Today the city has ex- 
pended $10,000,000 on 
its harbor and the fed- 
eral government has 
spent $6,000,000 in 
constructing a break- 
water, two miles long, 
a lighthouse, in drede- 
ing channels and 
erecting wharves. The 
city owns and operates 
five transit sheds, 
warehouses and docks. 
Los Angeles has the 
distinction of being 
one of four cities with 
municipal harbor out 
of sixty-five ports in 
the country. This is 
a distinct advantage 
inasmuch as the com- 
munity has the control 
of shipping activities 
and can regulate these 
to the best advantage 
of all concerned. The 
bonded warehouses of 
the city have stored 
hundreds of bales of 
cotton, making it practically a “cotton 
spot market.” 

Instead of a small sheet of water and 
mud flats where only tiny fishing craft 
could operate, Los Angeles harbor today 
is one of the home ports of the Pacific 
Fleet which can lie at anchor back of 
the giant breakwater. Forty steamship 
lines “make” Los Angeles, bearing away 
passengers and freight across the “Seven 
Seas” to one hundred different ports. 
The shipping from Los Angeles harbor 
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is today running at a rate to exceed 
$200,000,000 in 1921, making the port 
second largest shipping point on the 
Pacific Coast. 

In view of these facts it is interesting 
to look back on the propheey of United 
States Engineer, Frederick B. Downing, 
stating in a government report that Los 
Angeles’ tonnage would be worth $150,- 
000,000, possibly in 1923—two years 
distant, and the shipping will have ex- 
ceeded that figure $50,000,000 this year. 
From reports of the Harbor Commission 
in 1920 it is stated that Los Angeles’ 





Clothing manufacture in Los Angeles brings an annual income of $40,000,000 to the 
city, the largest wearing apparel manufacturing city west of Chicago. 


shipping increased 50 per cent in 1920 
over 1919, the greatest gain of any har- 
bor, it is believed. Shipping for 1919 
amounted to 2,000,000 tons, valued at 
something over $80,000,000 and in the 
following year tonhage mounted to 
3,000,000 tons, valued at more than 
$183,000,000. 


13,000 Shipbuilders 


In thirteen years all these changes 
have: taken place in the port of Los 


RR RR 


Angeles, called “the wonder port.” Be. 
fore the war there had never been any. 
thing more than small fishing smacks or 
yachts made in Los Angeles. Within g 
year one shipbuilding company erected 
ways, after dredging out mud flats, and 
completed a ship for the United States 
Shipping Board. Three shipbuilding 
companies producing $40,000,000 annn- 
ally are operating today, one having a 
dry-dock for the construction of huge 
steel and wooden ships. Government 
contracts were let for $125,000,000 in 
ships to be built in Los Angeles yards, 
where previously noth- 
ing more animated 
could be observed than 
sea gulls or a stray 
Japanese fisherman, or 
two. Today hammers 
of more than 13,000 
workmen sound in the 
shipyards of Los An- 
geles. Steel ship units 
of giant proportions 
are made for Los An- 
geles-built ships and 
practically every part 
required in building 
a great sea-going ves- 
sel is made within the 
manufacturing dis- 
trict of the city. 

The port of Los 
Angeles is the greatest 
fish canning harbor in 
the world, exceeding 
even Norwegian cities. 
The value of the pack 
in 1920 was nearly 
$10,000,000. Also Los 
Angeles has the rep- 
utation for being the 
largest importing har- 
bor for lumber in the 
world, over 734,000,- 
000 board feet having 
come through the port 
in 1920. 

But the first indus- 
try of the city is mo- 
tion pictures. Last 
year 200 producing 
companies made pic- 
tures in 52 studios val- 
ued at $150,000,000. 
This huge industry, 
not much more than a 
decade ago, chose the 
Angel City for its 
operations. Frank 
Wiggins recalls the 
day when D. W. Griffith came to his 
office and the Chamber Secretary took 
him in a Ford over the muddy roads 
of Hollywood (no longer muddy, but 
paved and a part of Southern Califor- 
nia’s model highway system) to look for 
a location suitable to studios. The 
payroll of the silver screen stars 
and employes amounts to half a million 
dollars weekly; $20,000,000 represent- 
ing the sum invested in the silent drama 
plants. 
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The Great Industrial Fair 


The Industrial and Trade Exposition 
held in Los Angeles in August, the city’s 
frst annual market week is the best 
possible illustration of how the city’s 
industry has grown. A huge building, 
affording 350,000 square feet of exhibi- 
tion space, six acres, was filled with Los 
Angeles products, the city which annu- 
ally produces nearly $800,000,000 in 
manufactured articles. One entire floor 
was devoted to the garment makers who 
turn out men’s and women’s wearing ap- 
parel worth $40,000,000 annually, an- 
other floor of this great seven-story 
building was filled entirely with furni- 
ture made in Los Angeles, representing 
nearly $20,000,000 in annual production ; 
food products oceupied still another 
floor, an industry that is worth more 
than $45,000,000 in annual output; iron 
and steel products, $44,000,000; auto 
parts, accessories, and auto trucks, 
$33,000,000. 


This great industrial fair illustrated 
the capacity of the city’s 3,500 manu- 
facturing concerns and its 1,000 different 
products, many of these made from raw 
materials found in regions adjacent to 
Los Angeles or manufactured from hor- 
ticultural products of the district. 


The rapid strides Los Angeles has 
made in the past five years, rising from 
twenty-sixth manufacturing city to 
tenth, is nothing compared to the possi- 
bilities in the future. There are vast 
undeveloped iron deposits and other 
chemicals within a few miles of the fac- 
tory district and the power connections 
of the city. According to estimates of 
the United States Geological Survey 
there are over 200,000,000 tons of high 
grade iron ore. Pottery, brick, porce- 
lain and chemical factories are going up 
in increasing numbers in Los Angeles. 
The largest glass factory in the world 
will soon open in the city which has 
until within recent years been consid- 
ered only a resort and delightful con- 
vention city. 

One of the charming characteristics 
of Los Angeles is that it retains all the 
features which it first made famous and 
adds unto itself other factors. Los 
Angeles is still the city of homes in 
spite of its busy industrial side and its 
growing hotels and apartment houses. 
Wealthy Easterners and traveled per- 
sons who have long had their ideal of 
the perfect home come to Los Angeles 
to build that treasured house. The var- 
ied landscape and fast growing foliage 
soon turn the newly-built bungalow or 
spacious residence into a bower. 

Los Angeles was fifth city in the 
country last year in point of building 
activity, expending over $60,000,000 in 
1920 for new dwellings and business 
concerns. In point of number of 
building permits it ranked second on 
several occasions. There were over 
25,000 permits issued in 1920, providing 
homes for over 50,000 people, whereas 


‘ 


ia 
il Sy aes? 
eh an 
bot? b 

' } 


at ina a eae toes ene ed 
RE PR Be ee wee: ae 


i 


‘a aad et 
Sana 
; A eae ‘a 


Rubber shipment at Los Angeles Harbor brought from Sumatra for tire manufacture 


in 1914 there were only 9,000 building 
permits. 

Another feature of Los Angeles, its 
good roads, is something that travelers 
from every quarter of the globe come 
to enjoy each year and the great 
system of boulevards and improved 


roads running out from Los Angeles, ex- 


tending over the entire southern section 
of California, is expanded annually. It 
is stated that Southern California’s 
70,000 square miles are the most traveled 
area of any in the world. The excellent 
weather conditions which permit trav- 
elers to motor over the “satin ribbon” 
roads every day in the year account for 
the fact that Los Angeles has more 
automobiles per capita than any other 
city in the country. It is calculated that 
residents of Los Angeles County operate 
over 180,000 cars and the membership 
of the Automobile Club of Southern 


The Goodyear Rubber & Tire Company plant located in Los Angeles. 


California numbers more than 54,000, 
the largest automobile club in the world. 
Out-of-town residents are free to make_ 
use of this club which provides them 
not only with maps and insurance but 
legal assistance and shipping facilities 
when the time comes to return: to their 
homes in the East. 
City and Country Together 
No city has as many beaches as Los 
Angeles. These are quickly reached 
over perfect highways or by electric 
interurbans. The Pacific Electric is the 
most celebrated system in the country 
and extends to nearly every corner of - 
Southern California. Of this gigantic 
enterprise, built for the communication 
of town and country, Peter Clark Mac- 
farlane wrote: 
“This interurban system has. ,been 
developed until it binds into one com- 
(Continued on page 52) 


Officials claim that 


their labor is 50 per cent more productive in their Los Angeles rlant than in eastern factories 


operated by this $20,000,000 concern. 








OR thirty years Southern California 

has been advertised as a winter 
resort and for the last three or four 
years there has been a movement on foot 
to make this section a summer resort 
as well. 

These movements, excellent as they 
are, fall far short of the mark, and what 
those of us who are interested in the 
industrial future of Southern California 
must do is to show the people of the 
United States that the very climatic 
conditions which make this an ideal 
play-ground, also permit of a complete 
working cycle of 365 days in the year. 
Our traffic is not blocked by snow or 
ice, and summer production is not hin- 
dered by the killing heat of the Middle 
West. 


Originally people came to Southern: 


California to play, and because they 
have stayed to work, some 4,000 mannu- 
facturing institutions of varying sizes 
have sprung up in and around Los An- 
geles, with the result that since the war 
we have awakened to the fact that 
Southern California has a very definite 
industrial future, we take full advan- 
tage of our opportunities. 

Aside from our climatic asset, what 
are our governing conditions, and how 
do they compare with the offerings of 
other sections of the United States? 

Let us consider the economic require- 
ments for industrial growth under the 
six great basic headings of: 


Markets Transportation 
Water Power 
Raw Materials Labor 


If any one of these six requirements 
were lacking and could not be supplied, 
our plan for industrial structure would 
fail. Because of the interlocking of 
these requirements it is somewhat diffi- 
cult to segregate exactly their relative 
importance, but because all six are 
definitely at our disposal it is the less 
necessary that such a segregation should 
be made. It is merely enough that they 
are available. 

As a result, Los Angeles is on the 
threshold of a new industrial era, with 
new conditions to face and new prob- 
lems to solve. 

For centuries there has been a west- 
ward movement of people—first across 
Asia-and Europe, then across the At- 
lantic, and, in the last 150 years, the 





Los Angeles Now on Threshold 
of New Industrial Era 


By CHARLES F. STERN 


Vice-President, First National Bank, Los Angeles 


movement has been westward across this 


continent. Today, we on the West slope 
of the Sierras’ face, across the Pacific, 
the beginning of this world encircling 
movement, and, as a result, Oriental trade 
ean and will flow back along the lines 
of our own advancement. The railwavs 
that brought us West will take our 
products East, with the result that we 
on the Pacific Coast occupy the same 
position in regard to Pacific trade that 
people of the Atlantic Seaboard have 
occupied in regard to Atlantic trade 
in the past century. 

Our geographical position is ideal. 
As ships through the Panama Canal 
seek the Orient, by the great circle route, 
they must pass within a few miles from 
our port,,and even San Francisco lies 
farther from their most direct route 
than does this city, while for sailing from 
American ports to the South Seas and 
to that part of the Orient lying South 
of the Equator, the most direct route 
runs from Southern California. 

As fars as trans-continental haul is 
concerned, the Southern Pacific line, 
tapping the Southern states, comes di- 
rectly here. The economic haul from 
the Mississippi Valley and points south 
of Kansas City and Chicago, via the 
Santa Fe, lies directly to Los Angeles. 
The dividing line between Los Angeles 
and San Francisco on the economic haul 
from the inter-mountain territory lies 
half way between Ogden and Salt Lake 
City, so that all that part of the Colo- 
rado tapped by the Denver and Rio 
Grande is tributary to Los Angeles. For 
traffic coming West from Omaha over 
the Union Pacific and down from Poca- 
tello and Butte, there is so little differ. 
ence in the economic haul between San 
Francisco and Los Angeles that we are 
in full position to compete. San Fran- 
cisco has a little the best of it in 
mileage but to reach that city the Bay 
must be ferried, or freight hauled around 
the Bay through San Jose and up to 
the Peninsula—even after the expensive 
railway portages at Poért Costa. 

Los Angeles can compete at every 
point and this ability to stand competi- 
tion is vital, since for years the Missis- 
sippi Valley and the inter-mountain 
country have furnished the raw ma- 
terials for the industrial workshops of 
the Ohio Valley and of the Atlantic 
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Seaboard, and those workshops have in 
turn furnished America’s business upon 
the Atlantic. 

As we on the Pacifie become indus- 
trialized we will draw, not only upon the 
San Joaquin Valley and on the South. 
west for our own raw materials, but 
by this network of railways we will 
ourselves reach into the inter-mountain 
country, bringing copper from Arizona, 
Utah and Montana; wool from the 
ranges; potash from the desert and, 
in fact, all of the products that the 
mines and the farms have to offer. 

From Texas, Arizona and our own 
Imperial Valley, we will draw cotton 
for our spindles and here these raw ma- 
terials will be manufactured to supply 
the markets, not only on this coast, but 
for the two-thirds of the world’s popu- 
lation that lies in the countries border- 
ing the Pacific. 

California oil, and natural gas, with 
the hydro-electric power of the High 
Sierras and Colorado River, will fur- 
nish our motive power, and within the 
last two or three months I have read 
reports of the opening up of coal de- 
posits in Utah and in Southern Colo- 
rado that, with little difficulty, can be 
moved westward in supplement. 

For tumber we look, not only to facile 
shipments from the Northwest, but as 
the forests of Oregon and Washington 
are cut off, it is now evident that the 
next great lumber movement will be in 
the red cedar forests of Durango—tin- 
ber that will be most easily marketed 
through Southern California ports. 

So much for our world picture. And 
now what has Los Angeles to offer as 
a manufacturing center? In discussing 
this question and in order merely to 
establish relativity, it is necessary to 
make certain comparisons with our sis- 
ter city—San Francisco. These com- 
parisons can be made properly and 
without hesitation because of the fact 
that California, stretching as it does 
down nearly three-fourths of the Pacific 
Seaboard of the Continental United 
States, certainly can well support two 
great industrial centers—centers that 


should not be rivals but should con- 
stitute a co-partnership in the develop- 
ment, not only of California, but also 
of the entire West. 

Through the aqueduct we have water 
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to take care of a city of 3,500,000 
people, and ean increase our supply 
whenever necessary through additions 
to our aqueduct system. 

In ten short years we have increased 
our water consumption from 14,600 
million gallons to 29,565 million gallons 
in the city alone, and now have 219,050 
water services in operation as against 
91,000 in 1910. 

It is upon the abundance and the 
cheapness of our water, as supplied both 
to the householder and to industry, that 
Los Angeles owes much of her pros- 
perity and her ability to grow. 

A comparison of water rates between 
Los Angeles and San Francisco shows 
that whereas the housholder of the Bay 
City pays a basie price of 24 cents per 
hundred cubic feet, plus a meter charge 
of at least 65 cents a month, the An- 
geleno furnishes his home with water 
at a basic price of only 10 cents per 
hundred ecubie feet, and without any 
service charge whatsoever. All that is 
required of him is that he pay a nomi- 
nal minimum bill of 75 cents a month, 
and this minimum bill must not be con- 
fused in any way with service charges. 

In the same way the lowest possible 
price to any industrial user in San Fran- 
cisco is 18 cents per hundred cubic feet, 
plus service charges, ranging from $4.50 
to $40.00 per month according to the 
type of meter installed, while in Los 
Angeles industrial water sells on a slid- 
ing scale, from 81% cents down to 5 
eents per hundred cubic feet, without 
service charges. The highest minimum 
bill in Los Angeles for industrial plants 
is set at $6.00, and from this point 
seales downward. 

Such a difference in water rate be- 
tween these two cities, must of necessity, 
affect the cost of industrial operations 
to a marked degree. 

In 1910 this city required 96,000 
horsepower of electrical energy—252,- 
000,000 kilowatt hours, but in 1920 the 
requirement was 213,000° horsepower— 
560,000,000 kilowatt hours. 

In 1910 Los Angeles used 2,320 
billions British thermal units of gas. 
In 1920 the requirement was 15,411 
billions British thermal units. Even at 
that we were fifty per cent short of 
that which could have been sold had 
natural gas been available to meet the 
demands of factories within the city. 

Less than ten years ago when Balch 
and Kerekhoff built their Midway pipe- 
line to furnish natural gas to the city 
their total capacity was less than 
23,000,000 eubic feet a day. At the 
present time they are bringing in more 
than 45,000,000 cubic feet of gas— 
one-half of which represents a direct 
Saving of casing head gas, formerly 
wasted in the operation of oil wells. 
This conservation of natural gas and 
the supplying of it to the city of Los 
Angeles represents a saving in oil of 
better than 4,000 barrels of oil a day. 
In addition, the saving of natural gas 
itself has resulted in the doubling of 
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the supply of natural gas to the City 
of Los Angeles, without any additional 
drain on our gas wells. 

This supply of natural gas is of 
inestimable value to industrial Los An- 
geles. Sold on a sliding scale on a 
basie rate of 76 cents, the average house- 
holder pays approximately 70 cents for 
his gas, but, due to the fall of prices 
as the block of consumption increases, 
the average industry in and around Los 
Angeles pays only approximately 30 
cents per thousand cubie feet. 

This price today places industrial 
gas on an equal footing, as to heat 
unit cost with our average fuel vil 
price of $1.50 per barrel. 

In addition, gas users in certain lines 
of industry—brick-makers for example— 


find that natural gas offers many ad- 
vantages over fuel oil through the fact 
that this natural gas is peculiarly adapt- 
able to certain industrial practices. 

It is not even necessary to discuss 
the advantage which Southern Califor- 
nia enjoys as the dominating oil pro- 
ducing center of the West. 

In 1910 there were only 70,000 tele- 
phones in Los Angeles, and today that 
number has jumped to 155,000, with held 


orders of 8,000 more. A marvelous 
growth—yes—but only a_ beginning, 


for it must be remembered that in the 
past thirty years we have been chang- 
ing a desert into a productive country, 
with the result that the lands surround- 
ing Los Angeles—territory on whieh 


(Continued on page 56) 





HELPFUL TOPICS ON 
TRUST PROGRAM 


Instead of the routine reports, the trust section 
will devote its time to a consideration of the big 
problems now confronting the trust companies 


N building the convention program 

of the Trust Company Division of 
they‘American Bankers Association, the 
one idea of securing the greatest benefit 
for.the greatest number has been fol- 
lowed, None of the usual reports will 
be upon the program and the committee 
chairmen who are listed to speak will 
not serve the dry portions of their work, 
the live parts only being presented. All 
meetings will be held in the Ambassador 
Hotel, President Edmund D. Hulbert 
presiding. 

President Hulbert’s address will pre- 
cede greetings and messages by and from 
those who have aided and are aiding in 
the active work of the division. Theo- 
dore G. Smith, chairman of the Execu- 
tive Committee and vice-president of the 
Central Union Trust Company of New 
York, will address the meeting on “Your 
Executive Committee and Its Work.” 
Henry M. Campbell, chairman of the 
Committee on Legislation and chairman 
of the board of the Union Trust Com- 
pany of Detroit, will talk on “Recent 
and Current Events at the National Cap- 
itol of Interest to Trust Companies.” 
“The Trust Officer—The Man and* His 
Equipment” will be the subject matter 
of Judge William Rhodes Hervey,, 
chairman of the Trust Company Section 
of the California Bankers Association, 
and vice-president of the Los Angeles 
Trust and Savings Bank, Los Angeles. 

Francis H. Sisson, chairman of the 


Public Relations 
American 


Commission of the 
Bankers Association, chair- 
man of the Trust Company Division 
Committee on Publicity, and vice-presi- 
dent of the Guaranty Trust Company of 
New York, will address the meeting on 
“The Trust Companies National Pub- 
licity Campaign—Its Accomplishments 
and Purposes.” Nathan D. Prince, 
chairman of the Committee on Protective 
Laws and vice-president of the Hart- 
ford-Connecticut Trust Company, will 
talk on “A Bird’s-eye View of 45 State 
Legislative Sessions.” Joseph N. Bab- 
cock, president of the New York City 
Association of Trust Companies and 
Banks in their Fiduciary Capacities and 
vice-president of the Equitable Trust 
Company of New York, will talk on 
“Investments.” Herbert M. Morgan, 
assistant vice-president of the St. Louis 
Union Trust Company, has as his sub- 
ject “The Relationship of Insurance to 
Trusts,” and L. H. Roseberry, vice-pres- 
ident of the Security Trust & Savings 
Bank of Los Angeles, will talk about 
“Facts and Figures We Need.” William 
S. Miller, chairman of the Committee on 
Co-operation with the Bar and vice- 
president of the Northern Trust Com- 
pany of Chicago, has as his subject 
“Practical Co-operation with the Bar.” 

Other speakers and their subjects will 
inelude George D. Edwards, vice-presi- 
dent of the Commonwealth Trust Com- 
pany of Pittsburgh, “Payment for 
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A view showing a portion of the beautiful banking quarters of the Guarantee Trust and Sav- 
ings Bank in Los Angeles. 
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Service Rendered”; Frank J. Parsons, 
vice-president of the U. S. Mortgage & 
Trust Company of New York, “The 
Spread of Community Trusts”; P, p. 
Hathaway, employment manager of the 
Northern Trust Company of Chicago, 
“Staff Relations and How to Develop 
Them.” 

“The State or City Trust Company 
Section or Association and Its Work” 
will be covered by the chairmen or pres- 
idents of such organizations. 

A symposium on “Some Businesses 
We Have Managed,” and a conference 
ot officers and representatives of trust 
companies engaged in publicity and 
business development work, at which 
Francis H. Sisson will preside, will 
round out the program. 
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Underwood & Underwo 
HENRY M. ROBINSON 


Henry M. Robinson, president of the 
First National Bank of Los Angeles and 
the Los Angeles Trust and Savings 
Bank, is scheduled to lay before the 
A, B. A. convention the problem of 
free ports and free zones. He is a 
former commissioner of the United 
States Shipping Board and a member 
of the Supreme Economie Council at 
Paris, and his study will constitute one 
of the most important problems to be 
considered during convention week. 


Net earnings of Class 1 railroads for 
July were $69,000,000, compared with 
$51,000,000 in June. Since August car 
loadings were heavier, as good a result 
or better may be expected for that 
month. The revival of iron and steel 
and the larger movement of coal and 
coke would have a highly beneficial effect 
upon the railroad situation. It must be 
kept in mind however, that the improve- 
ment in railroad net earnings has taken 
place largely at the expense of main- 
tenance. As normal traffic returns more 
and more of gross income will have to 
be set aside for maintenance purposes 
if the roads are to meet the demands 
made upon them.—Cleveland Trust Co. 





BANKER 


ROBERT F. MADDOX 


President, Atlanta National Bank 
Atlanta, Ga. 


CONVENTION NOTES 


HE program of the convention will 

cover a wide and important range. 
The following speakers will present the 
subjects noted during the convention 
week, and it is the consensus that many 
of their suggestions will do much to 
eliminate present. economic uncertain- 
ties: , 

Sir D. Drummond Fraser, organizer 
of the ter’: Meulen Plan, for the relief of 
small European nations, will talk ‘on: 
“International Credits,” and will explain 
the ter Meulen Bond Scheme. 

Frank O. Watts, president of the First 
National Bank of St. Louis, who was 
chairman of the American Finance 


BRECKENRIDGE JONES 
President, Mississippi Valley Trust Co. 
St. Louis, Mo. 
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Group at the International Chamber of 
Commerce meeting in London last June 
and July, will address the convention 
on: 
meree.” 

Dr. Henry T. Suzzallo, president of 
the University of Washington, has as 
his subject “Economie Intelligence in 
Publie Opinion,” and Judge Charles F. 
Moore, coutisel for the Seaman Paper 
Company, New York City, will talk on: 
“Our Free Country.” 

William Sproule, president of the 
Southern Pacifie Company, will review 
“The Railroad Situation,” and A. D. 
Noyes, financial editor of “The New 
York Times,” has as his subject “Read- 
justment After War; Past and Pros- 
pective.” 

In addition to these speakers, many 


RICHARD S. HAWES 


Vice-President, First National Bank 
St. Louis, Mo. 


others will be heard, and the expression 
of the convention’s opinion on the more 
outstanding items of the day will un- 
doubiedly be important material. 

Donald McFayden, professor of class- 
ical history, Nebraska University, will 
talk on “The Roman Empire and Now,” 
and Francis W. Hirst, editor of the 
Stock Exchange and former editor of 
the London Economist, will address the 
convention on “The Deficit, Debased 
Currencies, and Shattered Credit of 
Europe—Cause and Cure.” 

William E. Knox, vice-president and 
comptroller of the- Bowery Savings 
Bank, New York City, will talk on 
“Mutual Savings Banks” in an address 
before the Savings Bank Division of the 
A. B. A., at the Los Angeles convention 
on Thursday, October 6, in the ballroom, 
Hotel Alexandria. 

Comptroller of Currency, D. R. Cris- 
singer, has accepted an invitation to 
address the National Bank Division on 
“Our New Responsibilities,’ and H. C. 
Carr, vice-president of the First Na- 
tional Bank of Porterville, California, 


“Our Part in the World’s Com-. 


JOHN G. LONSDALE 


President, National Bank of Commerce 
St. Louis, Mo. 


has as his subject before the same di- 
vision which will meet Wednesday, Oc- 
tober 5, at Berean Hall, Los Angeles, 
“The Spirit of the West.” Other 
speakers will be Dr. Tully C. Knowles, 
president, College of the Pacific, San 
Jose, California, and Henry M> Robin- 
son, president of the First National 
Bank of Los Angeles. 

Alexander Dunbar, president of the 
Pennsylvania Bankers Association and 
vice-president of the Bank .of Pitts- 
burgh, will address the clearing house 
section in the Ladies’ Parlor at the 
Clark Hotel, Tuesday, October 4.. His 
subject will be “The Slogan of Todav.” 

* ~ * * 
F the many topics of interest to the 
general public which will be dis- 
cussed at the convention, there are three 


E. F. SWINNEY 


President, First National Bank 
Kansas City, Mo. 
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Cc. W. ALLENDOERFER 


Vice-President, First National Bank 
Kansas City, Mo. 





which are of the greatest importance to 
every business man in the country. 
First, there will be a most illuminating 
discussion of the effects of the greatly 
depreciated currency of foreign nations 
upon the business and manufacturing 
interests of the country. It is now fully 
realized that the falling off in foreign 
trade has had to do with the failure of 
the country to return to a more pros- 
perous condition. There will be pre- 
sented to the convention the ideas of 
men of international renown as to what 
ean best be done to improve the internal 
monetary condition in those countries 
which at present cannot buy our com- 
modities owing to the fact that the rates 
of exchange are almost ruinous. Second, 
remedies will be presented to curtail 
the growing habit of private hoarding 
of currency in our own country. It is 
alarming how much actual cash is being 













































H. D. IVEY 


Cashier, Citizens National Bank 
Los Angeles, Cal. 









hidden about the house by many in the 
rural communities instead of putting 
this currency into circulation through 
depositing it in banks. Third, a most 
interesting discussion will take place 
relative to the economies which are being 
put into effect at Washington looking 
toward a lowering of governmental ex- 
penses. This subject is of vital im- 
portance to the ordinary citizen as its 
proper solution means a radical reduc- 
tion in taxation. 

* * - - 


GUY HUSTON, president of the First 

Joint Stock Land Bank of Chicago, 
and president of the Huston Banking 
‘Company of Blandinsville, Illinois, will 
talk on “Country Banks and Farm Fi- 
nance” at the Monday afternoon general 
meeting of the State Bank Division in 
the ballroom of the Hotel Alexandria 
at Los Angeles, October 3, and the Hon. 


HARRY M. RUBEY 


President, Rubey National Bank 
Golden, Colo. 


L. E. Thomas, exaininer of State Banks 
of Louisiana, will address the Wednesday 
afternoon meeting in the same place on 
“The Importance of Efficient Bank Ex- 
amination and How It May be Ob- 
tained.” 
* * * 7” 
APVERTISING by savings banks will 
be the subject.of a series of “shop 
talks” at the informal conference of sav- 
ings bankers which is being arranged by 
the Savings Bank Division of the Ameri- 
ean Bankers Association for Monday, 
October 3, preceding the general conven- 
tion which opens on the following day. 
W. A. Sadd, president of the Chat- 
tanooga Savings Bank and president 
of the Savings Bank Division of the 
American Bankers Association, will 
preside, W. D. Longyear, vice-president 
of the Security Trust and Savings Bank 
of Los Angeles, being chairman of the 
Division’s Committee which has charge 
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Joseph S. S. CALFEE 


Vice-President, First National Bank 
St. Louis, Mo. 


of its advertising information service 
which is now being organized. Other 
speakers on this general subject will 
include: 

W. R. Morehouse, “Advertising Meth- 


ods”; Alvin P. Howard, “Advertising 
Results”; C. H. Toll, “Advertising 
Cost.” 


The second half of the session will be 
devoted to a discussion of real estate 
mortgages, appraisals for bank loans 
on mortgage security and the probable 
course of interest rates. 

* * * * 

ANKERS who attend the annual 

convention of the American Bankers 
Association at Los Angeles will be at- 
forded an excellent opportunity to see 
and hear what is best and most up-to- 
date in result-producing financial ad- 
vertising. The Financial Advertisers 
Association, composed of the most 
progressive advertising banks in the 






PHILIP G. WALTON 
Vice-President, New England National Bank 
ansas City, Mo. 
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CHAS, J. FORBES 


Chairman of the Board, Cleveland Discount Co. 
Cleveland, Ohio 


country, will take an active part in the 
convention activities. 

In addition to several speakers from 
this organization who will discuss some 
of the new business problems of banks, 
the association has arranged an exhibit 
of advertising literature, booklets, fold- 
ers, personal letters, newspaper adver- 
tisements, and other special business 
building ideas selected from the best 
which has been produced during the 
past twelve months. 


* * 7 * 


HIS advertising exhibit will occupy 
about 2,000 square feet of display 
space in the convention headquarters and 


WALKER HILL 


One of the executive managers of the 
First National Bank of St. Louis 


will be open free to all comers during 
most hours of the day and night, so that 
every banker who attends the convention 
will have an opportunity to visit and 
study the material on display. 

Several prominent members of the 
Financial Advertisers Association will 
be in charge of the exhibit, pre- 
pared to conduct visiting bankers 
through the*display halls and to explain 
any of its features. There will be oppor- 
tunities to discuss with well known bank 
advertisers your particular new business 
problems, and to secure the benefit of 
their experience. 


* 





* 





* * 


HE Financial Advertisers Association 
is typical of the modern spirit of 
co-operation among business men ‘and 
bankers. It is a mutual organization, 






























































HAL Y. LEMON 


Vice-President, Commerce Trust Co. 
ansas City, Mo. 


built up for the sole purpose of pro- 
viding a convenient method of exchanz- 
ing ideas and promoting greater effi- 
ciency and productivity in the efforts of 
bankers to build up their business. It 
is an organization which in a few short 
years has grown to such a size that it 
now numbers among its membership 
many of the largest and most progres- 
sive banks in the country—more than 
five hundred in all. It has an inter- 
ested and enthusiastic membership and 
has accomplished a great deal in the 
bank advertising field. It is the con- 
census of opinion of.those bankers who 
have seen and know of the exhibit 
planned for the Los Angeles convention, 
that it is the most complete display of 
bank advertising ideas that has ever 
been gathered together. 
* * * * 

THE following are the topics to be dis- 

cussed at the Financial Advertising 
and Publicity Conferences of the Ameri- 
ean Bankers Association : 

(a) The building of an advertising 
campaign for the ensuing year, looking 


















JOSIAH KIRBY 


President, Cleveland Discount Company 
Cleveland, Ohio 


to educating the public on bank business 
in general and bringing about a more 
sympathetic and appreciative under- 
standing of the banks by the public, 
such a campaign to be conducted by the 
American Bankers Association through 
its Public Relations Commission, and 
with the co-operation of the Financial 
Advertisers’ Association. = 

(b) An educational campaign for the 
elimination of waste in bank advertising, 
same to be put on by the American 
Bankers Association through its Publie 
Relations Commission and with the co- 
operation of the Financial Advertisers’ 
Association. 


* * * * 


S has been previously announced 

Francis H. Sisson will be chairman 
of this conference, and Thomas B. Me- - 
Adams, vice-president of the American 
Bankers Association the chief speaker. 
Other speakers are F. D. Conner, pres- 
ident of the Financial Advertisers’ Asso- 





FESTUS WADE 


President, Mercantile Trust Co. 
St. Louis, Mo. 



































GAGE TARBELL 


Vice-President of the Cleveland Discount Co. 
and former vice-president and director of 
The Equitable Life Assurance Society 


ciation, H. M. Morgan, who has been 
prominently identified with the Com- 
munity Advertising Campaign of the 
Trust Section of the American Bankers 
Association, W. W. Douglas of the Bank 
of Italy, and W. R. Morehouse of Los 
Angeles. 

The conference will be held on Mon- 
day evening, October 3, at 8:00 o’clock, 
in Choral Hall. All interested in bank 
advertising and publicity are cordially 
invited. 





A LOS ANGELES 
THE FOREIGN FIELD 


BANK IN 


NOWHERE is this mixture of the 

essentially youthful with the tradi- 
tional more marked than in the financial 
institutions of Los Angeles. The Citi- 





JULIUS S. WALSH 
Chairman of the Board 


Mississippi Valley Trust Co. 


St. Louis, Mo. 
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zens National Bank, for instance, is 
very young as compared with the rep- 
resentative banks of most of the cities 
of comparable size in the older Eastern 
states, though it is far from the youngest 
in Los Angeles, but in a relatively short 
space of years it has developed from a 
small institution into one of the fore- 
most banks of the Pacifie Coast. It 
has grown with the city enlarging its 
scope of usefulness, outgrowing its 
original quarters and expanding into 
a new and thoroughly modern home only 
to reach the limitations of that in a few 
years. This physical record has been 
paralleled by an expansion of interests 
and influence and the whole record might 
have been spread over the period of al- 
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P. W. GOEBEL 


President, Commercial National Bank 
Kansas City, Mo. 


most a century without appearing less 
than the history of a healthy normal 
growth, had the Citizens National Bank 
been located in some other part of the 
country. 

Before Los Angeles had more than 
aspired to the classification of a sea-port 
the Citizens National sent C. D. Hud- 
son, manager of its foreign department, 
almost around the world for the purpose 
of establishing connections in. the most 
important of world ports. The subse- 
quent development of the Port of Los 
Angeles into an important point of ex- 
port and import has proven the wisdom 
of this seemingly visionary mission. 

When banks were as a whole content 
to obtain their knowledge of economic 
conditions from month old periodicals 
and still thought it the part of. dis- 
cretion to refrain from all predictions 
as to the future of business in its various 
phases, the Citizens National began the 
publication of a monthly Financial and 
Business Summary dealing with the 
business situation in a constructive man- 
ner, outlining the -tendencies for the 
future as they appeared to the officers 


R. M. COOK 


Vice-President, Interstate National Bank 
Kansas City, Mo. 


and the economist of the institution. 
In taking the attitude that its clients 
and friends were entitled to the full 
economic truth about conditions as far 
in advance as possible, the bank met 
with no little opposition and criticism 
from those less far-sighted and frank, 
but it continued to follow the policy of 
direetness with the result that the sum. 
mary has come to be a recognized ani 
reputable guide as to business policies 
and it is so known in many centers 
far removed from Los Angeles. Only 
recently, the head of the economic re- 
search department of the bank spent 
almost two months making a circuit of 
the country in order to measure condi- 





W. J. DORAN 


Vice-President, Citizens.National Bank 
Los Angeles, Cal 
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Have You Been Waiting Too? 


| Tt ‘“‘A new note in financial advertising —- 
| just what | have been waiting for some- 
body to do,’’,said a delighted client as 


i he increased his contract at the end of six 
: months. 
= | 
[ We told him that the Wm. Elliott 
i Graves organization grew out of the 
oF | vision which its founder received from 
tll Bl close association with bankers 
Poy E 5 
ae themselves. - 
im § Nea? eA 
k, f El : . 
‘ote Naturally it adequately interprets the 
et banker's ideal in advertising, and is his 
ces BOLE strong ally in deposit building. 
ters g 
ar ale ” 
re Naturally °in this year of declining 
pent E| | ° ° ° 
a , | deposits it has met the acid test and 
- oe 7 established a reputation for getting 
: results under adverse conditions. 
. 6 The service that sells the bank to the community 





| Wm. Elliott Graves 
li | Financial Publicity He 
s Grand Rapids . Michigan 


Ask us, without cost or obligation, to submit 
a deposit building campaign for your bank 
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The Union Trust Company 
Cleveland 


Capital and Surplus 
$33,000,000 


ACONSOLIDATION OF THE CITIZENS SAVINGS & TRUST CO., THE FIRST NATIONAL BANK, THE UNION COMMERCE NATIONAL BANK, 








| The Union Trust Company 


Cleveland 


NE of the country’s 
mightiest banking 
institutions and the 
center of commercial 
banking activity in the 
ereat, wealthy industrial sec- 


tion midway between Chicago 
and New York. 


We cordially invite banks and 
their customers wherever 
located to make the utmost 
use of our exhaustive credit 
information, our unusual 
collection facilities, our broad 
investment service, and our 
complete equipment for 
attending promptly and thor- 
oughly to every banking re- 
quirement of modern business. 


Capital and Surplus | 
$33,000,000 


THE FIRST TRUST & SAVINGS CO., THE BROADWAY SAVINGS & TRUST CO., AND THE WOODLAND AVENUE SAVINGS & TRUST CO. 

















THE WATCHDOG 
of the VAULTS 


7. Safety Burglar Alarm is offered to 
the bankers of America as a tried-out 
and proved method of positive protection,— 
the most dependable device yet perfected for 
safeguarding the bank day and night. 











The Safety Burglar Alarm guarantees 
maximum protection at minimum cost. 


Every bank that has installed it is a satis- 
fied user. 


Why the Safety Burglar 
Alarm Leads the Field 


—The initial cost is practi- 
cally the only cost. 

















you can sound the alarm from 
the inside. 





—It never gets out of order. —lIt gives you unfailing pro- 
tection on holidays and Sundays. 
No additional adjustments of 
clocks or other devices are 
necessary. 


—It works automatically. 
—No clocks to set. 


—No springs to wind. 








—Nothing to adjust. 


—It is ready for action the 
instant you close your vault. 


—It is impossible for anyone 


to be shut in the vault, because . 


—lIt is honestly made of the 
very best materials and goes to 
you with our guarantee. It 
represents the results of twenty- 
two years of constant develop- 
ment of dependable protection 
against burglars. 


(Write for illustrated booklet) 


Safety Burglar Alarm Co., Inc. 


16 FULTON ST., W., GRAND RAPIDS, MICHIGAN 


































































J.L. JOHNSTON 


President, Liberty Central Trust Co. 
St. Louis, Mo. 


tions in the basic industries and produe- 
tion centers at first hand in the interests 
of the bank and for the benefit of its 
customers. 

The Citizens National Bank has clung 
to the traditions of sound banking as 
established through the experience of 
the country’s most substantial institu- 
tions but it has not hesitated to reach 
out with the energy characteristic of 
the later history of Los Angeles and 
visiting bankers will find it prepared to 
furnish them with fundamental informa- 
tion on all phases of the present situa- 
tion. 


Bank of Santa Maria 


HE Bank of Santa Maria, the strong- 
est financial institution and one of 
the oldest in northern Santa Barbara 
County, California, will become affili- 





UZAL H. McCARTER 


President, Fidelity Union Trust Co. 
Newark, 
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ated with the First National Bank of 
Los Angeles and the Los Angeles Trust 
and Savings Bank, of which banks 
Henry M. Robinson is president. These 
banks already constitute the strongest 
financial interest in the Pacifie South- 
west, having aggregate resources of 
more than $130,000,000, and this trans- 
action gives to the Santa Maria institu- 
tion the financial support of the 
Robinson banks. p 

The resources of the Bank of Santa 
Maria exceed $5,470,000, while the cap- 
ital, surplus and undivided profits ap- 
proach $900,000. 

The transaction does not entail an 
outright purchase, but the stockholders 
of the Bank of Santa Maria, through 
an exchange of shares, become ¢o- 
partners m the entire business of the 
Los Angeles institutions. 

Paul O. Tietzen, who organized 
the Bank of Santa Maria thirty-three 
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A. J.) WATERS 
President, Citizens National Bank 


Los Angeles, Cal 
years ago, and who is now its president, 
will continue in office, as well as Man- 
ager L. P. Searoni, who has been con- 
nected with the institution for more than 
twenty-two years. 

Negotiations leading up to the closing 
of this transaction were transacted under 
the direction of J. O. Moore, assistant 
to the president of the Los Angeles 
Trust and Savings Bank, and were con- 
summated by Charles F. Stern, formerly 
state superintendent of banks and now 
vice-president of both the First National 
Bank of Los Angeles and the Los An- 
geles Trust and Savings Bank. 


7 


Acquires Six New Branches 


A P. GIANNINI, president of the 
* Bank of Italy, closed negotiations 
recently for the purchase of the six Ride- 
out banks of Northern California, a 
group of thriving institutions with total 
resources of nearly $8,500,000. 

The Rideout banks, two of them at 
least, have their roots in the gold days, 
the late N. D. Rideout having been a 
pioneer banker in Northern California. 





. to Sacramento. 






CREDIT 
DEPT 





J. M. RUGG 


Vice-President, Citizens National Bank 
Los Angeles, Cal. 





Rideout engaged in the banking business 
in Marysville in the early ’50s, at a 
time when that city ranked second as a 
seat of enterprise in the interior only ° 
The bank was not in- 
corporated, however, until 1861. The 
banks acquired by the Bank of Italy 
are: the Rideout Bank of Marysville, 
the Farmers’ Bank of Wheatland, the 
Rideout Bank of Live Oak, the Rideout 
Bank of Gridley, the Rideout-Smith 
National Bank of Oroville and the Bank 
of Rideout-Smith & Co. of Oroville. 
Formal application has been made for 
authority to convert these banks into 
branches. The purchase will give the 
Bank of Italy a total of forty-five 
branches in thirty-four California cities. 




































E. T. PETTIGREW 


Vice-President, Citizens National Bank 
Los Angeles, Cal. 



































































































































To help you become acquainted with Los Angeles and its banks and bankers, here is a view 


showing the First National Bank in that city. 






DO YOUR EYES SEE? 
TRY THIS TEST! 


By JAMES EDWARD HUNGERFORD 


BSERVATION puzzles—the kind 

where a number of objects are 
shown in a picture, that must be fer- 
reted out and properly designated, are 
of great value as a species of mental 
gymnastics, says Motley H. Flint, vice- 
president of the Los Angeles Trust and 
Savings Bank. “These puzzles,” he 
says, “demand alertness and a keen at- 
tention to detail—two of the most val- 
uable and potent factors in the success 
of any bank employe. 

One of the best secret service men in 
the world owes his proficiency in ob- 
servation to the working out of puzzles 
and mystery games. In a recent test 
this officer was given forty seconds in 
which to view a table on which were 
placed sixty-four objects of many kinds 
and descriptions. Of these he was able 


to recall and enumerate sixty. It sounds 
easy—but just try it! 


“Observation”, says Mr. Flint, “is of 
the utmost importance in the banking 
business. It is an absolute necessity in 
the mechanical part of the business— 
such as using the adding machines, ete.— 
for the reason that the operator must 
be able to see correctly at a glance the 
exact figures on the checks he is com- 
puting. 

“It is still more necessary in the 
teller’s life, not only in the interests of 
the bank, but also for the personal ad- 
vancement of the employe. For in- 
stance, there is a bank in the East, sit- 
uated in a city where there is a large 
population of immigrant labor. These 
immigrants, saving three-fourths of 
what they earn, took a long time to dis- 
cover the convenience and safety of a 
bank. They preferred the woolen stock- 
ing at home. 

“But after a few losses by theft, a 
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few of them took a chanee. A young 
lady in the bank was given the duty of 
opening accounts for these foreigners, 
Deposits increased amazingly in that one 
bank, while other banks showed no gai 
in the immigrant account. 


“Investigation proved that the girl was 
keenly observant. Not only did she re- 
member the faces of these foreigners 
and their names and signatures but she 
did not forget the little details confided 
to her—of the new baby or the sick wife, 


“That young woman has become one 
of the highest-salaried and most efficiext 
officers in that bank, simply because of 
her power of observation, and keen dis- 
cernment. 





“Tt is easy to get into a rut, and not 
to look away from our own feet in our 
own path. <A _ study of ‘observation 
puzzles,’ will awaken many a victim of 
sluggishness to the fact that if we only 
open our eyes and look around us we 
may find that the road to success lies 
just across the street.” 


LUE sky legislation will be among 
the current topics discussed at tie 
meeting of the State Bank Division of the 
American Bankers Association. In view 
of the difficulties thus far experienced 
in formulating legislation that prohibits 
the sale of fraudulent securities without 
impairing legitimate business  enter- 
prises, it is not unlikely that something 
will be recommended similar to the Brit- 
ish law that simply forbids false state- 
ments in prospectuses and other an- 
nouncements. 


* * * * 


N view of the recent decision of the 
Supreme Court of New York, Ap- 
pellate Term, that a check given for 
money lost at gambling is void and un- 
enforceable even in the hands of an inno- 
cent purehaser for value General Coun- 
sel Paton of the American Bankers Asso- 
ciation has prepared an article for pub- 
lication in the Journal of the Association 
showing the necessity for amending the 
law of New York and other states in 
which the same rule prevails, so as to ex- 
cept from the application of the gaming 
statutes, checks and other negotiable in- 
struments in the hands of innocent pur- 
chasers. He points out that the public 
policy of making contracts for the pay- 
ment of money or the delivery of. prop- 
erty void in the hands of the winner is 
sound as a means of suppressing gam- 
bling but that it really encourages rather 
than discourages gambling to avoid 
negotiatiable instruments in the hands 
of innocent purchasers, for the gambler 
can enter the game with a chance of 
winning without taking any risk if be 
loses; that is to say, even though he 
loses he can, by giving his void check 
and then stopping payment, play the 
game without risk, at the expense of the 
innocent purchaser to whom the winner 
negotiates the instrument. 
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TATION AL 


President, First National Bank 
St. Louis, Mo. 


THE National Bank Division of 

the American Bankers Association 
warns delegates not to confuse Berean 
Hall in the convention Auditortum 
where the division meetings will be held 
Wednesday, October 5th, and Thursday, 
October 6th, with the Auditorium Hotel 
in Los Angeles. 


* * * * 


VERNON GOODWIN, Secretary of 

the Executive Committee at Los 
Angeles, has announced that H. F. 
Stewart, Chairman of the Hotel Com- 
mittee, has appointed W. W. Gibbs, Jr., 
of the Guaranty Trust and Savings 
Bank, Los Angeles, as Vice-Chairman to 
succeed W. W. Woods, who is leaving 
for New York where he has been made 
Vice-President of the National City 
Bank. 


* ~ * * 





No delegate to the convention should 
fail to register as soon as possible 
upon his arrival in Los Angeles. As 
soon as delegates register they will re- 
ceive the official badge of the American 
Bankers Association and the social and 
other invitations which have been pre- 


pared by the local committees in that 
city, 


California’s Crops. 

The estimates of California’s field 
frops so far harvested are; wheat 8 
million bushels, about 1 million bushels 
less than last season; barley 29 million 
bushels, about 250 thousand bushels in 
€xeess of last season; oats 5 million 
bushels; hay 4 million tons. A large 
Proportion of all grains is of poor quality 
owing to a season of insufficient rain 
and high temperatures as the crops ap- 
proached maturity. The carry-over of 
barley is heavy. Recently there has been 









a slight movement on foreign account, 
which, though relatively unimportant in 
comparison with the quantity to be ab- 
sorbed, is yet taken as a possible promise 
of an increasing demand. 


Although pasturage is exhausted, the 
supply of hay is excessive. Farmers 
complain that no market for it exists 
and that prices offered do not represent 
the cost of curing, stacking and baling. 
The sheep and cattle industries are ex- 
periencing a period of great depression. 

The harvesting of the rice crop will 
begin towards the close of the present 
month. It is reported in excellent con- 
dition. The expectation is that the area 
harvested will be at least 140 thousand 
acres, and that the yield will be about 3.5 
million bags of paddy. The cost of pro- 
duction, it is represented, is not ex- 
pected to exceed 40 per cent of that of 
last year, and a more profitable result 
of the season’s operations is therefore 
expected. 


The deciduous fruit season is near its 
close. All varieties have fallen in yield 
below last season, notably pears, the pro- 
duction of which is the lowest in tonnage 
since 1913. Excepting grapes shipments 
from the state north of Techachapi are 
slightly in excess of last year. Grapes 
have not yet gone forward in the same 


























































































































Two views of the Citizens Trust and Savings Bank in Los Angeles. 
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quantity as at this time last season, and 
the impression is that the Eastern de- 
mand for wine grapes wil not be so 
strong, nor the price so high. The 
effect of business depression and lessened 
employment may be felt in this as in 
other lines of activity. 

Shipments of citrus fruits of 1920-21 
are still going forward from south of 
Tehachapi though from the north they 
ceased some time since. The new season 
begins November 1 next. The indications 
are that shipments of the current season 
will exceed 1919-20, from north of Telia- 
chapi by roundly 20 per cent, from the 
south *by fully 30 per cent.—Mercantile 
Trust Company, San Francisco, Cal. 


The iron and steel industry, after 
having dropped to the lowest point of 
production in a decade and a half, made 
a slight recovery in August. Pig iron 
output increased and the demand for 
structural materials and sheets improved. 
Railroad and export business helped 
to quicken the industry into a little more 
activity. As yet this rebound has 
scarcely been felt in machinery and 
machine tool lines. Any decided im- 


provement in the iron and steel group 
is bound to have a very important effect 
upon the whole the industrial situation. 
—Cleveland Trust Co. 









Note the unusual style 


of architecture in the exterior view and the beauty of design in the banking room. 


visit. 
Angeles Trust and Savings Bank. 


CALIFORNIA BANKS 
IN BiG MERGER 


HE Security Trust and Savings 
Bank and the Guaranty Trust and 
Savings Bank, Los Angeles institutions, 
and the Long Beach Trust and Savings 
Bank of Long Beach, California, re- 
cently completed a merger which coin- 
bines resources of $148,000,000. The 
merged institution will be known as the 
Security Trust and Savings Bank. 
Joseph F. Sartori, president of the 
Security Trust for thirty years, will be 
president and active manager of the new 
institution. Maurice S. Hellman, vice- 
president of the Security Trust, will be 
vice-president and chairman of the 
board. Dr. M. N. Avery, president of 
the Guaranty Trust and Savings Bank, 
will be a vice-president and chairman of 
the executive committee. P. E. Hatch, 
vice-president of the Long Beach Bank, 
will be a vice-president and manager of 
the Long Beach branch. 


The Security Trust and Savings Bank, 
with its resources of more than $96,000,- 
000, has been for many years the largest 
banking institution in the Southwest. 
The Guaranty Trust and Savings Bank 
has resources of more than $42,000,000. 
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This beautiful building is either new or has been given a good cleaning in preparation for your 
We suggest that you take a trip to the bank and find out which is the case. 


It is the Los 


The Long Beach Trust and Savings 
Bank is the oldest and largest bank in 
Long Beach with resources totaling 
nearly $10,000,000, having recently ab- 
sorbed the National Bank of Long Beach. 
The new institution with its eleven 
branches will rank as the largest finan- 
cial institution in the West. 


ARE YOUR DEPOSITORS 
KEEPINC PACE? 


VERY man, woman and child in the 

country is supposed to have $250 
saved up according to figures’ issued by 
the Treasury Department, which puts 
the total population at 100,000,000. The 
savings of small investors throughout the 
country it was said, total approxi- 
mately $27,000,000,000, of which $21,- 
000,000,000 is invested in government 
securities and $6,000,000,000 is repre- 
sented by the deposits in more than 30,- 
000 savings banks. 


* * * * 


There will be a desk at the information 
bureau in the Alexandria Hotel in Los 
‘Angeles for the special use of secretaries 
who do not maintain state headquarters 
during the convention 


SOMETHING FOR BANKERS 
TO THINK ABOUT 


ONE of the most astonishing diseoy- 

eries has been made by a group of 
middle western bankers. For years, the 
story of the hoarding of the farmer's 
savings in the old tea pot or behind the 
conveniently loose brick in the chimney 
has been regarded more in the light of 
material for motion picture scenarigs 
than in the light of fact. However, this 
investigation brings to light that a great 
many farmers and small business mey 
throughout the middle west were keeping 
in hiding about the house amounts rang. 
ing from a hundred dollars or so, to as 
high as $10,000. That such hoarding at 
a time when the country is erying for 
a freer circulation of currency militates 
against a prompt return to more pros. 
perous times cannot be doubted. It is 
evident also, that if this condition exists 
in the middle west, it must also obtain 
throughout the country. The establish- 
ing of prosperous banks in the small 
communities of the United States, for 
a time did away with much of the secret 
hoarding which had gone on _ before 
their establishment. However, it ap- 
pears that these banks cannot have built 
up the confidence in their communities 
which is essential if they, and the coun- 
try at large, are to safely weather f- 
nancial storms of national or interna- 
tional character. This subject is con- 
sidered as one of the most vital to come 
before the convention of the American 
Bankers Association in Los Angeles. 
Ways and means will be discussed where- 
by this return to the old days of “buried 
treasure” can be done away with for 
good and all. If the country banker 
has been lacking in those things whieh 
instill confidence in the rural depositor, 
he will be advised by those who have 
gone through the same condition how 
to overcome this obstacle, and bring his 
particular community back into the fold 
of financial co-operation with the rest 
of the country. 


WANTS TAX RELIEF FOR 
SMALL CORPORATIONS 


(CHAIRMAN C. H. MeNIDER of the 

Federal legislative committee of the 
American Bankers Association, has been 
requested by the Illinois Bankers Ass0- 
ciation to use every means at the com- 
mand of the American Bankers Asso 
ciation to have the provision in the 
new Revenue Bill increasing the income 
tax rate on corporations to 15 per ceul 
apply only on those corporations with 
a net income of 10 per cent or mort, 
thereby retaining the present tax rate 
of 10 per cent on the corporations with 
a net income of less than 10 per cent. 


Louis H. Eckler has been elected pre 
ident of the American National Bank. 
St. Paul, Minnesota, at a special meet- 
ing of the board of directors. 
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MeEmBER FEDERAL RESERVE Bank, District No. 10 


NATIONA 
BANK 
DeENvER, CoLoRADo. 


UNITED STATES DEPOSITARY 


CAPITAL =- - = = $1,000,000 
SURPLUS - - - - 1,250,000 
UNDIVIDED PROFITS(NET) 250,000 


s a s OFFICERS s « . 


J. C. MITCHELL, President 

HENRY M. PORTER - - Vice-President HARRY C. JAMES - - - Vice-President 
W.B. MORRISON - - * Vice-President EDW. S. IRISH .- - - - Vice-President 

W. FAIRCLOTH, Vice-President 

é. W. HUDSTON, Secretary ~~ Trust _ 

B. F. BATES - - - - Cashier GEO. WELL - Assistant Cashier 
G. H. KING - - - - Assistant Cashier 4. Ss. INGRAM - - - Assistant Cashier 

Cc. L. GREEN, Assistant Cashier 


" Commercial Savings and Trust 
fol Departments 


» rest 


Special attention given collections 
in this territory 


... DIRECTORS 


HENRY M. PORTER JOHN H. PORTER SAM’L D. NICHOLSON 
HENRY GEBHARD G. =. Beet voneR JAS. B. GRANT 

JOHN C. MITCHELL . S. MOREY 

HARRY C. JAMES C. MacA. WILLCOX a = Seana 

W. B. MORRISON MERRITT W. GANO . 

S. N. HICKS ROBLIN H. DAVIS TYSON S. DINES, Jr. 
EDW. S. IRISH OLIVER H. SHOUP CLARKE G. MITCHELL 


NEW YORK CORRESPONDENTS: First National Bank, Chase National Bank, National City 
Bank, Harriman National Bank. 
"CHICAGO a Corn Exchange National Bank, Continental and Commercial 
ational Ban 
ST. LOUIS CORRESPONDENTS: Merchants-Laclede National Bank. Correspondents in the prin- 
cipal cities of the Middie States, Arizona, New Mexico, Utah, California, and throughout the 
Northwest. 
This Bank has a Savings Department which pays interest at the rate of 4% per annum, payable 
semi-annually. Deposits made on or before the Sth of the month draw interest from the ist. 
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FASCINATING SIGHTS THAT 
AWAIT THE BANKERS 
IN LOS ANGELES 
(Continued from page 39) 


munity almost the whole of that district 
(Southern California). East and West 
lines run some 80 miles; North and 
South, fifty perhaps, spreading out like 
the leaves of a fan, to gather in a fringe 
of beach resorts, crawling like the arms 
of a cuttlefish into mountain canyons 
and lacing with silver ribbons the 
spreading acres of walnut groves. This 
service is among the best of its kind 
and it brings the city and the country 
together. Every little knoll becomes a 
potential town site; great ranches sliver 
off 5,000 acre slices, which break up into 
squares like butterscotch, and the squares 
break up into lots. Men buy lots, not 
to sell again but to build homes. The 


water comes, the vines, trees and the 
sunshine, and the fine, clear air, the com- 
fortable trolley cars whirl the men into 
town to business and the ladies to the 


Stock Exchange Building in Los Angeles, 
recently completed 
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S. S. Yale, one of the fast passenger boats operating out of Los Angeles Harbor 
that today has vessels touching at 104 world ports. 


shops, then whirl them back again, or 
to the beaches, theaters and amusement 
parks.” 

There is no section in the country 
with more fascinating and romantic his- 
tory than California. The chain of 
21 missions founded by Spanish priests 
are bound together with a great high- 
way, El Camino Real, the King’s High- 
way, that was only a brown foot-path 
worn smooth by the sandled feet of the 
padres and Indians converted to the 
Cristian faith. The beautiful ruins 
of these missions or the chapels still 
standing have been the object of thou- 
sands of pilgrimages. Luxurious hotels, 
such as Mission Inn, are seattered along 
these. traveled roads making the jour- 
ney a delight. In the olden days each 
mission was a day’s journey apart on 
foot, but in this motorized age a few 
hours only separate San Gabriel, Queen 
of the Missions,.and San Fernando, 
Mission San Juan Capistrano and San 
Luis Rey. 

Innumerable trips of interest about 
Los Angeles keep the interest of visitors 
who return winter after winter. Cata- 
lina Island never grows tiresome with 
its submarine gardens and deep sea fish- 


ing. Amateur fishermen and women 
from every country in the world have 
visited Catalina, the island suburb of 
Los Angeles, to eatch albacore, yellow 
tail, deep sea bass and all the other 
fighting monsters of the ocean. Stir- 
ring tales are told of “catches” off the 
shores of the magie isle when fish of 
incredible dimensions are landed. The 
Tuna Club of which Roosevelt, Henry 
Van Dyke, Charles Holden and other 
prominent men have been made members 
is a world-famous organization. 


The Orange Empire 


There is a favorite ride out of Les 
Angeles called the Orange Empire trip. 
For miles and miles the road runs be 
tween great groves of orange trees, 
laden with the scent of a thousand waxy 
blossoms and bending over with a golden 
harvest of oranges that brought to the 
southern counties in 1920 over $60,000; 
000, an amount three times larger than 
the gold output of the state, past rose 
hedges, covered with a million blossoms 
—these are a few of the things that 
bring visitors again and again to South- 
land while the East is drawing up it 
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Steckel 


E. T. PETTIGREW * A. J. WATERS : J. M. RUGG 
Vice-President President Vice-President 


W. J. DORAN H. D. IVEY 
Vice-President Cashier 


Fundamentals of Guounh 


ISION is the motive power of growth, the first essential of develop- 
ment. It is the base line from which progress is measured. What 
theory is to science, Vision is to business and commerce; and since theory 
is valueless unless it is made to serve as the initiative for its interpretation 
into terms of practical value, so Vision is but sterile dreaming until through 


the courageous breeding of thought-vision to externalized effort it takes on 
form and utility. 
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The men whose names are inseparably connected with the history of the 
development of the Citizens National Bank and the great city which it has 
served so well have been- men of Vision. They have seen the things which 
the future held in trust for those with the strength and determination to 
make them real and they have pushed forward ever carefully and thought- 
fully, but ever forward. Today the Citizens National Bank, as a result of 
their Vision and practical ability is prepared to serve in a fundamental way 
all institutions and individuals with interests centering in or radiating from 
the great Southwest. 


THE CITIZENS NATIONAL BANK 


N. W. Cor. Fifth and Spring Streets, Los Angeles, U.S. A. 


Capital $1,800,000.00 
Surplus and Undivided Profits $1,400,000.00 


Data Available 


A monthly economic review of commercial and 
finaneial conditions together with special com- 
modity and trade report gladly maied to any 
banker interested. 
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COMMERCIAL NATIONAL 


BANK OF LOS ANGELES, CAL. 


Capital $500,000.00 


Surplus and Undivided Profits 


$385,000.00 


President 
Vice-President 
Vice-President 
Vice-President 

Cashier 
Assistant Cashier 
Assistant Cashier 
Assistant Cashier 


MR. PHILIP G. WALTON 


The New England National Bank 


KANSAS CITY, MISSOURI 


E&tablished 1889 


VICE-PRESIDENT 


e 


Is representing 


Resources over $20,000,000 





A.B. A. CONVENTION | 


Bankers who will attend the American 





Bankers Association Convention in ‘Los 
Angeles, October ‘3-7, are invited to 
make either of. these Banks their head- 


quarters during their stay. 
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FIRST NATIONAL BANK OF LOS ANGELES 


Seventh and Spring Streets 


LOS ANGELES TRUST & SAVINGS BANK 


Sixth and Spring Streets 
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coat collar and piling coal on winter 
fires. 


In the past year a half million people 
visited Los Angeles. Many of them 
were annual winter tourists and the 
others were convention delegates, for 
Los Angeles is the favorite convention 
city—for bankers as well as Elks, in. 
surance men, doctors, lawyers, musicians, 
athletes—all congregate in Los Angeles, 
the all-year-round-climate city. The 
cool summers and delightful winters 
make Los Angeles the ideal city for 
sports. Its tennis champions are fa- 
mous the world over, both men and 
women. Swimmers, golfers, yachtsmen, 
airmen, as well as contestants in college 
athletics proclaim the Southland the 
best for their particular game. Expe- 
rienced yachters state that waters of 
the Southern Pacific are finer courses 
than the troubled waters of the Atlantie, 
since, off the Los Angeles shores there 
are no sudden squalls and seldom are 
there electrical disturbances. Aviators 
declare that Southern California is un- 
rivalled for flying conditions any month 
of the year. Air routes have been 
mapped by the Department of “Meteor- 
ology and Aeronautics of the Los An- 
geles Chamber of Commerce so that 
flying can be done under “safety first” 
conditions. This sport has passed be- 
yond the military and commercial stages 
in Los Angeles since many wealthy men 
own their own craft and, by consulting 
the special department for routing air- 
ships, they avoid the dangers which 
formerly beset the airman, even though 
he were expert. 


Los Angeles boasts of five country 
clubs with golf courses where many na- 
tional championship games have been 
played off before huge audiences. Polo 
and motor events have been staged on 
the Beverly Hills green and race course, 
that has been called the finest track in 
the country. Completed at a cost of 
$1,000,000, its smooth course has been 
the scene of any number of world motor 
events, in the logical motor city. 
































































The City’s Industries 





But looking at Los Angeles again 
from a purely business standpoint it is 
expected that next year its factory pro- 
| ductions will be worth nearly $1,000,000,- 
000, judging from the rate of increase 
each year. Two other reliable indicators 
of a city’s growth is its bank deposits 
and post office. receipts. In 1919, 
twenty-five banks of the city showed 
deposits of $443,480,349.12 and total 
resources of $511,506,920.83, with sur- 
plus and undivided profits amounting 
to $16,950,842.47 on a total capital of 
more than $23,000,000. Post office re- 
ceipts recorded a gain of more than 
$3,000,000 within the past ten years. 
In 1920 bank deposits showed a gain of 
approximately $100,000,000 over the 
previous year. Industry, the foundation 
for these figures is in a flourishing 
condition in Los Angeles, as illustrated 
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Commerce Trust Company 
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by the establishment of 425 new manu- 
facturing concerns in 1920. 

Agriculture, “the foundation of man- 
ufacture and commerce,” and the first 
cause for Los Angeles, the tiny little 
farm colony of the eighteenth century 
would seareely recognize the production 
figures for 1920. Southern California's 
crops last year were valued at $321,- 
754,001, an income accruing largely to 
Los Angeles. Thirty-three of these crops 
anounted to over $1,000,000 each; 
among these were the following: sugar 
beets, melons, berries, apricots, walnuts, 
olives, cotton, beans, potatoes, peaches, 
pears, grapes, lettuce, barley, and be- 
sides there are honey and poultry. Eggs 
represented a return of $12,000,000 and 
butter one-fourth that amount. 

One of the interesting features about 
Southern California crops is that they 
have all been brought from other sec- 
tions of this country or from abroad, 
and moreover these transplanted horti- 
cultural products grow more abundantly 
in the Southland than on their own 
native heaths. That the “desert shall 
blossom as the rose” is an actual fact, 
for within the last half century the 
American Desert about Los Angeles has 
been converted into an empire of riches. 
Instead of a parched, barren tract, fit 
only for cacti and scorpions there are 
today 2,000,000 acres of fruitful farms 
and groves and 700,000 acres planted in 
vegetable and cereal crops. Water, the 
secret of Los Angeles’ industrial posi- 
tion today is also the cause of the trans- 
formation of the face of great Ameri- 
can Desert and, withthe’ coming of 
water through the proposed Colorado 
River project, 4,000,000 acres of sun- 
baked desert that has never borne a blade 
of grass will turn into rich and smiling 
acres. And the history of the develop- 
ment of Los Angeles County will be 
repeated a hundred fold with the de- 


velopment of this enormous water 
System. 


«~ Reclaimed from the Desert 


; Los Angeles County is the most pro- 
lifié in soil production in the United 
States. Reclaimed from the desert, the 
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record of this marvelously rich agricul- 
tural territory will be repeated with 
the watering of similar fertile acres. 
According to the federal census figures 
for 1920, Los Angeles County exceeds 
in population these fifteen states in the 
Union: 


Arizona 
Colorado 
Florida 

Idaho 

Maine 

Nevada 

New Hampshire 
New Mexico 


North Dakota 
Oregon 
Rhode Island 
South Dakota 
Utah 
Vermont 
Wyoming 


In value Los Angeles County exceeds 
in wealth or assessed valuation twenty- 
six states: 


Akabama 
Arkansas 
Arizona 
Colorado 
Connecticut 
Florida 
Georgia 
Idaho 

North Dakota 
Oregon 
Rhode Island 
South Carolina 
South Dakota 


Kentucky 
Maine 
Maryland 
Nebraska 
Nevada 

New Hampshire 
New Mexico 
North Carolina 
Utah 

Vermont 
Virginia 
Washington 
Wyoming 


Such an empire surrounds Los An- 
geles as was never before dreamed of — 
a land so rich that it surpasses the 
visions of Croesus of old. But beyond 
the material wealth of the “dear and 
lovely land” is the wealth of happy 
families, for many have regained their 
health in the bountiful city and many 
have found peace and happiness in the 
sunny clime that is now welcoming the 
bankers of the country—for a brief 
period of relaxation and business. 


Bank of Elkin, North Carolina, was 
organized several weeks ago and the 
following officers were elected: Wm. J. 
Byerly, president; J. F. Carter, first 
vice-president; C. M. Sheets, second 
vice-president; and J. H. Beason, 
cashier. 


STN 


NLL 


a 


will be represented by Vice-President H. Y. LEMON, 
recently elected a Member of the Executive Council 
of the American Bankers Association. 


Members of the A.B.A. 


and Visitors will be 
welcome at our New 
Home. 


A visit to Los Angeles’ 
most beautiful bank 
building will prove 
interesting. . 


CITIZENS 
TRUST & 
SAVINGS 


BANK 


Savings 


Trast 


736-740 So. Hill Street 
Broadway Office, 308 So. Broadway 
. 


BRANCHES: 
S. W. Cor. Pico and Figueroa Streets 
209 So. Western Ave. 
Hollywood Blvd. and McCadden Place 


Resources $19,000,000.00 


ORRA E. MONNETTE 
President 


R. D. DAVIS 
Cashier 


The stock of the Citizens Trust 
& Savings Bank is owned by the 
Stockholders of the Citizens 
National Bank. Combined Re- 
sources in excess of $50.000.000. 
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LOS ANGELES NOW ON 
THRESHOLD OF NEW 
INDUSTRIAL ERA 


(Continued from page 4°) 


the growth of this city and its pros- 
perity is predicated—are only beginning 
to reach their full development. It 
takes time for orange groves to grow 
and bear; it takes years for walnut 
orchards to reach their full strength, 
and, as a result of this fact, it is 
self-evident that the prosperity of the 
past has been slight in comparison to 
what the future must bring forth. 

In the San Francisco Bay district, 
the port to Los Angeles is considered 
more or less of a joke, but it is ex- 
tremely doubtful how long that idea 


will be maintained, for there is every 
indication that what happened at Ash- 
tabula on the Great Lakes, 


where a 
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Swale Sea 


Banking world. 
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The First Bank ov eter 


Ninety-Seven years ago the Chemical 
Bank defied precedent by locating on 
Broadway, not on Wall Street. 


To-day Broadway is lined by over a 
hundred banking houses. 


Such breadth of vision, soundness of 
judgment and decisive action have 
brought the Chemical National Bank 
to its present unique position in the 


Seeking New Business On Our Record 
THE 


HEMICAL 


NATIONAL 


BANK 


OF NEW YORK 


Founded 1824 
BROADWAY AND CHAMBERS, FACING CITY HALL 
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hand-made harbor was dug from the 
clay banks, will take place in the dis- 
tricts surrounding the present Los An- 
geles harbor, with the result that this 
city in the future may have even a more 
compact and more efficient harbor, be- 
cause it must be built to order, than it 
would have if we had the natural benefits 
of San Francisco Bay with which to 
start. 

I am not sure that the size of San 
Francisco Bay is a one hundred per cent 
asset, this because of the rivalry of 
different projects in the San Francisco 
Bay district. 

At Los Angeles harbor we must utilize 
every inch of space and must dig our 
slips and channels as we need them 
making each slip a part of a compact 
whole. On San Francisco Bay there is 
a tendency to seatter improvements— 
there is harbor development at Oakland, 
at Alameda, at Sparrows Point, at Port 
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Costa and at half a dozen other places, 
with the result that there is a tendeney 
to scatter development to a point where 
efficiency is not maintained. 

At Los Angeles harbor we are going 
to be forced to make a tailor-made har. 
bor, fitted to our own measure and to 
our own needs, and, so long as we draw 
specifications to fit those needs, we will 
gain by the compactness and the eff. 
ciency which is being forced upon us. 
Already thirty-nine steamship com. 
panies, having vessels in international 
service, operate at this harbor and our 
commerce has increased from 192,000 
tons in 1919 to 476,000 tons in 1920-- 
not bad for a single year. 

As far as labor conditions are con- 
cerned the situation in Southern Cali- 
fornia is admirable. There is a spirit 
of live and let live between employer 
and employe, and a mutual understand- 
ing of conditions that makes for unity 
of effort and for industrial peace. 

We now require exact knowledge as 
to which way our efforts should turn in 
order to take full advantage of our op- 
portunities and to obviate lost motion 
in our forward movement, and because 
of need for exact knowledge, the need 
for careful study and analysis must be 
recognized as paramount. 

When the war broke out we rushed 
headlong into war preparations, and con- 
tracts for the manufacture of munitions, 
for clothing and all types of military 
supplies were let in a haphazard fashion, 
and factories were started in the moat 
impossible places. 

The result was chaos and it was not 
until careful studies as to the location 
of raw materials and the movement of 
these materials to logical manufacturing 
centers were made, followed by the re- 
location of factories and the reloca- 
tion of contracts that the United States 
really began to make war headway upon 
a scientific basis. 

What was true throughout the coun- 
try in time of war is going to be true 
on the Pacific Coast in peace, and ii, 
therefore, behooves us to consider well 
the economic movements of our raw ma- 
terials, the locations of our develop- 
ments, the proper handling of ships 
within our harbor, and the thousand and 
one details that go to make up efficiency 
in the manufacture and distribution of 
all our commodities. 

That way lies success. 





William F. Benkiser, vice-president of 
the First National Bank of Boston, 
has been appointed head of the Buenos 
Aires branch of that institution. 







B. Docken has purchased the con- 
trolling interest in the Holt, Minnesota, 
State Bank, from A. L. Halvorsen. 






J. F. Kettenhofen, cashier of the First 
National Bank, Oconomowoc, Wiscot- 
sin, has been appointed a member of 
the agricultural committee of the Wis 
consin Bankers Association. 
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The Cleveland Discount Building 
Future Home of 


THE CLEVELAND DISCOUNT COMPANY 


OF FERING to Banks and Trust Companies 
a selected list of well secured First Mort- 
gage Real Estate Bonds, yielding six per cent 


and guaranteed principal and interest by this 
Company. 
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Capital and Surplus over $9,000,000 


THE CLEVELAND DISCOUNT COMPANY 


CLEVELAND 


Over Forty Branch Offices Including 
New York Cincinnati Des Moines 
Philadelphia Baltimore Los Angeles 
Columbus Dayton *Toledo 
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THE FUNCTION of the | 


HE Welfare Loan Societies organized 

and operated by the Hawkins Mortgage 
Company are acting as an admirable auxil- 
iary to the commercial banks of many 
communities because the Welfare Loans are 
serving the needs of many people who are 
unable to furnish bankable credit when they 
need loans. 


The Welfare Loans have grown steadily 
because they fit into a real economic need. 


Poor people—the kind to whom loans are 
usually made by the Welfare Loans — are 
honest, and losses are negligible. 


vars a give 
_u« ‘poor man’s danker’ for a loan ay-| 
eraging about $60. In Illinois last year 
num-|119 lenders made an aggregate of 71,500 
ani] | loans. 
Hance, Finds Poor Are Honest. 
pres- 
sem- 
com- 


“As an evidence that poor peoples are 
honest, I might point out that of all 
these loans there arose only forty-one 
foreclosures, seventy-five suits and thir- 
ty-three judgments. The capital repre- 
t im-| sented was $4,000,000. Any large mercan- 
Rrob-| tile firm ‘in Chicago would have had more 
ion oF] trouble making its collections. 
ch or} “The loan office is becoming a necessity 
is and]in large mdustrial communities. Work- 
id. men may deposit their money in savings 
blems, | Banks, bet they have no extended bor- 
h the] rowing facilities. Many of the borrowers} 
ought | who come to us want the money to pay | 
n at-|the first installments on thier homes or 
those | furniture or to embark in some husiness 
edies| tor themselves. This class might be 

called ‘opportunity borrowers.’ Others 

prefer to borrow money to pay crsh for} 

coal and winter clothing or to take ad-| 
ce | vantage of some bargain.” 


(From an interview with Albert P. 
Snite, Chairman of the Illinois Associa- 
tion of Licensed Industrial Lenders in 
the Chicago Evening Post, September 
16, 1921.) 


HAWKINS MORT 


PORTLAND 
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POOR MAN'S BANKER 


_ Welfare Loan Societies are operated 

under close supervision and are managed 
by men of wide experience in small loan 
practice. 


At the present time there are twenty-two 
Welfare Loan Societies operating in towns 
of more than 20,000 population and more 
Societies will be opened from time to time. 


The Welfare Loan Societies justify the 
consideration ofall bankers. Let us explain 
the Hawkins plan to you and show you how 
it is assisting the commercial banker in the 
solution of a vital problem at this time. 


Welfare Loan Societies 
in Operation | 


INDIANA OHIO 


Welfare Loan Society of Anderson The Welfare Loan Company of Cincinnati 
Welfare Loan Society of Elkhart The Welfare Loan Company of Columbus 
Welfare Loan Society of Fort Wayne The Welfare Loan Company of Dayton 
Welfare Loan Society of Indianapolis The Welfar e Loan Company of Hamilton 
Welfare Loan Society of Kokomo The Welfare Loan Company of Youngstown 
Welfare Loan Society of Lafayette 
Welfare Loan Society of Logansport ILLINOIS 
Welfare Loan Society of Marion Welfare Loan Society of Centralia 
Welfare Loan Society of Michigan City 
Welfare Loan Society of Muncie FLORIDA 
oa Loan Society . eee Welfare Loan Society of Miami 

elfare Loan Society of South Ben 
Welfare Loan Sesely of Terre Haute 5 PENNSYLVANIA 
Welfare Loan Society of Vincennes Welfare Loan Society of Lancaster 


| GAGE COMPANY 
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DEBITS AND CREDITS 


By O. M. HAYS 





The guy with the dough gets the start and finishes the race; the poor 
fellow who is broke gets left at the post. 


* * * * * * * 


When you see a penniless widow you know that in some cemetery almost 
always lies a dead failure. 


* * * * * * * 
Some men have great wealth; in other cases, great wealth has the men. 
* * * * * * * 


Our approval of an inheritance tax depends on who is doing the 
inheriting. 
* * * * * * * 


Wise meh strike while the iron is hot, but the fool doesn’t know a hot 
iron when he sees it. 


* * * * * * * 


The confidence man is pleased to meet wise guys who know it all. 
* cd * * * * * 


Last year the merchants were loading up with costly luxuries; this year 
they are having price readjustment sales. 


* * * * * * * 
Only the survivors believe in the survival of the fittest. 
* * * * * * * 


If you know what you know, you are sure of the dough. 


* * * * * * * 
Some people dream, others scheme—and there’s the difference. 
* * * * * * * 


Most of the shadows of life are caused by standing in our own sunshine. 
* * * * * * * 

A circulating dollar gathers no interest. 
* * * * * * * 

Prosperity often knocks at the door and can’t be heard for the knockers 


inside. 
* * * *« *« * * 


When a man with a large family figures up what he has left at the end 
of the year, he finds he has a large family. 
* * * * * * = 
The long green never remains with the green long. 
7 * * * * * * * 


A business kept up by floating debts soon sinks from undercurrency. 


* + *. « * - * ; 
When money gets mixed up in a scandal, it talks worse than ever. 
* * * * * * s 


Many a man could get on his feet again by selling his automobile. 
* * * * * * * 

A lot of us ask the price before we know the value. 
* * * * * * * 


Money is said to be the root of all evil. Still, it wouldn’t hurt to plant 
some. 
* * * * * * * 


About all you realize on some investments is what a fool you’ve been. 


- « = * * * * 
Make savers of the little shavers. 
* * ~ * * +. 


Sometimes the man who is buried in thought resurrects an idea. 
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A INTERESTING POINT 
ON $350,000 CLAIM 


HE Maryland Casualty Company of 

Baltimore has refused to settle g 
$350,000 bond claim granted to the 
National Bank of Commerce in St. Lonis 
by the Missouri Supreme Court in 1929 
on the advice of Henry Clay Pierce, 
New York oil magnate and former St. 
Louisan, who has put up sufficient eol- 
lateral to cover the bond. 

Pierce contends he has counter claims 
against the bank sufficient to cover the 
sum demanded . 

The St. Louis bank originally was al- 
lowed judgement against Pierce for 
$700,000 on the ground that he had 
converted to his own use stock of the 
Tennessee Construction Company which 
represented the bank’s security for 
money loaned him. 

The litigation started in 1913 and has 
been carried by Pierce from one court to 
another, the oil magnate meeting defeat 
at every turn. During the progress of 
the legal contest he has been compelled to 
pay all but $350,000 of the original 
judgment, it is said, the latter sum 
being covered by the casualty com- 
pany’s bond. The St. Louis bank is 
suing on this judgment and for interest, 
damages and costs. 

The deposition of. Emil L. Hoen, 
manager of the bond claims department 
of the bonding concern, was taken in 
Baltimore. He testified the company’s 
stand had been taken on the advice of 
Pierce and Alton B. Parker of New 
York, its counsel. 


He said the firm was acting on the 
supposition than no formal demand for 
payment of the judgment was made 
prior to the filing by Pierce of an in- 
junction suit to prevent payment of the 
money. 


The point wa disputed by George L. 
Edwards, general counsel for the St. 
Louis bank, resulting in a lively argu- 
ment between Edwards and attorneys 
for the casualty company. 


Hoen later said Pierce had agreed to 
protect the bonding firm from any loss 
as a result of the suit, and the contest 
has become a technical process -of law 
to test whether the bonding company 
ean resist prosecution of the bank’s 
judgment for the bond. 





The Grinnell Savings Bank, Marshall- 
town, Iowa, has re-elected S. J. Pooley 
president; E. L. Nelson, cashier; Fred 
L. Abel, vice president to succeed B. J. 
Carney. E. H. Spaulding and E. I. 
Nelson were elected directors. 


J. R. Brown has succeeded the late 
Herbert Newell as treasurer of the Shel- 
burne Falls Savings Bank, Shelburne, 
Falls, Massachusetts 


U. S. Lane was recently elected presi- 
dent of the new Purdy, Missouri, Na- 
tional Bank. 
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Industrial, Statiotical Educational 
and Foreign Service 


Industrial Service—A distinct and definite service is being rendered the industries 
of Chicago through the industrial and statistical data which the Fort Dearborn Banks 
compile and. publish throughout the year. Great care is taken to secure the most 
authoritative figures, heretofore in many lines so difficult to obtain. This data is pub- 
lished in a series of illustrated articles in the Fort Dearborn Magazine, and in industrial 


advertisements in the Chicago dailies, which later are supplemented by special bulletins 
which go more exhaustively into each subject. 


Educational Department—Educational tours for students of grammar grades, 
high schools and business colleges, in parties of twenty-five each, are conducted through 
the Fort Dearborn Banks. One thousand visitors have made these tours in the last 
few months. Articles on the history of Chicago and Chicago industries in the Fort 
Dearborn Magazine are uséd in many schools as supplementary reading. Also speakers 


on various phases of banking are furnished high schools, conventions, and other 
gatherings on request. 


The Fort Dearborn Magazine—@2 pages and three color cover) is published 
by the Fort Dearborn Banks to render a definite service in the upbuilding of Greater 
Chicago; to help promote habits of thrift, and to identify the Fort Dearborn Banks with 
Chicago industry and progress. It is free to all who write or call for it. 


F oreign Trade Service—Chicago, as the gateway to the Mississippi Valley and 
destined to become a seaport, is vitally interested in Foreign Trade. The Fort Dearborn 
Bank is constantly expanding its Foreign Trade service under the direction of Edw. N. 
Heinz, vice president in charge of the Foreign Department. This bank has direct 
connection with all the important financial centers of the world. Its service to both 
importers and exporters is unexcelled. 


Fort Dearborn National Bank 


Serving all lines of Industry 


Corner Clark and Monroe 
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WHAT YOU 





Important to 
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SHOULD KNOW ABOUT 
INCOME TAX AND INVESTED CAPITAL 


have depreciation 


computed 


scientifically and accurately in order to conform 
to the exacting provisions of the revenue act 


By JOHN J. THOMAS 


Secretary and Treasurer, The Lloyd-Thomas Co., Chicago 


EPRECIATION of physical prop- 
erty and intangible assets, and the 
methods, bases, and rates of depreciation 
applicable and acceptable to the De- 
partment of Internal Revenue is under- 
stood by few taxpayers and not always 
applied correctly by examining revenue 
agents. 
As a general rule taxpayers have 


neither the time nor inclination to study - 


the revenue act and delve into the rul- 
ings, decisions, and explanations made 
by the Department of Internal Revenue. 


Seldom ean a set of accounts be found 
that harmonizes with the provisions of 
the revenue acts of 1917 and 1918 and 
their various explanations, decisions, 
rulings, definitions and opinions rend- 
ered by the Department of Internal 
Revenue. 


The books of account of a corporation 
are presumed by the Treasury Depart- 
ment to show the facts as to invested 
capital. 

As a rule, they do not reflect the 
facts for some or all of the following 
reasons: 

(1) The development cost may not 
have been properly capitalized. 

(2) Betterments may have been 
charged to expense or vice versa. 

(3) Original records may-have been 
lost or inadequate. 

(4) Accounts may have been written 
down through excessive depreciation not 
credited to specific reserves. 

(5) Earnings may have been put into 
properties without proper analysis and 


charges. ; 





(6) Properties may have ‘been re- 
vamped, enlarged and changed in such 
a manner as to lose record of the re- 
maining investment. 

(7) Failure to record all property 
purchased. 

(8) Incorrect rates of depreciation 
may have been applied. 





JOHN J. THOMAS 


The depreciation reserve shall provide 
a sufficient amount to replace the “prop- 
erty at its cost or its value as of March 
1, 1913, if acquired by the taxpayer 
before that date.” (Art. 161, Reg. 45). 
The Government, under this Federal 


— 


(GREGERSON BROTHERS 


CERTIFIED PUBLIC ACCOUNTANTS 
INCOME TAX CONSULTANTS 


We specialize on Income Tax work for Banks and Trust Companies 


OMAHA NATIONAL BANK BLDG., OMAHA, NEBRASKA 
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tax law, holds that anything that was 
in the possession of a taxpayer on 
March 1, 1913, was considered to be 
his property, tax free and would be 
returned to him, tax free, before there 
were any earnings subject to taxation. 

This principle as applied to manu- 
facturing plant entitles the owners to 
the replacement value of the property 
as of March 1, 1913, which value is 
set back to actual dates of acquisition, 
a natural utility life established and 
a yearly amount of depreciation based 
upon the life computed. The portion 
of the value that is returnable yearly 
would be tax free and only the balance 
of the earnings would be subject to 
taxation. 

The law puts the responsibility of 
making a valuation as of March 1, 1913, 
upon the Taxpayer. The burden of 
proof rests with the Taxpayer and the 
valuation that can be proved to the sat- 
isfaction of the Department will be 
accepted. 

To accomplish this seems indeed an 
almost impossible task. However, we 
cite the following as evidence of good 
faith on the part of the Department: 

The Committee on Appeals and Re- 
view, Recommendate 272, deals with 
the case of a concern whose claimed 
value as of March 1, 1913, of plant 
and equipment as a basis of subsequent 
depreciation allowance, had been dis- 
allowed by the Income Tax Unit. The 
Committee overruled the decision of the 
Unit and permitted disinterested valu- 
ations as of March 1, 1913, on property 
that had been charged to expense in- 
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Senmennneedl 


STRAIGHT LINE METHODS 


Leadership 


Leadership is the guiding power of business at 
work. It represents the confidence and faith of the 
many in the few. It is responsible. for the profits 
of business—for the livelihood of workers. -It is the 
trusteeship of success. 


Conditions today, as never before, call for real 
leadership—knowledge, vision, fighting determi- 
nation and courage. Mistakes, inefficiency and 
waste must be eliminated, competent organization 
built up, new ideas and better methods adopted— 
to stop loss and insure profits and progress. 


Leadership is blind without knowledge. Knowledge 


is power. It inspires vision and courage. Absolute 
knowledge of your business—timely and depend- 
able Facts and Figures from every department— 
points out weakness and waste, suggests better 
methods, indicates new sources of profit. And such 
Facts and Figures, with the knowledge of better 
methods, are the light to progress and success. 


ERNST & ERNST - 


AUDITS - SYSTEMS 
TAX SERVICE 


NEW YORK CHICAGO CLEVELAND INDIANAPOLIS NEW ORLEANS 
PHILADELPHIA MINNEAPOLIS BUFFALO TOLEDO DALLAS 
BOSTON ST. PAUL PITTSBURGH ATLANTA FORTH WORTH 
PROVIDENCE ST. LOUIS DETROIT RICHMOND HOUSTON 
WASHINGTON KANSAS CITY CINCINNATI BALTIMOR™ DENVER 


STRAIGHT LINE METHODS 
cy 
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CERTIFIED 


SATISFY -ALI 


AUDITS 
CREDIT INVESTIGATIONS 
TAX SERVICE 


stead of capitalizing them, to be used 
for depreciation purposes. 


Inadequacy of 1913 Appraisals 


Appraisals as ordinarily made on or 
about March 1, 1913, lack several fac- 
tors that are required by the Depart- 
ment. They lack the established utility 
life of each item of plant account. 
The arbitrary annual depreciation rates 
are not properly built up by classifica- 
tions as existing on March 1, 19132. 
Such rates cannot be properly substan- 
tiated. Frequently the items as of 
March 1, 1913, are not legally established 
as having been on hand at that time. 


The Department has ruled that the 
ordinary appraisals as of that date or 
as of any other time cannot be used 
in determining the depreciation for the 
deduction. 

Also, appraisals including the ele- 
ment of appreciation, due to the repro- 
duction value now, less the actual acerued 
depreciation, cannot be used _ for 
invested capital purposes. However, 
the Multi-Chronometric Valuation fur- 
nishes the client with proof required 
by the Internal Revenue Department 
and the data contained in this valuation 
points out the adjustment necessary to 
reconcile the books of account with the 
facts. 
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PERSONALLY-CONDUCTED 


STATEMENTS 


{UDITS 


REQUIREMENTS OF BANKERS AND INVESTORS 


W. P. HILTON» COMPANY 


PUBLIC ACCOUNTANTS *° AUDITORS 


910 HARRIS TRUST BUILDING 


CHICAGO 


What Invested Capital Is 

Invested capital is the sum of the 
capital stock and surplus as defined by 
the Federal Reserve law. It is the 
actual cash, or the cash value of the 
property at the date of acquisition, and 
the paid in or earned surplus plus un- 
divided profits. 

The appreciation of assets prior to 
Mareh 1, 1913, may be realized and 
included in invested capital “if undis- 
tributed and used or employed in the 
business.” 

This means that where the value of 
the property on March 1, 1913 is in 
excess of the depreciated book value, 
that this excess may be transferred o1 
converted and used as a part of in- 
vested capital during the remaining 
vears of corporation. This realization, 
however, is not immediate, but is spread 
over a series of years. (Art. 844, Rey. 
45 Revised). 

To illustrate: Any appreciation of 
assets as of March 1, 1913, which have 
a ten year utility life will be entirely 
realized and included in invested capital 
by January 1, 1923. A relative pro- 
portion of this appreciation can be 
included in invested capital for the 
vears 1917, 1918, 1919, and 1920. 


Computing Depreciation 
It is very important to have .depre- 


William Castenholz & Co. 
CERTIFIED PUBLIC ACCOUNTANTS 


OFFICES 
CHICAGO: 203 S. Dearborn St. 


NEW YORK: 51 E. 42nd St. 
KANSAS CITY: 421 Gloyd Bldg. 


TULSA, OKLA. 
HOUSTON, TEXAS: Beatty Bldg. 


Bank Audits and Systems 


Income Tax Investigations 


Examinations for Refinancing 
General Auditing and Accounting 


Cost Installations 
Efficiency Engineering 
Credit Audits 


W. B. CASTENHOLZ, C. P. A. 


MEMBER: AMERICAN INSTITUTE OF ACCOUNTANTS—MEMBER AND DIRECTOR NATIONAL ASSOCIATION OF 
Cost ACCOUNTANTS—DiRECTOR DEPARTMENT OF HIGHER ACCOUNTANCY. LA SALLE EXTENSION UNIVERSITY. 


Ee ea oe eS 
BANK EXAMINATIONS 
Se ES 


ciation arrived at scientifically and ae- 
curately. There was a temporary ad- 
vantage, perhaps, in some years in being 
able to charge off a little niore de- 
preciation. The taxes for 1913, 1914, 
1915, and 1916, were somewhat allevia- 
ted by liberal charges for depreciation, 
but for all of the liberality that was 
allowed during those years the taxpayer 
suffered most materially in the years 
1917 and 1918, where the amount of 
his invested capital was a matter of 
direct concern, reaching right into his 
pocket and taking out a great deal 
more than he saved by over depreciation 
in the former years. 

It is impossible to compute the in- 
vested capital of a corporation correctly 
without first determining the value of 
the depreciable property, based on cost 
less depreciation for the year in question. 

In nearly every case it is possible to 
prove the Multi-Chronometric Valua- 
tion, that the rates are incorrect as 
applied to prior years and also incorrect 
as applied to the years 1917, 1918, 1919, 
and 1920. 

Chronometric Valuation 

The Multi-Chronometrie Valuation 
follows approximately the ruling set 
forth in Treasury Bulletin 40-20-No. 
1223. Briefly this means that the re- 
‘productive value only as of March ], 
1913, should be used and set back, item, 
for item, to the date of original ac- 
quisition and then depreciated annually 
upon the basis of the actual utility lifes. 

This is a laborious and intricate task 
and involves much more work than is 
required in making an appraisal. It 
involves a knowledge of the basis of 
values for the many dates of acquisition. 
It requires a careful analysis to sift 
out the items that belong to invested 
capital covering only the acquisitions as 
actually made by the owners, depreciated 
on a straight line basis. Such valuations 
are provable and are acceptable for 
invested capital purposes. 

Taxes Overpaid 

Many corporations have over-paid 
their taxes in the past. This is fre 
quently true even where the returns 
have been prepared by accountants or 
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A PLAIN, READABLE 
BALANCE SHEET 


HE Robert Morris Associates, a national or- 
ganization of bank credit men, realizing the 
importance of the complete audit of the com- 
mercial borrower's records by a certified public: 
accountant, has gone squarely on record in 


supporting the work of accountants with their clients, the 
bank's depositors. 


Quoting from a recent address by Freas Snyder, dis- 
tinguished Philadelphia banker and president of the 
Hamilton Paper Company: 
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“The bankers’ reasonable need is met by a plain, readable balance 
sheet and operating account which he can analyze in the usual way to 
determine the conservatism of the financial policy, the quality as well 
as relative quantity of current assets, the ability of the management 
as collectors and merchandisers, the proportion of capital’ invested in 
fixed assets and its sales productivity, the ratio between the invest- 
ments of creditors and owners, the capital turn-over, the percentage of 
profit on sales, and investment and the distribution and application 
of earnings. oor 
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It seems to the bank officer that the accountant’s certificate should 
be his most jealously guarded possession. What the banker most de- 
sires is the plain statethent that ‘this exhibits the true financial condition 
of the A. B. C. Company’ without evasion, mental reservations, fine 

‘distinctions or words of uncertain meaning. It is recognized that such 
a certificate can only be prepared when relations between the auditor 
and his client is similar to that of the consulting engineer so that the 
auditor can spend all of the time necessary during the year in his client's 
plant to enable him to certify unequivocally as to the truth of the figures. 


There are evidences of a growing understanding between the banker 
and the auditor. The opportunity to promote this understanding by a 
frank discussion of the bank officer's attitude supported by actual in- 
cidents which he considers subject to criticism has Sian eagerly availed 
of by me.” 
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Wolf & Company 1s serving the needs of many com- 
mercial borrowers and at the same time simplifying the 
credit problems of the banker. May we assist you? 
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WOLE AND COMPANY 


Accountants 
(FORMERLY BAKER, VAWTER & WOLF) 


NEW YORK PHILADELPHIA INDIANAPOLIS) MILWAUKEE TULSA CHICAGO 
KANSAS CITY DES MOINES OKLAHOMA CITY MUSKOGEE FORT WORTH 
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demand a Balance Sheet displaying a true finan- 
cial position. 
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Can a certificate be issued until the Fixed Assets 
are properly valued, the Depreciation Reserve 
consistently established and the Federal Tax 
Liability adequately determined? ‘The import- 
ance of these factors is being more generally 
recognized. 
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The Harris Multi-Chronometrical Valuation made 
by nationally recognized appraisal companies 
under our supervision * * enables us to reset 
the fixed asset values and establish a consistent 
depreciation reserve. This with a careful review 
of the tax returns for all high tax years allows 
these items * * * to be properly set forth, and 
assists in determining ‘an adequate tax liability, 
thus producing a -most desirable Balance Sheet. 


din 


Our Accounting Staff consists of picked seniors, 
thoroughly trained and carefully supervised. 


The Tax Department is the largest and most 
complete organization of its kind in the United 
States. 


The Advisory Service Department co-operates 
with over 250 Chambers of Commerce and issues 
a semi-monthly Congressional Review. 


ARCHIBALD HARRIS AND COMPANY 
Certified Public Accountants 


515 Marquette Building 
Chicago, Ill. 
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The reorganization of the Dallas, The 
South Dakota, State Bank recently took 
place with the election of the following 
officers: Geo. Dill, president; Geo. J. 
Crilly, vice-president; Edw. B. Doph- 
eide, vice-president; Geo. Dopheide, 
cashier; Leona Wilson, assistant cashier. 


following officers have been 
named for the new Guaranty State 
Bank, Temple, Texas: KE. W. Moore, 
president; A. L. Liles, active vice-presi- 
dent; A. J. Jatrell, vice-president; L. 
P. Heard, cashier; E. E. Black, assistant 
cashier. 


Ernest G. Mitchell resigned as presi- 
dent of the State National Bank vf 
Lynn, Massachusetts. James J. Don- 
ahue has been elected to succeed him. 


David R. Slonim formerly of the Bank 
of the United States and the Pacific 
Bank New York, has been appointed 
assistant cashier of the Peoples Com- 
mercial Bank in that city. 


Charles A. Burns, vice-president of 
the St. Joseph Valley Bank, Elkhart, 
Indiana, has tendered his resignation to 
become vice-president of the Foreman 
Brothers Banking Company in Chicago. 


R. E. Sweeney, cashier of the Ameri- 
ean National Bank, Baxter, Kansas, has 
resigned and has been succeeded by J. 
B. Traylor. 
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a Federal examiner. Many concers 
will over-pay their taxes in the future 
after an examination by a Federal rey. 
enue agent because neither the agent 
or the taxpayer can determine accurately 
the value or cost of the depreciable 
property and, in turn, the correct jn. 
vested capital. 

The principal differences between the 
Federal examiners and the taxpayers 
center upon depreciation. No other 
question in the revenue law is more jm- 
portant because the incomes of ¢or- 
porations which are included in the 
maximum excess profits tax will have 
for a $5,000 additional deduction for 
depreciation the following tax saving: 


Be roel crcl calc ced crac 2810.44 


Total for 4 years. . .$12,938.19 

For each additional $5,000 deduction 
for depreciation the same saving is made 
as long as the profits still remain in the 
higher bracket. 

Again, for each $10,000 added to in- 
vested capital the tax saving will run 
between $400 and $560 per year, at the 
present tax rate. 


Reason for Saving 

This saving is due to: (a) the re 
duction of taxable income subject to 
the excess profit tax rate and normal; 
(b) the increase of invested capital fo: 
the following years by the over pay- 
ment of the tax for the preceding years; 
(c) the increase in the first bracket by 
a percentage of invested capital, due 
to over payment of taxes for the pre- 
ceding years—thus a certain amount of 
taxable income is shifted from the second 
to the first bracket. 

The taxes of the years 1919 and 
subsequent are subject to a penalty of 
5 per cent on the amount of the under- 
stated tax which assessment is included 
in the Government’s letter of notifica- 
tion. To this there is added a 1 per 
cent monthly interest charge whieh 
means that if the 1918 additional as 
sessment is paid in the fall of 1921, a 
penalty of 27 per cent is added to the 
amount of under-statement. <A large 
amount of money is being assessed by 
the Government under the penalty 
clause for under-statement. 


Must Have Provable Basis 

It is absolutely essential, in order to 
know whether or not there is a penalty, 
to establish a probable basis for i 
vested capital. 

A larger per cent of the concerns 
under our observation who have been 
notified by the government that their 
tax is under-stated, and are, therefore, 
subject to a penalty, have been defi- 
nitely proven through a Multi-Chron- 
ometric Valuation to be not wnder- 
stated, but over-stated. The facts 
showed that instead of the penalty apply- 
ing, the Government owes them a refund. 
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URGE DEDUCTION OF 
TAXES PAID FOR 
STOCKHOLDERS 


COMMITTEE of the State Secre- 

taries Section of the American 
Bankers Association has been diligently 
working to have a provision included in 
the new Revenue Act which would allow 
banks to use as a deduction on their 
Federal income tax returns, state, county 
and municipal taxes paid which are as- 
sessed against the stockholders of such 
banks. 

It is contended that the payment of 
these taxes has always been considered 
as anecessary part of the expense of do- 
ing business and although stockholders 
have a right to use as a deduction their 
proportionate part of these taxes, with 
the added provision that a like amount 
must be included as income in the return 
as dividends, in a large majority of the 
eases no advantage is taken of this 
provision. 

To allow banks to use as a deduction 
these taxes paid would not deprive the 
stockholders of any material benefit. 
Article 566, of Treasury Regulations 45, 
indicates that the only reason a stock- 
holder can use as a deduction his pro- 
portionate part of taxes paid by the 
bank for him is the inclusion as income 
from dividends of a like amount. If the 
bank were allowed to consider the pay- 
ment of taxes as a necessary expense of 
doing business, it could not be contended 
that the payment constituted a dividend 
and, therefore, the stockholder would 
not have received, in fact or theory, « 
dividend representing the payment of 
“personal property” taxes. Not having 
included any so called dividends, the 
stockholder would not have the right 
to claim deduction for taxes paid for 
him. 

Bankers, of course, desire to see the 
banks relieved from paying excess profits 
tax, but realize full well that corporation 
income taxes will be levied for many 
years to come. Bankers are perfectly 
willing to pay as much Federal income 
tax as other corporations with like net 
income. 

It is believed, however, that other cor- 
porations have now an unfair advantage 
over banking institutions, and in the 
proposed amendment it is desired to 
place all tax-payers on a basis of fair- 
hess and equity alike, including bankers. 


C. B. Blakely has been elected a di- 
rector of the La Salle Savings Bank & 
Trust Company, La Salle, Illinois. Mr. 
Blakely will fill the unexpired term of 
Adam C. Wylie, who died recently. 





J. B. Brewton recently resigned as 
cashier of the Citizens Bank of Vidalia, 


Georgia. He is succeeded by L. BR. 
Goodbee. 


The Vernon, Colorado, State Bank 


has inereased its capital stock from 
$10,000 to $20,000. 
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APPRAISERS 





P. T. Wick has sold a part of his 


stock in the Peoples’ State Bank, 
Canova, South Dakota, to Rev. F. W. 
Spieler, Herman Marten and C. L. and 
Louis C. Potratz. 


Fred Brown, former Minneapolis 
banker, is the new chief national bank 
examiner for the Chicago district. He 
succeeds D. C. Borden, who has been 
sent to New York as chief of the second 
district. 


Clarence M. Slawson, who has been 
connected with the Manufacturers’ Na- 
tional Bank, Ilion, New York, has re- 
signed to accept a position with the 
National Mohawk Valley Bank at Mo- 
hawk, New York. 








Readers will confer @ favor by mentioning THE BANKERS MONTHLY when writing to our advertisers. 


A Trend of Banking 
! Thought 


When the Reserve City Bankers’ Association 
went on record as favoring the complete 
audited statement as a basis for credit exten- 
sions, many leading bankers, prominent among 
them the President of a great western National 
. Bank, stated that in their opinions the same __ - 
action should be taken regarding impartial 
appraisals of the fixed assets. 


Bank officers who never use an appraisal except 
for bond issues would be amazed, upon in- 
@ vestigation, at the value of the information 
contained therein when applied to credit 


Numerous leading banking institutions today 
do not establish a line of credit without a dis- 
interested appraisal in addition to an audit. 
The trend of banking thought is all in favor of 


The Lloyd-Thomas Company is alive to the 
needs of bankers, and compiles appraisals re- 
liable, accurate and conservative. 


The |loyd-Thomas Co. 
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Andrew Peterson of Chappeli, Ne- 
braska, has been appointed assistant 
eashier of the Cheyenne County Bank, 
Lodgepole, Nebraska. 


Frank Westall has resigned as cashier 
of the First National Bank of Sumner, 
Illinois, to become a state bank exam- 
iner. 


Herbert Wedewen, teller at the 
Fletcher Savings and Trust Company, 
Indianapolis, Indiana, has been named 
branch manager of its new branch at 
Rural and East Washington streets. 








H. F. Stambaugh has been elected 
cashier of the Abbottstown, Pennsyl- 
vania, Bank. 
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AMERICA’S OLD COINS 


A department devoted to a phase of Americana, 
revealing interesting bits of history of American 
coinage from the earliest days of the Republic 


By THEODORE J. VENN 
Member of the American Numismatic Association 


$50 GOLD PIECES 

There has been but one United States 
issue of $50 gold pieces and this was in 
connection with the Panama-Pacifie Ex- 
position in 1915. They were struck both 
in octagonal and cireular form, and, as 
has been the ease with all our commem- 
orative coins, were designed to be sold 
at a premium when issued. 

Due to the prevailing European war 
conditions at the time, the sale was 
considerably smaller than anticipated, 
and the remainder were remelted at the 
San Francisco mint. These pieces are 
now much sought by numismatists and 
readily bring double their face value. 

Although these were the only govern- 
ment or legal tender issues of $50 gold 
pieces, there was considerable private 
coinage of $50 pieces, or slugs, as they 
were called, in California’s early mining 


days. These coins were struck by 
government assayers, and although not 
a legal tender, they were generally ac- 
cepted and passed current at a time 
when there was urgent need for money 
in the. far West. For a number of 
years the private gold coinage was the 
only medium of exchange the mining 
camps were familiar with. 

Of these $50 pieces there were the 
Augustus Hambert octagonal slugs of 
1851 and 1852, the Wass, Molitor & Co. 
round coins of 1854 and 18 5 and the 
Kellogg & Co. cireular piece of 1855. 
All of these coins are scarcer than the 
government mintage of 1915—and the 
Kellogg & Co. issue is easily twice as 
rare as any of the others. 

As most of this private coinage had 
rather rough usage in the mining camps 
it is difficult to find many in the better 


THE RAREST AMERICAN COIN 


‘THE Brasher gold doubloon of 
1787 is the rarest, and hence 

most valuable, of all American 

coins. It was struck in New York 

for use in the Atlantic coastwise 

trade, Spanish money being prac- 

tically the standard of value in 

those early Continental days. The 

die for the 

coins was 

made by 

Ephraiin 

Brasher and 

the pieces 

were struck 

in his silver- 

smithing es- 

tablishment. 

His name 

appearing on the coin caused it 

to be termed the “Brasher doub- 

loon.” Very few of the pieces are 

now in existence, the last offered 

being sold in Philadelphia some- 

where around $4,000. 

The silver dollar of 1804 is the 
most valuable United States silver 
coin, it having brought as high as 
$3,500 in unecireulated condition. 
The last dollar of this date to be 
offered at public auction sold on 
May 17, this year, for $2,500. The 
coin was only in what is termed 


very good condition; that is, it 
showed considerable evidence ot 
wear. It was the property of the 
Hon. James H. Manning, a banker 
of Albany, New York, and also 
twice mayor of that city. Mr. 
Manning is a son of Danial Man- 
ning, secretary of the Treasury in 
the first cab- 
inet of Pres- 
ident Cleve- 
land. The 
sale of Mr. 
Manning’s 
valuable col- 
lection took 
place at 
Fort Wortia, 
Texas. 
There are only four or five spee- 
imens of the 1804 dollar known ic 
be in existence, but there are quite 
a number of counterfeits, these 
usually being coins of an earlier 
date on which the last figure has 
been changed. These spurious 
pieces are readily detected by 
numismatists owing to the position 
of the stars relative to other por- 
tions of the coin. 
The $3 gold piece of 1875 also 
is classed among the great rareties 
of the Americana. 


grades of preservation such as nunis. 
matists desire. When so found they are 
looked upon as real gems. However, 
as in the case of all great rarities, even 
those specimens which show a moderaje 
amount of wear are deemed very desir. 
able coins. 


LAFAYETTE DOLLAR OF 1900 

This commemorative silver piece was 
coined by the United States Government 
as an aid to the Lafayette Monument 
Commission in securing funds for the 
erection of the Lafayette Statue in Paris, 
The total coinage was only 50,009, 
Originally intended to be sold at 92 
each, it proved impossible to dispose of 
all of them at that figure and the re. 
mainder were sold at wholesale con- 
siderably under that mark. For a nun. 
ber of years they were a drug on the 
market and it began to appear as if 
they would join the Columbian half 
dollars. With the return of our soldiers 
from France, however, a demand for this 
coin set in which far exceeded the sup- 
ply. It is now among the pieces most 


an Fernan de Gueldre 
THEODORE J. VENN 
diligently sought and can no longer be 
secured, at least in exemplary condition, 
at the price at which it was originally 
issued. 


WORKMAN GOLD DOLLAR OF 1915 

The Panama-Pacifie commemoration 
gold dollar of 1915, the so-called work- 
man dollar, owing to the fact that it has 
the head of an artisan on the obverse, 
is the only coin dedicated to labor whieh 
has ever been struck by this or probably 
any other country. The original sale 
of this coin at a premium at the exposi- 
tion grounds was comparatively small 
and the stock which remained was re- 
melted at the San Francisco mint. There 
has been an inereasing numismatie de- 
mand for this piece during the past year 
or two. 

HALF DOLLARS AND QUARTERS 

OF 1853 

There probably is a greater miscon- 

ception among the general public con- 
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cerning the half dollars and quarters of 
1853 than about any other coins. The 
coins of this date which have no arrows 
at date and lack the sunburst or rays on 
the reverse are very rare and highly 
prized by numismatists. The other 
variety exists in great numbers and there 
js no premium on the coins. 


CONDITION IN COINS 


To the man not versed in numismaties 
one of the greatest stumbling blocks is 
the matter of condition in coins. An 
art connoisseur would not care for a 
painting that was mutilated by cuts or 
scratches and bedaubed with ink or 
paint. And so it also is with the numis- 
matist. He does not desire coins that 
are badly worn or abraded, that have 
seratches or holes in them, or in which 
the dates or a portion of the lettering is 
invisible. Such coins only have value, 
and then a greatly diminished one, if 
they happen to be among the great’ 
rarities, and the great rarities are com- 
paratively few in number. But there 
are many coins which, while not rare as 
to date, are exceedingly hard to find in 
exemplary states of preservation. And 
it is the choice specimens the numis- 
matist desires if it is possible to secure 
them. 


COLUMBIAN HALF DOLLARS 


While the Columbian half dollar is an 
artistie coin from the numismatie stand- 
point, it was hopelessly anchored by a 
large mintage from the start. The coin- 
age in 1892 was 950,000 and in 1893 
more thin 4,000,000 were struck. It 
was our first commemorative piece and 
many bought them at the exposition 
grounds at $1 each in lots of five and ten 
as a matter of.speculation. There is 
now practically no premium on these 
coins, but dealers sell them to numis- 
matists in uncireulated condition, at 60 
cents or 65 cents each if they happen to 
receive a call. 


ANSWERS TO INQUIRIES 


E. B. L., Syracuse, N. Y.—There is 
no premium on the 5-cent nickel of 1883 
without the word cents unless it is a 
proof coin. 

J. B. S., Peoria, Ill—The only small 
cents on which dealers pay a premium 
are the flying eagle cents of 1856 and 
— head cents of 1871, 1872, and 

f. 

B. C. J., Milwaukee, Wis.—There is 
n0 premium on the plain lettered edge 
half dollar of 1836. It is the milled 
edge coin on which dealers quote a pre- 
mium, 

L. A. W., Buffalo, N. Y.—The last 
1876 $3 gold piece which was sold at 
auction brought $207.50. This was a 
brilliant proof. It is an exceedingly 
rare coin. Mint records show only 45 
were struck. 


_T. R. W., Bloomington, Ill.—The half 
dime of 1802 is one of the greatest rari- 
fies among the Americana. The last 

(Continued on page 90) 
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Are your missionaries in 


these bazaars? 
- Dypeicialgeodeienapecs'co, Bombay, Calcutta—the very 


names arouse visions of rich commerce. But woe 
to the trade missionary who rushes in to sweep these 
markets sensationally! With many habits of life that 
were firmly fixed centuries before Columbus sailed from 
Spain, the people do not yield readily to the persuasions 
of strangers. . 


Find a manufacturer who has established a market 
for his goods in the Orient, and you will meet a patient 
builder whose vision sees beyond immediate profit. 
Importer or exporter, your success there hinges upon 
gaining the slowly conceded confidence of able mer-_ 
chants who test before they trust. 


The National Shawmut Bank is represented in all the 
important centers by influential local banks with which 
this bank has affiliations. An important advantage en- 
joyed by Shawmut clients is our investigation and trade 
counsel service—especially valuable to those about to 
make an initial sales effort in any part of the Near East. 


WRITE FOR COPIES OF OUR BOOKLETS: 
Foreign Exchange, The Webb Law, The Edge Law, Acceptances, Scandinavia 


THE NATIONAL SHAWMUT BANK of BOSTON 


Capital, surplus and undivided profits, $22,000,000 


Readers will confer a favor by mentioning THE BANKERS MONTHLY when writing to our advertisers. 
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WHAT THE “MOVIES” 
CAN DO FOR YOU 


As an arm of the advertising program and as 
a factor in stimulating the morale of the force. 
moving pictures offer tremendous possibilities 


By 


— pictures are gradually be- 
coming an effective arm of the 
advertising campaign in every enter- 
prising bank. The pictures are acting 
as an effective aid in service, in pub- 
licity and in stimulating the morale of 
the foree. The “movies” will go a long 
way towards solving the problem of 
humanizing the banks and of bringing 
them into more intimate relationship 
with the masses of the people. 

The power of the motion picture lies 
in the universality of its appeal. The 
doctor, the lawyer, and the merchant 
chief are as easily influenced and as 
profoundly impressed as the butcher, 
the baker and the candle-stick maker. 
The motion picture sets forth conditions 
as they are. It visualizes them as, in the 
nature of things, no word-painter can. 
For telling a story, no other medium can 
compare with it, because it possesses in 
a pre-eminent degree, the element of in- 


SAMUEL 


COHEN 


terest. In preaching thrift for instance, 
one motion picture is worth a hundred 
lectures and will accomplish better and 
greater results than a dozen full pages 
of advertising. 

Not so very long ago the greatest 
business concern in the world, the United 
States government, “put over” five Lib- 
erty Loans. The Government’s most 
powerful and efficient agent was the mo- 
tion picture. The motion picture owes 
its super-salesmanship ability to the fact 
that it works by suggestion. Not by 
argument, not by preaching, not by pro- 
hibition, but by suggestion are the great- 
est results obtained. A boy watching a 
motion picture depicting the advantages 
another boy has gained by saving his 
money is profoundly, however, uncon- 
sciously influenced. His whole current 
of thinking is affected, thereby affecting 
his behavior with the result that he 
decides to save his money. The man 


. picture. 


can products, 


watching a motion picture showing g 
son squandering his deceased father’s 
money because the father had neglecteq 
to place the money in trust for him, js 
deeply impressed and decides that he 
won’t make a mistake like that. And 
so it goes. In each case it is the power 
of suggestion; in each instance the in. 
agination is kindled and a train of 
thought started that is favorable to the 
idea suggested. 

As for humanizing the banks, there 
again the motion picture can bridge the 
gap between the banks and the people. 
Realism is the great field of the motion 
Therefore, let a motion picture 
be made showing the various activities 
of the bank. Let them see that there is 
nothing of the mysterious or super- 
natural about the bank. The story oj 
the bank could be made vivid, colorful, 
interesting—in short strikingly appeal- 
ing. 

The growth, the progress and the 
stability of the banks depend upon the 
expansion of the various industries of 
the United States; and the expansion 
of our industries depends upon foreign 
markets. The banks should co-operate 
with individual exporters and manv- 
facturers in bringing American products 
to the favorable attention of the rest of 
the world. Foreign business men are 
keenly interested in industrial pictures. 
They want to know more about Ameri- 
American processes, and 








STATE BANK OF CHICAGO 


CHICAGO, ILLINOIS 


Capital $2,500,000 


HENRY A. HAUGAN 
OSCAR H. HAUGAN _. 
C. EDWARD — 
WALTER J. 


AUSTIN J. {NDsTROM | 


SAMUEL E. KNIGH : 
WILLIAM C. MILLER . 


Deposits $40,000,000 


oer A. GODDARD, Chairman of the Board 
President FRANK ‘ PACKARD 
Vice-President JOSEPH F. NOTHEIS 
Vice-President FRANK W. DELVES 
Vice-President GAYLORD S. MORSE 
Cashier EDWARD L. JARL 
_ Secretary 


" Trust Officer JOHN D 


Our Record: 


PAUL C. sel Pt in 
. CAMPBELL . 


Surplus: (Earned) $3,500,000 


Assistant Cashier 
Assistant Cashier 
Assistant Cashier 
Assistant Cashier 
Assistant Cashier 
Assistant Cashier 
Assistant Secretary 


Forty-Two Years of Conservative Banking 


Correspondence Invited 


Readers will confer a favor by mentioning THE BANKERS MONTHLY when writing to our advertisers. 





BANKERS MONTHLY for OCTOBER, 1921 


American exports. It is through the 
banks and by means of motion pictures 
that they can be made enthusiastic about 
American manufacturers. It is through 
the banks that industrial motion pictures 
should be distributed—motion pictures 
of large industrial establishments that 
will present graphically the power and 
prowess not only of that particular in- 
dustry, but of America as a_ whole. 
Motion pictures should be utilized as 
an efficient method of selling American 
ideas and American products. 


For purpose of instruction the motion 
picture is admirably suited. A great 
educator sees in the motion picture a 
“new epoch of visual education.” Nearly 
all large banks provide educational 
courses by means of which employes can 
prepare themselves for better positions 
in the banks. Motion pictures should 
be used liberally. A series of motion 
picture illustrated lectures on topies of 
interest to employes will also prove 
valuable. 

The introduction of the motion pic- 
ture into a bank is bound to prove bene- 
ficial both from a dollars and cents point 
of view, as well as from an efficiency 
and sense point of view. 


HELP THE RAILROADS AND 
SOLVE UNEMPLOYMENT 
PROBLEM 


(Continued from page 30) 
mean direct and indirect labor in great 
volume. 


To sum up, I believe the possibility 


of meeting the unemployment situation 
promptly and effectively lies in ‘the 
revival of those fundamental and es- 
sential activities which involve large 
quantities of raw and finished materials, 
transportation, and labor in construc- 
tion. I believe that it is within the 
power of those responsible in the 
Government, in banking, in commerce, 
and in industry, to make actual the 
things which are possible. It remains 
to be seen whether intelligent manage- 
ment will be applied by the people of 
the country to the solution of the prob- 
lem. Let us all work to that end. 


Don’t Want Sympathy 

As a big twin-six pulled up alongside 
a rail fence in one of the poorest coun- 
ties in the state, the driver asked the 
farmer who was plowing the field: “Am 
Ion the right road to the county seat?” 

The farmer had no more than 
answered “Yes,” when there came an- 
other question from one of the seven 
passengers: “My good man, are you 
able to make a living off land like this?” 

As the farmer wiped the sweat off his 
brow, he replied, “Yes, and now be- 
fore you start to pity me, I just want to 
tell you don’t waste your sympathy on 
me. There is a fellow on the next farm 
who needs it. He owns 240 acres just 
like this, and I own only 100 acres.”— 
Indianapolis News. 


ON THE HEELS OF oe HAwk 


Astrong migratory tide set in to Wisconsin 6 
and neighboring states as_a result of the 
stories written for the eastern papers by 


the “‘war correspondents” 


Black Hawk War. 


reporting the 


Adventurous spirits from the eastern 
settlements saw in the Northwest anew 
land of promise. Its forests, lakes, rivers, 
hills and meadow-land attracted them as 
only anewcountry canattract the pioneer. 


Major Henry Dodge, Winconsin’s first 
territorial governor, took his oath of office 


in 1836 at Mineral Point. 


The first 


legislature met at Belmont. 


_ Madison, the present capital, was platted 
in 1837 when ice and snow covered the 
famous ‘‘Four Lakes.’’? A saw-mill was 
hauled by teams from Milwaukee to turn 
out the lumber for the first state house. 


FIRST WISCONSIN 


NATIONAL BANK 


Milwaukee 
Milwaukee Incorporated in 1846 


After a record of thirty years in con- 
stant service at the Atlantie City, New 
Jersey, National Bank, Elwood S. Bart- 
lett, cashier, has resigned. His resigna- 
tion will take effect December 31. 


Group 1 of the Michigan Bankers As- 
sociation have elected W. W. Thompson, 
cashier of the Commercial Bank in Iron 
Mountain, as president of the group and 
W. H. Gasser, of Gladstone, as secretary 
and treasurer. 


C. V. Johnson has been elected cashier 
of the Fifth Avenue Trust & Savings 
Bank, Moline, Illinois. He succeeds 
Nelson Greene, who resigned a_ short 
time ago. 


Fred G. Howald, member of the board 
of directors of the First National Bank, 
Columbus, Ohio, has been chosen to fill 
the place left vacant on the board of 
directors of the Columbian Building & 
Loan Company in that city by the death 
of Z. L. White. 


The Alliance National Bank, Chicago, 
of which Joseph Rushkewiez is president 
and Clayton F. Smith is one of the vice- 
presidents was opened a short time ago. 


First Professor (in high-power motor 
car)—We’ve got it at last! 

Second Professor—G-got w-what? 

First Professor—Perpetual motion. 
can’t stop.—Brisbane, Queenslander. 
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~ WHAT CONGRESS IS DOING 


A survey of recent Congressional develop- 
ment with particular reference to proposed 


legislation of interest to American bankers 


By ARCHIBALD HARRIS & COMPANY 
Chicago, Illinois 





FTER a recess Congress again con- 

vened on September 21. During the 
recess the Senate Finance Committee 
had laid aside the tariff bill and worked 
on the revenue bill which passed the 
House on August 20. The bill as it now 
stands repeals the excess profits tax 
effective January 1, 1922. Secretary 
Mellon has recommended that the repeal 
be made effective as of January 1, 1921. 
He also recommends that the highest 
surtax rate be 25 per cent on incomes 
in excess of $52,000. The House Bill 
provides a maximum surtax rate of 32 
per cent on net income in excess of 
$66,000. 

Secretary Mellon also recommends a 
flat tax of 15 per cent on corporations 
instead of the 12% per cent as voted 
by the House. 

Following are some of the features 
of the new bill: 


1. A provision that if a taxpayer sut- 
fers a net loss in any year beginning 
after December 31, 1920, he may in 
computing his next year’s income claim 
a deduction for such loss and if the net 
loss is not wiped out in this way it may 
be thrown avyainst the income of the next 
year. This is good so far as it goes 
but it should be made to apply back 
to any year beginning on or after Feb- 
ruary 1, 1919. We have made this rec- 
ommendation to Mr. Mellon and to the 


members of the Senate Finance Commit- 
tee. 


2. Capital gain and capital loss is 
defined as gain or loss .on the sale of 
capital assets ‘consummated after De- 
cember 31, 1920. Any taxpayer other 
than, a corporation whose ordinary net 
income and capital gain together exceed 
$29,000, shall pay in addition to the 
regular normal tax and surtax 12% 
per cent of the capital net gain; or, if 
there is a loss the tax shall be the regular 
normal and surtax minus 124% per cent 
of the capital net loss. 

3. The bill exempts pensions from the 
United States for services of the bene- 
ficiary or another in military or naval 
forces of the United States in times of 
war. Heretofore Civil War veterans 
and Spanish War veterans have been 
required to pay upon their pensions. 

4. A deduction is allowed for the en- 
tire amount spent for meals and lodg- 
ings while a taxpayer is traveling on 
business. 








5. Reasonable additions to reserves 
for bad debts are deductible, also, a 
debt may be charged off in part if re- 
eoverable in part only. 

6. A taxpayer may claim as a credit 
for normal tax purposes dividends re- 
ceived by him whether or not the pay- 
ing corporation has paid an income tax 
upon them. The credit for dependents is 
increased from $200 to $400, and the 
exemption of a married man with net 
income of less than $5,000 is increased 
$500. 

7. The filing of consolidated rcturns 
is made optional for any taxable year 
beginning on or after January 1, 1922. 

8. The tax on freight and Pullman 


and oil transportation is repealed, ef-. 


fective January 1, 1922. The tax on 
telephone and telegraph messages re- 
mains the same. Secretary Mellon ree- 
ommends that the former tax be re- 
duced one-half instead of being repealed. 
He also recommends a repeal of the 
capital stock tax. 


9. A new section of the bill provides 
that no taxpayer shall be subjected to 
ungecessary investigations and only one 
inspection of a -taxpayer’s books of ac- 
count shall be made for each year, un- 
less the taxpayer requests otherwise or 
unless the Commissioner after investi- 
gation notifies him in writing that an- 
other inspection is necessary. 


These are merely a few of the pro- 
visions of the bill as it passed the House 
and there are likely to be many changes 
made in the Senate. 


TARIFF 

The House Resolution introduced on 
August 3 by Mr. Graham of Illinois, and 
passed by the House on August 12, has 
been reported with amendments in the 
Senate. This bill imposes a duty of 90 
per cent on all goods which were ex- 
ported from the United States for the 
use of the American Expeditionary 
Forces and its allies and have been sold 
to any foreign person and are now being 
reimported into the United States. 

As the permanent tariff bill is being 
held up the President signed a bill to 
extend the emergency tariff bill to Jan- 
uary 1, 1922. 

On August 23 the President signed the 
Capper-Tincher bill which levies in ad- 
dition to other taxes a tax of 20 cents 
per bushel on each bushel involved in 
transactions known to the grain trade as 
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“privileges,” “bids,” “offers,” “puts and 
call,” “indemnities,” or “ups and downs.” 
In accordance with this the Chicago 
Board of Trade has voted to abolish jt, 
rule providing for trading in indemnj- 
ties. This goes into effect October j 
and will mean a heavy reduction in the 
volume of business on the Board of 
Trade according to its officers. 

On August 22 Representative Kessel 
of New York introduced a bill to pro- 
hibit the President from leaving the 
United States during his term of office 
or performing his duties at places other 
than the seat of government. In the 
event that the President absents himself 
from the seat of government for more 
than 48 hours such absence shall con- 
stitute disability and the duties of the 
office shall devolve upon the Vice-Presi- 
dent during the continuance of such 
disability. . 

BANKING AND CURRENCY 


On August 13 the President signed 
Senator Kenyon’s bill amending the first 
paragraph of Section 20 of the Federal 
Farm Loan Act so that there shall be 
a new bond of $40 and so that the Fed- 
eral Farm Loan bonds shall not run 
more than ten years; they shall bear 
interest payable semi-annually not to 
exceed 54% per cent and no bond issued 
after June 30, 1923, shall bear interest 
in excess of 5 per cent. 

On August 24 the President signed 
Senator Norris’ bill amending the War 
Finance Corporation Act. The bill av- 
thorizes the corporation when it shall be 
of the opinion that conditions arising 
out of the war, or out of the disruption 
of foreign trade created by the war, 
have resulted or may result in an ab- 
normal surplus accumulation of any 
staple agricultural product or lack of 
market for same to make advances for 
periods not exceeding one year upon 
such terms as it may determine, such 
advances to be made to any person 
engaged in the United States in dealing 
in or marketing agricultural products or 
to any person without the United States 
purchasing such products; but in the 
latter case no such money shall be ex- 
pended without the United States. The 
former advance shall bear interest at a 
rate not exceeding 142 per cent in ex- 
cess of the rate of discount for 90 day 
commercial paper prevailing at the 
Federal Reserve Bank of the borrower's 
district. The rate of interest charged 
on any advance to foreigners shall he 
determined by the Board of Directors. 
Loans may also be made to any bank, 
banker, or trust company in the United 
States which makes or has made an ad- 
vance to any such person as is described 
above or which makes or has made an 
advance to any producer for the purpose 
hereinbefore set forth. These advances 
shall bear interest at the rates fixed 
by the corporation. 

Congressman Herrick, of Oklahoma, 
would by this bill set a fine of not less 
than $5,000 or more than $10,000, or 
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imprisonment for not less than five years 
or more than ten years, or both, for any 
person who buys or sells or offers to 
buy or sell any United States obligations 
at less than par. 


On August 19 the Senate received the 
pill introduced by Senator Penrose 
authorizing the Secretary of the Treas- 
ury from time to time to refund or con- 
yert or to extend the time of payment 
of the principal or interest, or both, of 
any obligation of any foreign country 
now owing to the United States. 


On August 24 Representative Cable, 
Ohio, introduced a bill appropriating 
$100,000,000 of the funds of the War 
Finance Corporation for the redemption 
or purchase of United States bonds from 
the holders who were the original pur- 
chasers of such bonds at a price dis- 
counting such bonds 5 per cent of their 
par value, provided, however, that such 
purchase shall be made only from own- 
ers who through sickness or lack of em- 
ployment are without funds other than 
these bonds. 


On the same day Representative Me- 
Fadden, Pennsylvania, introduced a bill 
requesting the President of the United 
States to extend invitations to Great 
Britain and to the French Republic 
to send three representatives each to 
meet in conference three representatives 
of the United States. This conference is 
authorized to conduct an investigation 
of the international exchange problem 
and the means which may best be em- 
ployed for the stabilization of exchange. 


TAKING THE MYSTERY 
OUT OF BANKING 


(Continued from page 25) 


other conditions of business. 

There never was a time when there 
was need of a more correct understand- 
ing of banking than at the present time 
and it is with this object in view that 
the American Bankers Association have 
worked out the educational campaign to 
be carried on in the publie schools dur- 
ing the coming year. This campaign has 
for its purpose nothing related to prop- 
aganda. It is not intended to try to 
combat any criticism directed against 
bankers and banks but in a simple mat- 
ter-of-fact .manner to try to explain 
what a bank is and what it ean do as 
well as what it can not do. The United 
States is developing very rapidly into the 
stage of a great international trading 
nation and our bankers and banking 
system must keep pace with our gen- 
eral business development. 


The United States is a world power, 
political, social, and economic. However 
attractive to our forefathers the political 
and economic isolation was and however 
Justified this policy may have been and 
however appealing on _ sentimental 
grounds it may now be to some of our 
People, the progress of events has made 


necessary the abandonment of such a 


American Investors 


Absorbing Sterling Bonds 
in Enormous Volume— 


Credits amounting to $800,000,000 have been obtained 
in the United States since the Armistice by the sale of long 
term bonds of Foreign Governments and Municipalities. 


High Interest Rates and depression in Sterling Exchange 
have shifted the natural market for these bonds from 
London to New York; and American Investors are absorb- 
ing them in enormous volume. 


Sterling Bonds are well seasoned, external obligations. 
They are backed by the faith and the credit, always the 
best, of the people of such countries as Norway, Sweden, 
Denmark, Chile, Argentine, Brazil, Japan and the British 
Colonies. Their income basis is around 8%; their yield, 
due to the low prices of sale and the operation of sinking 
funds, is even higher. The depression in Sterling Ex- 
change adds the super inducement of a profit in principal 
and income—seldom obtained in such high grade securities 
by the American Investor. 


The American Express Company, through its Securities 
Department, and its many foreign offices, is one of the ~ 
largest factors in the American distribution in this- class 
of securities. This Company’s services are offered to Banks 
and Investment Houses desiring to enter this lucrative field. 


For the encashment of Foreign Coupons a complete, 
efficiently operated Coupon Division is maintained by 
the American Express Securities Department. 


Correspondence is solicited. 
SECURITIES DEPARTMENT 


AMERICAN EXPRESS CoO. 
65 BROADWAY, NEW YORK 
29 Luckie Street, Atlanta, Ga. Market Street at Second, San Francisco, Cal. 


Ninth & Locust Street, St. Louis, Mo. 32 North Dearborn Street, Chicago, Ill. 
231 St. James Street, Montreal, Canada 


INTERNATIONAL BANKING—SHIPPING—TRAVEL and FOREIGN TRADE 


policy. Progress in the reali of hu- 
man efforts is but a larger comprehen- 
sion of the possibilities for human 
service whether considered from the view 
point of idealism or from the viewpoint 
of ethical or business considerations. 
With these larger possibilities come 
larger obligations and greater duties. 
The people of the United States have 
contributed much to world civilization in 
ideals and technological advances during 
the past century, and because of this 
splendid history of the past it is safe 
to assert that our people will not default 
in their present and future obligations 
to human progress because of a narrow 
and selfish adherence to a gospel of re- 
stricted nationalism. 


R. B. Burmister, vice-president and 
eashier of the Mercantile Trust Com- 
pany of San Francisco, has resigned to 
join the staff of the Bank of Italy as 
vice-president at its head office. 


W. C. McCall was recently elected by 
the directors of the Exchange National 
Bank, Rome, Georgia, to succeed W. W. 
Berry, cashier, resigned. 


B. M. Behrends has been re-elected 
president of Behrends Bank, Juneau, 
Alaska. 

The First National Bank, St. Maries, 
Idaho, has elected F. W. Trueman, 
president, W. D. Keeton, vice-president 
and G. E. Yenor, cashier. 
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PROTECTING CUSTOMERS 


AT REDUCED COSTS 


How a plan developed in a Colorado town 
saves money for the banks and affords pro- 
tection for depositors against check alterations 


By L. D. MOSS 


HE elimination of-a formidable ex- 

pense item by the banks of a smail 
Western city points the way for an im- 
mense saving tor bankers generally. It 
remained for an alert young banker 1n 
Ft. Collins, Colorado, to follow the ad- 
vice of a prominent city banker who, 
when asked how he found business, 
barked out this terse phrase—* 
after it!’ 

That certain young official, whose 
modesty forbids the use of his name, 
had long been pondering “the why an/l 
the wherefore” of imprinting customers’ 
cards on checks. It seemed to him that 
it was enough for the bank to supply 
the check forms without cost to the 
depositor. He knew that the cost of 
check forms alone amounted to several 
dollars annually for each customer who 
used them in any quantity. Then, each 
time it became necessary to furnish new 
check to merchants and other 


sv going 


books 


ROTECTION against theft is abso- 
the National 
Manganese Safe—Cannon Breech type. 
Write for specifications and prices. 


lutely assured by 


38 years of knowing how 


THE NATIONAL SAFE COMPANY 


FOUNDED AS THE NATIONAL SAFE 
AND LOCK COMPANY IN 1883 


Cleveland, U.S. A. 
Makers of High Grade Bank Equipment, 
Safes, Vaults, Seal-joint Safes 





large users of checks, he had observed 
that a considerable additional expense 
had to be ineurred—usually more than 
the cost of the check forms themselves— 
for printing such customers cards ws 
“The Jonas Mercantile Company, Deal- 
ers in General Merchandise, First and 
Main Streets.” 

His long sought opportunity pre- 
sented itself finally. The representative 
ot a check manufacturer was explaining 
the features of a check which provided 
each depositor of the bank with insur- 
ance against fraudulent alterations. A 
way out of his dilemma had presented 
itself, and immediately he got into 
action. 

Seating himself at a telephone, he 


held a few brief conversations. Rep- 
resentatives from other banks were 


gotten together and the new plan for 
eliminating imprinting charges was un- 
folded. The other bankers saw how they 
could immediately begin the frequent 
saving of several dollars on every mer- 
cantile or other account using cheeks 
with customers’ names printed on them, 
and they gladly welcomed the suggestion 
that they do likewise. 

This is how it was done. The bank 
ordered its cheeks, which carried an 
agreement to furnish insurance ecertifi- 
cates covering the customers of the bani. 
The merchant depositors were ap- 
proached.. It was pointed out that most 
of them spent considerable sums for 
protection—for insurance, protectiug 
devices, or precautions of some kind or 
other. They were told that the bank 
desired to furnish them with checks 
that needed no mechanical protection, 
thus avoiding all such expense. In ad- 
dition, if they would authorize the bank 
to debit them with the expense of print- 
ing their names on future supplies re- 
quested, they would also be presented 
with an insurance policy protecting them 
against any change or alteration. 

The merchants, of course, welcomed 
this suggestion and agreed to permit 
imprinting charges to be debited against 
their accounts. Although the total sum 
expended for printing many customers’ 











checks was a large item for the bank to 
bear, the individual charge was a trifling 


item for the merchants. In return for 
that small charge, each merchant sayy 
that he was eliminating the constant 
danger of cheek-raising. 

The forward step taken in that pro- 
gressive little Western city holds large 
potentialities for other banks. If local 
prejudices can be submerged, his intelli- 
gent action may point the way for bank- 
ers generally to begin an economy that 
may eventually total hundreds of thou- 
sands of dollars annually. He firmly 
believed the regular form of customers’ 
checks would completely satisfy every 
customer, and that special printing of 
cards would be gladly paid for by de- 
positors themselves, provided he could 
find some alternative value which he 
could offer in an attractive manner and 
yet not cost his bank much money. He 
was willing to supply free checks, but 
determined to eliminate the imprinting 
charge of two or three dollars per book. 
Another outworn custom was replaced 
by progressive service. 


HOW ILLINOIS PLANS TO 
THWART BANDITS 


With the appointment of Edward §. 

Arentz of Chicago as manager of 
the Protective Department, the associa- 
tion has inaugurated its new plan of 
protective service. Mr. Arentz is well 
qualified for the work having served as a 
confidential investigator for the Chicago 
Civil Service Commissioners. He was 
also connected with the legal and claim 
department of the Travelers Insurance 
Company as investigator and adjuster, 


THE ONLY = | 


OF ITS KIND AND 
Bachccinaiasac: scam 


THAT’S THE BEST 


Bankers Automatic Alarm is oper- 
ated without Hands or Feet. It 
guards every inch of your bank, 
every minute of the night and day 
and is an untiring watchman. | 


Earns the very largest discount 
rate. 


Write for circular and let us tell 
you how our system pays for itself 


BANKERS AUTOMATIC ALARM CORP. | 


100 N. La Salle St., CHICAGO 


| 
| 
| 
| 
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BULLET 
PROOF 


WON'T SHATTER OR FLY GLASS 


Trade Mark Protected by U. S. Patents 


q A Banker is a conservative person. 
@ He must be! 


@ In the community he stands for ripe judgment—for he is safe- 
guarding other persons’ money as well as his own. 


@ Whatever tends to add to the safer guarding of other persons’ 
money, adds to the banker’s reputation for sound judgment. 


@ Right here is where Safetee Bullet Proof Glass comes in. It is 


insurance against bank hold-ups—insurance for the lives of those 
who guard the bank’s money. 


@ Safetee Bullet Proof Glass STOPS the bullet. The bullet will 
crack the glass—yés—but it won’t go through! 


@ No matter how conservative a banker is, here is proof to quicken 
him to action. The police departments of many cities experi- 
mented with Safetee Bullet Proof. Glass—fired_ steel-jacketted, 
.45 caliber bullets at it—and the bullet didn’t go through. 


@So to Conservative Bankers—to Bankers of Judgment—we say: 
Equip with Safetee Bullet Proof Glass—add to your safeguards, 
as well as to the reputation you’ve earned. . 


@ No wire mesh—just transparent plate glass. But we guarantee 
it is Bullet proof. 








Write us today 


SAFETEE GLASS COMPANY, Sole Manufacturers 


Broad and Wood Streets, Philadelphia, Pa. 
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of money, securities, etc. 


confronted by bandits. 







REAL PROTECTION FOR 
BANK MESSENGERS 


HE newspapers give us daily evidence of attacks on 
-- Bank Runners by hold-up men and the loss of large sums 


The bank runner needs every safeguard his employer can provide. 
Even a gun is sometimes not adequate protection when the runner is 
There is only one safe, practical way. 


OUTWIT THE ROBBERS 
by furnishing your messenger with the ‘“‘UNIVERSAL MONEY BOX” 


a proven and demonstrated safety device that not only makes robbery 
impossible but also protects your messenger from possible injury. 





THE “UNIVERSAL MONEY BOX’”’ 


Durably constructed of the best materials along lines that do not 
reveal its protective mechanism, the “UNIVERSAL MONEY BOX” 
meets every requirement of a safe money container. 
equipped with alarm bells that are set off the moment alien hands grasp 
It is a strident call for help, when help is needed. NO 


for the box. 
FALSE ALARMS. 


Approved and Recommended by the Burglary 
Insurance Underwriters Association 


UNIVERSAL SAFETY DEVICES Co. 


117 No. Wells St., Chicago, III. 


4 





Rob Safe Deposit Vaults 


While entering the vaults of the 
Masonic Temple in Chicago’s business 
district on the night of August 28, three 
robbers became intoxicated and mace 
so much noise that they attracted the 
attention of a number of patrolmen and 
detectives. 


Behind them they left two hand-cuffed 
watchmen, a half emptied bottle of 
whiskey and a large hammer used to 
often fifteen safety deposit boxes. Hun- 
dreds of pedestrians witnessed the chase 
through the downtown districts, which 
ended when the robbers vanished in an 
alleyway. Apparently none of them 
were injured by the fusillade of bullets. 
In their hurry to escape they leit 









The box is 


behind $40,000 in $1,000 bills which 
were in one of the boxes, also a diamond 
necklace valued at $10,000. 

The First National Bank, Bally, Penn- 
sylvania, has installed one of the most 
improved types of burglar alarms. 





A customer entered a small-town bar- 
ber shop. 

“How soon can you cut my hair?” he 
asked of the proprietor, who was seated 
in an easy chair, perusing the pages of u 
novel. 2 

“Bill,” said the barber, addressing his 
errand boy, “run over and tell the editor 
if he’s done editin’ the paper I’d like 
my scissors.”—Edinburgh Scotsman. 
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and is a graduate of the Chicago Law 
School. 

The new department has been organ- 
ized to render the banks an individual 
service. Immediately upon receipt of a 
report of an attack upon a member 
bank, Mr. Arentz will call as soon as it 
is possible to reach the point in question, 
prepared to take charge of the investi- 
gation, putting detectives to work where 
necessary, and will give every assistance 
in arranging satisfactory insurance set- 
tlements, ete. 

The chief aim of the department is 
to impress upon the members the ab- 
solute necessity of preparedness. The 
predictions are that owing to the large 
army of unemployed, crime will ma- 
terially increase during the fall and 
winter months, and the protective de- 
partment will only be able to cope sue- 
cessfully with the situation if it has the 
full co-operation of all the members. 
The first step for every bank which 
wishes to do its part in bringing crime 
in the state to a minimum, is to see to 
it that it has installed every possible 
protection in the way of burglar-proof 
equipment, burglar alarms and _ other 
safeguards. 

The reports received daily by the 
Tllinois Bankers Association evidence the 
fact that, one by one, the banks which 
have not heeded the advice of the pro- 
tective committee with regard to pro- 
viding burglar-proof equipment or 
burglar alarms, are being shown that 
they are not immune from attack. It 
is much more difficult’ and expensive to 
endeavor to apprehend crooks than it is 
to prevent their attacks, to say nothing 
of the inconvenience suffered and the 
loss of confidence which are sure to re- 
sult from a burglary or robbery. 





Large Losses Being Absorbed 


The banking situation is sound and, 
slowly but surely, the financial wreck- 
age is being cleared away and large 
losses incident to the readjustment period 
are being absorbed. This is no time 
to take a bearish position on the country 
or to ignore the strong points in a re- 
markably complicated world outlook. 
Germany’s position emphasizes the need 
of further cutting production costs here, 
for the great industries of that country 
are fast getting into shape to offer the 
most effective competition for much of 
our valuable foreign trade. In order 
to retain our hold upon foreign markets, 
therefore, it will be necessary for us to 
get back to a sane basis of doing business. 
But the country is making good headway 
in various lines, notwithstanding the 
prevailing depression in business and, 
while there are many uncertainties still 
to reckon with, the average family is 
trying to readjust its living methods to 
the 1913 level, in accordance with the 
nation-wide desire to introduce econo- 
mies and to eliminate the extravagances 
and the weaknesses of war days.—First 
National Bank, Philadelphia. 
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Pax charges ot nitro 


detail in twelve more banks. 





should they make an attack? 


Bank Burglaries Prevented by 
Anakin Burglar Proof Locks 


Bank of Lanyon, Lanyon, lowa........ 
First National Bank, Wyanet, Ill 


sharia SStanet Sept. 26, 1919 
.. Oct. 28, 1919 


Farmers & Merchants State Bank, Leland, Ill... .. . Nov. 11, 1919 


Franklin Grove Bank, Franklin Grove, Ill... 
McClure & Jacobs Bank, Arrowsmith, Ill... 


Arrowsmith Bank, Arrowsmith, Il... . 
Buffalo Bank, Buffalo, Ill...... 
Mahomet Bank, Mahomet, Ill.. . 
Smithland Bank, Smithland, Iowa 
First National Bank, Woodhull, I!I. 
Woodhull State Bank, Woodhull, Ill. 


Buck Creek State Bank, Buck Creek, Ind.. . 


Nichols Savings Bank, Nichols, Iowa... . 


Farmers Savings Bank, Calamus, Iowa ... . 


.. Nov. 21, 1919 
.. Nov. 25, 1919 
. Nov. 25, 1919 
. Dec. 18, 1919 
Jan. 15, 1920 
. .Feb. 7, 1920 
. Apr. 13, 1920 
_. Apr. 13, 1920 
. .May 20, 1920 
. June 17, 1920 
June 22, 1920 


Cherry Valley State Bank, Cherry Valley, Ill. . June 23, 1920 


Edgerton State Bank, Edgerton, Ohio. . 
Sublette Exchange Bank, Sublette, Il... 
Arlington State Bank, Arlington, Ill... 
Farmers State Bank, Elberon, Iowa. . 

Citizens State Bank, Tab, Ind 


American Savings Bank, Stacyville, Iowa. . 


.June 25, 1920 

. June 28, 1920 

. July 13, 1920 

a . Aug. 16, 1920 
ei . . Aug. 18, 1920 
. .Aug. 19, 1920 


State Bank of East Stanwood, East Stanwood, Wash. Sept. 12, 1920 


First National Bank, Norway, lowa 
First National Bank, Oneida, Ill... . 
Bank of Emma, Emma, Mo........... 
Custer State Bank, Custer, Wash... . . 
Peoples Bank, Mt. Jackson, Va..... . 
Valley State Bank, Post Falls, Idaho. 
Woodruff National Bank, Dunkirk, Ohio 


Arcadia Bank and Savings Co., Arcadia, Ohio 


Somonauk State Bank, Somonauk, Ill... 
First State Bank, Magnolia, Ill... ... 
Imbler State Bank, Imbler, Ore... .. 
First National Bank, Percy, Ill........ 
Farmers State Bank, Bulpitt, Ill... 
Miller County Bank, Olean, Mo... . . 
Farmers State Bank, Buckingham, III. 


Epworth Savings Bank, Epworth, Iow: 


State Bank ot Talent, Talent, Ore... . 


.....-Aug. 22, 1920 
.... Sept. 13, 1920 
. Sept. 17, 1920 
. .Sept. 17, 1920 
. .Sept. 19, 1920 
... Oct. 7, 1920 
. Oct. 8, 1920 

. Oct. 25, 1920 

. .Nov. 13, 1920 
. Nov. 20, 1920 

. Dec. 10, 1920 


. Jan, 12, 1921 
...Feb, 1, 1921 
. -Feb. 3, 1921 


a ......Mar. 10, 1921 


..Mar. 17, 1921 


Maynard Savings Bank, Maynard, Iowa. . . ‘ .. Mar, 26, 1921 


First National Bank, Stuart, Iowa... . 


Farmers State Bank, Poneto, Ind.. 


Charles County Bank, LaPlata, Md. - 


Reddick State Bank, Reddick, Ill... 


Peoples State Bank, Chandlerville, Ill... 


First National Bank, Secor, Ill.. . 


Versailles State Bank, Versailles, Ill... 
Home State Bank, Bristol, Wis........... 


Peoples State Bank, Braceville, Ill 





. .March 29, 1921 
_.. April 9, 1921 
_.. April 11, 1921 
.. April 12, 1921 
.May 7, 1921 

. May 30, 1921 
s.c'eie's vee oe, BORE 
. Aug. 12, 1921 


Seda sce Aug. 27, 1921 






Readers wili confer a favor by mentioning THE BANKERS MONTHLY when writing to our advertisers 


A combination blown out of existence. 
And a vault door ready to swing wide open except for Anakin 
Locks that had been installed, as shown in the accompanying 

photograph. This was the experience of the Farmers State Bank 

of Buckingham, Illinois, on February 3, 1921, just seven months 
ago. Since that time this experience has been repeated almost in 

From September 25, 1919, to August 

17, 1921, 49 banks in all have been saved by Anakin Burglar Proof 

Locks. This is one bank practically every ten days. If this record 

is maintained during the next twelve months, and there is every 

probability it will, at least 36 additional banks will have been saved 
from loss. Many others will have been lost because they were not 
protected. Mr. Banker, are your vaults ready to resist the yeggmen 




















Door of Farmers State Bank, Buckingham, 
Illinois, showing Anakin Locks, which 
foiled the burglars February 3, 1921 


49 Banks Saved By Anakin 
Burglar Proof Locks in 21 Months 


N view of the fact that many thousands of banks are not equipped 
with burglar proof locks, the large number of banks saved shows 
that burglars are unusually active and that it is of the utmost 
importance to banks to take action immediately to save themselves 
and their depositors from loss. You can do this best by installing 
the Anakin System of Burglar Proof Locks. These Anakin Locks 
are the original burglar proof locks. They have patented advan- 
tages no competing lock can offer you. Thousands of banks have 
already been equipped and made safe. The Anakin Lock Works 
invites you also to investigate the record of banks saved and to 
test Anakin Locks in any way you desire. 
When you buy Anakin Locks, you get (1) a complete system of independent 
locks; (2) a special attachment that re-locks the regular bolt work of the door;’ * 


(3) 10% reduction in insurance costs; (4) protection against all punching, burn- 
ing or blowing of the combination. 


Every purchaser of Anakin locks receives a $500 iron clad guarantee that the 
Anakin system of burglar proof locks will prevent the yeggmen from opening 
your vault door. 





10% Reduction in Cost of insurance 


Southern Surety Company, Des Moines, Iowa—*' We desire to make acknowl- 
edgment of the valuable service rendered this company and our assured in the 
above connection. 


“*At some time during the night of August 16, 1920, an attempt was made to 
burglarize the Farmers State Bank at Elberon, Iowa. The actual loss suffered 
was the partial destruction of the vault door. Without your lock, the loss would 
have run into thousands of dollars, and possibly above the face of the policy. 


** It may be urged that the principal benefit accrued to this company, rather 
than the Bank, which had the expense of your protection. This is true only in a 
sense. ~The premiums collected from banks cover, and must cover bank losses. 
Whatever reduces those losses materially, will reduce the cost of insurance. This 
is evidenced by the fact that a flat reduction of 10% is allowed where your lock is 
installed. 


**We not only recommend your equipment, but we urge its adoption, and will 
cheerfully answer all inquiries as to the merit of your device.’ 





Write For Full Information to 


ANAKIN LOCK WORKS 


21 N. La Salle St., Chicago, Ill. 
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THE SIMPLEX 
of Day and Night 


oe CenaED and accepted as the most 

complete and thorough system of elec- 
trical protection yet devised for American 
banks. 


It has acknowledged the foremost features that have 
been in use in the past. It has studied the needs of 
today, as well as considered the possibilities for future 
developments. 


And with all this necessary data, the Simplex engi- 
neers devised protection which includes: 







A scientifically arranged method of protection. 


A Burglar and Hold-up Alarm—either silent or with 
gong. 















A System of monthly supervision by the company. 





When you install the Simplex System you gain the benefit of con- 
sistent and dependable service such as the monthly supervision and 
annual inspection. These features alone commend the Simplex 
System to every banker who wants to be sure that his bank is 
adequately safeguarded at all times. 







Our Creed 


To Serve 





SIMPLEX ALA 


MILWAUKEE, 


To Save 
To Satisfy 
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SYSTEM 
| Bank Protection 


RIED out and tested in scores of banks 
and they have demonstrated their supe- 
riority. They have never been defeated. 


When you authorize the installation of a Simplex 
System, you are obtaining features that signify per- 
fection. 


Twenty-four hour protection. 
50 per cent. reduction on insurance rates. 
A delayed signal—which eliminates false alarms. a 


Vault door equipment—that prevents destruction 
of high-priced doors. 


A vault lining —on both the closed and open circuit. 
Systems guaranteed. Trained installators. 


Annual inspection by the company. 


The value of the Simplex System is further demonstrated by 
automatic release of hold-up equipment when the vault door closes 
and is protected with night equipment; also vice versa, when, in 
the morning, the vault door is opened and released of Night »Pro- 
tection, the hold-up equipment is automatically in force. 


Our Motto 


To continue a 
relentless, sys- 
tematic warfare | 
against the or- 
ganized burglar. 





.| RM COMPANY 


WISCONSIN 
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BANKERS 


QUESTIONS A LA EDISON 
SHOW BANKING NEEDS 


That “it pays to listen—more so, to advertise,” 


is the 


moral of this little story based on a jovial conversa- 
tion overheard one evening on the home-bound train 


By OSBORN F. HEVENER 


Publicity Dept., 


HE value of good advertising was 

again forcibly driven home to me 
while I was seated in a New York, New 
Haven & Hartford train recently while 
on my way home from the office. 

I had finished reading my newspaper 
and, resting my head on the back of the 
seat, had started to doze, half-consciously 
following the conversation of two men 
who occupied the seat behind me. 

One was plying the other with a string 
of widely varied questions from a list 
a la Edison. The answers, which judg- 
ing from the “huh-huh” of the ques- 
tioner were correct every time, were 
shot out with a quickness and confidence 
which caused me to center my interest 
more upon listening than napping. Such 
queries as “Give the principal elements 
of ammonia.” “Who was King of Spain 
when gold was discovered in California ?” 


The Equitable Trust Co., N. Y. 


and “Where is the Desert of Gobi?” and 
a volley of interrogations equally 
baffling were all answered in rapid-fire 
order by the sage. 

Then came a question which was more 
interesting to me than the rest had 
been, “Name the three largest trust com- 
panies in the United States.” I listened 
intently. This query savored of finance 
and, having been a Wall Street man for 
years, I was naturally eager to catch 
the wise man’s answer. Without the 
slightest hesitancy three great New York 
institutions were named. 

Now it seems habitual with me, in 
a ease of this kind, to mention the banks 
in the order of their relative strength 
and position. But, instead of following 
the customary fashion, he designated as 
first the company that, according to re- 
sources and capitalization, rightfully 
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Where Are New Depositors 
Coming From? — 


Right this minute there are sitting at desks and 
working at benches thousands of men and women 
to whom a safe deposit box can be rented. Then 
the next step is to make them a depositor. 


Barshal Safe Deposit Boxes make the kind of an impression 


The Barshal Line 
Includes 


Metal Furniture 
Steel Filing Equipment 


Ornamental Bronze and 
Iron Work 


that pays profits. 
and vertically in perfect alignment. 


Built in units they build up horizontally 
You can start with a few 


units and add others as you need them. 


Banking Room Fixtures 


Ask us for full details of how we help you rent boxes. 


The 


Barshal representative in your territory gladly explains this 


successful plan. 


"HARSHA! —— 


J STEEL EQUIPMENT J 
“CLEVELAND O- 
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stands third on the list. It was signig. 
cant, however, that this particular bank 
should stop the trio and I suddenly hit 
upon the explanation—advertising. This 
courageous institution had been extend. 
ing its campaign. Regardless of where 
the reader’s eye might rove he would fin] 
the name of the first mentioned trust 
company before him, in newspapers and 
in national magazines. Who can deny 
that good publie ity will give a bank an 
envious niche in the reader’s mind? 


From this name-denomination cone 
real new business possibilities. Just as 
the smaller trust company bobbed up 
agilely in the man’s thought, so will it 
recur to him when he has a piece of 
financing to be done, and he will aet 
on it. If others ask him to recommend 
a good bank, mental pounding will again 
prove its worth by flashing the advertised 
title before him, much in the manner of 
a Punch-and-Judy character. 

Another question from behind, a mo- 
ment later, caused me to prick my ears 
once more. Quizzed as to the functions 
of a national bank, it consumed not a 
second for my prodigy to decide, “Rob- 
bing the public.” Of course I was not 
pleased with his finding and if the 
answer-man chances to see this article 
he will probably recall the little man in 
front who suddenly turned around and 
gave him a black stare. 

Black stares do no good, however, at 
least not in a situation of this character. 
What is needed is a well conceived and 
co-ordinated educational campaign by 
the great financial institutions of the 
country—a campaign which would offset 
to a palpable extent this and many other 
popular misconceptions regarding a 
bank’s standing in the business and social 
life of the community. 

It pays to listen 
tise. 


more so, to adver- 


A Man 

A man is a male being with hair grow- 
ing out of the top of his head and with 
split feet. It works, plays, smokes, 
spits, eats, cusses, votes, drinks, laughs, 
cries, walks, sleeps, snores, fights, prays, 
and takes patent medicine. This strange 
creature lives in mortal fear of Hell and 
a fond hope of Heaven. It comes in 
many colors—red, tan, black, brown, 
white and sometimes, when business is 
dull, you will see some blue ones. 

—GreaterSt. Louis. 

In the September issue of Tur Bank- 
ERS MONTHLY it was announced that the 
Brunswick Bank and Trust Company 0: 
Brunswick, Georgia, had established a 
branch in “Jesup, Pennsylvania.” The 
correct location of the branch is Jesup, 
Georgia. 

Walter E. Hart has been elected pres 
ident and general manager of the 
National First Mortgage Bond Co., ll 
North Dearborn street, Chicago. 
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REWARD PLAN REDUCES 
BANK ROBBERY 


UP until April 6 of this year Kentucky 

lived up to its reputation of being 
the happy hunting ground. On that 
date the $1,000 reward for the arrest 
and conviction of each bank robber be- 
eame effective. Prior to April 6, there 
had been seven successful and five un- 
suecessful robberies and only three men 
implicated were apprehended and only 
one has been convicted. The other two 
are in jail awaiting trial. 

Since April 6, the date the $1,000 
reward went into effect, there have been 
two daylight holdups and two attempted 
robberies. All five of the men impli- 
eated in the. two holdups were cap- 
tured. Two of these men are now in 
the penitentiary serving twenty-five year 
sentences; two are in the Harrodsburg 
jail awaiting sentence, as they have con- 
fessed, and one is in his grave, having 
died in the Harrodsburg jail, after con- 
fessing. 

There are seven claimants for the 
2,000 that will be paid to the captors 
of the Auburn robbers, also seven claim- 
ing the $3,000 that will be paid for the 
Salvisa robbers. If these claimants can- 
not settle the question among themselves 
the money will be paid into court and 
their claims settled there. 

Too much cannot be said in praise 
of the banks that guaranteed this re- 
ward, as they have broken the backbone 
of the crime wave that was sweeping 
over Kentucky.—Bulletin of Kentucky 
Bankers Association. 


Are You Properly Insured? 

A short time ago a bank in Beach 
Grove, Indiana, a suburb of Indianap- 
olis, was robbed of about $23,000 by 
bandits. At the time the bank had an 
unusual amount of cash on hand to take 
care of pay checks for the employes in 
the adjacent railroad shops, of which 
the robbers, apparently, were aware. 
The bank carried insurance for $10,000 
which was promptly paid by the com- 
pany, but as the loss exceeded that 
amount, the stockholders will have to 
bear the greater part because of the in- 
adequate coverage. 


A Survey on Prices 

Though the price level has for the 
time stopped declining, the narrowing 
down of price differences among the 
various commodities continues. A re- 
cent and admirable study by the Har- 
vard committee on economic research 
illustrates this. _ The price level of 1913 
for tweny-six commodities is taken as a 
normal adjustment of prices in relation 
to one another and it is shown that the 
Mean diviation from that normal in 
June 1920 was 44.4 per cent; in De. 
cember, 1920, 38.1 per cent; in June, 
1921, 30.1 per cent, and in July, 1921, 
29.5 per cent. From this it appears that 
the present maladjustment of prices, 
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UPON the foundation of more 


than half a century’s experience 
and growth is based the present organi-. 
zation of the FIRST NATIONAL 





BANK of CHICAGO and the FIRST 
TRUST AND SAVINGS BANK. 


This experience has developed 
a highly specialized service in both 
banks, applicable to the needs of banks 


and bankers. 





FRANK O. WETMORE, President 
First National Bank of Chicago 


Calls and correspondence are ° 
invited relative to the facilities afforded 
for the transaction of domestic and in- 
ternational financial business of every 
conservative character. 


Combined Resources exceed $300,000,000 


JAMES B. FORGAN, Chairman 
Board of Directors of Both Banks 


MELVIN A. TRAYLOR, President 
First Trust and Savings Bank 





while still serious, is less pronounced 
than it was a year ago. The extreme 
deviations run anywhere from coal, 
which was 231 per cent above the ay- 
erage of 1913, and brick, which was 218 
per cent above, to rubber, which was 
only 18 per cent and-tin, which was 62 
per cent above the 1913 average. Corn, 
wool, sugar, hogs, pig iron, steel billets, 
coke and leather are very near to the 
average for July, 1921. Coal, cotton 
goods, silk, brick and lumber are mark- 
edly above, and rubber, hides, tin and 
zine considerably below that average. 
The other commodities range in between. 
The gap between the relative positions 
of agricultural products and raw ma- 
terials on the one hand and manufact- 
ured products on the other is conspic- 
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uous, as also the abnormal divergence 
between wholesale and retail prices now 
as compared with pre-war years. It 
is gratifying to know that the abnormal- 
ities of price relations are gradually 
yielding to the logic of readjustment. 
A satisfactory line up of price relations 
must take place before exchange rela- 
tions among various classes of pro- 
ducers will be fair and normal.—First 
Wisconsin National Bank, Milwaukee. 


Directors of the West Baltimore 
Bank, Baltimore, Maryland, have elev- 
ted Henry Buchsbaum president, to fill 
the vacancy caused by the death of G. 
Edward Reahl. Frederick W. Hoffman, 
was elected vice president. 
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INSURANCE AGENTS 


AS BANK 


BOOSTERS 


Chattanooga bank performs valuable com- 
munity service and at the same time wins 
increased good will of the insurance men 


By J. V. HOLDAM 


Advertising Manager, Chattanooga, Tenn., Savings Bank 


ANY can remember the time when 
banks thought they were so digni- 
fied that it was far beneath them to stoop 
to advertising. Maybe they did run an 
occasional standing ecard in the news- 
papers, something to the effect that 
Blank Savings Bank had a million re- 
and that A. Moss Back was 
president. But it never once occurred 
to them that they had anything to sell 
and that advertising would help them 
sell it. 

But how these things have changed. 
Bank advertising has progressed in the 
last few years, and is progressing now, 
faster than any other branch of adver- 
tising. Banks are using approved meth- 
ods of salesmanship to sell their facili- 
ties, their strength and safety—and 
their service. 


sources 


The value of bank advertising as a 
teacher of thrift is inealeulable. Banks 
have and are plugging steadily away 
on home budgets, household economies, 
improved farming and the like. 

It has fallen to our own lot here in 
Chattanooga to be able to witness an 
example of bank advertising in its 
latest form and representing its broadest 
vision. 

The Chattanooga Savings Bank, hav- 
ing devotedly preached the value ot 
thrift in the form of savings accounts, 
home owning, ete., departed from its 
own program of advertising so that dur- 
ing a recent month it threw the weight 
of its influence into a booster campaign 
for life insurance. 

Believing that life insurance is a 
benefit to the community, and that the 
average individual should carry more, 
the bank decorated its lobby during the 
month with artistic posters calling at- 
tention to various facts of interest in 
connection with life insurance and bring- 
ing home to its depositors some vital 
messages on the necessity of life in- 
surance. 


It ran regularly in the newspapers 
feature copy along human interest lines, 
as shown in the accompanying illustra- 
tion, designed to awaken in the reader 
his sense of duty to provide for the 
welfare of his loved ones after his de- 


parture. 
these. 


Good results were noted from 


Probably the most interesting and 
effective single feature of the program 
was the attractive display in the front 
corner window of the bank. This win- 


dow idea is the newest and most radical 
form of bank advertising. 

This window earried life 
displays, changed weekly. 

We will describe one in detail. In 
the left side of the window rests an 
old felt hat, containing some nickels, 
dimes and pennies, while above it is 
a pasteboard sign reading “Put in Here 
for Bill Smith’s Widow. She Needs it 
Bad.” In the opposite end of the window 
a $5,000 check from an insurance com- 
pany, payable to a widow, is artistically 
mounted on cardboard. 


insurance 


FAILURE of the hea 
insure his life againg 

of his value through deag 

bling with the greatest 


——— ae | 


DOUG 


and the gamble is a pa 
one since in case of [os 
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In the center of the window a sign 
hangs, reading: “What Are You Leavy. 
ing Your Widow—This, or This?” with 
hands pointing to the opposite objects 
in the window. 


The moral is clear. So clear, in fact, 
that one man who had stood looking 
earnestly at the hat and check later 
walked into an insurance office, told 
how the display had brought home to 
him his obligation. to protect his fam- 
ily. He took life insurance amounting 
to $30,000. 


Life insurance agents in Chattanooga 
have generally reported the campaign 
an eminent success, and are enthusiastic 
in their appreciation. 


Although the summer months are re- 
ported to be the “light months” of the 
year, many agencies report that their 
business has been doubled and trebled 
as a result of this graphie insurance 
appeal. 

The campaign ended with the publisb- 
ing in daily newspapers of the facsimile 
of a letter from President Sadd of the 


Specimen advertisements showing the human interest copy used by the Chattanooga Savings 
Bank in their campaign to bring home to depositors the necessity of having life insurance. 
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pank to J. E. Smartt, of the Chatta- 
nooga Life Underwriters’ Association, 
stating briefly the attitude of the bank 
toward life insurance and indorsing it 
to the benefit of the community and the 
individual. 

There are 210 life insurance men in 
Chattanooga and this campaign helped 
to make all of them boosters for the 
bank. 


SAYS TEACH INSURANCE 
IN EVERY SCHOOL 


AMES F. RAMEY, insurance com- 

missioner of Kentucky, in a recent 
address before the Health and Accident 
Underwriters’ conference at French 
Lick, Indiana, urged standardization of 
policy contracts and the teaching of 
insurance in the schools. He said in 
part: 

“Every patriotic citizen in publie or 
private life is now engaged earnestly 
in the hereulean task of reconstruction. 
In this insurance is playing a major 
part. Confidence in our great institu- 
tions is ever essential, and more so at 
this period than ever before. This is 
no time for destructive criticisms nor 
for sensational attacks on legitimate in- 
surance business for the consumption 
of the publie. 

“No business is perfect. Evils grow 
up and are eliminated—but there is no 
ground for mistrust or lack of confi- 
dence. The insurance business of the 
United States is as sound as our bank- 
ing institutions. Rates have constantly 
decreased, and those who have been 
misled by unexplained ex parte evi- 
dence into believing that a radical re- 
duction in fire insurance rates can be 
accomplished by any other agency than 
the prevention of fires, will certainly 
have a rude awakening. 

“America must cease to burn so much 
property, or else pay the bill in heavy 
fire insurance premiums. Radical re- 
ductions in accident insurance rates can 
only come when companies have a 
more favorable loss experience—when 
our citizens wake up to the fact that 
carelessness is criminal. 

“Great reductions in health insurance 
rates will not come by the magic wand 
of legislative investigation, but when 
preventable diseases have been mastered 
by medical science. All classes of insur- 
ance must justify itself—must give a 
dollar in service for every dollar col- 
lected in premiums. Many of the 
abuses of the past in the health and 
accident business have been eliminated, 
the management and agency force hu- 
manized, until"now you vie with each 
other as to who can give the most effi- 
fient and prompt service to the injured 
and sick. 

“Many remember when policies were 
So ambiguous that it was difficult to 
find a disease or accident directly 
covered by the policy. Your great in- 


stitution sensed this condition and cor- 
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The Animal Thrift Book 

Thrift After Mother Goose 

Present Day Problems 

Capital—Shall We Export It 
or Use It for American 
Business 

Federal Income and War Tax 
Guide 

Organization and Service 
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Trust Services 


Advertisements 1920-1921 
Property Descent—By the law 


A new method for the Care 
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INTERESTING BOOKS 
- OF INFORMATION 


We have prepared for our customers a series of book- 
lets that deal in an interesting and novel way with actual 
facts, the making and managing of money and the 
eventual leaving of it. We shall be pleased to send you 
any or all of the following publications: 


Europe Made Over 
Every Man’s Income Tax 
The Trust Company— What 


it is— What it does 


of Illinois or by your Will 


and Control of Securities 


ANNA 


Care of Securities 
Trusteeship of Property 


Administration of Estates 


The CONTINENTAL and 
COMMERCIAL 


BANKS 


CHICAGO 
Complete Banking Service 


Over $55,000,000 Invested Capital 





Deer 


rected it. The only commodity you 
have to sell is indemnity. Your only 
stock in store and warehouse is your 
records. 

“That indemnity embodied in your 
policy contract should be standardized 
and so worded that the particular class 
of people who buy it may understand 
its provisions. 

“Stripped of all superfluous language, 
it should be made as simple as possible. 
Too much printer’s ink and a disposi- 
tion to put out an evasive contract did 
not reflect credit on this line of insur- 
ance in its earlier stages of development. 

“Insurance should be taught in every 
school in our land. Then our citizens 
would grow up to know that insurance 
is not a lottery—that it is not a “get- 
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rich-quick” scheme for either the as- 
sured or the insurer—but, on the other 
hand, that collectively we pay for what 
we get and get what we pay for; they 
would also come to know that any loss, 
whether insured or uninsured from fire, 
accident or sickness, is an economic 
loss, however small, to the state and 
community, and, in proportion to ifs 
size, is felt by the community, state or 
nation.” 


The Clementon National Bank, Clem- 
New 





enton, Jersey, opened its new 
$30,000 building several weeks ago. 
The Farmers & Producers Bank, 


Robinson, Illinois, is now housed in its 
new banking home. 
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THE OUTSTANDING 
FINANCIAL INSTITUTION 
OF THE 
NIAGARA FRONTIER 


Che 
Marine Crust Company 
of Buffalo 


Capital and Surplus Seventeen Millions 


DOGO OF DOCH HOU DOC O03 0/0} 


Press Clippings BRONZE ™21«1s 


DESK SIGNS, BANK SIGNS 
MEMORIALS, SERVICE ROLLS 
THE PACIFIC NORTHWEST BRONZE ‘BANK FITTINGS 
Write for Catalog-B 


FLOUR CITY ORNAMENTAL IRON CO. 
IDAHO, ALASKA AND Minneapolis Minnesota 


An intensive service in 
WASHINGTON, OREGON 


BRITISH COLUMBIA 
John H. Jackson has been elected 


CLIPPINGS ON ANY SUBJECT president of the Glasgow, Missouri, Sav- 
ings Bank, succeeding J. H. Denny, re- 
Business — Personal — Political | signed. 


PACIFIC NORTHWEST President George Kern and Cashier 
John Yung have sold their interest iu 


PRESS CLIPPING BUREAU | the Cadams, Nebraska, State Bank, to 


Hinckley Bldg., Seattle, Wash. C. A. Golden of Firesteel, S. Dakota. 


BUSINESS INSURANCE 
HELPS IN SELLING BONDS 


ANY small or medium-sized corpora. 

tions are issuing bonds or pre 
ferred stock for the purpose of raising 
capital. An example of this can be 
found in practically every city of the 
United States. 

This financing is being effected either 
through banking-houses, banks, _loeal 
brokers or the corporation itself. The 
interest offered is attractive; the securiiy 
seems good, yet many local concerns are 
experiencing considerable difficulty, and 
in some cases great disappointment, in 
selling their securities to the public. The 
larger issues seem more rapidly absorbed 
than the smaller local issues. Why is 
this so? 

The great combines with their millions 
of capital, are less dependent upon the 
services of one man or a small group of 
men, for the successful management of 
their enterprises. The security of a smail 
corporation may be excellent while some 
man or some few men are connected with 
it. Their presence assures its success and 
the absolute security of its obligations, 
But the investor does not know, the eor- 
poration does not know, nor does the 
man himself know, when the corporation 
will lose his services through death. No 
matter what his interests are, no one can 
state when his services will be suddenly 
withdrawn from the corporation. Wheu 
this happens the value of that corpor:- 
tion’s securities may be lessened. 

The smaller company, therefore, has a 
certain contingent hazard to overcome 
in the minds of some investors. 

Business insurance eliminates this con- 
tingent hazard and adds greatly to the 
security features of the corporation's 
obligations. A life insurance policy, 
payable to the corporation upon the 
death of one of its officers, of an amount 
equal to the total of the bond issue, 
would be of great value to the investor 
and would facilitate the sale of corporaie 
securities. When this contingency 
arises a fund equal to the bond issue 
becomes available immediately through 
the insurance. The holders could 
paid one hundred cents on the dollar, 
or a sinking fund would be created to 
retire the bonds or obligations as they 
become due.—Agency Items, Equitable 
Life. 


Jay S. Sehel has resigned as cashier 
of the Provident, Ohio, Bank, to enter 
a different business. 


Harry L. Crawford has resigned %& 
assistant cashier of the Bank of Monroe, 
West Virginia, to accept the position o 
assistant cashier of the Bank of Raleigi 
at Beckley, West Virginia. 

The Finance Company of Pennsylva- 
nia has declared a regular quarter!y 
dividend of $1.75 per share on the 1st 
preferred stock, payable October 1 4 
registered September 17. 


Readers will confer a favor by mentioning THE BANKERS MONTHLY when writing to our advertisers. 





BANKERS MONTHLY for OCTOBER, 1921 


TU 
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Every Department 


in this bank is organized and 
maintained to give our cus- 
tomers that help and con- 
structive advice which is nat- 
ural to expect from a solid 
banking connection. 


We invite ‘you to call and - 
become acquainted. 


RTT rg 
Me 


Sh aaa, Capital and Surplus, $7,000,000 


Monroe Street near La Salle 


CENTRAL TRUST COMPANY 
of Illinois 


125 West Monroe Street, Chicago 


The Human New 


TEN dollar bill is a ten dollar bill 
wherever it comes from, and one 
teller’s window is very much like an- 


other. The Mississippi Valley Trust ASSURANCE 


Company’s stock in trade is personality. BOSE hankers cutsdc Mow 

We have something distinctive to York who have put their busi- 
offer in the skilled, experienced and ness in this Company’s charge 
keenly interested service of men. have assured themselves of ac- 
curate, rapid service. 


“T’ll make assurance doubly sure.” 
—SHAKESPEARE 


It is on the strength of personalities 
that we can confidently offer you effi- This Company has 40 years’ experi- 
cient financial service. ence to offer out-of-town bankers who 

| are seeking an advantageous connec- 
tion in New York. Business brought 


Mississippi Valley Trust here is always considered on its own 
Company particular merits. 


Capital, Surplus and Profits Over $8,000,000 M ETROP OL | TAN 
Member of Federal Reserve System TRUST COMP AN Y 


OF THE CITY OF NEW YORK 
ST. LOUIS 60 WALL STREET 716 FIFTH AVENUB 
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Reserve Bank 
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United States 
Depository 


THE PEOPLES 


STATE 


BANK 


DETROIT, MICHIGAN 
STATEMENT OF CONDITION 


At the close of business, September 6, 1921 


RESOURCES 


Loans and Discounts 
Real Estate Mortgages 
Bonds . 


United States Goverament Certificates 


and Liberty Loan Bonds . 
Stock in Federal Reserve Bank 


Banking House and Branch Buildings 7 
Customers’ Liability on Acceptances, Letters of ‘Credit 


and Travelers’ Checks 
Cash on hand and due from banks 


Capital Stock 
Surplus Fund. 
Undivided Profits 


Acceptances, Letters of Credit and Travelers’ Checks 


Rediscounts Federal Reserve Bank 


Bills Payable Federal Reserve Bank 


Secured by U. S. Securities 
Commercial Deposits 
Bank Deposits 
Savings Deposits . 


LIABILITIES 


\ 43,425,838.17 


- $44,300,500.43 


26,759, 138.75 
11,371,940.59 


$ 90,518,294.42 


405,000.00 
1,890,000.00 


8,086, 714.65 


~ . 


. . 1,079, 153.86 
° 16, 166, 758.98 


$110,059, 207.26 


$5,000,000.00 
8,500, 000.00 
692,489.78, $14,192,489.78 
909,382.60 
850,000.00 
7,310,000. 00 


$38, 172,914.71 
5, 198,582.00 
86, 797,334.88 


$110,059, 207.26 
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Twenty-six Branches Conveniently Located 


Ray M. Gidney, formerly manager of 
the Buffalo branch of the Federal Re- 
serve Bank of New York, has been ap- 
pointed a controller at large of that 
bank. Mr. Gidney is succeeded as man- 
ager of the branch by Walter W. 
Schneckenburger, formerly cashier. 1. 
W. Snow, Jr., formerly assistant cashier, 
has been made eashier. Clifford L. 
Blakeslee was also recently appointed 
assistant cashier for the branch. 


At a recent meeting of the stockhold- 
ers of the Chicago Trust Company, 
Samuel M. Hasting was elected director. 
Mr. Hastings is president of the Com- 
puting Scale Company of America. This 
is the second new director elected re- 
cently, as Walter J. Riley, president of 





_ the First } 





National Bank, East Chicago, 
Indiana, was appointed at the. previous 
meeting of stockholders. 


I. O. Hasbrouk, cashier of the First 
National Bank of Ames, Iowa, has re- 
signed to accept a position as cashier 
of the Central State Bank, Des Moines, 
Towa. 


Harry A. Schlotzbauer, former vice- 
president of the Terre Haute, Indiana, 
National Bank, has récently been elected 
president of the Commercial National 
Bank, Indianapolis, Indiana. B. C. 
Downey was elected vice-president and 
cashier, and Frank L. Riggs, Chester 


L. Robinson and George H. Coagner, 
assistant cashiers. 
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WITHHOLD CLEARING 
FIGURES TO STOP 
GAMBLING 


N important action was taken by the 
Pittsburgh Clearing House Associa. 
tion at a meeting held some time ago, 
to cease the publication of daily and 
weekly clearing house totals with a view 
to putting a stop to public gambling 
on the figures. ; 
For many years there have existed iy 
Pittsburgh and adjacent towns, a number 
of pools on the clearing house daily and 
weekly totals. The practice of using 
the Pittsburgh Clearing House figures 
for various gambling purposes was not 
confined to the Pittsburgh district alone, 
but extended to several other cities out- 
side of the state and as far west as 
Kokomo, Ind. 

Operators of the pools submit a list 
of figures to their clientele each day. 
The one holding the number that corre- 
sponds with the last two or three figures 
in the daily or weekly amount of money 
that passes through the clearing house is 
the winner of anywhere from $10 to 
$25, while larger prizes are awarded 
those who hold numbers comparing with 
the entire amount of the daily or weekly 
total. 

Another method consisted of certain 
suit clubs operating on the basis of each 
member paying in $1.00 per week, and 
the members drawing numbers each week 
for a suit, the lucky one being deter- 
mined by the total of the weekly clearing 
house figures. Other pools used so many 
units of the daily figures in comparison 
with previous daily reports, on the order 
of the base ball scores made by one team 
against another, while still another 
method was to group the total of the 
last three figures of the report for a 
total amount to win a prize. 

One of the men operating these pools 
estimated that as much as $100,000 a 
year is thus distributed. “It is the 
cleanest gamble in existence,” he de- 
clared. “No one can alter the figures, 
because the public in general can see 
them printed in the newspapers as given 
out by the clearing house itself.” 

In fact, some of the persons operating 
these pools wrote daily to the manager 
of the clearing house to secure the cor- 
rect figures. When this became burden- 
some and assumed the proportions of a 
small mail order business, naturally some 
definite action was necessary. The 
bankers who are associated with the 
clearing house, believed the gambling had 
assumed the proportions of a nuisance 
and decided to put a stop to it. 


B. V. Curry, cashier of the Almena 
State Bank, has resigned to accept the 
position of deputy bank commissioner 
of the State of Kansas. He retains his 
interest in the bank and will be one of 
its vice-presidents. C. W. Smiley, cash- 
ier of the Oronoque, Kansas, State Bank 
has been elected to succeed him. 


BANKERS MONTHLY for OCTOBER, 1921 


SUUUUENELEPUA TUTE REROROREEOOUOEORORED ODER TORE RROD EEUU EERO ROR UO EO EU ERODED OREO TEDL EER OR OR EE REDO EEE OE EE CREO DE EORODER TUDE DO ER DEREEEUOUERER OREO OOUEDCREUOROUOREROROEOE 


THE EASIEST WAY TO 
COMPUTE INTEREST 


Gigi: > integer period interest tables are used in 
thousands of American banks because they are the simp- 
lest and most flexible means of figuring interest. 
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These tables show the interest on any sum from $1.00 to $10,000 at 
5, 6, 7, 8, 9, 10 and 12 per cent per annum on the basis of 360 days per 
annum and at one per cent on the basis of 365 days per annum. 


A new method of arrangement greatly facilitating calculation and 
diminishing error, to which are added 


Sterling Exchange Compound Exchange 
Time and Due Date Tables 


The tables for each rate per cent are complete in twelve pages— one 
page for each month. : 


These convenient interest tables, handsomely and durably bound, pre- 
_ paid to you for $4.50. 
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ANSWERS TO LEGAL QUESTIONS 





Three banks of this 


UESTION: 
city are having some confusion re- 


earding the liability of two forged 
checks and desiring to make a settlement 
without a lawsuit would like to submit 
the facts to you and get an opinion in 
reference to cases of this kind. 

During the noon hour on July 16, 
1921, a check was presented to the teller 
of this Bank “A” for the sum of $850 
signed by George H. White payable to 
J. P. Hallock and drawn on the Bank 
“B” this city. The person presenting 
the check wished to deposit $500 and 
take the remainder, $350 in cash, which 
amount our teller paid him. At one 
o’clock on the same date we exchanged 
checks with Bank “B” and among the 
checks exchanged or cleared was the 
check in question and a eash settlement 
was made between the two banks at that 
time. 

On Monday afternoon, July 18, 1921, 
Bank “B” called the writer to their office 
and informed me that the George H. 
White check that they accepted and 
paid us for on Saturday was a forgery 
and asked me to refund the $850 to 
them. 

That is all of the case as far as the 
question at issue is concerned, but I 
might add as a matter of reference that 
I refused to pay them back their money 
on the grounds that they had paid the 
check two days before on the signature 
of George H. White. After they re- 
ceived the check they posted the check 
to the George H. White account and 
discovered that the amount was over- 
drawn and notified him to that effect. 
He came in to find out the trouble and 
immediately said that the check in ques- 
tion was not issued by him. The party 
that cashed the check through this bank 
“A” was undoubtedly the forger of the 
White check and cannot be located at 
the present timé. 

He worked the same game on the 
3ank “C” except the amount was $750, 
depositing $500 and taking $250 in eash. 
All the telephone wires at the White 
office were disconnected on Saturday the 
day he cashed the checks. The signa- 
ture of George H. White compared very 
favorably with his own signature that 
we have on file with this bank and we 
doubt very much if he himself could dis- 
tinguish it from his own, and that was 
one strong reason that our teller thought 
it was O. K. 

ANSWER: It is my opinion that the 
equities in the case submitted are with 
the Bank “B” on which the check in 
question was drawn. The facts sub- 
mitted are very similar to the facts in 
the case of First National Bank of 
Quiney vs. Ricker (1874) reported in 





71 Ill. Sup. Rep. 439. In that case, 
while the court recognized and enunci- 
ated the principle that the drawee of a 
bank check is presumed to know the 
signature of the drawer and if the 
drawee pays a forged check to the 
holder, he will not be entitled to recover 
back the money so paid, the court says 
there must have been no fraud prac- 
ticed upon the drawee, the doctrine pro- 
ceeding upon the ground that the loss 
has originated through some neglect or 
default, the presumption being that the 
drawee knows the handwriting of the 
drawer and if he pays a forged check, 
it is presumed to be through some ecare- 
lessness on his part and the law ac- 
cordingly imposing the loss upon him, 
but the court expressly says that the 
drawee or payer of a forged bank check 
can recover back the amount paid by 
him on it where the holder or payee is 
himself at fault, or has been guilty of 
fraudulent practices, which may have 
thrown the drawee off his guard. The 
court say (p. 441), “The general rule 
no doubt has its exceptional cases and 
the doctrine as stated by Lord Mansfield, 
in Price vs. Neale, 3 Burr 1354, has ecer- 
tainly been very much limited by more 
modern decisions. The difficulty does 
not lie in the general rule itself, for it 
is doubtless supported by reason and 
the weight of authority, but in its appli- 
cation to particular cases. It will, per- 
haps, afford a clearer understanding of 
the points in controversy if we give a 
brief history of the case at bar as made 
by the evidence.” 

The court then gives the facts in the 
Ricker case substantially as follows: 
“On June 24, 1873, Hundrack & Co. 
deposited with the First National Bank 
of Quincy three checks purporting to be 
drawn in their favor by business firms 
of the city. Among them was the check 
in controversy purporting to be signed 
by Manning Bros. and drawn upon 
Henry F. J. Ricker. The party making 
the deposit immediately drew out nearly 
the entire deposit. This transaction oc- 
curred after the hour of ten o’clock, 
at which hour the exchanges of checks 
between the several banks are usually 
made. On the same day and at about 
the same hour, Hundrack deposited sev- 
eral checks in the Union Bank and in a 
like manner drew out a large portioun. 
Among the checks deposited with the 
Union Bank was one of Bagby & Wood. 
About eleven o’clock of that day it was 
presented to the First National Bank of 
Quiney to ascertain if it was all right, 
when the clerk was told that there were 
no funds there but probably would be 
about three o’clock. In the afternoon the 
attention of Wood was called to this 
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check, and it was upon inquiry found 
to be a forgery. When it was discovered 
that the checks of Bagby & Wood were 
forgeries, there was some _ uneasiness 
manifested among the officers of the 
First National Bank and the Union Bank 
in regard to these and other checks that 
had been deposited by Hundrack. Both 
parties were anxious to know whether 
the checks they had taken were genuine, 
On sending them to Ricker’s bank 
shortly before three o’clock, they were 
promptly paid. These suspicions were 
not communicated to the Ricker bank 
and neither was the Ricker bank in- 
formed that T. S. Hundrack, who had 
made the several deposits in the name of 
Hundrack & Co. and who alone e¢on- 
stituted the fictitious firm, had fled the 
city. All these facts were within the 
knowledge of some of the principal bank 
officers before the checks were sent to 
the Ricker bank. The teller of the 
Ricker bank testified that he first saw 
the check in question in the morning; 
that it was presented by a man who 
represented himself to be Hundrack, but 
he did not know him. He declined to 
pay it then because he had some doubts 
about the signature. When it was pre- 
sented in the afternoon for certification, 
Ricker’s teller told him that he was not 
acquainted with the signature but if 
Mills, representing the First National 
would endorse it, he would pay him the 
money. Mills endorsed it for the First 
National Bank and secured the money. 
He returned and told the cashier of the 
First National Bank what he had done; 
that he endorsed the check and got the 
money, and was told by his superior 
officer that ‘It is all right.’ Ricker soon 
discovered that the checks were forgeries 
and the same afternoon, within a few 
hours, offered to return the one in con- 
troversy to the First National Bank and 
demanded the money which was paid on 
it, which was refused. It clearly appears 
the forger had fled before the checks 
were presented for payment.” 

The court says (p. 444), “The prin- 
ciple that lies at the foundation of all 
cases on this subject and which is said 
to preclude a recovery, is that the 
drawee is presumed to know the signa- 
ture of the drawer. Having accepted or 
paid the bill, he is estopped on considera- 
tions of public policy from denying thet 
which it was his duty to know. The 
law will not permit him to allege he was 
mistaken when no fraud has been prac- 
ticed upon him. The doctrine proceeds 
on the ground the loss has arisen through 
some neglect or default and the pre- 
sumption being the drawee knows his 
correspondent’s handwriting, if he pays 
or accepts a forged bill, it will be pre- 
sumed it was through some carelessness 
on his part and the law will impose the 
loss on him. 

“The rule, however, presupposes the 
good faith of the transaction; that the 
holder was a purchaser bona fide for a 
valuable consideration, for the law cer- 
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tainly is the drawee or payer can recover 
where the payee or holder is himself ai 
fault or has been guilty of fraudulent 
practices, which may have thrown him 
off his guard . 

“The reasoning of this case seems to 
have been adopted in nearly all the 
eases on this subject with more or less 
distinctness. Hence, we discover in very 
many of the cases where it has been 
held the drawee cannot recover bank 
money inadvertently paid on a forged 
pill or check, that one element of de- 
fense was in not giving prompt notice 
to the payee or holder that the instru- 
ment was a forgery. The tendency of 
all modern decisions seems to be that 
where there has been an unreasonable 
delay in discovering the forgery and 
giving notice, it will in every instan-e 
bar a recovery by the payer. 

“Tt will be observed from a considera- 
tion of the evidence in the case at bar, 
there is almost a total absence of those 
facts upon which the decisions have been 
resting, that hold the payer cannot re- 
cover back money paid by mistake on a 
forged bill. There was no unreasonable 
delay in giving notice. The check was 
aforgery. It was given in a few hours 
after the payment was made. The 
forger had fled before the check was 
presented and hence it cannot be said 
the delay worked any injury to ap- 
pellant or prevented the bank from se- 
curing itself, or that the payment, if 
retracted, made its condition any worse 
than if appellee had refused payment 
in the first instance. But more im- 
portant than all, there is wanting in this 
case that element of good faith that is 
to be found in nearly all the adjudged 
cases where a recovery has been denied. 

“It is doubtless true the appellant’s 
bank received the check in the usual 
course of business of Hundrack without 
any suspicion it was a forgery . 

“It is sought to bar a recovery for 
the reason, it is said, appellee is 
estopped to deny that he knew the sig- 
nature of his own depositor. 

“The defense is not rested so much on 
the ground of an estoppel in pais, as 
upon an estoppel arising out of a pre- 
sumption in pursuance of a legal obliga- 
tion as understood in commercial law. 
Such an estoppel is of vastly less signifi- 
eance than one created by deliberate avis 
of the party which it would be inequita- 
ble for him to retract. The doctrine in 
estoppel insisted upon, as was said in 
Hefner vs. Vandolah,57 I11.520, concerns 
conscience and equity, and the party who 
would avail of it must have acted ia 
good faith toward the party on whose 
conduct he reliéd, or it will constitute no 
bar to the assertion of the truth. We 
conceive this to be pre-eminently a case 
where this most equitable principle 
would find its most appropriate appli- 
cation. Appellant claims it relied upon 
the obligation of appellee to know the 
signature of his own depositor and insists 
he is estopped by reason of this legal 


SERVICE 


The element of service in the ab- 
stract may be over emphasized in 
advertising for bank accounts: up 
to a certain point. “‘service’’ 1s 
pretty generally standardized. 


Some of the distinctive service ad- 
vantages at the disposal of our cor- 


respondents are: 


A twenty-four-hour Transit 


Department. 


Private telephone wires to 
New York and to the local 
telegraph office. 


No charge for telegraphic 
transfers of funds. 


Direct collection service. 


All items, cash and ‘collec- 
tion, wherever payable in the 
United States, received at par. 


PHILADELPHIA 
NATION 


AL 
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presumption that prevails in banking 
and commercial transactions, to say he 
was mistaken. But did the officers of 
the appellant bank act in good faith 
toward appellee in withholding the 
knowledge of those facts they possessed? 
This guilty conduct induced the very 
action the bank relies upon as an estop- 
pel, and it seems to us it would be most 
inequitable, should it prevail as a de- 
fense. 

“Tt is contended there is no duty rest- 
ing on the innocent holder of the check 
on presenting it for payment to com- 
municate to the bank suspicions he may 


have as to its spurious character, if at 
the time he took it he had no reason to 
suspect it was a forgery . We 
have looked into those cases (certain 
cases cited) but do not think they sus- 
tain the doctrine to the extent asserted. 
While we have the highest respect for 
the courts that rendered those decisions, 
we must be permitted to express our 
dissent from the principle insisted upon 
as being unsound in law and in good 
conduct. No warrant can be found for 
its introduction in the exigencies of 
banking or commercial transactions. 
(Continued on page 123) 
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Let RAND MSNALLy Help You 
Interpret The Day’s News— 





A Medium-Priced 
ATLAS 
for the home or office 


The Rano MCNaLLy 
International Atlas shows 
all countries of the World, 
including the new coun- 
tries just formed, new 
alignments of boundaries, 
and new groupings of 
islands. 

On the reverse side of 
each map is a printed 
statement of the resources 
and industries, soil, cli- 
mate, etc., of that par- 
ticular State or Country. 
There are also many in- 
structive, statistical dia- 
grams for quick reference. 

Other pleasing and in- 
teresting features of this 
International Atlas are the 
colored illustrations show- 
ing scenes of injerest in all 
parts of the World. Also 
two comprehensive in- 
dexes, one for the United 
States and the other for 
foreign countries These 
give the name and loca- 
tion of practically every 
city and town of impor- 
tance in the United States 
and throughout the World, 
together with latest popu- 
lation figures. 

Size 11x14 inches 

384 pages 

Send for descriptive 

circular with sample 

map 
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We are living in a wonderful age. The day’s news 
is a kaleidoscopic record of history in the making. The 
newspapers and magazines are crowded full of strange 
and wonderful names. 


The Europe of today is far different from the Europe 
of our school-days. New nations have come into being 
—the boundaries of the old have been moulded anew by 
the heavy hand of war. 


To some people the events of the last seven years have 
been a liberal education. To others, a meaningless jumble 
of queer sounding names and places—somewhere in 
Europe. “To simply read is but a waste of hours. To 
read and remember and understand—that is education.” 


Keep your Ranp MCNa tty At as beside you as you 
read. Consult it freely. You will find it incomparably 
helpful in interpreting the day’s news. Czecho-Slovakia, 
Danzig, Saarbrucken, and the Aland Islands will come out 
of the haze of their newness and become as familiar as 
Mexico, Boston, Alaska or the Hawaiian Islands. 


Every map or atlas bearing the name Ranp MCNatty 
is as accurate and as up-to-the-minute as it is possible for 
human hands to make it. Rann MCNatty Maps and 
Atlases are not only accurate when first made, but hun- 
dreds of thousands of dollars are spent’ yearly to keep 
them accurate. More than 65,000 changes are made 
yearly in just one atlas! 


This year, particularly in view of the many changes 
brought about by recent events, you will find it to your 
advantage to look for the name Ranp MCNAtty when 
purchasing maps or atlases. 









Map Headquarters © 


42 E. 22np Street, New York 





RAND MCNALLY ATLASES ARE FOR SALE AT ALL BOOK SHOPS 
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AMERICA’S OLD COINS 


(Continued from page 69) 
one offered at auction in February oj 
this year, brought $355. Its condition 
was described as fine. 

F. C. O., Detroit, Mich.—There is yo 
premium on the silver dollar of 1878 
either with seven or eight feathers jy 
the eagle’s tail. 

J. C. L., Aurora, Ill.—Dealers offer ¢ 
for the 2-cent piece of 1873 and 20 cents 
for that of 1872. There is also a small 
premium on the 1871 if in uncirculated 
condition. 

G. E. A., St. Louis, Mo.—A silyey 
dollar of 1794 may be worth anywhere 
from $25 to $300, depending upon it: 
condition. Dealers offer $50 for the 
coin in a good state of preservation, 
As a very fine coin it would be worth 
considerably more. 

SILVER 20-CENT PIECES 

The 20-cent silver piece was coined 
only during four years, 1875-78. It 
never proved a popular coin, being too 
near the size of the quarter dollar and 
often passed out and accepted as such. 
The greatest mark of differentiation be- 
tween them, especially for older people 
and the near-sighted, lay in the fact 
that the 20-cent piece had a plain or 
smooth edge, while the edge of the 
quarter was milled. The coin soon came 
to be looked upon as a nuisance and in 
a few years passed out of active cireu- 
lation. 

In 1877 only 510 of these coins were 
struck and in 1878 the total mintage was 
600. These were all struck in the form 
of proofs for collectors and consequently 
are numbered among the rarities, none 
having gone into actual circulation. 

The coin of 1876 bearing the cc 
(Carson City) mint mark is the rarest 
of the series and is much sought by 
numismatists. The coinage of the Phil- 
adelyhia mint of the same year is quite 
common, and still more so is the mintage 
of 1875, the first year of issue. It is 
only in the form of uncireulated or 
proof specimens that the coins of 187 
and 1876 show a tendency towards 
scarcity. 


$25 GOLD PIECE 

The United States Government never 
has coined a gold piece of the $25 de 
nomination, but in 1849 Templeton 
Reid, one of the first assayers in the 
California gold field, struck a private 
coin of this value which served as money 
in the state’s early ‘days. Only a few 
coins of this issue have survived to the 
present day and it is now numbered 
among the great rarities of the Amer- 
cana. Dealers offer from $200 to $400 
for this coin in fine condition and it 
would, of course, bring considerably 
more at a public coin auetion or if sold 
privately to a numismatist. 


AGE AND ITS BEARING ON COINS 


It is a common, though mistaken, be 
lief that age governs the numismatie 
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value of a coin. Nothing could be 
further from the facts. Coin values 
depend either on the quantity originally 
struck or the number which have sur- 
vived. As an illustration, a Roman 
pronze, 1,800 years old may be purchased 
at almost any dealer’s for 20 or 25 cents, 
whereas he would charge $3 or more for 
a 5-cent nickel of 1877. Next to rarity 
due to limited coinage or survival it is 
the state of preservation which deter- 
mines the value of a coin. 


PANAMA-PACIFIC $2.50 GOLD PIECE 
OF 1915 

Being the only commemorative $2.50 
gold piece the United States Govern- 
ment ever has coined, the Panama- 
Pacific quarter eagle of 1915 naturally 
has been much sought by collectors. It 
is favored by a comparatively small 
issue, the sales at the exposition grounds 
not having been up to expectations and 
the unsold remainder being remelted at 
the mint. During the past year there 
has been much demand for the coin and 
it is now bringing nearly double the 
price it sold for at the exposition. 


DATINGS ON MOHAMMEDAN COINS 

Many laughable incidents oceur to 
those who are posted in regard to the 
dates on coins struck in the Moham- 
medan countries. It frequently happens 
that a soldier in the Philippines picks 
up a coin or two dated 1286 or there- 
abouts and imagines he has struck a 
bonanza until he is disillusioned. The 
Mohammedans are 622 years behind us 
in their computation of time, beginning 
with the hegira of Mohammed instead 
of the inauguration of the Christian era, 
and their coins are dated accordingly. 
Ignorance of this fact has caused many 
a bright hope to fade away. 


SILVER HALF DOLLARS 

United States half dollars were first 
coined in 1794 and have been struck 
continuously since with the exception of 
the years 1798, 1799, 1800, 1804, and 
1816. 

This series has been a great favorite 
with American collectors because so 
many of the early dates can be secured 
at a slight premium over face value and 
many in the 40s, ’50s, ’60s, and ’70s 
are occasionally still picked up in active 
circulation. 

The great rarities in the half dollar 
list are the coins of 1796 and 1797, the 
1838 with the O(New Orleans) mint mark 
(the 1838 without this mint mark is 
quite common and commands no pre- 
mium), and the 1853 without arrow- 
heads at date (the coin of 1853 with ar- 
rowheads exist by thousands). These 
four coins command large premiums. 

Half dollars bearing dates 1794, 1801, 
1802, 1815, and the milled edge coin of 
1836 (the lettered edge 1836 is quite 
common) also are in the rare division 
and bring good premiums when in fine 
condition, while those of 1795 and 1852 
may be classified as scarce and in the 
fair-sized premium category. 
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Isn’t This a Message You Want 
Your Savings Depositors to Have? 


HROUGH the newspapers of Chicago, we are giving our 


depositors this message. 


We believe it is timely for all 


savings depositors and of importance to the renewed prosperity 


of the ‘country. 


as used by you. 


ae 


For*that reason we invite our banker friends 
to make use of this suggestion in any way they can. 
help by supplying electro or proof, let us know. 


If we can 
Send us a proof 


Hold the ground 
you've gained 


It’s easy to “go back” now- 
adays — easy to draw on 
your savings in order to 
keep from having to 
economize. Don't! 


Hold to what you've saved 
—keep on saving part of 
every pay check—guard 
your bank reserve. 


Now’s the time to show 
your grit and will power 
y hanging on to what 

you've saved. Then with better 

times returning, you will find 
yourself permanently ahead. 

We 

ee 

oe 
We will gladly tell about them. C 


The PEOPLES 


Trust & Savings BANK 


Chicago's Lake Front Bank 
Michigan Bowlevand at Washington Se 


EARLE A REYNOLDS 
President 


Ri 
$15.000,000 EESES 


We have 1s- 
sued a port- 
folio showing 
how we are 
trying to in- 
terpret the 
banker's serv- 
ice to his’ 
community. 
Free to any 
bank official 
on request. 


The PEOPLES ss BANK 


Chicago’s Lake Front Bank—Michigan Blvd. at Washington St. 


Earle H. Reynolds, President 


Rev. Howard Danner has been elected 
cashier of the Abbottstown, Pennsyl- 
vania, Bank as successor to J. Guy 
Wolf, resigned. 


Edgar S. Green has resigned as cashier 
of the L. U. Hyde and Brittan Bank, 


Beloit, Wisconsin. 
succeeds him. 


.W. B. Kirkpatrick 


The Olney Bank and Trust Company 
in Philadelphia, will open a branch at 
the northwest corner of Wyoming Street 
and Rising Sun Avenue in the near 
future. 


John H. Riddell was recently elected 
president of the Riddell National Bank, 
Brazil, Indiana, to sueceed his late 
father. 


Readers will confer a favor by mentioning THE BANKERS MONTHLY when 


Resources $15,000,000 


The Bridge Street and Turner Avenue 
branch of the Grand Rapids, Michigan, 
Savings Bank was formally opened sev- 
eral weeks ago. 


Edward A. Schroeder has been elected 
cashier of the National Bank of Wood- 
lawn, Chicago. 

James J. Donohue, vice-president of 
the State National Bank, Lynn, Massa- 
chusetts, has been elected president to 
sueceed Frederick Allen, resigned. 


George A. Lehman has been elected 
vice-president of the Royal Oak, Michi- 
gan, Savings Bank. He is succeeded as 
cashier by Ernest D. Skinner, formerly 
eashier of the Saline Savings Bank at 
Saline, Michigan. 
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Buying from abroad will probably be 
confined principally in the immediate 
future to our farm products, the things 
which Europe most urgently needs. 

Recovery of the agricultural sectious 
from the conditions which have so ser- 
iously impaired their buying power, 
will eliminate one of the most serious 
handicaps to a recovery of general busi- 
ness in this country. 

It is, therefore, encouraging to ob- 
serve a heavy movement of agricultural 
products from the farms, at better 
prices than have recently been prevail- 
ing. This was a feature of the general 
situation in August. Evidences of lower 
operating costs for the farmer make i! 
apparent that at present prices some 
crops will yield a fair profit. Im many 
sections, however, a large part of the 
revenues will go to the discharge of 
obligations previously incurred, leaving 
it for a subsequent successful harvest to 
place on a _ prosperous footing this 
fundamental industry whose purchasing 
power is a most important factor in our 
general economic life—Knauth, Nachod 
and Kuhne. 


S.T.KIDDOO - President 
G. F. EMERY, Vice-Pres. 


J. L. DRISCOLL, Asst. to 
President 


D. R. KENDALL, Cashier 
Capital and Surplus 


$2,250,000 


AN 
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LONGER TIME FOR 
FARMERS’ CREDITS 


No government support should be required 
for establishing machinery, except pos- 


sibly for the 


ERMANENT agencies should be es- 
tablished to provide credit, running 
from six months to three years, for 
farmers’ production and marketing 
purposes to fill the gap between short 
and long time credits furnished by 
existing banking systems, Chairman 
Anderson of the congressional commis- 
sion investigating agricultural conditions 
declared in a statement recently issued. 
There is “immediate, imperative and 
conclusive necessity of setting up per- 
manent machinery,” he said. 

The proposed eredit, the statement 
continued, must be of such character 
as to conform to the farmers’ turn-over, 
and of sufficient flexibility to meet the 
varied requirements of different locali- 
ties and different commodities. Mr. An- 
derson contended the credit should be 
extended “for a time sufficient to enable 
payment to be made out of the earnings 
of the farm, without frequent renewals, 
which add to the expense of the bor- 
rower in fees and commissions.” 

Declaring that machinery of sufficient 
scope can be established only through 


A. W. AXTELL, Assistant 
ashier 

L. L. HOBBS, Asst. Cashier 
H. E. HERRICK, Assistant 


Cashier 
Cc. L. WISTRAND, Assist- 
ant Cashier 


Resources: over 


$20,000,000 


THE FARMERS BANKERS BANK 


We thoroughly understand your difficulties. 

We appreciate your aims and desires. 

We co-operate with you in serving your customers. 
A connection will prove mutually advantageous. 


CORRESPONDENCE SOLICITED 


THE LIVE STOCK witont BANK 


OF CHICAGO 
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initial 


capital required 

Federal legislation, the chairman held 
that, once established, it should be self- 
sustaining, and should require no goy- 
ernment support except possibly for 
the initial capital required to put it in 
operation. A system established by such 
machinery, he continued, must be com- 
prehensive enough to meet the require- 
ments not only of the large farmer 
borrower but the small farmer borrower 
with limited assets. 

“There are two essentials of such a 
credit machine,” the statement said, 
“The first essential is an agency to 
deal directly with the farmers. These 
agencies should be sufficiently numerous 
to meet the requirements of every local- 
ity, of every commodity and of every 
farmer. Two agencies now exist which 
might be used as the point of contact 
of the system with the farmer borrower. 
These agencies are the commercial banks 
(state and national) and the farm loan 
associations as now established under 
the farm loan act. A new agency might 
be created in the form of a co-operative 
credit association, built upon lines simi- 
lar to the farm loan associations. 


“The second essential is an agency 


which can convert a large number of 


small vbligations of the farmers into 
short-time debentures, or other credit 
obligations, which can be sold to the 
investing public. In other words, it is 
necessary to have an agency through 
which the investing public ¢an_ be 
reached. 

“The character of both agencies is 
largely dependent upon whether it is 
proposed to have the debentures or se- 
curities absorbed by the deposit pool, 
represented by the deposits of the na- 
tional and state banks, and the liquid 
assets of the country, or by the invest- 
ment pool, representing the credit 
ordinarily invested in long-time securi- 
ties. 

“There is, in my judgment, no reason 
why both pools can not be drawn upon 
for the proper credit requirements of 
the farmer. 

“In setting up the agency to deal 
directly with the farmer borrower, it 
is desirable to use the primary credit 
agencies already existing, and _ there 
would seem to be no reason why it 
should not be possible to use both the 
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commercial banks (state and national) 
and the farm loan associations. 

“Jn like manner, in order to set up 
the agency to distribute farm credit to 
the investing public, whether in the 
form of the original obligation or in 
the form of debentures or other securi- 
ties, it may be possible to use both the 
farm loan banks and the Federal Re- 
serve banks.” 

On completion of its inquiry the com- 
mission, Mr. Anderson predicted, would 
be able to recommend to Congress “a 
definite, concrete plan,’ which, he 
added, would “complement the credit 
facilities now offered through the farm 
Joan and the Federal Reserve systems” 
and would “give to the American farmer 
the most comprehensive and _ flexible 
eredit system in the world.” 


Acceptances on Cattle 

The Federal Reserve Board has been 
asked whether a plan where cattle feed- 
ers finance themselves by drawing bills 
of exchange on their local banks, which 
bills are accepted by those banks and 
then offered for discount to another 
bank, would be in accordance with the 
rulings of the Federal Reserve Board. 
In reply, the Board said: 

“Certain farmers buy cattle in the fall, 
feed them for about three months, and 
then sell them in the market; and the 
custom of the farmers is to borrow 
money from the banks to enable them to 
carry the cattle for three months’ time. 
In other words, they draw drafts on their 
local banks for three or four months’ 
time secured by bills of lading covering 
the shipment of the cattle to the farm- 
ers. The local banks accept the drafts 
and the farmers send those acceptances 
to another bank, which discounts them. 
It is anticipated that within the period 
for which the acceptances are drawn the 
cattle will be resold by the farmers, and 
with the proceeds the acceptances are to 
be liquidated. 

“The Board has heretofore ruled that 
a national bank may accept a draft 
drawn upon it if secured at the time of 
acceptance by a bill of lading covering 
a shipment of cattle to a cattle raiser 
who has purchased them with the in- 
tention of fattening and reselling them. 
The period covered by the acceptance, 
however, should not be in excess of the 
period of credit which is usual and rea- 
sonably necessary to finance transactions 
of this character. Such acceptances 
when discounted and indorsed by a mem- 
ber bank, other than the accepting bank, 
are eligible for rediscount with a Federal 
Reserve Bank, provided they have ma- 
turities at the time they are offered for 
rediscount not in excess of three months 
and comply in all other respects with the 
provisions of the Federal Reserve Act 
and the regulations of the Federal Re- 
serve Board.” , 


A, Walter Burton has resigned as 
cashier of the Alabama Bank and Trust 
Company, Cullman, Alabama. 


Mr. Banker: 


For your personal use, let us supply you with 


PURE VERMONT 
MAPLE SYRUP AND SUGAR 


: We are establishing 4 direct market for our farmer producers 
of this delicious product, and want you and your family to know 


its delights. 


a I i $2.25 per gal. 
Best Grade Soft sugar in 5 and 10 Ib. tins 7 25c per lb. 
Best Grade Brick Sugar in 5 lbs. and up boxes.._... ......30c per lb. 


Best Grade Sugar—2 oz. cakes___... 


scala sullen babes 40c per Ib. 


lhe WELDEN 
NATIONAL BANK 


OF ST. ALBANS, VT. 


No More 40-cent Cotton 

The unprecedentedly low condition of 
the cotton crop at the end of July, 
coupled with the largest voluntary re- 
duction in acreage ever attempted, will 
this year reduce the production of that 
staple to the lowest in twenty-four years, 
or roughly 8,200,000 bales. Under any- 
thing approaching normal 
this would mean a world shortage with 
prices higher than they have ever been. 
But with the huge carry-over of 9,194,- 
000 bales there is little prospect of a 
return of 40-cent cotton. At the same 
time there is a hopeful belief that the 
lowe point for cotton prices has been 
seen and that by consequence conditions 
in the South will soon be on the mend. 
It is apparent that financial assistanee 
in that section will be ample to prevent 
the foreed selling of cotton this fall. 
Then too the growing crop will be pro- 
duced on a cost basis below that of any 
crop in the past ten years or more. In the 
process of reducing acreage it was na- 
tural that the southern planter should 
cultivate only his best land, or that re- 
quiring the least expenditure of monev 
for fertilizer and labor. In addition he 
is growing a larger proportion of coarse 
grains, meat animals ‘and vegetables than 
usual which will have the effect of mak- 
ing him somewhat less dependent upon 
his one marketable crop. With the 
continuation of the growth back to nor- 
mal in cotton goods manufacturing and 
with anything approaching normal ex- 
ports, conditions throughout the South 
should show a great improvement from 
the depression of recent months.—The 
National Bank of the Republic, Chicago. 


Crops Hit Hard by Hot Spell 
Exceptionally high temperatures were 
chiefly responsible for the estimated 
$250,000,000 damage done to the crops 
during July, the official August estimate 
of the three principal cereal crops of 
wheat, corn and oats being 4,926,000,000 


conditions 


bushels, as against an indicated produc- 
tion of 5,261,000,000 bushels in July 
and 5,545,000,000 bushels last year. The 
total wheat crop, according to the gov- 
ernment’s August forecast, may reach 
757,000,000 bushels, this being the small- 
est production since 1917 and compar-. 
ing with 787,128,000 bushels the year 
before. The high record for all time was 
1,025,801,000 bushels in the harvest of 
1915. Almost every crop was* injured 
by the high temperature and lack of 
moisture in July, although it is realized 
that there may be a considerable im- 
provement before harvest. Despite this 
unfavorable showing, thirteen states, 
including Missouri, Kansas, Nebraska, 
Louisiana, Oklahoma, Arkansas, Colo- 
rado, Idaho, Washington and Oregon - 
reported the condition of all crops above 
100 per cent for this season. The farmer 
has shown marvelous industry and ad- 
vices from various sections indicate that 
he is reducing indebtedness and building 
up his finanees through economies and 
good management.—National State and 
City Bank, Richmond, Virginia. 


For Arizona Cotton Crop 

With Government reports showing 
that the present American cotton crop 
is the smallest in years, and with the 
market taking an upward turn, an- 
nouncement has been made that the War 
Finance Corporation has extended a 
credit of $1,200,000 for the marketing 
of the Arizona cotton crop. 

At the same time, announcement was 
made that Henry M. Robinson, presi- 
dent of the First National Bank of Los 
Angeles and the Los Angeles Trust & 
Savings Bank, has been appointed chair- 
man of the War Finance Corporation 
Committee for Southern California and 
Arizona. There was no announcement, 
however, as to the other members of 
the committee for this district. 

The present $1,200,000 advance for 
the Arizona marketing is in line with 
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The Statesmanship of 
“ROBERT LIVINGSTON 


yee Livingston, then Chancellor of the State 

of New York, administered the oath of office to 
President Washington, at Federal Hall in 1789, he had 
already attained rank as one of the foremost statesmen 
of his time. In 1799, as one of the founders of the 
Bank of the Manhattan Company, he brought to its 
service that vision and grasp of affairs which later led 
him to urge and negotiate the great Louisiana Purchase. 
Throughout its 122 years of progress the service of the 
Bank to the business community has been a service not 
merely of resources but of vision and intimate under- 
standing in putting its resources to work in developing 
the business of its customers. 


Bank of the 
MaNHATTAN CoMPANY 


1799 





CHARTERED os 
IF 
40 Watt Street, New York 


Capital, $5,000,000 Surplus és Undivided Profits, $17,362,702.90 
Uprown OrFFiceE—31 Union Square, New York 
Queens BorouGH Orrices—Famaica, Flushing, Long Island City, Far Rockaway 
Rockaway Beach, Rockaway Park , Seaside, Richmond Hill, Elmhurst, Maspeth, 
Corona, College Point, Woodhaven, Ridgewood, Fresh Pond, 
BRook._yn Orrices— SS. Fohn’s Place and Cypress Hills 


OFFICERS 
First Vice-President, RAYMOND E. JONES 
Vice-Presidents 
EDWIN S. LAFFEY 


P. A. ROWLEY 
D. H. PIERSON 


Cashier, O. E. PAYNTER 
Assistant (Cashiers 


W. F. MOORE H. M. BUCKLIN GEO.S. DOWNING 0.G. ALEXANDER 
1s GREGORY W. A. RUSH E.S. MACDONALD  C. W. CAPES 


‘President, STEPHEN BAKER 


FRANK L. HILTON 
V. W. SMITH 
JOHN STEWART BAKER 


JAMES McNEIL 
B. D. FORSTER 
HARRY T. HALL 


J. E. ALDRED ‘Directors CHARLES E. POTTS 
STEPHEN BAKER -G. HOWLAND LEAVITT SAMUEL SLOAN 
B. H. BORDEN HENRY K. McHARG WILLIAM SI OANE 


MICHAEL FRIEDSAM GEORGE McNEIR 
WALTER JENNINGS ARTHUR G. MEYER 
RAYMOND E. JONES JOHN C. MOORE 


JAMES SPEYER 
CARL F. STURHAHN 
GEORGE ZABRISKIE 










BANKERS MONTHLY for OCTOBER, 193) 

























Readers will confer a favor by mentioning THE BANKERS MONTHLY when writing to our advertisers. 


the activities of the War Finance Cor. 
poration in developing plans for the 
administration of the Agricultural Re. 
lief Act, which was passed by Congress 
and approved by the President. 


A HELPFUL SERVICE To 
COUNTRY BANKS 


NE of the services rendered by the 

First Wisconsin group of financial 
institutions of Milwaukee, to the bankers 
of Wisconsin and outside the state js 
providing them with daily quotations on 
Liberty bonds. About two-thirds of the 
thousand Wisconsin banks are corre. 
spondents of the First Wisconsin Na. 
tional Bank, and every one of them 
receives the day’s quotations on Liberties 
by mail the following morning. 

These quotations are serving a need 
not met in any other way The First 
Wisconsin Company, which is the in- 
vestment organization of the group, has 
direct wire connections with the leading 
markets, and the figures are available 
for the multigrapher immediately after 
the close. 

The form sent out is a blue card 44 
by 8% inches in size. The upper part 
of one side bears six ruled columns 
headed respectively “Issue,” “High,” 
“Low,” “Close,” “Interest” and “Ap- 
proximate Yield.” 

In the first column are printed the 
names of the nine issues—‘‘First 3%;,” 
“First 4s,” “Second 4s,” “First 413,” 
“Second 414s,” “Third 414s,” “Fourth 
414s,” “Victory 334s,” and “Victory 
434s,”—together with dates on which the 
respective issues are redeemable. 

Entries in the next three columns are 
self-explanatory. Under “Interest” is 
given the interest accrued since the last 
coupon date, and under “Approximate 
Yield” the calculation that will enable 
the prospective buyer to see at a glance 
what en investment in Liberties will net 
at the day’s market. 

The rest of the page is used for timely 
announcements of other issues of securi- 
ties, and recent information of interest 
to investors, the First Wisconsin Com- 
pany’s signature appearing underneath. 

The other side of the card is headed 
“The First Wisconsin Group of Fi 
nancial Institutions Serves the Wisconsin 
District” and bears an explanatory para- 
graph each about the First Wisconsin 
National Bank, the First Wisconsin 
Trust Company and the First Wisconsin 
Company. 





The quotation service is greatly ap- 
preciated by bankers in the Wisconsin 
district who not only get reliable market 
figures in this way but are also spared 
the necessity of making lengthy calen- 
lations to determine interest and yield 
for their customers. 






T. William MHefferan and Casper 
Baarman have been elected directors and 
vice-presidents of the Kent State Bank, 
Grand Rapids, Michigan. 
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RELIEF FOR 
COUNTRY BANKS 





SAABDARBADESL 


LURING September and October 

we will have available three 
million dollars for farm loans in the 
corn belt of Illinois and Iowa. 


REEEED EEE 


VULVA 


UTE VUTAUOUTTHUTA TUE ToT 


Loans will be made at 6% without commission 
on the Government amortization plan, whereby 
small semi-annual payments on principal will 
entirely pay the loan over a period of thirty-three 
years. 


Loans are restricted to resident farmers. 
Money must be used for agricultural purposes. 


Loans will be considered only where funds will 
give general relief to rural communities and will be 
devoted entirely to relieving the burden from 
the country bank. 


It is our desire to refund loans carried locally 
or by the banks where the money will immediately 
become available for seasonable needs of many 
farmers. 


FIRST JOINT 
STOCK LAND BANK 


OF CHICAGO 


Assets exceed $20,000,000.00 


KAAEREREAEREBREBEE EEE SEEDED EEE EEE EEE EEE EEE EEE EEE EDEL OLED 


GUY HUSTON, President O. F. SCHEE, Vice-President 


NOAH 
BEBDSALLSES BASBBAL 


RAY E. PICKREL, Vice-President 
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SHOWING SAVERS 
HOW TO INVEST 


Indiana bank uses simple and _ instructive 
advertising methods to show depositors how 
they can make their dollars work profitably 


By M. E. CHASE 


a investors out of savers 
is proving very stimulating to the 
savings deposits of the St. Joseph Valley 
Bank of Elkhart, Ind. This may be 
hard for those bankers to believe who 
used to instruct a bank advertising com- 
pany I wrote for, “don’t write copy 
suggesting people use their savings for 
investments—we want to hold on to our 
deposits.” 

A house organ, letters, fifteen bill- 
boards, lobby posters, window displays 
and newspapers—these are the mediums 
used to tell folks who have a care about 
improving their station in life, how easy 
it is to do so. 

And the keynote in all those mediums 
is—YOU—folks with just ordinary in- 
comes, can save up and clip coupons. 

On the billboards, lobby posters and 
letter margins, a green elf called 


WITH enlarged facili- 

ties and greater re- 
sources, the Liberty 
Central Trust Company 
offers a St. Louis banking 
connection with unex- 
celled service for the 
transaction of every form 
of banking business. 


Resources $50,000,000.00 


TN aeone ye 
TRUST COMPANY 


te e : c Ore 


“Coupons,” is used in much the same 
manner as are the Gold Dust twins. 

Then the house organ is called 
“Coupons.” It’s the personification of 
Wrigley’s advice, “Tell ’em quick but 
tell ’em often.” And like Wriglev’s 
product, it’s full o’ pep. 

It’s only four pages, 6 x 9 inches, but 
you know that’s not done to save expense, 
else the bank would first cut down by 
running it in one color instead of two; 
it uses stock cuts or no cuts at all, 
instead of specially drawn illustrations; 
else it would run its name in type in- 


stead of trademark logotypes, and ditto 
on the name “Coupons” throughout the 
house organ. 

Each month it’s a ease of pick and 
choose from the suitable material that 
presents itself, in order to keep down 
to four pages. Then why not make it 
eight pages? NO! The bank wants it 
all read by everyone who gets it. Folks 
will read four pages of short, snappy 
paragraphs—well set and well illustrated 
—whereas they will feel that eight pages 
is a real job and lay it aside pending that 
illusive “when they have more time.” 

And here is how we get next to what 
interests our customers: When a teller 
is asked certain questions, or gets an 
inkling that a certain function of the 
bank is not understood, he explains 
matters, just as do your tellers. But 
he does more, he passes the incident on 
to the new business department. So you 


see the bank doesn’t hunt around in 
some ancient history for something to 
write about—“Coupons” is the answer 
to honest-to-goodness questions asked by 
honest-to-goodness customers. Every 
month “Coupons” tells about some bond 
issue; every month some customer wins 
a five spot for the best story on “How 
I make both ends meet and lap over 
into a savings account.” Then perhaps 
a story on how to buy bonds on the in. 
stallment plan; the suggestion that you 
flatter your kiddies when you believe 
they will grow up thrifty men andl 
women without early training. 

Every savings depositor, bond ens- 
tomer or bond prospect receives “Cou- 


pons,” and a lot of them go out of their 
way to tell the bank folks it is coming 
to them and they are reading it. 


Te dormant savers, needing a little 
extra prodding, John I. Liver, the vice- 
president, writes: 


Dear Mrs. Palmer—That savings 
account of yours in our bank is the 
very place to accumulate five and ten 
at a time until you have enough to 
make a good investment. 

Because you are one of our custom- 
ers, we are interested in helping you 
get a better interest rate. 

We are strongly against specula- 
tion of any kind. And, we realize 
that it is hard for a person to tell 
many speculations from investments. 
It would be hard for us bankers if 
we did not have access to inside facts 
and figures on the security behind 
bonds. 

We always have on hand well se 
cured mortgage bonds—we know they 
are well secured because we make 4 
personal investigation each time we 
buy any. These bonds yield 7 per 
cent and better, and we will be glad 
to share them with you. 

But the first step is for you to ac- 
eumulate the money to buy them, and 
there is no easier way than regular 
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deposits in that savings account of 
yours. 

Get busy! Save! Invest! Save 
again! Invest again! That’s the way 
for you to get on in the world. And 
this is the bank that will help you. 

Cordially, 
JOHN I. Liver, 
Vice-President. 


And to farmers, Mr. Liver recently 


sent this letter : 


Friend Cripe—If you’d been buy- 
ing bonds as long as you’ve been 
farming—and never lost a cent on any 
of them—you’d consider your judg- 
ment good enough to pass on to your 
neighbor, wouldn’t you? 

We wouldn’t wonder if you would 
like to make use of our judgment in 
getting a safe and profitable invest- 
ment, taking into consideration the 
suecess we’ve had in that line for the 
last forty-nine years now. 

There’s not a finer all-around in- 


vestment tobe had right now, than 
bonds on the Loews Theaters. We can 
sell you one of these bonds for $100, 
$500, or $1,000 and stand back of the 
statement that it will bring you in 8 
per cent until the bond is due. 

If you’ve got money that’s bringing 
you in less than 7 per cent or 8 per 
cent these bonds are worth looking 
into. Step in next time you are in 
Elkhart and have a face-to-face talk 
with Mr. Pancost, our-bond man. He’ll 
tell you anything you want to know 
about them. 

And, by the way, if you haven’t got 


money to invest now, you might like 


to open up a savings account here and 
save up. 


How were crops for you this year? 
Cordially yours, 
JOHN I. Lrver, 
Veice-President. 

All this is the backing given the bank’s 
bond salesman. For use on his calls, 
the bank translates the Wall Street 
version of each bond issue into “Main 
Street” vernacular. And I reckon, if 


IRVING 
NATIONAL BANK 


New YORK 





_— Statement of Condition, September 6, 1921 


eSources 





Cash in Vault and with Federal Reserve Bank $30,094,593.45 
Exchanges for Clearing House and due from 


other Banks 


Commercial Paper and Loans eligible for Re- 


discount with Federal Reserve Bank 


Other Loans and Discounts 


Call and Demand Loans 
Due within 30 days 

Due 30 to go days 

Due go to 180 days 

Due after 180 days 
United States Obligations . 


Other Investments 
Bank Buildings 


Customers’ Liability for Acceptances by- this Bank and its ’ Corre- 
spondents [anticipated $2,701,638. 51] 


TOTAL RESOURCES. 
tabilities 

Capital Stock ; 

Surplus and Undivided Proline 

Discount Collected but not Earned 


Reserved for Taxes and Expenses 
Circulating Notes 


Acceptances by this Bank and by Correspondents hee its Reonsibis 
[after deducting $377+427- 35 held by this — 


Deposits 
TOTAL LIABILITIES. 


1851-1921: 


435445,326.35 


-7 32844,831.03 $147,384,750.83 | 


18,591,907.30 
17,385,096.74 
21,720,888.76 
. 25,012,608.78 
; 521,983.60 


83,732,485.18 
41393290.60 
9+844,153.84 
523,278.05 


: 15,301,568. 52 
$261, 179) 527.02 


. 


$ 12,500,000.00 
11,550,303.41 
1,189,294.90 
1,143,454.89 
2,420,260.00 


18,003,207.03 
__214,373,006.79 
$261,179,527.02 


SEVENTY YEARS A BUSINESS BANK 


a lot of folks are truthful, it’s more than 
the farmer who gets the drift of what 
it’s all about when bond information is 
written a la Main Street. 

No, the bond department is no brand 
new thing here; it was installed some 
seven years ago; it’s a big boy now and 
walking alone. 

John I. Liver says the bond depart- 
ment was put in to “Swat the Swindler” 
in Elkhart County. With no bond house 
or bank bond department, before that 
time, you can imagine what a haven 
Elkhart County—with its prosperous 
farms and flourishing industries—was 
for the shyster. Yes, in years past this 
vicinity was so fertile for him, that it 
has taken persistent effort to educate 
folks that there is a safe and happy 


. 


medium between savings account inter- 
est and shyster interest. 

Not long ago I purposely got an oil 
promoter on my trail, for there’s nothing 
like first hand information, you know. 
He was deucedly agreeable; not the 
least bit concerned about his own profit; 
he evidenced all manner of good faith 
in me—you know that’s catching some- 
how! 

When I suggested I’d better talk it 
over with my banker first, he readily 
agreed and then in the most suave man- 
ner, showed me how bankers are the 
greediest grafters and the most un- 
scrupulous capitalists this country has; 
that nowhere do I earn less interest on 
my money than in a bank, YET, when I 
want to borrow a little money, I pay a 
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YOUR BANK 


IN MINIATURE | 





OME Savings Banks that are more 
than mere coin containers. They 
se-ve as constant reminders of your insti- 
tution—advertising novelties as well as 
incent.ves to save. 


The Noel State Bank in Chicago used | 
7,000 in two months and found them 
valuable as deposit builders. 






= 


| VAchertiers 


| CHICAGO_| 


INDIVIDUALIZE 
YOUR BANK 





Send us a print or illustration 
of your building, stating what 
Full 
particulars gladly furnished. 


quantity you can _ use. 
Write for Bank 


Circular 

















| Rehberger Manufacturing Co. 
4 2159 Lewis St., Chicago 
WE ARE MAKERS—NOT JOBBERS 












The Benefits of Insurance than $30,000,000 per year in maintain- 


The United States government re- ing the poor.” ; 
cently made the following announce- “Seven-eighths of all the money left 
ments : by married men for their dependents is 
“Nineteen out of every twenty fail derived from life insurance.”—Paci‘c 


to provide either for their old age or 
for their families at death.” 

“Over 8,000,000 women must work to 
live.” 

“Ninety per cent of the children who 
enter school at age 6 must stop before 
completing the eighth grade to go to 
work.” 

“Thirty-five per cent of the widows of 
the country are in want.” 

“Life insurance has decreased pan- 
perism more than 33 1-3 per cent in 
thirty-five years.” 

“Life insurance saves the nation more 


Mutual “ Pointers.” 


The Elliott Bank, Elliott, 
Iowa, has been completely re-organized 
under the name of “Farmers State 
Bank,” and opened for business Monday, 
August 22. 


Savine’s 


The East New York Savings Bank, 
Brooklyn, New York, has elected Adams 
R. Davis trustee in the place of Adolph 
Kiendi, who recently resigned as trustee 
and vice-president. 
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good stiff rate—and at that have to get 
down on my knees and beg for it! 

After all, isn’t it strange that more 
folk’s don’t fall for those shysters—foy 
its the sympathetic, human appeal that 
wins the world over? 

Every bank should appreciate it can’t 
compete with shysters and be formal 
and distant, and so they have chosen 
the house organ—because it is the least 
formal medium—to educate their folks 
on the whys and wherefores of an in- 
vestment. 

And, in the last six months the §¢t. 
Joseph Valley Bank sold to business 
men—old and young—to farmers, house- 
Wives, wage-earners and kiddies over a 
half million dollars of bonds, plus main- 
taining a healthy and growing savings 
department. 


ILLINOIS A. Il. B. CHAPTER 
HOLDS CHICAGO MEET 


HE first anual convention of the 

Illinois state chapter of the Ameri- 
can Institute of Banking was held in 
Chicago on September 13. Although 
the attendance was small, consisting of 
about twenty delegates, three of whom 
were ladies, a spirit of enthusiasm was 
manifested and the general interest pre- 
vailing among those present was that 
much had been gained from the meeting 
in the way of information and inspira- 
tion. 

The sessions, which were held in the 
rooms of the Chicago chapter of the A. 
I. B. were presided over by the state 
chapter’s president, J. A. Tabke ci 
Lineoln, Illinois. The address of wel- 
come was made by Norman B. Collins, 
president of the Chicago chapter and 
eashier of the Security Bank, with re- 
sponse by Paul R. Walters, vice-presi- 
dent of the Illinois chapter’ and cashier 
of the Farmers State Bank of Atkinson, 
Tilinois. 

In his address, President Tabke 
stressed the importance of the study 
courses provided by the American In- 
stitute of Banking and the great edv- 
cational opportunities which they afford 
young men and women in the banks. 
He also touched upon the American 
Bankers Association’s program for pub- 
lic education work and the membership 
campaign of the American Institute of 
Banking. 

The following new officers were 
elected: Paul R. Walters, president; 
R. L. Cutler, vice-president; and M. A. 
Graettinger, secretary<treasurer. 











































































































































W. T. Brownlie, eashier of the Citi- 
zens Trust & Savings Bank, Davenport, 
lowa, was recently named chairman of 
the Seott County, Iowa, Educational 
committee by Frank B. Yetter, presi- 
dent of the Iowa’ Bankers’ association. 









The Banco di Roma, Rome, Italy, has 
opened a new office in Para, Constan- 
tinople. It is the third branch of the 

‘ bank opened in that territory. 
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:} Dan ulpment and Supplies 
f F 
m ‘ ‘ 
AS 
J GREAT many banks between New York - 
at . ; 
a and San Francisco have learned that their . 
a- most satisfactory source of Stationery and Office he 
_ Supplies is Horder’s—a complete stock, always : 
A, a step in advance of the newest bank needs, eas .. 
y 
- to get, at reasonable costs. 
C1 
|- ‘ie . pt fle ale Fe 
e Whether yours is a large.institution or small Fi 
nd | you can profit through our familiarity with the 4 
newest developments in the banking systems, and 
oe by the assistance and advice of experienced men. 
mm, 
You will find in the Horder Catalog the widest 
: conceivable range of equipment and supplies 
ut, ; ~y° . ° 
4 filing sections, office furniture, forms, loose leaf— 
_ everything from miscellaneous sundries to the 
re ° ° 
“ty complete installation. 
2a en _ . 
ab- Banks in Chicago and vicinity are within 
~ telephone call of Horder Service. Banks out- The Hanhee Contginn "iene +f 
OL . -_\y ° ° . many calalogs. £ saves a world 6 
side of Chicago are promptly and satisfactorily time, money and inconvenience for the 
eve served by mail. buyer of office equipmentand supplies. 
nt; 
* The newest edition of the Horder Cataiog is 
now ready. We'll gladly mail you a copy if 
iti- requested on your bank stationery — without 
ort, . : 
of | obligation. 
nal 
SL B6W. LAKE * 124 W. ADAMS 
F 108N. LASALLE 324 S. DEARBORN 
bes l0N. FRANKLIN * 60 E. MONROE 
- ' CHICAGO 
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82 BONDS 


LS EEL COMPANY | 
COLLATERAL TRUST 


bronze. 


colors. 





A eable from Paris received by the 
Bankers Trust Company of New York 
announces the opening, on September 5, 
of its new banking office at 3 and 5 
Place Vendome, where for many years 


the famous Hotel Bristol housed the 
royalty of Europe. Behind walls more 
than two centuries old, the Bankers 
Trust Company has during the past 
two years constructed banking quarters 
in keeping with its New York offices. 
The authentic old Louis XIV facade has 
been left practically unchanged, but the 
interior, with the exception of its mon- 
umental stairease, has been completely 
rebuilt to meet every requirement of a 
modern American Bank with special 
accommodations for services to travelers. 








Name 
in Solid Cast 


size 24"x18” 


$63.00 





WINDOW-SIGN-SCREENS 


Raised gold letters on bronze wire mesh 


cloth, frame finished in oak or mahogany 
Camden Artcraft Co., SON 22'S 
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Special metal is used in the construction of the 
fixture. You can have either brass or statuary 


Tile letters countersunk on individual tile 
blocks \%-inch thick in everlasting under glaze 


Introducing “TAWKINGTILE” 


THE BULLETIN BOARD DE LUXE 


Interchangeable Tile Letters 


that appeal to banking customers. 


advertising department. 


tion and its flexibility. 


serve you. 


mailed on request. 


ANKS everywhere are using Tawkingtile because it is a neat 
and dignified means of flashing an endless variety of messages 


Tawhkingtile is the strong right arm of your new business and 


Tawkingtile Bulletin Board advertising is in service and 
endorsed by the Central Trust Co., Chicago; Mellon National 
Bank, Pittsburgh; Rockford Trust Co., Rockford, Ill., and by 


many other banks, because of its substantial and attractive construc- 


When you buy Tawkingtile you get a cheerful and convincing 
messenger for your corridor—a messenger that can be employed in 
your commercial, savings and bond departments always ready to 


Sample of tile letter, list of users, prices, and all details gladly 


CHAS. F. LORENZEN & CO. 


Incorporated 


TILES, MOSAICS, FIREPLACES AND FURNISHINGS 
TALKINGTILE LETTERS ANE FIGURES FOR PUBLICITY PURPOSES 
RADIUM LUMINOUS TILE HOUSE NUMBERS 


523 W. MONROE ST., CHICAGO, ILL. 


Known for reliability since 1898 
Write us for Special Tile Floor Designs for Bank Lobbies, Corridors, etc. 


TAX EXEMPTION THAT 


BRINGS A 


66 NE of the most vicious tax 

exemptions ever proposed,” is the 
way W. A. Sadd, president of the Sav- 
ings Bank Division of the American 
Bankers Division, characterizes the ef- 
fort of building and loan associations 
to secure exemptions of Federal taxa- 
tion of income for their shares. Mr. 


Sadd, in discussing the clause in the - 


pending revenue bill which proposes 
such exemption, says: 

“This is certainly one of the most 
vicious tax exemptions that was ever 
proposed and is merely the entering 
wedge towards a furtherance of this 
tax exemption. of securities.” 

“Of all the curious creations that have 
crept into the tax law proposals, this 
exemption is in my opinion a little the 
most weird,” says A. E. Adams of 
Youngstown, Ohio, president of both 
the First National Bank and The Dollar 
Savings Bank of that city, and former 
president of the Ohio Bankers Associa- 
tion. He adds: “It is an attempt to 
create a class privilege. This is in 
itself enough to condemn it in the mind 
of any fair person, but the really atro- 


cious part of it is its stupidity. It 
would not reach five per cent of the 
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PROTEST 


class it is aimed to help. It is aimed to 
relieve people of moderate means from 
part of the natural burden of taxation, 
but it applies exclusively to a group of 
those people so small in number as to 
be almost negligible. At least ten times 
as many people of moderate means who 
have money on interest accounts in the 
financial institutions of Ohio do their 
business with banks as with building and 
loan companies. Just how anyone laying 
claim to any knowledge of business or 
to even a gleam of sanity can seriously 
stand for as preposterous a proposal 
as this, is beyond understanding.” 

Further indications of the opposition 
to the proposed exemption is contained 
in the following resolution submitted 
to Congress: 

“The Cincinnati Clearing House As- 
sociation respectfully protests against 
the provision of House Bill 8245, which 
provides for exemption from income tax 
of $500 dividends or interest received 
on building and loan stock or deposits. 
The adoption of this provision would 
result in discrimination against other 
savings institutions and banks. This 
Association is opposed to any tax er 
emption of this character.” 
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MAKING YOUR LETTERS 
AND BOOKLETS PRODUCE 
PROFITABLE RESULTS 


(Continued from page 28) 


The letter was very poorly filled in, the 
ribbon did not match and the tone of 
the letter is obviously a complete misfit. 

3, Reason Why Copy. The little 
booklet of the Southwark National 
Bank shown on page 28 gets down to 
bed rock. It shows the recipient why 
it is a sensible thing to affiliate himself 
with this old, established bank, and the 
writer of the booklet is careful to make 
his copy apply to every reader, regard- 
less of his business, profession or age. 
Direct mail copy should always be 
written in that way. 


* * * * 


HE bank publicity manager needs 

a nose for news as much as the 
newspaper reporter, and not that only, 
he must have in addition the power of 
expressing his news and his facts in 
such a way as to ring the copy bell 
with every shot. 

Here are some illustrations of human 
advertising copy that compels attention 
and interest and is almost sure to he 
remembered by readers. 

The Union Trust Company of Cleve- 
land, Ohio, picks up the idea of what 
goes on in the bank after 3 o'clock 
when the doors close. These inside 
stories are featured on the backs of 
blotters of which the reproduction on 
page 28 is an example. 

The way in which this blotter com- 
bines human interest and bank publicity 
is enlightening. It tells the story of 
one of its customers, of his savings and 
of co-operation received from “the girl.” 
It also subtly and effectively drives home 
the fact that the Union Trust Company 
is a good bank to tie to when banking 
service is needed. 

* * * 


HE Northern Trust Company of 

Chicago issues a neat four page 
folder on heavy cardboard stock re- 
producing a statement of Mr. William 
A. Traveler. The novelty of this 
point of contact with the reader 
and the story told on the three pages 
following, showing how the bank can 
be of service to people who are leaving 
for extended vacations, by caring for 
interests “back home” got across in a 
splendid way. The bank offers to pay 
taxes, insurance, premiums, to look after 
the financial interest of the customers, 
to provide safety for valuables, to fur- 
nish letters of credit, travelers’ checks 
and so on. 


*. » * * 


Another way of humanizing bank 
copy is by dramatizing the story. This 
18 shown in a little booklet put out by 
the Union Trust Company of Cleve- 
land. It is the story of Brown, who 
1s 35 years old, with a wife and two 
growing children. The booklet recounts 
the plan whereby Brown was enabled to 
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A BIG PRODUCER IN 
FOUR SAVINGS DRIVES 











children. 
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reminder of your bank. 
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save more and at the same time provide 
life insurance protection for his family. 
The introduction to the booklet which 
contains the “punch” that makes the 
story effective states that the big encour- 
aging idea of the plan is that although 
Brown’s figures may not fit the reader, 
Brown’s plan does. “Then there is the 
suggestion that the reader should put 
into immediate operation Brown’s plan 
of providing for the future which na- 
turally involves co-operation with the 
bank. 
* * * * 

Sometimes human interest can be 
secured by graphic-illustration more ef- 
fectively than by words. The American 
National Bank of Nashville, Tennessee, 
for example, reproduces on its letter- 
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A neat and dignified souvenir 
appreciated alike by men, women and 


© THIS LITTLE MIRROR REFLECTS 
OUR GOOD WILL 


The First National Bank 


of Joliet, Illinois 





SOMEBODY DEPOSITS YOUR MONEY; 
WHY NOT YOU ? 


This metal mirror is a strong and inexpensive 
means of keeping your savings, trust or com- 


mercial departments constantly before the 
public. 
- One bank used the mirror in four different savings campaigns . 


because it demonstrated its value as a business getter. The 
mirror will do the same for your bank. 


Handy, attractive and permanent, the mirror is an ideal 


Sample mirror on request 


H. O. RUGH 


Nine S. Clinton St., Chicago, Ill. 
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head a column printed in its local paper 
showing the great variety of ways in 
which the bank is of service to the com- 
munity. Buying Morris chairs, as one 
newspaper notice reads, seems a long 
way from the function of a bank, and 
ordinarily it is; but meeting customers 
in a spirit of helpfulness, appreciating 
their problems and co-operating with 
them in every way is good bank pub- 
licity and good service, and will be paid 
for by increased deposits in the long 
run. 


W. H. Kirkpatrick of the Security 
Trust Company, Wheeling, West Vir- 
ginia, has been appointed cashier of the 
new Community National Bank of 
Flushing, Ohio. 
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Send For a Sample 


SAVINGS BANK 


Without Charge to You 


Finished in Verde Antique or nickel if pre- 
ferred. Substantially constructed. Coins 
cannot be shaken out. 











70 cents each in 1,000 lots 
All deliveries made promptly 


Speer-Rosefelt Sales Service Corp. 
M. é M. Bank Building 
MILWAUKEE - WISCONSIN 






























































CLIP THE COUPON 


and we will bring you 
positive proof that the 
Calendar Savings Bank is a 
sure-fire “Savings Account 
Builder.” The calendar 
feature 3 this savings bank 
constantly and persistently 
keeps the thought of saving be- 
fore the owner; in fact, he is 
compelled to save if he wishes 
to keep the calendar up to date. 




























































































Avail yourself of our account- 
getting service furnished by a 
corps of courteous, bonded sales- 
men who get the results that we 
guarantee. Detailed informa- 
tion will be sent to you as soon 
as the coupon reaches our office. 






























































Sample banks sent upon request. 























Speer-Rosefelt Calendar Bank Co.,Dep.M 
M. é M. Bank Building. Milwaukee, Wis. 




























































ISS DOLLY GEE is head of the 
N Oriental Bank in San Francise9. 
She is leaving for her native land on a 
leave of absence of six months.  <Al- 
though a native of China she has not 
been to that country since she was three 
vears of age. 

Miss Gee made quite a success as a 








* * 
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woman banker in this country, particu- 
larly during the last eight vears. At 
that time she started the Oriental de- 
partment of that bank and, due to her 
energetic and keen judgment, there are 
now more than 2,000 depositors doing 
business with her department and this 


number has shown a constant inerease 





* * * 














Purchase of Documents 


The refusal of 
honor 


American bankers to 
drafts when attached documents 
are not drawn in exact accordance with 
terms called for in commercial letters of 
credit has caused numerous complaints 
from exporters, and even from certain 
foreign bankers, although under such 
credits banking institutions are justified 
in refusing drafts and documents which 
are not drawn in exact compliance wth 
the terms called for in the eredit. 


An opinion of far-reaching impor- 
tance, affecting the responsibility of 
banks in the handling of such credits, 
was handed down. recently by Judge 
Julius M. Mayer in the United States 
District Court in New York City. That 
court held that banks deal in documents 
and not in goods, and that even where 
the goods themselves conform to the 
order given by the buyer, the bank ean- 
not be required to pay unless the docu- 
ments comply in every respect with the 
conditions called for in the letter of 
credit. The Court’s ruling follows: 
“The mere statement of the arguments 
pro and con destroys the plaintiff’s case. 
When the bank issued this letter of 
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credit, it did not purchase goods. It 
agreed to purchase documents in the 
sense that it would pay on receipt of 
certein documents which should conform 
in every respect with the requirements 
of the letter of credit. It was, of course, 
not concerned with the goods, but with 
the documents. It would gravely in- 
pair the business of issuing letters of 
credit if banks were required to construe 
its documents involved and determine 
arguable questions. The only safe rule 
for a bank is to refuse to pay if, by 
omitting, as here, a distinct and clearly 
expressed provision, the documents do 
not conform with the letter of credit.” 


Chicago—The Wonder City 

A beautiful and attractive specimen of 
bank literature published in booklet form 
has just been issued by the Harris Trust 
& Savings Bank entitled “Chicago—The 
Wonder City.” It consists of a series 
of sixteen newspaper advertisements, 
pictorially illustrated, depicting that 
city’s activities and progress in com- 
merce, finance and industry, including 
the project known as the “Chicago Plan” 
which when ¢arried out will make it one 
of the most beautiful cities of the world. 
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Chicago’s West 
Side Collection 
Service 


OTe CG Re TUE RST INT yet mm ae 


Our Collection Department is mod- . 
ernly equipped to handle your bill 
of lading drafts and other collec- 
tion items in this section of Chicago. 


This department is under the per- 


sonal supervision of an officer of 
the bank. ~- 


Weassure you prompt and efficient 
service in handling your items. 


Resources $12,000,000.00 


WEST SIDE TRUST & SAVINGS BANK 


Roosevelt Road (formerly 12th St.) and Halsted Street 


CHICAGO 


[HE New York Trust Company announces It Will P ay You 


. 7. . : en a a —— 
the opening of its new Main Office at 100 


It 


Broadway on Monday, October 3, 1921. 2 

a On this date, the former Main Office or the to Mail Us 
| m Company at 26 Broad Street and the Liberty — — 
re Office (formerly the office of the Liberty National 


il | Bank of New York) at 120 Broadway will be Your Order 
discontinued. 


with 


The consolidation of these two offices in new 
of and enlarged quarters provides for the customers P 7 
sol eee oe eae ee tor Bank Lithography, if you place the 
of this company every facility for the transaction ; : , : 
nine of a complete commercial banking business, both proper valuation on “wonstructive qual- 
rule domestic and foreign, together with unsurpassed ity’? and dependable deliveries. 
by facilities for service in all personal and corporate ’ _ ‘ 
ey Right now we are offering exceptional 
arly trust matters. i ‘in CUSTOMER CHECKS 
: oki : : i es In Wit u < aes 
; do Visiting bankers and business men are cordially vos : S D pass 
dit.” invited to call and inspect this new office. the kind that makes a favorable im- 
pression, advertises the bank, adds to 


n of The New York Trust Company your prestige. 


orm ff Main Office: 100 Broapway 


rust 

The Fifth Avenue Office: 577TH St. & STH Ave. 

ries Capital, Surplus & Undivided Ask for our samples 
ents, Profits ... $26,000,000 and quotalions on any 
that | bank stationery. Spec- 
“0MN- . a ify Portfolio B M No. 
ling | Member Federal Reserve System & FENGRAVING | ; a ” sai t : 
lan” N. Y. Clearing House Association ~ sacs Ho uns 
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Desk and Swivel Chair 


Colonial Georgian Suite 
A distinctive design in the spirit 
of the Early Colonial Furniture 


In Mahogany or Black Walnut 


Stow & Davis FURNITURE Co. 


Makers of High Grade Business Furniture 
GRAND RAPIDS 


from our 





MICHIGAN 

















Every Business 
Man Knows 


that his success 
is dependent upon 
the prosperity of 
his customers. 
Many banks and 


financial houses 
today have depart- 
ments devoted to 
promoting the busi- 
ness interests of their 
clients. That is not 
paternalism; it is 
far-sighted business 
service. 

























Canada is a 


“Best Customer 
and the develop- 


ment of her re- 
sources has only 
commenced. Can- 
ada needs settlers 


to cultivate her 
broad areas—to in- 
crease her output—to 
multiply her demands. 
She offers attractive 
returns. She affords 
Americans an oppor- 
tunity for far-sighted 
business service. Pros- 
perity in Canada pro- 
motes prosperity in 
the United States. 






Advertisement inserted by the Cana- 
dian Department of Immigration & 
Colonization, Ottawa, Canada. 


/'HOLDING BIG CREDIT 


CARRY-OVER FROM 1921 


Banks sustaining heaviest burden in many 
years and at the same time they must assist 
heavy volume of legitimate fall business 


ANKING and credit conditions will 
undoubtedly have as much to do in 
determining the course of business af- 
fairs during the remainder of 1921 as 
they have had since the beginning of 
the year. Notwithstanding the severity 
of the readjustment through which we 
have passed, the demand for banking 
credit as well as capital funds is still 
greater than the supply. The fall in 
commodity prices and the setback in 
business have reduced the savings of 
people this year, just as did the habit 
of extravagance last year; hence, the 
accumulation of new wealth is limited 
at a time when there is a demand that, 
taking the world as a whole, is unlimited. 
Much necessary financing is to be ecar- 
ried forward in the interest of domestic 
business and the government. But it 
is not only from domestie sources that 
the demand arises; were we so dis- 
posed, foreign countries would absorb 
our funds as fast as they accumulate, 
and would pay a liberal rate therefor. 
The demand for both banking credit 
and capital funds is world-wide, and if 
any prediction is warranted it would 
seem to be that rates of interest wiil 
not ease materially until we have saved 
sufficient of our production to balance 
the demand with the supply. 

As for domestic commercial credits, 
banks are carrying the load and carrying 
it safely; they have proven a pillar of 
strength in the storm of deflation through 
which the country has passed, and al- 
though the weight upon the pillar is 
lighter than it was, the weight is still to 
be adjusted before the banks can proy- 
erly be expected to contribute their re- 
sources to fresh expansion. So long, 
therefore, as the situation continues in 
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which as quickly as eredit is released 
and made available in the market it is 
immediately reabsorbed, it may be ven- 
tured that a general relaxation of credit 
restrictions will not be seen. More- 
over, so long as the demand for ae- 
commodations is sufficiently large io 
make extensive recourse to the Federal 
Reserve system’s facilities necessary, the 
maintenance of rates will encourage the 
payment of loans, with the result of 
hastening real ease in the money market 
when those loans are paid off. 

To exercise care and yet operate help- 
fully on the side of constructive business, 
patience and judgment are called for. 
It is n> small responsibility that is im- 
posed upon the banks which are sustain- 
ing the large credit carry-over from last 
year, at the same time that they face 
the need of rendering assistance for 
legitimate fall business and for the 
movement of new crops, which soon wiil 
be coming in. The South and West are 
expected to increase their borrowings 
from the East during the crop season, 
and strength will be needed here to meet 
the demands. In view of this it is only 
right to expect that a lowering of rates 
too far, encouraging a recurrence of 
speculative activity, will be severely dis- 
couraged, inasmuch as that would leave 
the stronger parts of the country in poor 
position to comply with the demands of 
other regions for their current needs. 

It is true that our basie gold reserves 
are greater than ever before, and that 
our general banking condition is stronger 
than at any time in a number of years. 
Upward of $460,000,000 gold has flowed 
into the United States from other coun- 
tries since the opening of the present 
year, and our stock of the meta! has 
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reached a total that represents not far 
from 40 per cent of the entire world’s 
monetary supply. Due partly to the 
influx of foreign gold, and to the policy 
that has been maintained since 1918 
of concentrating our gold in the single 
reservoir of the Federal Reserve system 
(there is practically no gold in general 
circulation in the United States) the 
reserve percentage of the Federal Re- 
serve system is the highest since 1918.— 
The Mechanics ¢ Metals National Bank, 
New York. 





A Ruling on Rediscounts 

The Federal Reserve Board issues the 
following : 

Section 19 of the Federal Reserve Act 
provides, in part, that— 

No member bank shall act as the me- 
dium or agent of a non-member bank 
in applying for or receiving discounts 
from a Federal Reserve Bank under the 
provisions of this Act, except by per- 
mission of the Federal Reserve Board. 

As announced in a letter sent by the 
board to all Federal Reserve Banks, the 
Federal Reserve Board has given general 
authority to member banks to apply to 
their respective Federal Reserve Banks 
for discounts of eligible paper acquired 
by such member banks from non-member 
banks, such authority to be effective 
until withdrawn by the Federal Reserve 
Board. The extent to which the re- 
spective Federal Reserve Banks will 
entertain such application is, of course, 
a matter of policy for the determination 
of the officers of each bank. 


A Roster of Bank Officers 

For several years there has existed 
in the larger banks a demand for an 
alphabetical list of all the signing officers 
of the banks and trust companies in 
America and Canada and in response 
to this demand Rand MeNally & Com- 
pany are now compiling a comprehen- 
sive list of all such officers which will 
be issued in a book of some 600 pages. 
The publication date has been set for 
November 15. The book will contain 
about 160,000 names giving the initials, 
titles, bank with which connected and 
the city and state. All will be arranged 
in alphabetic order. 

The new book entails a large expense 
for compilation and manufacture. It 
will be called the Bankers Roster and 
advance sales already prove that it will 
fill a long felt want. The publishers 
desire the support of every bank as a 
subscriber and to the larger banks offer 
an excellent advertising medium, a few 
pages being set aside in the forward 
part of the book for announcements of 
such institutions as desire to take ad- 
vantage of the opportunity to advertise 
therein. 

“What is a budget ?” 

“Well, it is a method of worrying 

ore you spend instead of afterward.” 
—Boston Traveler. 
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PRICES ON OUR 
FULL ‘LINE 
LOWER THAN 
PRE-WAR 
PRICES 


Write Us Today for 
60 Page Catalog 
Illustrating 30 Styles 
of Pocket Banks 
and’ Home Safes 


STRONGHART LUX HOME SAFE 


LUX BANK—ACTUAL SIZE 
1000 Lots - - 50c Each 250 Lots - - - 58c Each 
cee Sse" | prices { 35, “ec! 


Buy Direct From the Manufacturer and Secure Protection and the Lowest Prices 


- 2 = 6e “* 





Low model 
designed especially 
for bankers 


We are Distributing Complimentary to Banking and: Financial Institutions a Beautiful Reprint 
in Sepia Photogravure of the First Savings Bank. Size, 15x18 in., Ready for Framing. yrite 
for One Today. This Picture Should be Displayed in the Lobby or Window of Every Bank. 


STRONGHART COMPANY 

1510-12-14-16 S. Wabash Ave., Chicago, U.S.A. Eastern Saues Orrice: Times Sq. Bldg., New York City 
Leading Manufacturers of Savings Banks and Bank Signs 
STRONGHART SERVICE CORPORATION—AFFILIATED 


PERSONAL SERVICE TO BANKING INSTITUTIONS DESIROUS OF UPBUILDING 
THEIR SAVINGS ACCOUNTS AND AUXILIARY BUSINESS EXTENSION _ 





REO. US. PAT OFR 


rn 
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hy PN mn j 
Sorts and routes a9 Poe rion Hl 


checks, drafts 1 ii Ey 


and currency 


And the regular high model Kleradesk also helps the banker 
in many ways. It saves time by automatically sorting and 
routing mail, memos, orders, etc. It has separatecompart- 
ments for all to whom mail is distributed—avoids confusion 
—occupies only one-tenth the space of wire baskets—stops 
endless shuffling of papers to find the one wanted—provides 
a convenient place for reference papers out of gaze of in- 
quisitive visitors but immediately at hand when needed— 


keeps fan breezes from disturbing papers on desk. 
A steel sectional device 


* 
Being made of interchangeable steel sections, you may add any number 
of compartments as required. Each compartment is adjustable in width 
and indexed front and back. The Kleradesk comes in olive green, ma- 
hogany or oak. Wide floor sections for special uses. 


Write today for our free, instructive, illustrated folder 
““How to Get Greater Desk Efficiency” 


New York 
Philadelphia 


Alfred W. Hudson has been elected 
vice-president of the Metropolitan Bank, 
New York, to succeed the late Augustus 
G. Corby. Mr. Hudson was formerly 
president of the First National Bank 
of Syracuse, New York. 


A. J. Olsen was appointed a short 
time ago manager of the Hollywood, 
California, branch of the Los Angeles 
Trust and Savings Bank. 
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Ross-Gould Company 
275 N. 10th St. St. Louis 


Chicago 
Cleveland 





i 
a 


Wallace Daniel, formerly assistant 
cashier of the First National Bank of 
Winnsboro, Texas, has been elected to 
succeed J. D. Phillips as cashier of the 
Farmers State Bank, Mineola, Texas. 


The new Plymouth County Savings 
Bank, Lemars, Iowa, recently opened for 
business. V. J. Martin is president; 
H. F. Clasen, vice-president; O. F. 
Vallmar, cashier. 
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GENUINE 


Asbestos Pads 


For the Housewife 






THIS ASBESTOS PAD PROTECTS YOUR HANDS 


DREXEL STATE BANK 
OF CHICAGO 


Cottage Grove Avenue & Oakwood Boulevard 
RESOURCES OVER 
$7,500, 000, 00 


“The Bank of Friendly Service” 


PROTECTS YOUR SAVINGS ACCOUNT 














A highly appreciated, very 
useful, and inexpensive item. 
These pads are used for handling 
hot dishes, etc. Each pad made 
of sheet of genuine asbestos be- 
tween sheets of felt and vari-col- 
ored cloth, handsomely bound. 
Your advertisement on each pad 
serves as a constant reminder. 

























Write Us For Samples and Quotations 


FORD, LINCOLN & COMPANY 


Congress and Wells, Chicago 

































A Proved 
And Tested 
Aid in 


Securing Savings a 















W HY fill your ledgers 

with a lot of inactive 
one dollar novelty savings 
bank accounts? 

The many trips made by 
these little banks between 
your bank and the depositor, 
is the measure of their worth. 


Note important features 
of this bank:— 


a the right size to slip into the pocket or handbag. Has pivot swing 
ottom, no hunting around for parts when in a hurry. Your bank’s 
name is in full view on the side rather than the top. Coin slot takes 
paper money without mutilation. 


The present demand for these banks is greater than ever before. You will 
. find hon profitable in your savings department. 






















































































We will be pleased to send samples and 
quote prices on this practical little bank. 


The Banking & Trust Associates 
Marshall Building Cleveland, Ohio 


"e ia Ne TABLET Ss. ; INCREASE 
‘is a DEPOSITS! 


through the “Budget Thrift 
Book” plan. -Brings new busi- 
ness, increases volume of deposits 
and per capita deposits. Suc- 
cessfully operated by any bank 
—large or small. 




















































































Write for sample proof 
Signs that will identify your institution * of its suecess and prices 
a pleasing and impressive manner. 
are aeay | se vend. oe aes ieee require 
no polishing onsen o. are using 
our Chipped Gold Signs and every one 
will testify to their superiority in ele- Buckley, Dement & Co. 
gance, character and legibility. 
Our Book “Bank Signs” Sent Free 1300 West Jackson Blvd. 


RAWSON & EVANS CO., oot cmreace 
ton Boul., CHICAGO CHICAGO i ILLINOIS 
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Ford and His Railroad 

Practical railroad men have not been 
as ready as a credulous public to believe 
that Henry Ford has worked another 
miracle in the operation of the Detroit, 
Toledo & Ironton Railroad, which he 
acquired about a year ago. Whatever 
may be conceded about Mr. Ford’s sye. 
cess in the automobile business, even 
in extricating himself from his financial 
difficulties of last year, railroad experts 
insist that the stories of his achievement 
with his new railroad, if taken at their 
face value, read like the discovery of 
perpetual motion, or a device to make 
water run up-hill. 

For many years the Ford plants in 
and about Detroit have been served by 
an important alliance, which includes 
the New York Central, Grand Trunk, 
Pere Marquette and Wabash, besides 
the Detroit, Toledo & Ironton Railroad. 
The business was distributed among 
these carriers with service satisfactory 
to the shipper. The Detroit, Toledo & 
Ironton was receiving the least of this 
tonnage, as it reached no important 
points. This latter road had been re- 
ceiving cut divisions of the through rates 
on business interchanged with its con- 
nections, but this failed to yield suff- 
cient revenue to sustain it. The methods 
of shipping raw materials to, and fin- 
ished products from the Ford plants 
normally yield perhaps upward of 590 
ears of freight per day. 

Mr. Ford bought the D. T. & I through 
a purchase of stock and adjustment 
mortgage bonds of that company. The 
road had outstanding $7,628,000 of ad-. 
justment bonds, $5,989,998 preferred 
and $6,500,000 common stoek in addition 
to $2,254,000 of underlying bonds. Mr. 
Ford is said to have paid $600 per 
$1,000 adjustment bond, $5 per shave 
for preferred and $1 per share for 
common stock. If Mr. Ford had 
aequired all of the adjustment bonds 
and stock, his investment would have 
been $7,637,000, or $17,300 per mile 
against an original capitalization of 
about $50,700 per mile for the 411 miles 
of railroad. Mr. Ford’s capital outlay, 
therefore, must have been relatively 
small. 

With the acquisition of the railroad, 
Mr. Ford concentrated the larger part of 
the tonnage movement on his new prop- 
erty. He exacted from connecting ¢at- 
riers percentages of division which the 
other railroads recognized as an exces- 
sive burden, but whigh was yielded by 
certain lines because the tonnage could 
be completely diverted elsewhere. The 
tariff on this freight has been estimated 
at $22,000,000 a year. 

Rates cannot be reduced by individual 
roads without disturbing the entire rate 
structure served by them, but the in- 
creased carrier divisions which Mr. Ford 
has exacted have left the rates nom- 
inally undisturbed. However, these in- 
creased carrier divisions, which now 
aggregate over $500,000 per month, are 
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The Winning Evidence— 
A PHOTOSTAT COPY 


The case hinged upon the ability of the prosecution to’ produce 
certain documentary evidence. The original had been lost. In 
fact the defence, knowing that it had disappeared, already con- 
sidered the case won. 

Then the unexpected happened. The Prosecuting Attorney 
introduced a PHOTOSTAT copy of the original document which 
had been previously made and filed as a matter of precaution. 

The tables were turned—for PHOTOSTAT copies are legal 
evidence, because they are made direct from the original. 

PHOTOSTAT copies of important documents are not only 
useful for filing as a precautionary measure in case of litigation, 
or in case of loss by fire or otherwise, but can also be sent out 
instead of the originals when desired. 

Consider the importance of this in those numerous business 
controversies which never reach the court room, but where a 
settlement can not be reached until valuable pieces of documentary 
evidence have passed from hand to hand several times. 


COMPLETE DETAILS ON REQUEST 


PHOTOSTAT CORPORATION 
299 State Street, Rochester, N. Y. 


88 Broad Street - - - - - Boston 19 South LaSalle Street - - Chicago 
7 Dey Street - - - - New York City 510 No. American Bldg. - Philadelphia 
429 Monadnock Bldg. - San Francisco 700 Tenth Street, N.W. - Washington 


Executive Office: Providence, R. I. 


Prevention 


A check on plain 
paper is a temptation 
to a check-changer— 
it’s so easy to alter. 

A check on National 
Safety Paper prevents 
check-fraud —a_ glar- 
ing white stain exposes 
alteration with acid, 
eraser or knife. 

Write for our book, 
“The Protection of 
Checks” 

George La Monte & Son 
Founded 1871 
61 Broadway New York 


THE 


OUT aR Sica 


melted 


NEW YORK. CHICAGO, SAN FRANCISCO 


361 BROADWAY 1015-1021 w ADAMS ST, OO4 MISSION ST 


CHANGEABLE SIGNS - LABELS 
BUILDING DIKECTORIES 


Our Sign Fe TI me Iam gn 
To Kooi Le) Banks th sroughoul thé United States 
Maen EES a Tee Bond Lasucr, Financial Stoleme 7D he) 
andgenceral Bulletins a 

Os Oy: aT a let4, 4 Sign eA s aoe 7 ae Ae iT 
(Riese Fa i140 tse e ae, aces in direcl louch witt 
Freel, ee) ae TY race Fao okey 7 BL cord 
TAL9 JE Buses 4d <P LZ] oT gaa alked ard Brin 

a UT Ze Tkel 


Spey 


ee oe Ufelar te 1lTey a 
“Budd Trade With a OL Lae ala w/a 


\ BAAABAAADAAAAAABAAAAAAAAAAAAAAALAAAAAAAAAAAAA 


MADE FROM 
NN “STEEL-STRONG” KRAFT 


ee Li) ime cee Oe DS WTB CT) 
prevent e-rors——stop waste—very 
Toate 
RED WINDOWS 
GIVE EASY VISIBILITY 
Every bank finds this the best wrap- 
per to furnish coin depositors. Used by 


thousands of leading banks and com- 
merciel houses. 


SAMPLES FREE 
SOLD BY LEADING STATIONERS 


The C. L. Downey Company 
941-943 Clark St. Cincinnati, O 


CHANGES of ADDRESS 


must reach this office by the |5th of the month 
to affect the forth coming number. The old 
address should be given as well as the new. 


Subscription Department 


THE BANKERS’ MONTHLY $43. S'2'5,Sycet 


Readers wiil confer a favor by mentioning THE BANKERS MONTHLY when writing to our advertisers. 
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paid to a road which under normal 

traffic conditions would not receive them, 

NK { HEC KS The result is that the Detroit, Toledo & 

Ironton Railroad is receiving a revenue 

Must Be Canceled of about 100 per cent above what it 

>." would obtain under ordinary conditions 

= ee Cok for the service it performs, and out of 

y all proportion to that received by its 

Effectively canceled > connecting carriers for similar service 
checks are your customers’ - 33 ° or similar hauling. 

permanent receipts. . = 4 Railroad men see in Mr. Ford’s ap- 

An Acceptable Cancellation oe - , parent success in transportation merely 

must be . the result of his ability to obtain return 

Unalterable ° .° * . s tonnage on an exceptionally favorable 


Definite — Lezible *e <= 2 basis from really great railroads and 
And Include DATE 2 make his small line show a profit. It is 


CUMMINS PERFORATOR COMPANY even suggested that sooner or later this 


Fo ly THE B. F. CUMMINS Co question will be investigated with a view 
rmerly » F ; . “e ‘ el 
Seuteene of Vesa lids Eteabier Wacktnee lace ter to determine whether or not Mr. Ford 


4740 RAVENSWOOD AVENUE, CHICAGO has not discovered an ingenius method 
for evading the transportation laws 
Cut out and send us this ad and let us send you a machine prohibiting rebates.—W. J. Wollman & 


with YOUR A. B. A. number — on 30 days’ trial — this with- 7 7 , 
out risk or obligation on your part. ° Co., New York. 


HOW CANADA’S BANK DE. 
POSITORS ARE INSURED 
AGAINST LOSS 


SPECIAL FOR OCTOBER ™ (Continued from page 19) 


It would seem as if the interests of 

WAX SEALS es the Canadian depositors could not be 
Yo guarded more closely. On the two ocea- 

Hf sions within recent years that Canadian 

banks have failed, the depositors have 


\ Y ff not lost, and the men responsible for 
Our Wax Seals 3 the failure have been brought to justice. 


are all Cut Deep —_ As for loans, the easiest thing in the 
and Clean . = world is for a Canadian business man 

. or farmer of recognized standing and 

credit, to obtain money for legitimate 


z purpose. In Canada, a man patron- 
Order Now at $1.2 : izes one bank and the manager of that 





bank knows all about him and his 
— business methods. If the borrower were 
| to try to obtain money from another 
| ST. PAUL STAMP WORKS a bank, the manager of his bank would 
maa. SEND FoR ouR Oldest in Northwest = E. M. Mellgren, Mgr. Je be consulted before the loan was made. 
LATEST CATALOG Established 1870 | ST. PAUL, MINN. af Loans are often made to a farmer on 
his own unsecured note, and to the credit 
of Canadian farmers, they seldom fail 

to pay them. 

It is always possible to obtain ready 
money at any branch of a Canadian bank 
particularly as in times of special ne- 

D ks cessity, the head offices send the branch 

es! SAVE , bank all the currency that is needed. 
Chairs MONEY Therefore, the supply of currency is 
Tables 


elastic, and is ready to expand or con- 
— ed tract with the necessities of the nation. 
1 


Ete... ‘ J PRICES The new First National Bank build- 

ing, Exchange Place, Jersey City, New 

. Jersey, is nearing completion. Its vault 

We Have Reduced Prices and safety ina department has been 

Our present prices are based on present day con- installed in the basement of the building 

ditions. You will find upon investigation that and will be the largest of its kind in 

¢ we can quote lower prices on office furniture that state. It measures 60 feet long 

408 So De arborn St. than you have been familiar with. and 24 feet wide and contains approxi- 
Tel. Hetrisson 7500 CHICAGO, ILL. mately 3,500 safe deposit boxes. 


Every banker should read THE BANKERS’ MONTHLY, the only The Union Exchange National Bank 
national business of banking publication in America. at Fifth avenue and Twenty-first street, 
Send us name for a trial subscription. Send no money. We will bill you New York City, has moved into its new 
later, when you are satisfied that you want to become a regular subscriber. home in the Textile Building, Fifth 
Address THE BANKERS’ MONTHLY, 536 So. Clark St., Chicago. avenue and Thirtieth street. 


Readers will confer a favor by mentioning THE BANKERS MONTHLY when writing to our advertisers. 
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THE BANKER’S VOICE 
in the PUBLIC SCHOOLS 


" ANKING and Business Ethics” is 
B the best contribution to current lit- 
erature yet published on the ele- 
mental functions of banking. Endorsed 
by every banker who has seen it as a- 
strong and appropriate supplement to 
the present educational campaign of the 
American Bankers’ Association. 














































US 


See 









“Banking and Business Ethics” in the 
public schools of your 
community will exert 
a profound influence 
in educating the boys 
and girls—your cus- 
tomers of tomorrow— 
to the importance and © 
value of a bank con- 
nection. 





The Secretary of your 
State Association will 
give you details about 
the Educational 
Campaign of 
the American 
Bankers’ As- 
sociation and 
about “Banking 
and Business 
Ethics,” pub- 
lished by Rand 
McNally & 
Company. 





NEW YORK CHICAGO 
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OVERSEAS FINANCE 






GERMANY HEADING 


FOR A HARD FALL 


But John Moody finds after extensive European 
investigation that France is secure and is making 
notable progress in solving her financial problems 


64 . ERMANY’S paper prosperity is 
leading to a crash,” says John 
Moody, who has just returned from 
Europe. “But France is following the 
path of safety in all her governmental 
finances, and has turned her face defi- 
nitely away from the inflation mania.” 
John Moody, president of Moody's 
Investors Service of New York, has just 
returned from an extensive tour of 
Europe, where he made an exhaustive 
investigation of economic and financial 
conditions. He visited all of the 
European capitals and the important 
industrial sections, interviewing more 
than a hundred leading bankers, finan- 
ciers, public men and economic experts. 
“The most interesting thing in all 
Europe today,” says Mr. Moody, “is 
the remarkable situation in Germany. 
The Germans are at work from one end 
of the country to the other. They are 
producing goads in enormous quantities 
at extremely low costs as measured in 
dollars. Their crops are good this year, 
and the whole population appears to 
be fully employed, vast numbers of men 
in the industrial districts working twelve 
or fourteen hours a day. But this Ger- 
man prosperity is unreal; Germany is 
carrying on a program of inflation and 
speculation which is leading her to a 
financial crash later on.” 

“Surrounded by the adverse exchange 
wall, Germany is forced to develop in- 
tensive trading activity among her own 
people. Only in the East can she trade 
with other countries on anything like an 
equal basis. The mark has fallen so 
low, the printing presses are revolving 
so fast as to make the mark still less 
valuable, that the one thought of every 
German is to get more and more marks 
for his goods or labor and then exchange 
his marks for real property with light- 
ning speed.” 


“The suecessful man in Germany is 
the one who converts his money into 
property with the greatest rapidity. 
This situation is forcing the inflation of 
prices and wages with great rapidity. 
Thus, the present advantage which Ger- 
many enjoys of being able to flood the 
world with cheap goods, is already be- 
ginning to be eurtailed. Prices and 
wages, as measured in marks, are certain 
to soar higher and higher and the time 
is not far distant when Germany will no 
longer be able to undersell other coun- 
tries in the way she is now doing. Then 
will come the complete collapse of her 
inflation bubble, and a general house- 
cleaning of her finances.” 

“The French situation is also ex- 
tremely interesting. Much loose talk 
is indulged in in this country regarding 
Franece’s ability to surmount her fi- 
nancial difficulties. But I come back 
with the firm conviction that the future 
of France is absolutely secure; that 
her eredit is sound and is steadily im- 
proving; that, great as are her financial 
problems, she is strong enough to solve 
them all. France, unlike Germany, has 
turned her back on inflation, she is al- 
ready making progress in retiring her 
redundant currency and this progress 
will continue. French bankers and fi- 
nanciers appear to have a clearer idea 
of what they are doing, and how to do 
it, than the financiers of any other Eu- 
ropean country that I visited. The 
French are continuing to justify their 
long honored reputation of being the 
best bankers in the world.” 

“Today there is absolutely no danger 
of Bolshevism spreading outside of Rus- 
sia,” says Mr. Moody. “The enormous 
failure of the Russian experiment has 
proven to be the biggest kind of an 
object lesson to the people of every 
other country. Today I do not believe 
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that there is as much Bolshevism jg 
Germany as there is in America; and 
certainly there is practically none in 
France.” 
Marked Shrinkage in Exports 

Our export trade in July was the 
smallest since September, 1915, the ex- 
port excess of $144,000,000—meaning 
the margin of exports over imports— 
being larger than last vear. This gain 
is encouraging, all things considered, 
and gives interest to the figures for the 
first seven months of 1921 when our 
exports exceeded our imports by $1,357, 
799,049, as against an excess of $1,415, 
503,457 last vear. Compared with a 
year ago, however, the decline in both 
exports and imports has been quite 
sensational, July exports this vear 
amounting to $322,000,000, or less than 
half those of 1920, while imports of 
$178,000,000, compared with more than 
$537,000,000 the vear before. A portion 
of this reduction is explained by the 45 
per cent decline in commodity prices 
within the past twelve months, but the 
falling off is also largely accounted for 
by retrenchment in Great Britain and 
other countries where people are in- 
porting nothing that they can produce 
themselves. The high premiums still 
quoted abroad for dollar credits have 
restricted exports, making it very costly 
for foreign countries to do business with 
us—National State and City Bank, Rich- 
mond, Virginia. 


Mr. Hale’s Views on Europe 

Authoritative opinion of the overseas 
situation has been forthcoming for the 
last few days from interviews obtained 
with P. C. Hale, first vice-president of 
the Bank of Italy, San Francisco, who 
has just returned from a seven months’ 
exhaustive study of Old World financial. 
industrial and economic progress. Mr. 
Hale says: 

“Critical, indeed, is the economic and 
industrial status of Europe, but con- 
ditions are much better in every way 
than I expected. Under careful super- 
vision the industries of England, Franee. 
Italy, Germany, Austria, Turkey, and 
other countries I visited may work 
out their vexatious economic problems, 
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put the task will take years. As I see 
it, the United States may not expect 
a payment of her huge war credit for 
five years, at the very least. 

“From careful studies of conditions, I 
am convinced that it will be all of five 
years before industrial Europe regains 
normal production. England, France, 
and Italy are very much stronger in an 
economic way than they were a year ago. 

“In my judgment Germany will he 
able to pay her indemnities to the Allies 
if she is allowed to function on the 
present scale. Germany’s chief danger 
right now is from the tremendous issues 
of fiat money. 

“Italy is improving in an economic 
way after an experience with extreme 
socialists who took over 600 factories 
in the Milan section alone and made 
failures of them. The reflex from the 
socialists’ failure was understood at once 
by the Italian laborer, and the reaction 
was such that Italy today is improving 
very satisfactorily in an industrial man- 
ner. 

“My study of industrial Europe and 
its financial condition took me into Eng- 
land, France, Italy, Germany, Austria, 
Turkey, Hungary, Czecho-Slovakia, 
Jugoslavia and Scotland. Of all these 
countries England, in my judgment, is 
in the poorest industrial shape, a con- 
dition that is due to disastrous labor 
troubles.” 


American Oil Upheld 

The decision of the Mexican Supreme 
Court, favoring the contentions of 
American oil interests, and the almost 
simultaneous arrangement regarding the 
taxation of oil exports reached by these 
interests and the Obregon Government, 
will go a long way toward restoring pros- 
perity in the oil trade in that country, 
according to the opinion of Joseph W. 
Rowe, representative in Mexico of the 
Irving National Bank, who has just 
arrived in New York for a five-weeks’ 
stay. 

“Not only will the satisfactory ending 
of the disputes put new life in the oil 
industry, which has been virtually dead 
for months,’ Mr. Rowe said, “but its 
reaction on general trade also will be 
good and quite far-reaching. Moreover, 
the court decision and the favorable out- 
come of the export tax negotiations 
recently together have left a feeling that 
the chanees of Mexico and the United 
States reaching a closer understanding 
on many points are much approved. 

“I doubt if the importance of the 
Supreme Court’s action is generally un- 
derstood in this country,” said Mr. 
Rowe. “It will be remembered that the 
new Constitution of Mexico was adopted 
m 1917. One of its articles forbids the 
retroactive application of its laws. 
Nevertheless, Article 27 was made retro- 
active by Carranza decrees. This article 
declared that the subsoil and all its 
Products were the the 
nation, 
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object to having this applied to new 
leases. But they did object to its appli- 
cation to leases they had been holding 
for -five, ten, or twenty years. This 
has been the main point in dispute since 
the Constitution went into effect, and 
while the case was hanging fire, the 
companies curtailed oil development. 
The best way to settle the question was 
by a court decision, and almost 250 ap- 
peals were filed with the supreme 
judiciary. 

“T am convinced that the decision will 
be strictly observed by the Government. 
With it and the export taxation difficulty 
out of the way, the oil companies not 
only can resume exporting, but also can 
go ahead with the exploration and other 
development work necessary if their 
great investments are to continue pro- 
ductive. 

“The effect on general trade will be 
felt in this way: Tampico, which is the 
center of the oil industry, is also the 
best market in Mexico. Normally, the 
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Tampico district consumes goods as fast 
as they arrive. The tax on oil exports 
imposed a few months ago was so high 
that the companies found it impracti- 
cable to sell abroad. As a result, ex- 
porting decreased—almost stopped, in 
fact. The city at that time was heavily 
stocked with imported goods and sales 
of these virtually ceased. A congestion 
followed which has remained unrelieved 
up to the present, but as activity in oil 
is resumed, it may be expected the goods 
will begin to move again.” 

This is Mr. Rowe’s first visit to the 
United States in a year. In the last few 
months he has made a tour of Mexico 
from the Rio Grande to the Central 
American border, visiting all the prin- 
cipal cities except those in the north- 
western part of the republic. 


Ralph Bune of the Commercial Bank, 
Washington, Iowa, has been appointed 
state bank examiner, with headquarters 
in Burlington, Iowa. 
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EXCHANGE BUSINESS TRANSACTED 


GINGERING UP THE 
EMPLOYES CONTEST 
(Continued from page 23) 
proached by the vault custodian while 
transacting business in the vault ang 
were requested to open an account with 
Liberty Bond coupons and other eov. 
pons that were lying idle without draw. 
ing interest. In one particular instance, 
a renter took out $2,000 in currency 
from his box that had been lying there 
idle for years and deposited it in q 
savings account. This might not have 
happened if he had not been approached 

during the contest. 

Every Monday morning the clock 
would be moved in place to record the 
next week’s quota to be reached by the 
teams, and each member of the success- 
ful team or teams that had made their 
quota the week before were decorated 
with flowers. Scores of the bank’s cus- 
tomers took an interest in the contest by 
coming in every Monday morning when 
the ceremony was being conducted to 
see which teams had gone “over the top” 
on their weekly quota. 

Ten days before the closing of the 
contest a meeting was held announcing 
a grand special drive to secure the final 
quota. The individual securing the larg- 
est number of accounts during that pe- 
riod was to receive a week’s vacation 
in a nearby designated state, with pay 
and all expenses paid ineurred during 
the trip. Other five, four, three, two and 
one day vacations under the same terms 
were given to individuals securing the 
highest number of accounts. The day 
after the successful termination of the 
contest, a “victory reception” was held 
in the lobby of the bank. Dancing took 
place and refreshments were served. 
Speeches were made by the officers and 
congratulations from the directors were 
read. The employes received over a 
thousand dollars in bonuses for their 
time and effort during the contest. Each 
account opened averaged $80 and the 
entire cost of the campaign was about 
$1,600 out of which the bonuses were 
paid. 


Albert E. Weine, assistant cashier of 
the Alpena County, Michigan, Savings 
Bank, has been elected cashier of the 
Montgomery County Savings Bank of 
Hillman, Michigan. 


B. C. Casady, cashier of the State 
Bank at Cantril, Iowa, has resigned. 


A merchant had advertised for a boy. 
Late in the afternoon a_red-headed 
freckle-faced, blue-eyed, honest-looking 
boy applied for the job. 

“Do you like work?” asked the mer- 
chant. 

“No, sir!” replied the boy. 

“Then you can have the job,” replied 
the merchant. “You are the first boy 
who’s been here today who didn’t lie 
about it and say yes.”—Washington 
Post. 
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NEW FINANCE PLAN 
FOR MOLINE PLOW 


THE proposed plan for the reorgan- 

ization of the Moline Plow company 
was recently announced by Frank O. 
Wetmore, president of the First Na- 
tional Bank of Chicago, who also is 
chairman of the banking creditors’ com- 
mittee. The plan has been agreed on by 
committees representing the general 
creditors, the holders of the company’s 
$4,000,000 outstanding serial notes and 
holders of the first and second preferred 
stocks. Creditors representing $15,000,- 
000, or approximately 60 per cent of the 
company’s indebtedness, have assented 
to the plan. 


The reorganization plan involves a 
rather sharp scaling down of stock 
issues but it was the judgment of the 
creditors that a receivership was the only 
alternative. The company probably wiil 
be reincorporated. The management 
will be vested in a voting trust for prob- 
ably a period of twenty years. 


The plan provides for recapitalization 
approximately along the following lines: 
$12,500,000 twenty year 7 per cent de- 
benture bonds $12,500,000 7 per cent 
eumulative preferred stock; $7,500,000 
non-cumulative second preferred stock, 
and 200,000 shares of common stock of 
no par value. 


The debentures and the first preferred 
stock will go to the creditors and they 
will receive a bonus of two and one-half 
shares of common stock for each $1,000 
of claims. The allotment will be made 
as follows: The principal and interest 
at the rate of 7 per cent to Sept. 1 
will be determined on all claims and fur- 
ther interest of 7 per cent for one and 
one-half years added. Then the ecredi- 
tors will get half in the debentures, 
which will bear interest from Sept. 1, 
1922, and half in first preferred stock, 
on which dividends will be cumulative 
from Sept. 1, 1923. 


Holders of the present 7,500,000 first 
preferred stock will get an equal amount 
of new second preferred stock, which 
will not pay dividends until the deben- 
tures and first preferred stocks are re- 
tired but thereafter will become a first 
preferred stock with cumulative 7 per 
cent dividends. Holders of the present 
$1,500,000 preferred stock will receive 
non-par common stock in the ratio of 
six-tenths of a share for each share now 
held. Holders of the present $21,009,- 
000 common stock will get new common 
stock in the ratio of one-eighth of a 
share for each share now held. 


Thus the present 15,000 shares of sec- 
ond preferred stock is scaled down to 
9,000 shares of new common and the 
present 100,000 shares of common stock 
is sealed down to 12,500 shares of new 
common stock. The bonus in new com- 
mon stock to the creditors will require 
about 62,500 shares, which will make 
about 84,000 shares outstanding. 
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“It is estimated the company can 
liquidate from excess inventory and other 
sourees approximately $5,000,000, which 
will be used to retire a similar amount 
of first preferred stock,” the outline of 
the plan states. “Thereafter a sinking 
fund of $500,000 minimum per annum 
is provided, one-half to be used to re- 
tire first preferred stock and the other 
half to retire debenture bonds, both at 
par and accrued dividends or interest. 
The debenture bonds will be subordi- 
nated to the new company’s current 
liabilities and a bank credit of $8,000,- 
000 for current requirements has been 
provided. 

“The plan leaves the company without 
current debt, writes out all losses hither- 
to suffered and enables it to face new 
conditions in a very 
position.” 


strong financial 
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Occupies New Building 
The Lineoln National Bank and the 
Lincoln Trust and Savings Bank, Min- 
neapolis institutions, moved into their 
new building a short time ago, and the 
beautiful quarters and protective equip- 
ment have attracted a great deal of at- 


tention. The building had been under 
construction for a year or more and its 
completion gave Minneapolis one of the 
most modern banking houses in that 
section of the country. 

The two banks are located in the 
downtown district and in the center of 
the theatre section. This feature has 
been used to advantage in their advertis- 
ing, and evening banking service has 
been announced. 

An attractive booklet deseribing the 
features of the new building and the 
various services offered was issued at the 
time of the opening. 
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TAX DEDUCTION PROVID. 

ED IN REVENUE BILL 

LAW may look harmless, in facet 

beneficent, until its operation in con- 
nection with another law reveals its ¢a- 
pacity for working hardships upon the 
people of the country, according to 
Martin A. Graettinger, secretary of the 
Illinois Bankers Association and secre- 
tary of the state secretaries section of 
the American Bankers Association. Ef- 
forts on the part of the committee of 
state secretaries, of which Mr. Graet- 
tinger is chairman, were rewarded by the 
Senate finance committee when it re- 
cently wrote into the Revenue Bill a 
provision allowing banks to deduct from 
gross income bank stock taxes which 
they pay to the states where they are lo- 
cated. 

The national banking act prohibits a 
state from levying against a_ national 
bank any taxes other than real estate 
taxes. So, in order to meet this pro- 
hibition, the states levy the bank stock 
taxes against the stockholders but re- 
quire the banks to pay them. It sounds 
very simple so far, but under the present 
income tax law the Internal Revenue 
Bureau will not allow the banks to claim 
the deductioin for the bank stock taxes 
paid by them on the ground that such 
taxes are levied against the stockholders 
and not against the banks. This means 
that a bank with a large capitalization 
pays a heavy tax which it is unable 
to claim as a deduction. 

This condition has caused such a de- 
cided dissatisfaction among the bankers 
of the country that a concerted effort 
was made to convince the Senate finanve 
committee of the inequity of the income 
tax law in not providing for the deduc- 
tion. The committee was convinced and 
when the bill is being presented to the 
Senate with the relief clause sponsored 
by the secretaries. 

HOW THE NORTHERN 
TRUST HELPS ITS 
EMPLOYES 

N article entitled, “Fitting the Bank 

Employe into the Right Place,” was 
published in the September issue of THE 
BANKERS MonTuiy. It outlined a sys- 
tem of employment regulations for 
banks 

The particular system described in 
that article has been in successful opera- 
tion for the past two years among the 
personnel of the Northern Trust Com- 
pany in Chicago, and its development 
under the supervision of a designated 
officer has been an important factor in 
simplifying the problems of manage- 
ment and stimulating the morale of 
the employes in that institution. In 
publishing the article, it was believed 
that bankers generally would be inter- 
ested in gaining a fair knowledge of 
this plan and that it would furnish help- 
ful suggestions to aid them in solving 
similar problems. 
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A NATION-WIDE ANSWER TO 30 
QUESTIONS AWAITING SOLUTION 


Merchants, 


bankers and manufacturers 


say that general business is reviving and 
may approach a normal level this autumn 


N exhaustive investigation of funda- 
mental business conditions through- 
out the United States has just been 
completed by President William B. 
Joyce of the National Surety Company. 
he investigation involved the sending 
of an elaborate questionnaire, covering 
more than thirty aspects of the country’s 
present business problems, to men of 
business and financial prominence in 
almost every large city and every state 
in the Union. 

To assure thoughtful and well-con- 
sidered replies, the questionnaire was 
conveyed in person by local members of 
the National Surety Company’s 10,000 
agency force and, during the last two 
weeks, many replies from merchants, 
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nent New York Bond Attorneys, 
are payable in New York City 
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from Federal Income Taxes. 
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C. F. HERB 


68 William Street, New York 


bankers and manufacturers have been 
received. 

The answers show clearly that, al- 
though general business in most parts 
of the United States is reviving and may 
approach normal this autumn, real sound 
prosperity may not return, in some com- 
munities and industries, for as long 
as one to two years. 

Real prosperity will return to this 
country, practically all the business and 
financial men who answered the ques- 
tionnaire agree: 


(1) When farm, ranch and mineral 
products can again be sold for at least 
the cost of production, a large part of 
several of last year’s entire national out- 
put of raw products being still held in 
warehouses for higher prices or being 
now in process of being sold at a serious 
loss. 

(2) When railroads can be operated 
on freight rates low enough to permit 
shippers to sell in their merchandise at 
a profit. 

(3) When labor again, generally 
speaking, will do a maximum day’s 
work, in full co-operation with employ- 
ers on a readjusted wage. 

(4) When readjusted retail commod- 
ity prices permit wage-earners to live 
self-respectingly upon such readjusted 
wages. The retailer seems to be the re- 
tarding influence. 

(5) When the post-war unemployed 
class find, and settle down into, perma- 
nent usefulnesses. . 

Reasons for optimism mentioned by 
the merchants, bankers, and manufac- 
turers, in their questionnaire answers, 
are: 

(1) Money, both here and abroad, is 
now much easier than during the last 
two years. 

(2) The reserve ratio of the Federal 
Reserve is steadily inereasing. 

_(3) Labor difficulties (in some states, 
at least) seem to be decreasing and the 


workers seem to be readily co-operating 
in readjustment by earnestly rendering 
efficient service notwithstanding redue- 
tion in wages, realizing their responsi- 
bility to the general cause. 

(4) The probable favorable outcome 
of President MHarding’s approaching 
Disarmament Conference. 

(5) The hopeful possibility of lower 
freight rates. 

(6) The nation-wide economy policy 
of government, corporations and _ the 
-general public. 


(7) The possibility that farmers and 
stockmen may be able to sell a good 
part of their products on good terms 
this autumn and that they will liquidate 
their debts. This will materially benefit 
manufacturers, bankers, merchants and 
wage-earners, ete. 

Reasons which merchants, manufac- 
turers and bankers in some sections give 
for pessimism regarding an early busi- 
ness improvement are: 

(1) Instability of raw material mar- 
kets throughout the world. 

(2) Lack of buying power—or an 
unwillingnes to buy—by the general 
publie. 

(3) Lack of buying power in foreign 
countries. 

(4) Present railroad freight rates. 

(5) Personal and business debts— 
farmers, merchants and manufacturers, 
in some sections, and also the general 
public in many localities, owing sub- 
stantial sums. 

(6) Heavy taxation throughout the 
country, and apprehension of its con- 
tinuance. 

(7) Unemployment, and the prospect 
of much more of it, including possible 
bread lines in some cities. 

(8) Failure to liquidate several of 
last year’s great national raw products 
is an extreme case; and the possibility 
that unprofitable liquidation of some of 
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‘THs strong bank, established 
in 1873, has enjoyed constant 
growth because it is dedicated 
to the development of all worthy 
American business enterprise. 
Able management, large re- 
sources and a record of nearly 
half a century’s adherence to 
the principles of prudent and 
conservative banking, we offer 
every banking facility to banks, 
firms and corporations. 
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SEVENTY YEARS EXPERIENCE 
has equipped 


Knauth,Nachod & Kuhne 


to serve you in your foreign financial trans- 


actions of all kinds. 


OUR SERVICE INCLUDES: 
Remitting abroad by Money Order, Sight Drafts 


or Cable Transfers, 


Buying and selling exchange on foreign countries, 
Making collections of drafts on foreign countries, 


Making periodical payments to beneficiaries in 


foreign countries, 


Collecting inheritances, legacies, bank accounts, 
etc., in foreign countries, 


Issuing Travelers’ Letters of Credit and Travelers’ 


Checks, 


Issuing Commercial Letters of Credit to finance 


foreign trade. 


INVESTMENT SECURITIES 


As members of the New York Stock Exchange we execute 
orders for the purchase and sale of all listed securities. 


There are special features and advantages in K.,N.&K. 


service which we would like to explain to you. 


we send you particulars? 


Knauth,Nachod & Kuhne 


May 





SEVENTY YEARS IN SERVING THE PUBLIC 


Equitable Building 


- 


IS FEDERAL RESERVE 
BEING USED AS BUFFER? 


OPE was expressed recently by Gov- 
ernor Harding, of the Federal Re- 
serve Board, that banks generally will 
recognize the fact that by charging 
lower rates of interest they will build up 
their own communities and, in the long 
run, will reap greater profit than if they 
eontinue to charge all the law allows. 
This statement was made by Governor 
Harding in reply to a letter received by 
him from Governor Samuel R. Me- 
Kelvie, of Nebraska, urging financial 
relief for the cattle and grain interests 
of that State. 
Governor McKelvie asked whether the 
policy of “enforced” liquidation is to 





New York 





be continued or whether the farmer is 
going to be encouraged in~ production 
through the extension of reasonable 
credit at a rate of interest that he can 
afford to pay. He suggests that receipts 
for grain housed on the farm be used 
as the basis for credit to Nebvaska 
farmers. ’ 

Governor Harding, in reply to his let- 
ter, called attention to the fact that 
banks have found the Federal Reserve 
Board a convenient: buffer and when not 
desiring to make loans they have stated 
to borrowers or would-be borrowers that 
they would like to make the loans de- 
sired or to grant extensions asked for 
but the Federal Reserve would not per- 
mit it. 
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these products may be forced this ay. 
tumn. 

Bankers, merchants, and manufactur. 
ers in New York, Minnesota, Pennsyl- 
vania, Kansas, North Carolina, Texas, 
Mississippi, Oregon, Oklahoma, Geor- 





gia, California, Colorado, Arkansas, 
Louisiana, Kentucky and _ Tennessee 
take a conservatively hopeful view, 


stating that, although business is not 
good throughout their states, it seems 
now to be on the mend. Opinion jy 
some other states is divided and un- 
certain. 

On the other hand, some financial and 
business head in Ohio, Nebraska, Mary- 
land, Maine, Utah, Virginia, South 
Carolina and Arizona. are pessimistic 
regarding local conditions. 

“Lack of orders for lumber has closed 
most of the saw mills in eastern Maine,” 
a Bangor business man writes. “The 
effect will be felt most heavily several 
months hence. How the laboring class 
in Maine will support itself this winter 
may become a grave problem.” 

“In Portland, alone, there are 2,000 
unemployed, and a bread line is imni- 
nent,” writes a prominent Maine banker. 

“Rapid and heavy cuts in the price 
of oil have seriously embarrassed oil 
producers, and they are now cutting 
wages and curtailing drilling,” writes a 
merchant in Toledo, Ohio. 

“Merchandise stocks are worth more 
than 25 per cent less than a year ago. 
Business will only revive when people 
are willing to work for what they can 
get and to live within their incomes,” 
states an Ohio manufacturer. 

“There seems to be no money and no 
work,” a Canton, Ohio, bank official says. 
“Only 50 per cent of Ohio factories are 
on full time. More applications for 
credit are made at the stores than ever 
before and collections are said to he 
unusually difficult. Cost of living, in 
Ohio, is not coming down in proportion 
with the reduction in wages. Some 
well informed persons look for an early 
trade revival but bankers and trade jour- 
nals believe the real revival will not 
come for two or three years. No in- 
vestments whatsoever are being made.” 

“Nebraska merchants do not expect 
normal business for two years,” writes 
a country banker of that state. “Cattle 
men have lost so much money it will 
take at least two years for them to get 
on their feet. Conditions are worse than 
a year ago.” 

“Out of 25 business men I talked to 
this week, none would hazard a guess 3s 
to when business will revive,” writes a 
well known labor leader from Kansas 
City, Missouri. 

On the other hand, even the niost pes- 
simistie of the replies reveals no im- 
plication that economic conditions 
throughout the country are not sound 
fundamentally, although some may re- 
quire time, effort and, perhaps, even 
unusual measures for readjustment. 
Every answer shows that in all localities 









ties 





there is courage and determination. 

“Although conditions are depressed, 
people generally seem to have more 
money than might be expected and are 
saving and not spending it,” bankers in 
many localities write. 

Business men in most cities say that 
banks are not pressing them unduly for 
payment of loans; while the majority of 
the bankers state that, although borrow- 
ings by merchants and manufacturers 
are in some localities heavy, they are not 
unwisely so. 

“Unliquidated inventories throughout 
the United States must inevitably be 
sold at a great loss and the railroad 
situation does not warrant us to look 
for lower freight rates,” a Pennsylvania 
banker writes. “Nevertheless, good 
business times should arrive in 1922 be- 
eause labor will be readjusted. During 
the war, three men often did two men’s 
work. Now, every man must do more 
work than the average man did in war 
times.” 

“Retail trade conditions are improving 
daily out here,” writes the president of 
a Kansas department store. “The trouble 
has been with some of the merchants 
themselves. When they have sought 
business with intelligent aggressiveness, 
the public has willingly responded. The 
only people in our city who say business 
is bad are merchants who are trying to 
hold up prices. Banking conditions are 
almost normal and wheat is moving 
freely.” 

“There is a little pessimism in North 
Carolina,” writes a banker from that 
state, “but farmers who in 1916, 1917, 
and 1918, received 50 cents and $1.00 
a pound for their tobacco, are having 
difficulty in readjusting themselves to 
low priced tobacco and cotton.” 

“We expect a busines revival between 
October and December,” a Chicago busi- 
ness leader writes. “There is much un- 
employment and collections are not good 
but the public seems to have money and 
the salaried class seems to be finding 
that living expenses are coming down.” 

“Everyone here is most hopeful for 
a business revival this winter,” writes 
a Portland, Oregon, banker. “Last year’s 
crops only paid the expense of harvest- 
ing, but this year 80,000,000 bushels of 
wheat are being harvested.” 

“Oklahoma merchants are selling more 
goods than in 1920 and prices are greatly 
reduced,” writes an Oklahoma City 
banker. “Most people think the business 
revival has already commenced. People 
have more money than their expendi- 
tures indicate. They are saving and 
investing it. Assets of building and loan 
associations’ are markedly increasing 
and members are putting back all their 
Interest, showing no need of cash. Al- 
though three-fourths of last year’s cot- 
ton crop has been carried over,  three- 
fourths of this year’s 50,000,000 bushel 
Oklahoma wheat crop has already been 
sold.” 


‘ . . 
‘Although general business here is 
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Investment Securities 


14 So. La Salle St., Chicago 
TELEPHONE FRANKLIN 220 


Long Mfg. Co. of Detroit 


8% 1st Mtge. Gold Bonds 
Only funded debt 


“Safe Bonds for Savings” 


8.20% 


decreasing, anxiety about the future is 
decreasing also,” writes a Baltimore 
manufacturer. 

“Replies to the questionnaire bring 
out certain national economic present- 
day truths very clearly and very use- 
fully,” President Joyce commented in 
making public the summary. “Economie 
conditions throughout the country are 
fundamentally sound. By this, I mean 
that there seems now no danger what- 
ever of some great national trouble such 
as many people secretly worried about 
a year or two ago. Most of the present 
business stagnation is due to the inevita- 
ble readjustment of exaggerated war 
prices and war wages. In this read- 
justment, some wage-earners will na- 
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turally and may erroneously think that 
that they are bearing the brunt. On the 
contrary, American merchants, manufac- 
turers and farmers who are over-stocked 
with goods and products created at war- 
time cost, will be much the heaviest suf- 
ferers. Replies to the questionnaire 
show strikingly that the vast majority 
of wage-earners and business men alike 
understand the situation and accept it 
with courage, patience and patriotism. 
To get the attitude of wage-earners, I 
sent one questionnaire to a prominent 
labor leader in Kansas City and he re- 
plied as follows: ‘Wage-earners here 
say their living expense take all the 
money they make and that rents in 
self-respecting localities are actually in- 
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creasing. Nevertheless, although many 
of them are ex-service men, and favor 
the Federal Soldier Bonus, they tell me 
that they prefer that the bonus question 
be held in abeyance until general finan- 
cial and industrial conditions have re- 
turned to normaley.’ This shows clearly, enactment, at present, of the soldiers’ 
I think, the patriotism and intelligence bonus.” 
of American labor. 








“Judging from the replies, 





Investment Opportunities 


ANKERS everywhere have*folind it to their interest to 
buy and sell the high-grade First Mortgage Industrial 
Bonds on our lists. 4 


We specialize in the underwriting and distribution of 
entire original issues of First Mortgage Bonds which are 
the obligation of fundamental industries whose products 
are classed as essentials. 


Send for our interesting book “An 8% 
Issue and the Industry Behind It.” 


HYNEY, EMERSON & COMPANY 


39 S. La Salle Street aan 






Chicago, Illinois 


\ \ ORLD-WIDE distributors of high-grade 

securities: Bonds, Short Term Notes, also 
Preferred Stocksand Acceptances. Correspondent Offices 
in more than 50 leading cities. 

Bankers of this section are invited to use National 
City Company service through one of our following 
conveniently located correspondent offices. 

CHICAGO BOSTON 


SAN FRANCISCO 
MONTREAL 


PHILADELPHIA 
NEW ORLEANS 
LONDON TOKIO 





ESTABLISHED 1916 


JACOB BACKER 


FINANCIAL BROKER 


EXCHANGE BANK BUILDING ST. PAUL, MINN. 


opinion favors a Federal sales tax, a 
modification of the present income tax 
and excess profits tax, a general policy 
of disarmament, and are against can- 
cellation of the Allied debt, and favor 
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Warning in Registered Bonds 


An erroneous opinion seems to prevail 
that when once a seller of a registered 
bond has received payment therefor, his 
liability then ceases automatically; an. 
other such opinion is that a seller is 
free from recourse in future merely by 
virtue of the fact that the registered 
bond he sold has been: accepted for 
transfer at the Treasury Department and 
a new certificate issued. It is dangerous 
to depend upon such notions as these 
since in every case involving the transfer 
of a United States’ registered bond, the 
purchaser properly assumes that the 
seller warrants and guarantees a valid 
title. Consequently, each person han- 
dling a registered bond must be certain 
that he can transfer his liability for its 
validity to some responsible party from 
whom he made the purchase, otherwise 
each successive seller of that bond will 
be legally bound to make good any loss 
growing out of a forgery or other un- 
authorized assignment of it. We present 
the following illustration, primarily to 
emphasize to bankers the existence of 
possible pitfalls: 


An individual opens a nominal bank 
account under an assumed name to 
identify himself and establish a banking 
connection. Some time later he asks 
his bank to sell for him a block of 
registered bonds which he has previously 
stolen or which have illegally come into 
his possession. The assumed name under 
which he is known at his bank tallies 
with the registered name on the face 
of the bonds. The bank witnesses his 
assignment of the bonds and buys them 
from him for cash, after which he dis- 
appears. These bonds then pass 
through several hands, including brokers 
and are ultimately presented to the 
Treasury Department for transfer, 
where they are identified as stolen prop- 
erty bearing a forged assignment. 
Hither tie treasury or the innocent pur- 
chaser would then demand the reversal 
of the transaction on the part of each 
person, firm or broker who handled the 
bonds or introduced them into the mar- 
ket; and the total loss might eventually 
revert to the bank which witnessed the 
assignment unless that bank succeeded 
in recovering from the forger, or unless 
one of the parties who handled the 
bonds in the chain of the transaction 
be unable to prove he purchased the 
bonds for value and can identify the 
party who. sold them to him. 


A case was recently reported wherem 
certificates had been negotiated bearing 
not only a forged signature of the reg- 
istered owner, but also the “signature” 
of an imaginary bank official over the 
improvised seal of a bank which never 
existed. 


If a broker purchases and presents 
for transfer fraudulently assigned reg- 
istered bonds, the burden of proof and 
his inability to recover from the person 
who sold the bonds to him would impose 
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upon that broker the full liability or 
total loss. 

We repeat the Treasury’s statement 
set forth in our July Bulletin: “It is 
the practice of the Treasury to restore 
the true owner to his original position 
and to seek reimbursement from the wit- 
nessing officer who improperly acknowl- 
edged the forged assignment or the per- 
son who presented the bond, to the 
Treasury Department for transfer or 
exchange.” This should be a warning 
to bankers who have frequently yielded 
to the impulse to accommodate a chance 
acquaintance by witnessing his signa- 
ture.—C. F. Childs & Co. 




















BANKS, BANKERS 
AND PRIVATE 
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Public Works vs. Unemployment 

The demand for great expenditures 
upon public works to give employment to 
labor at present wages is fundamentally 
wrong, and so is every artificial scheme 
to provide work at inflated costs. It 
is an attempt to evade and defeat the 
economic law. It assumes that society 
can lift itself by its bootstraps. 

The cost of public construction would 
have to be defrayed by bond issues, 
which would mean more tax-exempt se- 
curities, more competition with bonds 
now outstanding and lower prices for 
them. It would mean heavier burdens 
for the tax-payers, and further deple- 
tion of the capital supplies from which’ 
the real revival of industry must come. 
Every such increase in the burdens upon 
industry, every move that wastes capital 
in uneconomic expedients, delays re- 
covery. 

The people who advocate such policies 
think they are dealing with a temporary 
situation, but this is not a temporary 
situation. Industry will not be self- 
supporting again until it is brought 
back into balance, so that the products 
of the workers in the various lines will 
be naturally exchanged and absorbed. 
When one-half of the population has 
had its compensation cut one-half it 
cannot afford to pay taxes to keep the 
other half employed at war wages. 


A Warning to Investors 

Officials are issuing warnings to 
American investors in foreign securi- 
ties. Salesmen of bonds of European 
states and cities are using exchange 
figures to indicate enormous profits. 
Cireulars have been noted, promoting 
the sale of securities issued by the City 
of Warsaw, capital of Poland. In them 
prospective investors are led to believe 
that if they put up .$20 for a 10,000 
mark note they will get $2,000, or near 
that, when Polish currency reaches par. 

There is not the remotest chance that 
the present Polish currency will ever 
reach par, according to experts. 

While the British pound sterling will 
return to normal some time and the 
currencies of a few other countries prob- 
ably will recover—France and Belgium 
for example—the currency of central 
and eastern Europe cannot possibly 
come back. 
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in the very heart of 
things in Cincinnati; 
Commercial Center 
of the United States 
—invites the corres- 
pondence of out of 
town banks seeking 
favorable connec- 
tions — for handling 
Cincinnati Business 
and business in the 
Middle and Southern 
States. 
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Income Tax Matters 
Exclusively 


JOHN E. TAYLOR 


ATTORNEY AT LAW 
231 Woodward Bldg., Washington, D.C. 


Serving America’s 
Second Sea-Port 


New Orleans, the gateway to Latin 
America through the Mississippi 
‘Valley, is second only to New York 
in its volume of international busi- 
ness, 








The city’ is destined to continue 
its growth as a great American port. 


This bank has grown with New 
Orleans since 1870, and because of 
its long experience and broad ser- 
vice, is well prepared to handle your 
Southern business economically and 
efficiently. 










Hibernia 
Bank @ Trust Co. 


MEMBER AMERICAN BANKERS ASSOCIATION 


New Orleans 



















A Record of 


Investments 


can be kept in a most con- 
venient way by the use of 
our specially prepared loose- 
leaf folder. These folders 
contain detachable sheets, 
properly marked and spaced 
for keeping complete infor- 
mation regarding all income- 
producing property [bonds, 
stocks, mortgages and real 
estate]—time purchased, price 
paid, income therefrom, etc. 
There are also sheets for 
keeping records pertaining to 
all forms of insurance. 










A complimentary folder will be 
sent to any investor on request. 
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It has frequently been found 
im our experience with coal 
mines yielding an inadequate 
profit that economical im- 
provements or changes in 
Operating methods could put 
them on a profitable paying 
basis by securing increased out- 
put at lower cost. 


cAsConsulting Engineer 


we place at your disposal the 
fruits of our active experience 
and practical knowledge gained 
by daily contact. with mining 
problems for the past 38 years. 
We examine and appraise— 
prepare plans for opening and 
developing. We are frequently 
retained in an advisory capac- 
ity by banks, trust companies 
and bond houses. 


Descriptive illustrated booklet 
mailed on request 


PEABODY 


COAL COMPANY 
Founded 1883 
332 So. Michigan Ave. - CHICAGO 


Operating 36 bituminous mines in 11 fields with 
annual capacity of 18,000,000 tons 
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The ‘‘Cheap’’ Money Evil 
Under the guidance of the Federal 
Reserve Banks’ “dear money” policy, 
deflation and liquidation have been pro- 
gressing slowly for the past year and 


a half. But since the advocates of 
“cheap money,’ as opposed to “dear 
money,” can always rely upon obtaining 
popular support, they have succeeded 
for the third time since May in prevail- 
ing upon several Federal Reserve Banks 
to lower the official discount rate; this 
time from six, to five and one-half per 
cent. Although the Administration takes 
credit for bringing about easier rates, 
we hold that the Federal Reserve Board 
and its decisions should be unbiased by 
polities. It should be allowed to fune- 
tion freely as the nation’s financial and 
economic compass. We would not he 
surprised to find that liquidation tem- 
porarily will be somewhat checked and 
commodity prices somewhat advanced, 
but do not expect this tendency to be 
extreme. 


Led by false prophets who attribute 
prevailing low prices for agricultural 
products to the scarcity and cost of 
loanable funds rather than to the in- 
ability of the outside world to absorb 
the excess of our wheat, cotton, ete., at 
existing prices, organized agriculturists 
found expression for their demands and 
made them politically so effective that 
country banks will be able henceforth 
to obtain funds for re-loaning to farmers 
(and others) at rates not only below the 
market price of term credits in the 
cities and below the ordinary rate of six 
per cent prevailing before the war, but 
even at the identical rate the United 
States Treasury, the most preferred of 
all borrowers, is itself obliged to pay. 


No one appreciates more keenly than 
ourselves the importance of agricultural 
prosperity to the economic well-being 
of the United States; but we discern 
no less keenly the dangers of starting 
up anew the processes of inflation. If 
by easing credit conditions the Federal 
Reserve Banks could accomplish what 
the farmers most desire, namely, the 
liquidation of their unsold surplus 
abroad at high prices, we would wel- 
come cheap money as a blessing. But 
in the certain absence of such a result, 
we deplore any tendency to flirt again 
with the short-lived ‘‘prosperity” of 
1919-1920. All classes of citizens have 
paid and will continue to pay most 
dearly for that intemperate and pro- 
longed celebration of the Armistice. 


The inadequacy of the reduced dis- 
count-rate as a means for insuring early 
liquidation of last year’s farm produce 
will be recognized. sooner or later, we 
feel sure. In the meantime, bankers 
will do well to resist the temptation to 
make a profit by re-discounting addi- 
tional quantities of paper, or pledging 
more Liberty Bonds, since to increase 
their borrowings at Federal Reserve 
Banks is a dangerous proceeding in the 
face of industrial stagnation that will 
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probably have to be endured for many 
months to come. Temporary bursts of 
activity may occur, but cannot carry ys 
far so long as the buying power of the 
outside world is so low. Bankers ought 
to remember that the Federal Reserye 
Board will doubtless exercise its exist- 
ing legal power at the first evidence of 
renewed inflation to put the official rate 
up again to six or seven per cent, this 
being the only available device for ward. 
ing off inflation. Therefore, shrewd 
bankers acting independently and ae. 
cording to their own best judgment will 
doubtless refrain from taking extra 
profits easily obtainable by increasing 
the volume of their re-discounts beyond 
conservation limits. By their abstinence 
in so doing bankers ean lead the country 
past a repetition of its recent mistakes, 
The only justification for artificially 
creating cheap money is a wise and 
temperate use of it for necessary and 
reasonable trade requirements. 

Can this ideal condition be fulfilled? 
Is there enough diffusion of economic 
knowledge in the United States to en- 
courage the hope that the publie will not 
abuse its re-created privilege of tapping 
a vast supply of artificial credit made 
available at artificially cheap rates? 
The demands of the agricultural Bloc 
in Congress for a wide-open low-license 
policy with respect to eredit are incon- 
sistent with their other opinions. They 
voted for bone-dry prohibition and in 
so doing judged the public incapable ot 
resisting temptation in the form of u- 
restricted drink. Now, however, they 
insist upon unrestricted eredit which led 
to last year’s unbridled orgy of popular 
extravagance and public waste, that 
produced, to use the anti-rum_phrase- 
ology of reformers, a “trail of ruined 
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world. 
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own drafts on all parts of the 
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homes and industries, dire poverty and 
hardship.” 

The foregoing comparison will doubt- 
less be resented by many good people 
and yet it is perfectly in accord with 
the facts that a parallel exists between 
unrestricted credit and uncontrolled 
liquor. If Congress was right in the 
one instance, it must be wrong in the 
other. Only bankers and _ economists 
will fully appreciate the truth of this 
assertion and realize that the most work- 
able solution of all such problems is to 
be found by taking a middle course. 
Therefore, when the public clamors io 
bankers for cheap money, bankers will 
accommodate every proper request to 
the fullest extent possible, but will re- 
fuse to sanction any practices which 
make money “easy” as well as cheap. 
Bankers are fully aware of the unfor- 
tunate consequences of inflation, even if 
the public is not.—C. F. Childs € Co., 
New York. 





Harry LD. Bennett, formerly asisstant 
cashier of the Capital National Bank, 
Lansing, Michigan, has been appointed 
manager of the newly organized busi- 
ness department of that institution. 


E. H. Grua and E. H. Rast have been 
chosen directors of the First National 
and the South Pasadena Savings Banks 
in Pasadena, California, to succeed A. 
P. Manning and State Bank Commis- 
sioner Jonathan S. Dodge. 
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Soundly Liberal 


ANSWERS TO LEGAL 
QUESTIONS 
(Continued from page 89) 
Such .a doctrine, in our opinion, would 
tend rather to debase than maintain com- 

mercial integrity. 

“Where exceptional circumstances and 
excusing facts are made clearly to ap- 
pear, courts have permitted a recovery, 
and in some instances very . slight 
palliating circumstances have been de- 
clared sufficient. 

“In the ease at bar the accident of 
payment was produced, if the testimony 
of the teller of appellee’s bank is to be 
believed, by the act of appellant’s clerk 
endorsing the check. Payment had been 
refused in the morning on the ground 
the teller had doubts as to signature. 
While it is not claimed a recovery ¢an 
be had under the present declaration on 
the endorsement, it is a fact that tends 
to show appellee was guilty of no neg- 
ligenee in paying the check. The fact 
of the endorsement induced appellee to 
waive his doubts as to the genuinene:s 
of the signature of his depositor, which 
he would not otherwise have done.” The 
judgment was affirmed and Ricker was 
permitted to recover. 

One of the Supreme Court judges-in 
this case dissented from the majority 
opinion, stating, “I am unable to find 
that the First National Bank had such 
information as indicated bad faith in 
receiving the money on the check. They 
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TANDING in the center of the finan- 
cial district of Kansas City; equipped 
with private wires and every facility for 
the execution of your quotations and ‘° 
orders for bonds on all primary markets — 


WE OFFER YOU 


the advantage of a close connection with 
a Bond House of experience, reputation 
and reliability. 


You can help your customers choose their 
investments by referring to our monthly 
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INVESTMENT BANKERS 
1009-15 BALTIMORE AVE. 
KANSAS CITY, MISSOURI 


Phone Main 6652 


PETERS TRUST BLDG., OMAHA, NEB. 


did not know it was a forgery and had 
a right to suppose that Ricker would 
know whether it was genuine, and s» 
sent to learn that fact, and I think were 
not required to disclose what they had 
learned in reference to the Bagby & 
Wood check.” 

While this Ricker case is not all 
fours with the ease submitted, it is an- 
alagous thereto, and the principles enun- 
ciated in the majority opinion I believe 
should control in the present case, e¢s- 
pecially when other well recognized 
principles are applied; for instance, 
that where one of two innocent parties 
mnust suffer, that one must suffer who 
enabled the wrong to be done, or set in 
motion those things which resulted ulti- 


‘mately in the loss. 
In the present case, it would appear _. 


that the person who presented a forged 
check was a stranger to Bank “A” and 
this bank relies largely upon the fact 
that the signature to the check compared 
favorably with the signature of George 
H. White which it happened to have on 
file in its bank, and the fact that the 
telephone wires at White’s office were 
disconnected on the day the check was 
cashed, though they do not say they 
endeavored to use this telephone. Had 
Bank “A” refused to cash the check for 
this stranger, this controversy would not 
have arisen. 

The authorities in other jurisdictions 
are of great preponderance onthe prop- . 
osition that a drawee bank which pays 
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New business conditions have forced 
every merchant to face the problem of 
reducing expenses. 

Thousands of merchants have solved the 
problem by using new model National Cash 


Registers. 


These cash registers reduce costs of sell- 
ing, delivery, and bookkeeping. They stop 


expensive leaks and losses. 


They also point 


the way to other economies by giving mer- 
chants, every day, 


National Cash 
Registers now 
priced as low as 
$75 in U.S.A. 


They pay for them- 
selves out of part of 
what they save. 


ment. 





necessary business facts 
@® Sales made by each clerk. 
Q) How goods are moving in each depart- 


Amount of capital tied up in outstand- 
ing accounts. 


@ Volume and profit on credit business 
compared with volume and profit on 


cash business. p 
6 Total of money paid out. 


These facts show how, when, where, and how 
much to reduce expenses. 

A National Cash Register is the only machine that 
issues a receipt, indicates, adds, prints, classifies, and dis- 
tributes records at the time of the sale, all in one opera- 


tion. 
read the totals. 


No figure work. 


No delays. No mistakes. Just 





ATIONAL 


CASH REGISTER COM PANY-DAYTON-OHIO 





The Gospel of Golf 

A famous and far-seeing clergyman 
is unopposed to Sunday golf for the 
following reasons: 

Golf teaches the words of the Scrip- 
tures. 

It teaches that he that humbleth him- 
self before the handicap committee shall 
be exalted when all the cards are in. 

It teaches that a man will rejoice 
more at finding one lost ball than at 
having the ninety and nine safe in his 
locker. 

The sand traps teach that the snares 
of the devil are always with us. 

The green keeper teaches that God’s 
green earth is a thing to be enjoyed and 
the turf a thing to be replaced when- 
ever it is dug up. 





The layout of the course teaches that 
the first hole shall be last and the last 
hole shall be first, or very close to it, 
at least. 

The fairway teaches that the straight 
and narrow path is best. 

The locker system teaches that it is 
easier for a camel to walk through the 
eye of a needle than for a rich man to 
run dry. 

The chap that replaces a divot for 
his partner teaches that every man is 
his brother’s green keeper.—Life. 


A. W. Burton, former cashier of the 
Alabama Bank & Trust Company, Cull- 
man, Alabama, has been elected cashier 
of the Merchants & Farmers Bank at 
Roanoke, Alabama. 
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a check bearing the forged signature, 
may recover the amount where it was 
paid to a bank which took the check 
from the forger and made no effort to 
identify him, and that the rule that 
bank must know its depositor’s signa- 
ture does not apply in such eases. New- 
berry Savings Bank vs. Bank of Colnia- 
bia, S. C., 74 S. E. 615; Texas State 
Bank vs. First National Bank, 168 § 
W. 504; Woods vs. Colony Bank, 114 
Ga. 683; Ellis & Morton vs. Ohio Life 
Ins. & Trust Co., 4 Ohio St. 628; First 
National Bank vs. First National Bank, 
151 Mass. 280 (in this case the forgery 
was not discovered for over a month); 
Canadian Bank of Commerce vs. Bing. 
ham, 30 Wash. 484. 


As first above stated, I believe the 
equities in this instance to be with Bank 
“B” and that if this case is litigated the 
principle that it should have known its 
eustomer’s signature will be held not 
to apply where the check was cashed 
for an unidentified payee, and that the 
wrong which was done originated with 
the paying bank. Had Bank “B” been 
negligent in reporting its discovery of 
the forgery and such negligent delay 
had permitted the other forger to es- 
cape, the equities might have swung the 
other way, But Bank “B” was prompt 
in this respect, and had it been even 
more prompt and discovered the forgery 
instanter, the chances are that the . 
forger left town immediately upon se- 
curing the funds from Bank “A” and 
from Bank “C.”—Illinois Bankers As- 
sociation. 


WHAT DO YOUR SAVINGS 
LEDGERS REVEAL 


In urging bankers to make a thorough 
analysis of their savings ledgers, Harvey 
Blodgett of the Harvey Blodgett Com- 
pany in St. Paul, is performing a vastly 
important service. His suggestion 
alone, if followed by individual bankers 
throughout the country, should be worth 
much in arousing them to the importance 
of paying more attention to the develop- 
ment of accounts already on the books 
instead of concentrating every ounce of 
energy in the solicitation solely of new 
business. 

A careful investigation of savings led- 
gers will reveal, in many cases, some 
surprising figures and bankers will find 
that the percentage of increase of ac- 
counts standing in the books has been 
far too low. In the development of 
these lies greater profit. New business 
increases the overhead expense to a con- 
siderable extent. Look to your beoks 
and compare the figures. 

Mr. Blodgett has offered to furnish 
special forms to bankers for use in this 
work. 


The new building of the Union Sav- 
ings bank, Fall River, Massachusetts, 
was opened for business a short time 
ago. 
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THE INVESTOR'S 
OPPORTUNITY 


—- concerns in the United States have peri- 
odically faced difficult situations many times in 
the past. Such depressions always eliminate the im- 
provident and inefficient, but they do not eliminate 
those who keep on planning and working on a scale 
commensurate with their capital for the production of 
a good article at a fair price. 

























In the last eighteen months we have again seen a 
demonstration of the ability of American business men 
to adjust themselves to new conditions and to succeed 
in spite of all handicaps. 






Demands for capital have been heavy and its cost 
—measured by interest rates—has been correspond- 
ingly high. To an unprecedented extent, however, 
American investors, attracted by high coupon rates, 
have bought and are still buying bonds and notes of 
established enterprises. Support from this source has 
been a factor of strength throughout this period. 


But 


The conditions which made possible these 
high-rate investments are temporary. Advanc- 
ing bond prices and lower interest rates already 
give evidence of an easier situation approaching. 








We believe that the investor will recall the present 
market as the time when he invested his funds most 
advantageously. 
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BECOMES SECRETARY TO 
JOHN G. LONSDALE 
THE resignation of W. B. Weisen- 

burger as assistant general secretary 
of the Chamber of Commerce to aec- 
cept a position as secretary to John G. 
Lonsdale, president of the National 
Bank of Commerce of St. Louis, wis 





Ewing and Harris, Washington, D. C 


W. B. WEISENBURGER 


announced recently by W. F. Carter, 
president of the Chamber of Commerce. 

Mr. Lonsdale said Weisenburger would 
not only be an assistant to him, but 
would direct the public relations and 
advertising of the National Bank of 


Commerce, a department which is to 
be increased in keeping with the bank’s 
progress and its newly enlarged quar- 
ters, extending the full length of the 


block on Broadway from Olive to Pine, 
and that the additional new quarters 
would be occupied during the latter pa-t 
ot September. 

Weisenburger is especially well quali- 
tied for the position he is taking, having 
been in newspaper work more than 
twelve vears coming to the 
Chamber of Commerce four years ago 
as secretary of publicity. In the pub- 
licity work, he originated and fostered 
many advertising features for the City 
of St. Louis, foremost among these being 
the municipal advertising campaign, ex- 
pending $100,000 in the past two years 
to nationally advertise St. Louis. He 
also founded the chamber’s present 
official publication, “Greater St. Louis,” 
which has become recognized as one of 
the leading commercial organization 
publications of the country. He directed 
publicity in the first Liberty Loan, also 
the State publicity in the United War 
Work drives; managed the Roosevelt 
memorial campaign, and was secretary 
of the Mavor’s Welcome Home Com- 
mittee, which planned all the soldiers’ 
home-coming celebrations. He recently 
conducted the Chamber of Commerce 
delegation of more then 100 through 
Mexico. 


before 


In taking up his new work Weisen- 
burger does not go into an entirely new 
field, having handled the public relation 
matters of the American Bankers Asso- 
ciation during 1920. 

Harry H. Revman of Gloucester, 
Massachusetts, formerly president of 
Progress National Bank of New York, 
has been elected president of the newly 
formed Terminal’ Exchange Bank, New 


York. 





FRANK A. VANDERLIP 


Since his retirement from the presi- 
deney of the National City Bank of New 
York, Mr. Vanderlip has spent some 
time in Europe making an_ extensive 
study of economic conditions in Great 
Britain and on the Continent. This pic- 
ture shows him at his hote! in Berlin 
when he was making a survey of condi- 
tions in Germany. 

The Farmers and Traders State Bank 
of Needham, Indiana, has elected Rich- 
ard T. Galligher as cashier, to fill the 
vacaney caused by the resignation of 
Leo Lusk. 


T. W. Hefferan has been elected to 
the vice-presidency in the Kent State 
Bank, Grand Rapids, Michigan. 
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ADDISON WINSHIP 


Vice-president of the National Shaw- 
mut Bank of Boston. 

W. T. Behne and F. T. Jenks have 
purchased the interest of H. L. Bills 
in the First National Bank of Auburn, 
Washington. 


V. P. Buckmaster has purchased the 
interest of H. E. Bran in Toledo, Wash- 
ington, State Bank. 


The F. N. Clark and Company, bond 
house of Portland, Oregon, have opened 
an office in the Granite Building, Spo- 
kane, Washington. 


John Knox, formerly president of the 
Richland, Oklahoma, State Bank, has 
been elected vice-president of the Stock- 
growers State Bank at  Pawhuska, 
Oklahoma. 


The First Nationdl Bank, Claremore, 
Oklahoma, recently announced the elee- 
tion of Albert Carlson, of Stillwell, Ok- 
lahoma, to a viee-presidency. 

* * * 








* 
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|| BUYING AND SELLING 


orders for Liberty Loan Bonds and Victory Notes 


promptly executed. 


Nominal market quotations on Liberty Bonds are 
- furnished daily upon request. 


Correspondent banks are invited to use this service. 


General Banking Trust Service 


She NATIONAL GTY RANK 
(HICAGO 


’ DAVID R. FORGAN, President - 





of 


BOND DEPARTMENT 
R. U. LANSING, Vice Pres. and Mgr. 





Elects New Officers 

The board of directors of the Second 
North-Western State Bank in Chicago, 
elected Frank E. Laekowski as_ vice- 
president. He takes the place of the 
late T. M. Helinski, who served as vice- 
president and eashier of the-bank since 
its establishment. 
elected cashier. He has been assistant 
cashier and is already well known to the 
bank’s clientele. 

The Second North-Western State 
Bank, by its record of the past two 
years and its rapid growth in resources 
which now exceed one million dollars, is 
owned and controlled by stockholders 
of the North-Western Trust and Savines 
Bank in Chicago. 


Lynn J. Schowebel has been pro- 
moted from assistant cashier to cashier 
of the Farmers and Merehants Bank of 
New Rockford, North Dakota, succeed- 
ing Roy J. Horton, who recently re- 
signed. 


* * 





Prominent officers of the Union Trust Company of Cleveland attending the Los Angeles Convention of the A. B. A. 
or right: J. R. Kraus, vice-president; P. J. Slach, vice-president; and W. M. Baldwin, vice-president. 
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Foreign Department 


BANKS AND BANKERS DEPT. 
* F. A. CRANDALL, Vice Pres. 
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B. F. Skidmore has resigned as cash- 
ier of the First National Bank at 
Kingston, Ohio, to become cashier of 
the Commercial and Savings Bank of 
Bellefontaine, Ohio. 

Francis H. Brown has been elected 
secretary and treasurer of the Chestnut - 
Hill Title & Trust Company, Germaa- 
town Avenue and Gravers Lane, Phila- 
del phia. 


Robert S. Lovett, chairman of the 


board of the Union Pacitie Railroad 
Company, has resigned as a member 


ot the board of the National City Bank, 
New York. James A. Jackson, an as- 
sistant cashier, has been appointed ‘as- 
sistant vice-president. 

Sherrill Smith has been elected a vice- 
president of the Chase National Bank, 
New York. Mr. Smith is a*banker of 
long experience and is well known as a 
bank examiner. 
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we are able to contribute tof 
the banking requirements of : 


our customers. Such strength 
is based not only on figures, 
but also on a spirit of ready 
co-operation as well as the 
competent performance of our 
functions as a commercial 


bank. 


eel: 


214 Broadway 


Established 1856 


THE 
NATIONAL PARK BANK 


OF NEW YORK 


A Bank that Knows Canada 


Three hundred and eighty branch offices, located in all parts 
of the Dominion of Canada, enable this bank to discuss with 
authority conditions in any part of Canada. 


* Our collecting information regarding Canadian 
conditions are always at the disposal of American: bankers whose 


facilities for 


clients do business with Canadians. 


A CANADIAN BANK FOR CANADIAN BUSINESS 


Union Bank of Canada 


49 Wall Street, New York, N. Y. 
Resources $169,000,000 


Earl C. Barkley has been elected vice- 
president and cashier of the San Ja- 
cinto Trust Company, Houston, Texas, 
to sueceed James O. Roots, who has been 
appointed national bank examiner in 
Chicago. 


R. J. Mitchell, former state senator, 
has purchased the controlling interest 
in the Bank of Marionville, Missouri. 


Raymond E. Law has resigned as 
assistant cashier of the Stock Yards Na- 
tional Bank, East St. Louis, Illinois, to 
become vice-president and director of 
the New Orleans, Louisiana, Cattle Loan 
Company. 


George E. Miller has secured con- 
trolling ownership of the Bremerton, 
‘Washington, Trust and Savings Bank. 


Photo by Fernan de Gueldre 
EARL R. OBERN 


Earl R. Obern, for the past two years 
manager of the publicity department of 
the Noel State Bank of Chicago, leaves 
that institution October 1, 1921, to take 
charge of the publicity and new business 
department of the Old National Bank 
of Battle Creek, Michigan. Mr. Obern 
was born in Newark, New Jersey. He 
is a graduate of the Mackay Busines 
College, Los Angeles, International Cor. 
respondence School in Advertising, and 
has taken up special courses in the Uni- 
versity of California and the Chicago 
Chapter of the A. I. B. He was for thre 
years advertising manager of The Curtis 
Corporation, Long Beach, California, 
and later became associated with the I. 
K. Hamman Advertising Service of 
Oakland, California. 


Pittsburg Banks Merged 


The merger of the Peoples National 
Bank with the First National Bank of 
Pittsburg, has been effected after nego- 
tiations running through the last six 
months, and the consolidation gives to 
Pittsburg a financial institution of the 
highest class, possessing resources capa- 
ble of handling the largest monetary 
transactions. The enlarged First N2- 
tional Bank has a capital of $5,000,000, 
surplus and undivided profits in excess 
of $4,000,000, and total resources ot 
over $65,000,000. 

The Labor Day holiday was utilized 
transferring the books and accounts, and 
on Tuesday morning, September 6, bus!- 
ness was running along smoothly at the 
familiar site of the First National, with 
the officials and clerical staff of the 
Peoples ready to meet their old friends 
in the new location. Many persons 


called to congratulate the officials of ; 


the bank, and many flowers graced the f 
informal reception which was held all 
day long. 

The First National and the Peoples 
National are historie Pittsburg inst 
tutions, both having been big factor 
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in the development of local industries 
for more than half a century. The 
First National dates from 1852, when 
it was established under the name, 
Pittsburg Trust and Savings Company. 
Since 1854 it has occupied its present 
site at the corner of Fifth Avenue and 
Wood Street. It was the first bank in 
Pittsburg to receive a national charter, 
and among the first in the United States, 
having become a national bank in 1863. 

The Peoples National was organized 
in 1864 and has been instrumental in 
developing from their beginning what 
are today many of the community’s 
foremost concerns. 

Robert Wardrop is acting as chair- 
man of the board of directors, and 
Lawrence E. Sands as president of the 
consolidated bank. 

The Peoples Savings and Trust Com- 
pany, which owned the Peoples National 
Bank, will not be affected by the merger. 
It retains its present identity intact 
under the presidency of A. C. Robinson, 
and will have heavy holdings of stock 
in the enlarged First National. The 
Peoples Savings and Trust is represented 
on the board of the First National, and 
directors of the First National are serv- 
ing on the board of the Peoples Savings 
and Trust Company. 

Following are the officers: Robert 
Wardrop, chairman of the board; Law- 
rence E. Sands, president; Frank F. 
Brooks, vice-president; Clyde C. Taylor, 
vice-president and cashier; Joseph W. 
Ward, vice-president; J. Howard Ar- 
thur, assistant to president; William 
H. Faweett, assistant cashier; Thomas 
B. Hudson, assistant cashier; John K. 
McKee, assistant cashier; John Dem. 
Wertz, assistant cashier; Oscar Wilson, 
assistant cashier; William J. Frank, 
manager foreign department; P. W. 
Dahinden and_J. Paul Ford, assistant 
Managers foreign department. 

The Wisconsin State Bank, Milwa- 
kee, Wisconsin, is to erect a $75,000 
bank building at Greenfield and 
Eleventh avenues. The building will in- 
clude one story and basement and will 
oecupy a site 50 x 80 feet. 
















































IST NATIONAL BANK, DENVER 


has the largest safe deposit vault door in the west (24 
inches thick), recently built and installed by this com- 
pany. This door provides the most formidable protection 
available for safeguarding this vault. 


*We solicit inquiries from the small country banks as well 
as the large city institutions, and requests for plans, 
specifications and estimates will receive the prompt and 
interested attention of our Engineering Department. 


Factory: Hamilton, Ohio 546 First National Bank Bldg.. CHICAGO 
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A new Rand McNally Bank Publication—a companion to the 
Bankers Directory, the famous Blue Book— First - Edition 
ready November 15th. 


An alphabetical list of all signing officers, with title of officer, 
showing city and state, of all banks and trust companies in the 
United States and Canada. 


PRICE PREPAID $10.00 


Ran» MENALLY & GOMPANY 


Chicago PUBLISHERS New York 
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‘CORN EXCHANGE 
NATIONAL BANK | 


OF CHICAGO 
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Bank of Detroit 


Detroit, Michigan 
TRANSIT DEPARTMENT 


With our direct connections and satisfactory arrangements 
with banks in Michigan, we are in a position to 
offer quick service at a minimum of cost 
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OFFICERS 
JAMES COUZENS, President 
JAMES T. WHITEHEAD, Vice-President Cc. A. KINNEY, Assistant Cashier 
Cc. H. HABERKORN, JR.. Vice-President A. E. LARK, Assistant Cashier 
G. B. JUDSON, Vice-President W. R. LAING, Assistant Cashier 
R. B. GRIPMAN, Cashier A. A. McPHERSON, Assist. Cashier 
F. J. BEYER, Assistant Cashier G. T. MURRAY, Auditor 
DIRECTORS 
Dr. GEORGE R. ANDREWS, Vice-President ~G. B. JUDSON, Vice-President 
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JAMES CC UZENS, President C. HAYWARD MURPHY, Sec. Simon J. 
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korn Co., Inc. and Haberkorn Investment Co. H. H. RACKHAM, Director Detroit Trust Co. 
GEO. W. HERGENROETHER, Dodge J. T. WHITEHEAD, Pres. Whitehead & 
Brothers, Inc. Kales Iron Works. 
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W. L. Hemingway Appointed 

W. L. Hemingway, vice-president of 
the National Bank of Commerce of §¢. 
Louis, has been appointed a member of 
the agency committee of the War fj. 
nance Corporation in the St. Louis dis. 
trict by Eugene Meyer, Jr., managing 
director of the War Finance Corpora. 
tion. Hemingway has accepted. The 
committee will function in St. Louis. 

An amendment to the War Finance 
Act gives the Corporation power t 
make loans to banks which have made 
loans for agricultural and live stock pur. 
poses. 

The committee on which Hemingway 
has been appointed will receive appli- 
cations and recommend action on such 
transactions in the St. Louis district. 

The operations of this committee, ac- 
cording to well informed bankers, should 
aid the general business situation, re- 
lieving the agricultural situation ma- 
terially. The loans especially aid in 
pieventing the unseasonable marketing 
of farm products. 

Under the act there is a billion dollars 
available for such loans. It is expected 
that this money will be extended on more 
or less long-time eredits without inter- 
ference with land bank activities. It 
will proably be issued in loans on such 
security as non-perishable warehouse 
products, breeding stock, and in a lin- 
ited way on feeding stock, although the 
latter is more or less short-term dealings. 


Henry T. Bartlett, cashier of the First 
National Bank of Montgomery, Ala- 
bama, several weeks ago was named 
senior vice-president of the American 
Trust & Savings Bank, of Birmingham, 
Alabama, succeeding Henry L. Badhan, 
resigned. H. H. K. Jefferson, former 
assistant cashier, was elected vice-presi- 
dent, to sueceed the late J. Kirkman 
Jackhon; W. W. Crawford, Jr., was 
promoted to assistant cashier. 

R. B. Burmister, vice-president and 
cashier of the Mercantile Trust Com- 
pany of San Francisco, recently 2n- 
nounced his resignation to join the staff 
of the Bank of Italy as vice-president 
at its head office. 


At the August meeting of the board 
of directors of the First National Bank 
of Chicago, Herbert P. Snyder was ap- 
pointed assistant vice-president to suc 
ceed Arthur N. Cordell, who has resigned 
to enter a manufacturing business. 

Conrad P. Olson has been elected vice- 
president of the State Bank of Portland, 
Oregon. 


J. B. Hockaday, president of the 
Southeastern Express Company, has 
been appointed a member of the board 
of directors of the Fulton National 
Bank, Atlanta, Georgia. 


The First National Bank, Batesville, 
Arkansas, is remodeling its building. 
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W. P. Wagner for thirty-three years 
eashier, vice-president and president of 
the Citizens National Bank, Green Bay, 
Wisconsin, has resigned to enter a dif- 
ferent field. He has been succeeded by 
George W. Nau of Green Bay. 





Paul W. Ballance, assistant cashier 
for the Citizens Trust and Banking Com- 
pany, Marion, Illinois, has resigned. 













The East Hennepin State Bank, Min- 
neapolis, Minnesota, is planning to en- 
large its banking quarters. 












CHICAGO 











The new Garner Trust and Savings 
Bank, Garner, Iowa, recently opened 
for business. A. R. Butler is president, 
C. C. Palmeter is vice-president, G. }. 
Lockwood, cashier and Wesley Zeman, 
assistant cashier 










VER since The Merchants Loan and Trust Com- 
pany Bank of Chicago. was founded, more than 


sixty years ago, the big end of its business- has 
been commercial banking. 


, 








Charles Hall, president of the First 
National Bank of Klamath Falls, Ore- 
gon, has resigned. 
















Today this Bank is recognized as one of the leading 
trust companies of the United States in volume of com- 
mercial business and holdings of bank deposits. 














J. W. Martin, teller at the Peoples 
Savings Bank and Trust Company, 
Pine Bluff, Arkansas, has resigned and 


BOARD OF DIRECTORS 
CLARENCE A. BURLEY, Attorney and CYRUS H. McCORMICK, Chairman Inter- 
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rector of the Broad Street National 
Bank, New York. 
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Lawrence H. Whiting has been elected JOHN J. MITCHELL, Chairman of Board F.E.LOOMIS-— - 
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Frankford, Philadelphia, Pennsylvania, 
passed the two million dollar mark for 
the first time on September 7, 1921. 






Capital and Surplus Fifteen Million Dollars 


C. P. Layne, cashier of the Peoples 
State Bank at Elmwood, Wisconsin, 
sincé it was organized, has resigned. 















PATENTS 
a nasteame ae rae saree aes The Experience of 
ences; best services. Attorneys and bank , 

a Half Century 


ers having clients who wish to patent 

inventions are invited to write for full 
The efficient service 
which we give to corre- 


particulars and terms. 

WATSON E. COLEMAN, Patent .awyer 
spondents is the result 
of 55 years’ constant 





Jules Kerker, assistant cashier at the 
Seott County Savings Bank, Davenport, 
lowa, recently tendered his resignation. 






624 F Street, N. W., WASHINGTON, 0.C. 
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pany, Syracuse, New York, is planning An Irishman crossing the golf links 

to establish another branch in that city. got hit by a ball. The player hurried 

up and finding that Pat was not seriously 

Leo Lusk, cashier of the Farmers and hurt, he said eharpiy : “Why didn’t you 
Traders State Bank of Needham, In- get out of the way 


5 4 F a . 
diana, has resigned. “An’ why should I get out of the THE OMAHA 
. way?” -said the Irishman angrily. “I NATIONAI BANK 
didn’t know there was any murderers 
J. H. Lippincott, assistant cashier of around here.” Omaha, Nebraska 
“But I called ‘fore’,” said the player, 


- First National Bank of Newcomers- Scilla - 
‘ ; : ‘ ie ae ew 000,000 
own, Ohio, has resigned. “and when I say ‘fore’ that’s a sign you ouasina fomendd $1,000 000 
are to get out of the way.” ee 


The Corn Exchange Bank, New York, “Oh, it is, is it?” said Pat. “Well, ——_—_———_—$$_ 
will soon open a branch office at the when I say ‘foive,’ it’s a sign that you Formal opening of the Security Bank 
Southeast cornér of Ninety-fifth Street are goin’ to get hit in the jaw. Foive!” of Elvins, Missouri, took place a short 
and Broadway. time ago. 







effort to improve our 
facilities :-: +: %: 


























—Boston Transcript. 
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METROPOLITAN TRUST IN 
EQUITABLE BUILDING 


HE Metropolitan Trust Company of 

New York has leased part of the 
Broadway front of the ground floor of 
the Equitable Building, 120 Broadway— 
one of the most central and desirable 
locations in the entire financial distriet— 
and expects to move its main office to 
the new home, from 60 Wall Street, on 
or about January 1, 1922. The quar- 
ters are occupied at present by the 
Liberty Branch of the New York Trust 
Company. 

“The Equitable Building is the center 
of things,” says Harold B. Thorne, vice- 
president of the Metropolitan Trust 
Company, who obtained the lease for 
his company, “and we are especially 
fortunate to get such a satisfactory lease. 
It runs for fourteen years and has re- 
newal privileges.” 

The Metropolian Trust Company 
opened for business December 1, 1881, 
at 41 Pine Street and has moved several 
times into larger quarters. The main 
office was opened at 716 Fifth Avenue 
in 1916. 

A number of leading financiers of 
New York State have been on the di- 
rectorate of the company at various 
times. The original capitalization was 
for. $1,000,000, but it was doubled in 
1903. The latest statement showed cap- 
ital, surplus and undivided profits at 
$5,393,000. 


é 
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The United States Savings Bank, 606 
Madison Avenue, New York, will begin 
shortly enlarging its banking quarters. 
It will be six stories high when com- 
pleted. 


Contracts for the erection of a bank 
building for the National Bank of 
Watervliet, New York, have been 
awarded. Work on foundation is under 
way. 


Plans have been drawn for the erec- 
tion of a bank edifice for the Bushwick 
Savings Bank, Brooklyn, New York. It 
wiil oceupy a site 60 x 100 feet. 


Store space will be remodeled into a 
local branch office for the Peoples Bank 
of Buffalo, New York. Contracts have 
been awarded and work will start at an 
early date. 


Additional quarters will be erected 
soon for the Orange Bank and Trust 
Company, New Haven, Connecticut. 


Bids have been taken for a $150,000 
bank building to be erected for the 
Union National Bank, Mahonoy City, 
Pennsylvania. It will be one story high 
with basement. 


Hotel space will be altered into bank- 
ing quarters for the West Side Trust 
Company, Kingston, Pennsylvania. It 
will be of brick and stucco constructioa. 


APPLETON P. CLARK, JR.; Architect 


816 14TH STREET, N. W., WASHINGTON, D. C. 
Experienced Designer of Banking Institutions 


Readers will confer a favor by 


CITIZENS 
' SAVINGS 
BANK 


WASHINGTON, D.C. 


A Bank located in. the 
Centra! Business Dis- 
trict, on an inside lot, 
with offices above bank- 
ingroom. The banking 
room 120 ft. long is well 
lighted throughout. 





mentioning THE BANKERS MONTHLY when 


The Duluth State Bank, Duluth, Min- 
nesota, has commissioned its architect 
to draw plans for a $100,000 bank 
building. It will be two stories high 
and of stone front and brick construe- 
tion. 


Contracts have been awarded for the 
erection of a bank building for the First 
National Bank of Fairchance, Pennsyl- 
vania. It will be two stories high. 


The International Exchange Bank, 
Washington, D. C., is planning the 
erection of a bank building in the near 
future. 


Plans are being drawn for rebuilding 
the bank building occupied by the Mas- 
trontonio Bank, Youngstown, Ohio. It 
will be of brick and stone construction. 


Bids have been taken on remodeling 
the banking rooms of the Citizens Na- 
tional Bank, Galion, Ohio. The cost of 
the alterations will be $50,000. 


Contracts have been awarded for en- 
larging the building occupied by the 
Union Commercial and Savings Bank, 
Palestine, Ohio. The new quarters will 
be two stories high with mezzanine floor. 


A two-story bank and office building 
will be erected shortly for the Riverside 
Savings and Loan Company, Rock 
River, Ohio. Bids have been taken and 
contracts will be awarded soon. 


The Citizens State Bank, New Castle, 
Indiana, is to erect an $85,000 bank and 
office building the early part of 1922. 


Contracts have been awarded for a 
bank edifice to be the new home of the 
Tippecanoe Loan and Trust Company, 
La Fayette, Indiana. 


Work is under way remodeling the 
banking quarters of the Merchants Na- 
tional Bank, Battle Creek, Michigan. 
It will be two stories high with mezzanine 
floor. ’ 


Sketches have been drawn for a $209, 
000 building to house the Elliott State 
Bank, Jacksonville, Illinois. The struc- 
ture will be two stories high and occupy 
ground 60 x 95 feet. 


Plans have been drawn for a $225,000 
bank building for the St. Joseph Valley 
Bank, Elkhart, Indiana. It will be two 
stories high and of stone construction. 
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WILLIAM OD GATES + M.E GATES 


NEIL H.GATES A.H.SHEFFIELO FRITZ WAGNER. JR 
PRES/OENT & GENERAL MANAGER ASST GENERAL MGR 


TREASURER SECRETARY SALES MANAGER 


TE AMERICAN THERE COTA AND CHRAMEC COMMENT 
mene — 
INCORPORATED '887 
CHICAGO - MINNEAPOLIS - INDIANAPOLIS 


MAIN OFFICE-1701 PRAIRIE®AVENUE 


1 A FACTORIES 
LONG OXSTANCE BELL TELEPHONE c H c Go INDIANAPOLIS, (NO 
CALUMET B00 TERRA COTTALILL 
PRONE CRYSTAL LAKE 26 


To my Friend, the Banker:- ° 


Beauty possesses a very great value in a 


building as in all else in life. Were it not so, 


we would still be cave dwellers. A square box with 
holes for doors and windows would give space and 
protection but would give little encouragement to 
the passerby to enter, would impress an to the 
man who built as well as the one who occupied. 
You regard the appearance of the clothing of 
= the body and you must regard the clothing of your 


building. Each speaks much of what is inside. Every 
stle, 


- new building either adds to or detracts from the 


reputation of your town. 


Yours truly, 


LPF tee 


President. 
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“THE accompanying illustration shows the 
EAST ORANGE BANK designed by 
THOMAS M. JAMES COMPANY. 


The stone trim is of cast or artificial stone, a 
clever imitation of granite and limestone—an 
economic feature. 


The simplicity of the design is very effective, 











EAST ORANGE BANK, EAST ORANGE, N. J. 

















































The brick is of the tapestry type, a rough sur- 
face in various shades of red, brown and orange. 


We shall be pleased to consult with you. 


Thomas M. James Company 


Bank Architects and Engineers 


3 Park St., Boston, Mass. 
Fuller Building, Springfield, Mass. 


Work has started on interior altera- 
tions being made for the North Phila- 
delphia Trust Company, Philadelphia. 


A one-story bank building is to he 
erected for the Chestnut Hill Title and 
Trust Company, Philadelphia. Con- 
tracts have been awarded and work wiil 
start soon. 


Additional quarters will be erected for 
the West End Bank, Richmond, Virginia. 
The new quarters will be two stories 
high and on a site 25 x 70 feet. 


Store space will be remodeled into 
banking quarters to be occupied by the 
First National Bank, Cresson, Penn- 
sylvania. 


511 Blackstone Building, Cleveland, Ohio 
31 East 27th St., New York 


Razing of the building at the south- 
west corner of Long and Pearl streets 
in Columbus, Ohio, the site of the pro- 
posed new home of the Commercial Na- 
tional Bank will start November 1. 


The National Manufacturers Bank of 
Neenah, Wisconsin, will erect a new 
$100,000 bank building. Childs and 
Smith, 64 E. Van Buren Street, are the 
architects. 

The Citizens’ Trust and Savings 
Bank, Columbus, Ohio, has increased its 
capital stock from $700,000 to $900,000. 


The new $50,000 bank building 
erected by the Niles City Bank, Niles, 
Michigan, was opened a short time ago. 
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The Luzerne National Bank, Luzerne, 
Pennsylvania, will begin alterations to 
its building at an early date. 


The foundation for the new home 
of the Mason, Wisconsin, State Bank’s 
new home has been laid. 


Store space will be remodeled into 
banking rooms for the Oneida National 
Bank, Rheinlander, Wisconsin. Bids 
have been taken. 


The South Park State Bank of Chi- 
cago, now in the process of organization 
will open for business January 1, 1922, 
The capital of the new institution will 
be $200,000, surplus, $50,000. 


Plans have been drawn for a $200,000 
bank and office building for the West 
Side National Bank, Chicago. It will 
be two stories high and of brick and 
reinforced concrete construction. 






New Bids have been taken for re- 
modeling the banking quarters of the 
Harris Trust & Savings Bank, Chicago. 


Contracts have been awarded for re- 
modeling the building occupied by the 
Merchants National Bank, Battle Creek, 
Michigan. The new quarters will be 
two stories high and mezzanine floor. 


Foundation has been laid for a bank 
building to house the Union Trust and 
Savings Bank, East St. Louis, Illinois. 
The structure will be one story high and 
occupy ground 60 x 90 feet. 


A $100,000 bank and office building 
will be erected soon for the Public Na- 
tional Bank, New York. Bids are being 
taken by architect. 





Erection of additional quarters for 
the Pow-Wow River National Bank, 
Amesoury, Massachusetts, is well under 
way. 





The State Bank of Italy, Philadelphia, 
Pennsylvania, will remodel its present 
banking rooms. Plans are being drawn. 


Contracts have been awarded for ad- 
ditional quarters to be erected for the 
South Side Bank, Scranton, Pennsyl- 
vania. Work will start at once. 


The Carlisle, Pennsylvania, Deposit 
Bank is to erect a $100,000 bank build- 
ing for its new home. It will be one 
story high and oceupy ground 30 x 90 
feet. 


The Citizens National Bank, Corry, 
Pennsylvania, will enlarge its banking 
quarters. Work has started. 


A $150,000 bank building will he 
erected for the Bank of Bristol, Tea- 
nessee, at an early date. Contracts have 
been awarded. 
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Commercial National Bank, Ind pendence, Kan:as 


A modern bank and office bui'ding, devoid 
of meaningless ornamentations, honestly 
designed and substantially constructed. ‘i he 
offices are spacious and convenient and 
the banking premises most attractive, yet 
the total cost was kept at an extremely 
low figure. 


WEARY AND ALFORD COMPANY 


BANK AND OFFICE BUILDINGS 


1732 South Michigan Boulevard, Chicago 
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BANK BUILDINGS 


COMPLETE 
EQUIPMENT 


a ROGERS PARK NATIONAL BANK 
Chicago, IIlinois 


* FREDERICK J. TEICH 


ARCHITECT AND 7 
BANK ENGINEER 


Suite 205-206 Traders Building 
305 South La Salle Street 
CHICAGO 
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Plans are being drawn for a branch 
of the American National Bank, Rich- 
mond, Virginia. 


The Moline, Illinois, Trust & Savings 
Bank occupied its new home a short time 
ago. 








The handsome new bank building for 
the First National Bank, St. Paris, Ohio, 
was opened to the public several weeks 
ago. 








Work on the new building to be oe- 
eupied by the First National Bank in 
Elkhorn, Wisconsin, has started. It will 
be of terra cotta with marble trimming 
construction. 


The First National Bank, Hibbing, 
Minnesota, moved into its new quarters 
a short time ago. 


Contract for the construction of the 
Frost National Bank building in San 
Antonio, Texas, has been awarded. 


Architect has been selected to draw 
plans for the erection of a new Federal 
Reserve Bank building in Nashville, 
Tennessee. 


The First National Bank, Williams- 
port, Pennsylvania, is planning the erec- 
tion of an addition to the first floor of 
its- building. 
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Contracts have been awarded on a 


bank building to include apartments to 
be occupied by the Bank of Blacksburg, 
Virginia. 


It will be two stories high, 


Plans have been drawn for remodeling 


the building occupied by the Fremont, 
Ohio, Savings Bank. The new quarters 
will be of brick construction. 


The Ashland, Kentucky, National 


Bank is to erect a $250,000 bank and 
office building for its new home. It will 


be ten stories high and on ground 100 x 
100 feet. 


Store space is to be remodeled for 


additional quarters for the Guarantee 
Loan and Trust Company, Fort Wayne, 
Indiana. 
Bids are being taken. 


It will be two stories high. 


Contracts have been awarded for a 


$75,000 bank structure for the First 
National Bank, Kaukauna, Wisconsin. 
Work will start at an early date. 


The Farmers and Merchants Savings 
Bank, Grand Mound, Iowa, has had con- 
tracts awarded for its new building. It 
will be one story high with basement. 


Work is progressing rapidly on the 
new building being erected for the 
Cheyenne State Bank, St. Francis, Kan- 
sas. 





Plans have been drawn for a new 
building to house the Central Bank and 
Trust Company, Nashville, Tennessee. 
It will be two stories high and on ground 
36 x 72 feet. 









The First National Bank, Farming- 
ton, Iowa, moved into its new building 
several weeks ago. 














The Metropolitan Bank, New York, 
will open a branch office at Fourth Ave- 
nue and Twenty-third Street. 


Calavaras County, California, Bank 
has elected E. F. Harris president to 
succeed the late John Raggio. 


Contracts have been awarded for a 
new $6,000,000 Federal Reserve Bank 
building in Cleveland, Ohio. The strue- 
ture will be a sixteen-story skyscraper. 


Work has started remodeling the pres- 
ent quarters of the Commerce Guardian 
Bank, Toledo, Ohio. 


Sketches are being drawn for a bank 
edifice for the Community National 
Bank, Flushing, Ohio. The building wi!l 
be of brick and stone construction. 


The Dugger Citizens Trust Company, 
Dugger, Indiana, has commissioned its 
architect to draw plans for a bank 
building to include lodge rooms. It will 
be two stories high. 
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TERRA On 


FOR BEAUTY AND INDIVIDUALITY 
IN BANK EXTERIORS 


QUALITY AND SERVICE 
Our M. otto 


ROSELAND STATE SAVINGS BANK 
11431 S. Michigan Ave., Chicago, Ii). 


Clarence Hatzfield, Architect 


MIDLAND TERRA‘*COTTA COMPANY 
Chamber of Commerce Bldg., Chicago 


Readers will confer a favor by mentioning THE BANKERS MONTHLY when writing to our advertisers. 





BEAUTY 
UTILITY 
KCONOMY 


HESE are the demonstrated qualities of 
every bank building designed by Simons, 
Brittain & English, Inc. 


The construction of a suitable and satisfactory 
bank building requires specialized knowledge. 
Our extensive experience in the bank building 
field enables us to simplify the problem of the 
banker who expects to build. 


And we bring to every bank operation the 
essential attributes of Beauty, Utility, Economy. 


Built and Equipped For Less Than $50,000 


This is the Miners and Merchants Deposit Bank of Portage, Pa., 
occupied March, 1921. This building cost less than $50,000 includ- 
ing vaults, fixtures and furniture. It is a typical specimen of 
the work of Simons, Brittain & English, Inc. 


We shall welcome inquiries on your building 
problems. 


Simons, Brittain & English, Inc. 
Bank Buildings 
PITTSBURGH 
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Work on foundation has begun for 
a new building to be erected for the 
Citizens Bank and Trust Company, Lin. 
ton, Indiana. 


Revised plans have been drawn for 
enlarging the present quarters of the 
Novak and Steiskal State Bank, Chi- 
eago, Illinois. 


Bids have been taken for remodeling 
the building occupied by the American 
State Bank, Chicago, Illinois. The new 
quarters will be four stories high with 
basement when completed. 


Foundation for a $75,000 bank build- 
ing to house the Elmwood Park, Illinois, 
State Bank, has been laid. It will be 
two stories high and occupy a site 50 x 
80 feet. 


Work has started remodeling the 
banking quarters of the Batavia Na- 
tional Bank, Batavia, Illinois. 


Plans have been drawn for the eree- 
tion of a bank building for the First 
State Bank, Tilden, Illinois. The strue- 
ture will be one story high and of brick 
construction. 

Work will start at once on the new 
home of the Farmers and Merchants 
Bank, Highland, Illinois. The building 
will be one story high. 

The Citizens National Bank, Lanceas- 
ter, New York, will erect a new building 
soon. It will cost $50,000 and will be 
of face brick and stone construction. 

Contracts for the erection of a 
$2,000,000 bank and office building for 
the First National Bank, Boston, Mas- 
sachusetts, have been awarded. The 
structure will be eleven stories high. 


Contracts have been awarded for a 
branch bank of the Central Savings 
Bank, Detroit, Michigan. The new 
quarters will be two stories high and 
occupy ground 90 x 103 feet. 


The First National Bank, Fort At- 
kinson, Wisconsin, will erect a $50,000 
new home soon. Work on foundation is 
under way. 


The North East State Bank, Minne- 
apolis, Minnesota, will erect additional 
quarters. It will be of brick construc- 
tion when finished. 


A side addition is to be added to the 
the banking quarters of the Farmers 
and Merchants Bank, Festus, Missouri, 
shortly. 


A two-story bank and office building 
for the Farm Mortgage Company, To- 
peka, Kansas, will be constructed. The 
building will be two stories high and 
of brick and stone construction. 


Readers witl confer a favor by mentioning THE BANKERS MONTHLY when writing to our advertisers. 
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Contracts have been awarded for in- 
terior remodeling for the First National 
Bank, Morrisville, New York. 


The West Frankfort, Illinois, Bank 
and Trust Company’s banking rooms 
will be enlarged soon. The new quar- 
ters will be of brick and stone construc- 
tion. 


Additional quarters for the Fourth 


. National Bank, Wichita, Kansas, will 


be erected in the spring of 1922. 


Work has started on remodeling store 
space into new banking quarters for the 
Broadway Trust and Savings Bank, 
Chicago. The building will be two 
stories high. 





Bids have been taken on remodeling 
the building oceupied by the Charlerci, 
Pennsylvania, Trust and Savings Bank. 


Contracts have been awarded for an 
addition to the building occupied by 
the First National Bank, Highstown, 
New Jersey. It will be one story high 
with mezzanine floor. 


A $100,000 bank and office building 
is to be constructed for the Bank of the 
Manhattan Company, Richmond Hill, 
Long Island, New York. Work will 
start at an early date. 


Preliminary plans have been drawn 
for a bank building to house the Manu- 
facturing National Bank, Troy, New 
York. 





Store ‘space is to be remodeled for a 
branch of the Peoples Bank of Buffalo, 
New York. Plans have been drawn and 
bids are being taken 


The Syracuse Savings Bank, Syra- 
cuse, New York, will remodel its bank- 
ing rooms. The new quarters will be 
six stories high. 





Contracts have been awarded for a 
bank building to be erected for the 
Brookline, Massachusetts, Savings Bank. 


Plans are being drawn on alterations 
to the banking quarters of the Home 
Trust Company, Derby, Connecticut. 


The Second National Bank, Allen- 
town, Pennsylvania, will enlarge its 
present quarters. 


Bids have been taken on the new home 
of the Palmyra, Pennsylvania, National 
Bank. The building will be three stories 


- and of brick and. stone construc- 
on. 


Foundation has been laid for a bank 
building being erected for the Farmers 
and Merchants National Bank, Mt. Mor- 
ns, Pennsylvania. It will be one story 
high and will occupy a site 30 x 60 feet. 
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ENGINEERS 








Architect will soon be selected to draw 
plans for enlarging the banking quar- 
ters of the Lafayette Bank, Baltimore, 
Maryland. The alterations will cost 
$75,000 when completed. 


Plans have been made for a new 
building to house thé Farmers and Fish- 
erman’s Bank, Mathews, Virginia. The 
structure will be one story high. 

Contracts for the erection of a bank 
edifice for the First National Bank of 
Lyndhurst, New Jersey, have been 
awarded. It will be one story high. 


Work on enlarging the present quar- 
ters of the Colonial Trust Company, 
Reading, Pennsylvania, has been started. 


Readers will confer a favor by mentioning THE BANKERS MONTHLY when writing to our advertisers. 


New Banking Home of the Big 4th. 
THE FOURTH NATIONAL BANK, WICHITA, KANSAS 


BANK SPECIALISTS 


ARCHITECTS 
BANK BUILDINGS INTERIORS COMPLETE EQUIPMENT VAULTS 


Write for Our Beautifully Illustrated Portfolio on Bank Art Showing Our Work 


K. M. VITZTHUM & CO., INC. 


VITZTHUM — BURNS 
Architects 


21 E. Van Buren Street, Chicago, Illinois 
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Bids have been taken for the erection 
of new quarters for the People’s Bank, 
LaFollette, Tennessee. The structure 
will be two stories high with basement. 

The Northeastern Trust Company, 
Reading, Pennsylvania, has increased its 
capital stock from $250,000 to $500,009. 








Contract for the new F. & M. Bank 
building, Greenville, Pensylvania, has 
been let to Simons, Brittain & English, 
Pittsburgh architects. Wrecking the 
present building will start at once. 


The First National Bank, Hudson, 
New York, will soon erect a new build- 
ing. It will cost $40,000 and will be 
one story high. 
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AN IMPRESSIVE AND INVITING ENTRANCE 
TO THE NORTH PHILADELPHIA TRUST 
COMPANY, PHILADELPHIA@= THE ENTIRE 
BUILDING IS CONSTRUCTED OF INDIANA 
LIMESTONE@ PHILLIP MERZ, ARCHITECT 


Indiana Limestone Quarrymen’s Association 
Box 783, Bedford, Indiana ‘ 


Plans have been drawn for a $100,000 
addition for the First National Bank, 
Richmond, Indiana. The building will 
be two stories high and of brick and 
stone construction. 


The Lake County National Bank, Liv- 
ertyville, Illinois, has had plans drawn 
for a new banking home. It will be of 
brick and reinforced concrete construc- 
tion and will be fireproof. 


Exeavation has begun for the erec- 
tion of addition quarters for the Easton, 
Pennsylvania, Trust Company. The 
addition will be five stories high with 
basement. 


2) 


The Stevens County State- Bank, Mor- 
ris, Minnesota, is planning the erection 
of a new home in 1922. 


Foundation has been laid for addi- 
tional banking quarters to be erected for 
the Iowa National Bank, Des Moines, 
Towa. 


The Farmers and Merchants Bank, 
Festus, Missouri, will enlarge its present 
quarters. 


Contracts have been awarded for re- 
modeling the banking rooms of the State 
Exchange Bank, Holley, New York. 
Work will start at an early date. 


OO 


Contracts for remodeling the building 
occupied by the Peoples National Bank, 
Washington, Indiana, have been 
awarded. Work will start at once. 


Work has started remodeling tie 
banking rooms of the Ravenswood Ng. 
tional Bank, Chicago. The new quarters 
will be two stories high. 

Preliminary plans have been drawn 
for remodeling the building occupied by 
the Peoples Loan and Trust Company, 
Rochelle, Illinois. 


Work will start at once on a two- 
story building to house the Citizens Na- 
tional Bank, Paris, Illinois. It will 
occupy ground 40 x 90 feet. 


Bids will soon be taken on an $80,090 
bank structure to be erected for the 
Suffern, New York, National Bank. The 
building will be of brick and limestove 
construction. 


The Fourth National Bank, Wichita, 
Kansas, will shortly add two additional 
stories to its present quarters. 


The Herget National Bank, Pekin, 
Tilinois, is planning to erect a $75,000 
edifice in the spring of 1922. 

Contracts have been awarded for re- 
modeling the Citizens State Bank, Johns- 
ton City, Illinois. The new quarters 
will be one story high when completed. 


Revised plans are being drawn for 
the erection of a $50,000 banking home 
for the Overpack Trust Company, 
Ridgefield Park, New Jersey. It will be 
of brick and stone construction. 


Contracts have been awarded for a 
new $10,000,000 Federal Reserve Bank 
building in New York City. 

Foundation has been laid for a $250, 
000 bank and office building for the 
Safe Deposit Bank, Pottsville, Penn- 
sylvania. It will inelude two stories 
with mezzanine floor. 


Contracts for the one story building 
for the Citizens National Bank, Lan- 
caster, New York, have been awarded. 


Contracts have been awarded for en- 
larging the banking rooms of the Drov- 
ers and Merchants National Bank, 
Philadelphia, Pennsylvania. 


Preliminary plans have been drawn 
for a new home to house the First Na- 
tional Bank of Oley, Pennsylvania. It 
will be of brick and stone construction. 


The First National Bank of Galax, 
Virginia, will erect a two-story banking 
home in 1922. It will oceupy a site 
30 by 130 feet. 


Readers will confer a favor by mentioning THE BANKERS MONTHLY when writing to our advertisers. 
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SOME GOOD POINTERS ON 


“BANK BUILDING” 


THE following paragraphs were taken 
from a recent issue of “The Buzzer,” 
a peppy little house organ published 
py the employes of the First National 
Bank in St. Louis: 

“Our bank, and any bank, is a semi- 
public institution. In few other busi- 
nesses does success and prosperity de- 
pend so largely on public approval and 
confidence inspired by satisfactory serv- 
ice. The healthy growth of a custodian 
of public funds is dependent primarily 
on three things: the location and ap- 
pearance of the bank itself; the char- 
acter of advertising developed; and, 
most important of all, the atmosphere 
of cordiality and sincerity displayed in 
business transactions, by both the officers 
and employes which constitute its per- 
sonnel. 

“For more than a year we have been 
building a banking room of refinement 
and beauty, caleulated to impress upon 
our patrons the substantial character 
of our institution. The grouping to- 
gether under one roof of all branches 
of financial service: commercial bank- 
ing, trust company, investment division, 
and safe deposit vaults, for the ultra- 
convenience of the public, fulfills to the 
last degree our obligation to the people 
of St. Louis and the Middle West. 

“As for our location, it couldn’t be 
better. 

“Our advertising, a science of which 
many people know so little, has proven 
productive, and is in the hands of ex- 
perts on financial advertising. 

“We come now, therefore, to that 
phase of the business wherein lies the 
goal of our efforts to produce and re- 
tain deposits. All of us, from officers 
down, have entered the banking lists 
to make our chosen institution a success. 
There are no rules for winning success 
which are infallible, of course, but a 
way for us to score might be found in 
analyzing for ourselves the following 
improvised Bankers’ Decalogue: 


“1. Absolute co-operation and respect 
for one another, between officer and 
employe, is the drag-net from which 
business once caught will seldom es- 
cape. 


“2. Currency flows in that channel 
whose natural reservoir is courtesy 


“3. Give your patrons more service 
than they expect and they'll deposit 
more than you expect. We can afford 
to increase our service if they will in- 
crease their deposits. 

“4. Mind your own business and in 
time you will inspire the confidence of 
your patrons. 


“5. Watch your work and your eus- 
tomers’ needs, not the clock. Many ar 
mportant deal has been delayed be- 
cause the hanils of the clock have passed 
two. 
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The First National Bank, Crewley, La. 
Built by Underwood. 


New Buildings For 
Old Banks 


Bank building is our business. The building of new 
buildings outright. Or the remodeling of buildings, 
to make them right. 


By right, we mean those things which give a bank that 
modern look, which is so generally recognized as an 
asset in meeting competition. 

Likewise, that interior arrangement and equipment 
which best combine convénience to customers and eff- 
ciency of employees. 

It is astonishing how little things which have not been 
carefully thought out, and thought through, will cause 


both customer resistance and efficiency reduction. 


Mr. Underwood has personally directed and supervised the plan- 


ning and building of some of the largest, as wel 


L Each in proport 
has been modern in every sense of the word. 


smallest banks in the country. 


some of the 
i to its needs, 


His “‘pay-as-you-go"’ form of contract, is as unique as it has 


proven economical. 
Aliow us to present figure facts. 
I 


“6. Be frank; don’t attempt expla- 
nations which will only emphasize your 
own inattention. 


“7, If- your decision is right stick to 
it tactfully and your customers will re- 
spect you for it. They are human be- 
ings, too, and capable of error. 

“8. A smile and your genuine sin- 
cerity will prove a balm to wounded 
pride, and will leave the way open to 
future transactions. 

“9. Be guided by your own self-re- 
spect and you will never give your bank 
a black eve.” 


President J. L. Johnston of the Lib- 
erty Central Trust Company of St. 
Louis, announces that R. P. Titus, who 
resigned last April as assistant vice- 
president of the Liberty. Central Trust 
Company to become vice-president of 
the Security National Bank of Dallas, 
Texas, has been re-elected by the board 
of directors to his former position. 


V. R. Patterson was recently elected 
eashier of the Asheville office of the 
Wachovia Bank and Trust Company, 
Winston-Salem, North Carolina. 


Readers will confer a favor by mentioning THE BANKERS MONTHLY when writing to our advertisers. 
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Free Service For Our Readers 


So many of our readers have requested us to give them serv- 


ice on Equipment and Method machinery that we have opened 
this new SERVICE DEPARTMENT in which we offer our 
services without charge in rendering any assistance possible to 
our patrons. 


We will always be pleased to assist in choosing the right 
equipment and supplies and to see that THE BANKERS 
MONTHLY readers get the best and most prompt attention. 


We can secure for you without charge catalogs and litera- 
ture describing any product that you may be interested in and 
it will be a pleasure to render the service, so do not hesitate to 
write us at any time. 


If you want material of any kind we can place before you 
any information you need—either now or later. We can help 
get right prices and prompt deliveries. 

To get this information look over the list of muni. equip- 
ment and service listed above, place a mark opposite the article 
you are interested in, fill in the coupon below and mail it to us 
and your inquiry will be given prompt attention. 

There is no charge for this service 


SERVICE DEPT., THE BANKERS MONTHLY 
536 S. Clark St., Chicago 


Gentlemen; We are interested in the items checked in the above list, and would 
5 0 il fornia your putting us in touch with manufacturers whom you know are ‘reliable and 
furnish these goods promptly and at best prices. 
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WHAT DO YOU 
WANT? 


Accountants 
Accounting Devices 


Ledger Paper 
Letter Distributors 


Accounting Typewriters fae Fixtures 


Adding Machines 
Addressing Machines 


Linoleum 
Lithegraphing 


Addressing Machine Sup Lockers 


Architects 
Automobiles 


Bank Advertising 
Bank Forms 

Banks for Sale 
Bank Signs 

Blank Books 

Boxes 

Bookkeeping Machines 
Brokers 

Bronze Doors 
Bronze Memorials 
Bronze Name Plates 
Bronze Work 
Budget System 
Burglar Alarms 


Cabinets 
Caiculators 
Cancelling Machines 
Cash Registers 
Chairs 

Checks 

Check Writers 

Clips 

Coin Boxes 

Coin Changers 

Coin Counters 

Coin Wrappers 
Censtruction Materials 


Deposit Books 
Deposit Slips 

Desks 

Dictation Machines 
Display Signs 
Duplicators 


Electric Signs 
Elevators 
Engineers 
Engraving 
Envelopes 
Envelope Sealers 
Erasers 

Expense Books 
Eye Shades 


Farm Mortgages 
Fasteners 

Filing Boxes 
Filing Cabinets 
Filing Supplies 
Filing Specialities ° 
Furniture 


Glass Desk Pads 
Gold Pens 
Gummed Tape Sealers 


Heating Devices 
Heating Systems 
Heat Regulators 
Honor Rolls 


ice Machines 
inceme Tax Experts 
indelible ink 
indexes 

index Guides 

index Tabs 

Inking Pads 

Inks 

inkstands 
investment Houses 


Loose Leaf Binders 
Loose Leaf Eyelets 
Loose Leaf Forms 
Loose Leaf Sheets 


Malling Machines 
Mail Order Service 
Map Pins 

Maps 

Meme Books 
Metal Equipment 
Metal Furniture 
Metal Stands 
Moisteners 


Office Stationery 
Office Supplies 
Ornamental tron 


Patron Caiculators 
Pencil Clips 
Pencils 

Pencil Sharpeners 
Penholders 
Perforators 

Phone Attachments 
Phone List Holder 
Photograph Copying 
Pins 

Plumbing Fixtures 
Portfolios 

Posta! Scales 

Press Clippings 
Printing 


Rubber Bands 
Rubber Goods 
Rubber Signatures 
Rubber Stamps 


Sates 

Safety Check Paper 
Safety Deposit Boxes 
Safety Locks 

Second Hand Safes 
Service Rolls 

sane Affixers 

Signal and Call Systems 
Statuary Bronze 
Steel Pens 

Stenog. Note Books 


Tables 

Tax Service 

Terra Cotta 

Thumb Tacks 
Tickets 

Time Stamps 
Tractors 

Trays 

Typewriter Carbons 
Typewriter Ribbons 
Typewriter Rollers 
Typewriters 
Typewriters Rebullt 
Typewriter Supplies 


U. &. Treasury Service 
Vaults 


Waste Baskets 
Windew Shades 


Readers will confer a favor by mentioning THE BANKERS MONTHLY when writing to our advertisers. 
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CLASSIFIED ADVERTISEMENTS 


Advertisements will be accepted under this heading at FIVE CENTS per word, 
signatures, address, name and heading to be counted. Send cash with your order. Answers 
addressed care of the Bankers’ MontHLy will be forwarded promptly. 





ADVERTISING SERVICE 


FOR SALE 





FREE aoe ON BANKING 





GRIPPING HUMAN - INTEREST STORY 
(8page booklet) ‘“Double-Interest Savings,” 
copyrighted, tells how young couple after failure 
injected game element and other novel ideas in 
saving. Increases deposits. Secure exclusive 
right for your territory. Write for a copy, 

tis. A. H. Dreher, 761 East 117th St., 

veland, Ohio. 10° ¢.. £. 


BANKS FOR SALE 



































Tells how } you can | prepare to ‘take the cashier’s 
SAFE DEPOSIT BOXES—About 1.000 in place by studying at home in spare time. Write 
sections about three feet wide by two feet high | American School of Finance, Edgar G: Alcorn, 
and contain from thirty to seventy-five boxes. | President, 107 McLene Bldg., Columbus, Ohio. 
Size of doors 5 x 1% in., 5 x 2 in., 5 x 3 in, 9*-9 ti. 
5 : s% a Guard key locks, standard — 
an nis rst class condition. You can buy 
one or more sections at a price that will interest INCORPORATIONS 
you. For full details and prices address Safe 
Deposit Boxes, c/o BANKERS MONTHLY, 536 
So. Clark St., Chicago, Ill. 9*-2 ti. 


















































Incorporate Your Business; Avoid Partner- 
‘ships; protect private property from business 


































Southern California Banks. Business and | + P ventures; information free. Phillip Lawrence, 
living conditions warrant investigation. Write = sap ard Assistant Secretary State, ee ee 
the Anderson-Thompson Company, Suite 210 - A akota. -12 ti. 

BANK and INSTITUTIONS which have : 
ene Sas Ange, Co. tf | SAFETY DEPOSIT BOXES for rent must re- 
COLLECTIONS tain accurate record of customers. OUR CARI? PATENTS 


SYSTEM provides clear, complete record, pro- 

tects institution regarding liability and releases | ~ = |.  . 

bank when customer checks out. Send for Bankers and Attorneys having clients who 

sample mentioning number of boxes in use. | wish to patent inventions are invited to write 

SAFETY DEPOSIT RECORD SERVICE, Box | for_particulars and terms. 

101, Chicago, Ill. 5* -tf WATSON E. COLEMAN, Patent lawyer, 624 
F Street, N. W., Washington, D. C. 6*-12ti. 




















Ft. Wayne, Indiana, National Adjustment Co., 
134 E. Berry, 2nd floor. W. J. Robinson, Mgr. 
3*-12ti 


Indiana — Fidelity Mercantile Agency — In- 
dianapolis. Collections—lInvestigations. 2*-12ti. 

























Eugene, Oregon, L. M. Travis Coilection 


FOR SALE. Commercial signs—pure gold PBRINTIN' 
Agency. 6*-12ti e 


leaf glass or metal signs, one word $1.50, two 
words $2, and 50 cents additional to each word, 
plate glass or etched brass name plate $3.50. Omaha Printing Company, 13th and Farnam 
Enterprise Sign Works, Kinston, N. C. 9*-2 ti. Sts., Omaha, U. S. A. Lithographers, Embossers, 
Stationers, Office Furniture. 6*-12ti 





















Indiaua — Fidelity Mercantile Agency — In 
dianapolis  Collections— investigations. 2*-12ti 











Kansas—Middlewest Mercantile Agency, Wi- | — = ae 
chita. 6*-12ti 


MONTANA—Rocky Mountain Security Co., 
Inc., Helena. 6*-6ti. 






















FOR SALE—Furniture and bank fixtures. 
Reasonable. NOEL STATE BANK, CHICAGO. 
ILLINOIS. 10*-1ti. 


Printing of every description. Our _ prices 
talk. Samples Free. A. H. Kraus, 409 Chestnut 
Street, Milwaukee, Wis. 10*-1 ti. 
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